







OUTHERN 
UTOMOTIVE 


ef OURNAL 


1951 


May, 





FOR ONE REASON / OR THE OTHER 









If you 





piston rings 


easy and severe 


Despair 
ve tried every known brand of 
steel, iron, and alloy 


and you still 


cross your fingers on every job 


/ 
/ 








iy 






« «+ You Need Perfect Circle’s New 


Qinl llrane Pst Ky 7/ 


2-in-1 gives the protection of solid 
hrome plating on BOTH the oil and top 
fompression rings for more than twice the 
ife of ordinary sets . . . with sustained 
power and economy! 


2-in-1 gives a choice of springs with 
bach set . . . €a NORMAL PRESSURE spring 
or rebored and slightly worn engines 
. . and a HiPRESSURE spring for badly 


worn engines and known oil pumpers. It 
lets you choose the best spring pressure 
for every job! 


Yes, for one reason or the other... 
either for your own peace of mind, or for 
your customers’ protection and satis- 
faction . . . you need Perfect Circle’s new 
2-in-1 Chrome Set. It’s the set that as- 


TOP COMPRESSION RING 


Plated with Solid Chrome 


NEW CHROME OIL STOPPER 
Steel rails plated with Solid Chrome. 
Alternate HiPressure spring with every 
Oil Stopper—at no extra cost. 


2 sure bet in one set 


Perfect Circle 


sures positive oil control without scuffing 
or scoring. 


Whether cylinders are slightly or 
badly worn, tapered or straight, round 
or out-of-round, 2-in-1 will establish a 
new high standard of piston ring per- 
formance! Perfect Circle Corporation, 
Hagerstown, Ind. 






RADARS TDS na a 


Now! Easiest to (Ise..fasiest fo Self 


EXCLUSIVE NEW FORMULA! 


VENUS® (the Body Beautiful) CAR FINISH 


CONTAINS FOR-SIL—The Greatest Development Since Silicones 


Here’s a famous name in car beauty that’s set to 
chalk up new sales records. VENUS gives you more to 
sell and more profit—it gives your customers more 
results. The new VENUS formula cleans and waxes in 
one easy operation—it’s the easiest-to-use of any 
your customers have ever tried. And most important 
of all—a VENUS waxing lasts for months, because of 
the exclusive VENUS wax-fortified formula. 


See your WHIZ jobber today! 




















Ask your jobber for WHiz 
car beauty products. If he 
cannot supply you, ask him 
to stock them for you. 


Fast Selling CLEANER and WAX Combination! 
LUSTERIZE® AUTO BEAUTY KIT 


This exclusive WHI1z package is a big profit maker— 
LUSTERIZE LIQUID CLEANER and the great new LUS- 
TERIZE WAX with SILICONES—packed in a colorful 
display carton. LUSTERIZE ‘‘WIPE-ON’’ WAX needs no 
rubbing, no buffing! Special combination value re- 
tails at $1.69! 


SOUTHERN AUTOMOTIVE JOURNAL is published monthly by W. R. C. Smith Publishing Co., Marietta, Ga., and Atlanta, Ga 
Subscription rates, nited States and Possessions, $1.00 for one year; Canada and Foreign Countries, $1000 per year 
Entered as second class matter at the Post Office, Marietta, Ga., under Act of March 3, 187 
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PREVENT 
ACID-ACTION 
and SLUDGE 


ae Oa, 


”” Extensive research has proven that acid 
action causes more engine wear than 
friction. Use Permatex Toon-Oyl to 
neutralize acid and remove sludge and 
gum binders from all working parts. 


Permatex Toon-Oyl keeps lubricating oils 
free-flowing in coldest weather. 
Add one quart of Permatex Toon-Oyl 
to the crankcase. 


When you talk Permatex... you're talking Quality! 





PERMATEX COMPANY, INC., BROOKLYN 35, N. Y. 
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Safety requires use of new Seals each time 


a wheel is pulled—There “aa Good Profét 
in replacing with MSCORD OIL SEALS 


The inspection and replacement of axle shaft seals © New oil seals add only a few cents to the cost and 
ore a necessary part of every brake reline job. insure safe, sure brake operation. When you pull 
Axle grease leaks will spoil the best reline job. a wheel, install a new McCord seal. 


ol ol 
TEP’ eRONT WHEEL VEN ar AKE SERVICE 
Assortment | mCoRDOISEAIS|, . | ‘Assortment ° wconD 
es OlL SEALS | 





Mi CC t CORPORATION - Detroit 11, Mich. 
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Fully contoured to blend perfectly 
with the lines of the car top. Has that 
“custom-made” look yet is universal 
and will fit almost every automobile. 

Easy and perfect installation ... no flutter, 

no whistle, no rattle. Constructed of heavy 

gauge steel with polished non-rusting 

stainless steel trim and soft green glare 

proof under finish. The greatest value 

in visors on the market today. 

Priced for quick, easy SALES greater profits for YOU! 


Retail 


$20" 


West of Rockies 
$21.95 


No. 900 VISOR. Silver grey hammerloid finish 
for immediate installation. No pointing 
required. 

No. 910 VISOR. Prime green finish for re- 
painting to match car color. 

All visors individually boxed. Shi g weight 

9 tbs. 








AVAILABLE FOR IMMEDIATE DELIVERY 


ONE MODEL FITS MOST CARS AND TRUCKS 
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Remember! 


. PROTO Hii 4 
3 PRO fessional . 
: T Dols! 


PROTO.Y=TOOLS 


PROTO pipe wrenches are de- 
signed to eliminate fatiguing 
excess weight and yet withstand 
hard use. Actually, their strength 
far exceeds Government spec- 
ifications in every size. Major 
steel parts are forged and heat 
treated, and points of greatest 
strain are strengthened to pre- 


vent breakage. Deep-milled teeth 
insure a positive grip. p Q ] T 1 T 1 
. 0 LS 


REG U 
PAT OFF 


LOS A} GELES MADE 


INU.S.A 





so 
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You save Y3 to 2 of the labor for fitting pins... 
save hundreds of dollars by reconditioning your 
own rod forgings. No. 232 more than pays for it- 
self on reconditioning rod forgings alone. And in 
addition, it bores wrist pin holes in pistons and 
rods to factory duplicate specification . . . bores 
piston pin and bearing holes parallel. . . maintains 
proper center distances . .. finish-bores semi- 
finished babbitted rods . . . and bores inserts in the 
rods . . . accurate to .00005”. 





No. 232 is the top money-maker not only for large 
shops but also for small and medium-sized shops 
that want to specialize and build up ring, pin and 
bearing sales. Remember this: You only have to do 
2 sets a day to pay for the machine! 

So see your jobber now. Or write 

Van Norman Co., Springfield 7, 

Mass. 


The Best-Equipped Shop 


Gets the Business! ‘7 Pays to Van Notmanize” 
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"Ive never lost a customer because of an 
original factory-made replacement part’ 


“As a lad I once heard my Dad baw! out a The outstanding customer satisfaction Auto-Lite 
service man for a careless repair job. Years Original Factory Parts afford service men is proved 


later when I went into the service business Ss Ne 
for myselt, that scolding made me decide on by this fact: more than half of America’s car 


using Original Factory Parts exclusively. And makers specify Auto-Lite. Make the wise choice 
I can add that I’ve never lost _a customer of original factory parts and protect your honest 
because of a faulty part. I can’t see the point workmanship, your reputation and your busi- 


one Seneee wae a SepeeD Shan ness. For complete information, write directly to 
Original Factory Parts are more available 


and are built to do the job right.” THE ELECTRIC AUTO-LITE COMPANY 
Joseph Rysz, 1 Orchard Street, Norwalk, Conn. Toledo 1 Parts & Service Division Ohio 








"Tested Quality HELPS YOU cueven 


AMERICA'S FINEST ELE ne SERVICE 


From bliveprint to finished product, constant inspection and testing 
of all Auto-Lite Original Factory Parts assures quality of unfailing 
dependability . and is proven by exhaustive tests of leading 
avtomotive engineers who specify Auto-Lite as Original Factory 
Equipment on leading makes of many of America’s finest cars 
and trucks 


SERVICE PARTS 
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= DEALERS: 
YOU TOLD US YOUR 


DURKEL 


ad V-BELT PROBLEMS... 


DA 


— 


When package is unbroken, this | 


- ee 


BUY 'EM! 
y 


WHEN YOU 
SELL’EM! 


Sealed-Plastic Package 
Shields Belts from Sun- 
light . . . Oxidation... 
Moisture...Dust...Grease 


Every Package Lists Pop- 
viar Belt Replacement 
Numbers for You—Plus 
Specifications 


Note: Back of package 
also carries complete list 
of cars serviced by makes 
and models—also man- 
ufacturers' belt numbers! 


1, Pack 
Paste vsvee! 


jg THE 


EXCLUSIVE DURKEE-ATWOOD FEATURES 
ARE BASED ON FACTS YOU GAVE US! 


YOU designed this new package! In hundreds of inter- 

views with representative dealers we heard the same story 

over and over again... 

| "We want something to make V-belts sell faster... to make 
V-belts easier to handle... to simplify the replacement 
problem ... to dress up V-belt displays.” 

And now here it is— Asefoyy Fresh V -Belts in sealed-plastic 

packages, developed by Durkee-Atwood to meet ai/ your 

requirements, to increase your V-belt sales! 


THE Aacrory Fresh PROGRAM WILL MAKE MONEY 
FOR YOU—TAKE ADVANTAGE OF IT NOW! 


You're bound to make bigger profits with Durkee-Atwood 
V-Belts because this whole new program 
was developed to meet your requirements. The only new 
idea in V-belt merchandising in years, this program has 
been a phenomenal success right from the start—and 
here’s why: bigger profits per sale... quick selectron... 
sensational customer acceptance ... sparkling displays... 
fast service on reorders. Dealers all over the country 
report faster turn-over than ever before, new V-belt sales 
records, unprecedented V-belt profits. 
Don’t miss out on your share of this new business. To 
start the ball rolling, clip and mail the coupon for the 


V-740 complete story. 


REPLACES 





MALTON §=VI-10 OLE tau 


GUHDTTER = «1 MHL v0 ad 


98 FOWEITUE M536 


Durkee-Atwood Co., Dept. SA5 


Minneapolis 13, Minnesota 
Gentlemen: Please send FR 
ond name ond address of 


NAME 


EE catalog information on Foctry Freeh V-belts 


your jobber in my area, 


FIRM_ 


Copyright 1951, ADDRESS 
Durkee- Atwood Co. ciry_ 





SAFE 


\ DEPENDABLE ' | 


U.S. 
DRIVE-ON 


LIFT 


Full of semi- 
hydraulic 


WYORAULIC LIFTS 
BS LUBRICATING LQUIPMENT 
PREUMATIC ACCESSORIES 


Write for catalog 


5300 HARVARD AVENUE CLEVELAND 5, OHIO 
AIR COMPRESSORS - HYDRAULIC LIFTS + LUBRICATING EQUIPMENT » PNEUMATIC ACCESSORIES 
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INTERMEDIATE STEERING 
ARM KIT 


for 1949-50-51 CHEVROLETS 


This will solve a “real, front end service problem”! The 
Moog #K136, Intermediate Steering Arm Kit, has a 
redesigned pin with a grease channel, or trough, all the 
way around to lubricate all wearing surfaces. This in- 
sures longer life and trouble-free performance. Ask 
your Moog distributor about this improved replace- 
ment part. 


MOOG INDUSTRIES, INC. ST. LOUIS 14, MO. 
o 
MOOG COIL ACTION PARTS CO. 
MOOG PISTON RING COMPANY 
ST. LOUIS SPRING COMPANY 
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You'll breeze through the toughest nut-turning jobs 
with New Britain Wrenches . . . because these famous, 
power-packed Tools were designed by mechanics for 


mechanics! Precision milled heads slip on easily for 





New Britain’s ‘sweet fit on the nut’. Beneath that 


ENGINEERS 4% | 15° SHORT BOX 
3/8" x 7/16" vw 3/8° x 7/16" beautiful, triple-plated chrome finish is a brawny, 


rugged backbone of the finest alloy steel, scientifically 
heat treated to the ultimate in strength and durability. 
One “feel” of the long reaching, slim balance of these 
great Wrenches and you'll get the thrill—and thrift— 


warver COMBINATION of dependable Tools that will serve you well for 
7/16" x 1/2" 3/8" x 3/8” . 





years. Just compare New Britain’s attractive prices! 


Your jobber has New Britain in Open End, Tappet, 


x Box and Combination Wrenches in a complete range 
— of styles and sizes, plus many handy Wrench Sets 


RATCHET SOCKET 
3/8” pRivE /@~ 7/16" 
1/2” DRIVE the brilliant New Britain Line is as near as a phone 


call to your Jobber! The New Britain Machine Co., 


New Britain, Conn. 





ready for you. In fact, whenever you need amy tool, 














GREATER STRENGTH = BETTER FIT 
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Conserve Vitat MATERIALS 


RE-USE 
ORIGINAL 


Automotive Assemblies 
By Installing 


lation cal Parts & Assemblies 





For Chevrolet Cars — Pickups, Most GMC Pickups 


. Drive Shaft Bushing & Sea! 
Assembly. Saves Buying a 
New Drive Shaft! 

Provides New Bearing 
Surfaces and Heavier 
Seal. Uses Old Shaft. Fits 
Over U-Joint. Install 
Without Tearing Down 
Differential. 

Pat. No. 2,403,520 


Universal Joint Bal) Housing 
Kit. Saves Buyine a New 
Drive Shaft Housing. 
Repair Unit K-400 Uses & 
Fits Over Old Housing 
Pat. No. 2,405,541 
Oversize Steel Ball Housing 
Adds 15% Strength and Wear 
Install Withwut Tearing 
Down Differential. 


4. “Universal” Transmission Case 
Bali Seat. Saves Buying A 
, New Transmission Case! 
Repairs Worn Transmis- 
sion Case Without Re- 
moving Trans. Assembly. 
Prevents Oil Leakage and 
Buckling of Ball Housing 
Reduces Wear on Rear 
Trans. Bearing 


Special Pinion Bearing Assem- 
bly.* Saves Buying a New Ring 
Gear and Pinion Assembly. 

Special Steel Race Provid- 
es New Bearing Surface 
Restores Original Pinion 
Bearing Tolerances. 

No Machine Work or 


Special Tools to Install 
*Patent Applied For 


Sold Nationally By Leading Automotive Wholesalers. 
Write or wire for full information. 





WELCOME TO OUR SPACE NO. 287, BLDG. B 
Southeast Automotive Show, May 10 — 13 
Lakewood Park, Atlanta, Georgia 

















@Jatraat O| 








NATIONAL MACHINE WORKS, INC. 


P.O. BOX 4305 OKLAHOMA CITY 9, OKLA 


AUTOMOTIVE PARTS MANUFACTURERS 
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...when Jim Brown bawled me out for 
trying to save him money 


“Me, | figure customers get sore when you try to sell ‘em 
something they don’t need. But there's such a thing as being 
penny wise and pound foolish. | find this out when | did a front 
wheel re-pack job for Jim Brown, and put back the old oil seals 
to save him a few cents. Just my luck—a bearing burns out. 
Jim gets sore, and | don’t blame him, but it teaches me a 
lesson. From now on it's new oil seals on every front wheel 

sia re-pack job, just like the car manufacturers recommend. 
| find my customers never kick about paying a few extra 


pennies for this insurance against bearing failure.” 
Install a new oil seal 


ke one out! 
wheneveal you ta —CAR MANUFACTURERS RECOMMEND IT 


Handy cabinet at no cost with fast-selling assortment 


Experience shows it is very difficult to remove an oil seal without damag- —_ 
ing it beyond further safe use. Keep an assortment of National Oil Seals ee 

handy so you can put in a new seal every time you take one out. National SAFE i Y 

has two assortments available; one contains front wheel seals only and GREASE FRONT WHET’ ” aia 
the other both front and rear wheel seals for the most popular cars. Every USE NEW GREAS —< al on SEALS — = 
seal is a fast-selling number. You get the cabinet at no cost when you = gant — 
buy the initial assortment. See your jobber about it now. d — os ome 

NATIONAL —~ ~ BEARINGS 


NAFFORNA IL €& For lube stations 


OIL AND GREASE SEALS Support this 
industry-wide 


4 } 
la ——.. NATIONAL MOTOR BEARING CO., INC. 


st f\ —— 
APPROVED ORIGINAL EQUIPMENT FOR ALL &) General Offices: Redwood City, Calif. 
CARS, TRUCKS, BUSSES AND TRACTORS Plants: Redwood City, Calif.; Van Wert, Ohio 


For repair and 
‘w brake shops 


—) 


sual 
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FAMOUS 

INDIANAPOL js EL, LRUW 
RECORD 
BREAKER 


Sade ay * ie eta 


RY BANK § famous race driver pilots BLUE 
CROWN SPARK PLUG SPECIAL 
to victory in 1950 AAA Cham- 
pionship. Driving a BLUE CROWN 
SPARK PLUG SPECIAL during the 
entire grueling racing season 
against America’s top competi- 
tion, Banks did not make a single 
stop for spark plug change. This 
achievement again proves BLUE 
CROWN ’S superiority. 


After breaking all Indianapolis Speedway records for 4 consecutive 
years (1947-50) the amazing BLUE CROWN SPARK PLUG team 
of men, machines and spark plugs have now added the coveted AAA 
Championship to its laurels. Playing an important role in this spec- 
tacular achievement are Blue Crown Spark Plugs. Combining long- 
range dependability with perfect performance under the most severe 
motoring conditions, Blue Crown Spark Plugs proved they have the 
important PLUS that winners demand. You, too, can enjoy faster 
starting, smoother idling and perfect firing in your car. Install 
BLUE CROWN SPARK PLUGS today. 


SEE WHY BLUE CROWN Y} a 
SPARK PLUGS ARE F , 7 y 
UNANIMOUSLY ACCLAIMED Anes 


Attention, Mr. Jobber! 


OUR NEW BLUE CROWN X-CITER 
5 POINT PROGRAM 


is designed especially for independent distributors DOUBLE GAP DESIGN 
FOR FULL DETAILS BE SURE TO SEE US AT BOOTH 52 Bldg. B FIRING AREA 
at the SOUTHEAST AUTOMOTIVE SHOW IN ATLANTA May 10-13 incl. 





tional Corp. 


DOMESTIC SALES test sl 
ner Interna 


BLUE CROWN. SPARK PLUG CO. b0:5¥a" 


A 7 
N 


NG y @ DIVISION of MOTOR MASTER PRODUCTS CORP. BOR 
1800 WINNEMAC AVENUE, CHICAGO 40, ILLINOIS Coble ASGHHT’ 
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Mac will be missing a couple of 
fingers if he isn’t more careful—but 
even so, he is less likely to get 
“caught” than the dealer who finds 
himself “trapped” with an off brand 
of replacement shock absorbers! 

It’s good business to handle 
Monroe Shocks—the kind that give 
you all of the advanced features first, 
and that more car owners are ask- 
ing for. 

Why not let Monroe Replace- 
ment Shock Absorbers put cash into 
the bank for you? It’s easy... with 
direct - acting shocks factory - in- 
stalled on more than 90% of all cars 
made today, and with Monroe 
Shock Absorbers standard equip- 
ment on more cars than any other 


brand. 


Copy of original “Mac” cartoons sent free upon request. 


A 


Monroe Shock Ab- 
sorbers are stand- 
ard equipment on 
more makes of cars 
than any other brand. 


14 


Look whats cooking! 


WATCH THIS SPACE 
FOR THE HOTTEST NEWS IN 
SHOCK ABSORBER HISTORY 


It's coming soon—good news from 
Monroe for everybody in the automo- 
tive service industry. Keep your eye 
peeled for further details of the 
ultimate in ride control. 


“3 MONROE AUTO EQUIPMENT CO. 


Monroe, Mich. — World's Largest Maker of Ride Control Products 
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rea mee t 8 


ats 


“YOU CAN'T BREAK PAR WITH SECOND RATE CLUBS 


The golfer who shoots in the seventies doesn’t handicap himself 
with second rate clubs. He insists on one of the famous makes 
like Wilson, Spalding or MacGregor. 

By the same token, the real mechanic demands tools with 
reputation back of them. In wrenches, for instance, the odds-on 
favorite among good mechanics is the Bonney, America’s most 


famous wrench. 


-U 
“ 


> 


This is one of a series of spirited sporting scenes (in full color, without advertising) available on request. Write for your free set today. 
P P ’ ) 


“CHEAP TOOLS ARE FOR CHUMPS” So say the men 
who know tools and how to handle them. That is why 
good mechanics, everywhere insist on Bonney Wrenches. 
They know that for lightness, strength, balance 


and precision you can’t beat a Bonney. 


BONNEY FORGE & TOOL WORKS, ALLENTOWN, PENNSYLVANIA 








" SS “ 


IT’S THE SECRET BENIUM* Heat-resisting material is 
the secret ingredient developed by the 

Marshall-Eclipse Division of Bendix 

E ALE | and used exclusively in Eclipse brake 

& linings and heavy-duty brake blocks. 

Sales of Bendix Eclipse Brake Linings and Blocks are skyrocketing. 
And the secret of this tremendous popularity is Benium. It’s making 

a big hit with users who have found that Benium brings shorter, 
smoother stops and extra miles of road life. Every day more and 

' more dealers are learning that these two great Bendix Eclipse 
| products are real money makers. So, stock up today and you will 
' agree that Bendix Eclipse Brake Linings and Blocks are the 





greatest sales combination you have ever discovered. 





Eclipse 


Brake Linings and Blocks 
PRODUCTS OF “Bendix 


Greatest Name in Braking! 


MARSHALL-ECLIPSE DIVISION OF 
TROY, NEW YORK 


AVIATION CORPORATION 








Export Soles: Bendix International Division, 72 Fifth Avenue, New York 11, New York 
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If you answer 


| 06 99 
| i \ 





lHHe US 
‘Tor details 


Do you want to make more money in the battery business 
—by selling more batteries—especially more premium- 


type batteries? 


Do you want a protected battery sales territory—sell both 


dealers and jobbers—do a really big battery job? 


Do you want aggressive field sales support by men trained 


to help you build a big battery sales volume? 


Do you want a battery line with dealer and consumer 


acceptance, backed by proven effective advertising, sales 





promotion and merchandising? 





Send this wire collect NOW 


SALES DEPARTMENT 


PREST-O.LITE BATTERY CO., INC. 
TOLEDO 1, OHIO 





AT NO OBLIGATION SEND ME DETAILS. 


YOur NAME 
COMPANy 





answered yes... 


“IT answered yes and I’m glad. I have sold more 
batteries and made more money with Prest-O-Lite 
than ever before.” 


DAYTON TIRE SALES COMPANY 
CHARLOTTE, NORTH CAROLINA 


. ee ee 


PRESIDENT 
“I answered yes. After thirty-three years experience 
as a Prest-O-Lite distributor, I can heartily recommend 
the Prest-O-Lite protected sales territory plan. This 
plan has been a very profitable business builder dur- 
ing these many years. 


RAYNO DISTRIBUTORS INC. 
BROOKLYN 16, N.Y 


w7 PRESIDENT 
“I answered yes and really benefited by the Prest-O- 
Lite factory trained sales help and aggressive adver- 


tising and merchandising; made more money too.” 


FERRIS BUCHANAN INC. 
CINCINNATI 26, OHIO 


= ae Ie 


PRESIDENT 





CHECK YO 
WHEN YOU 
CHECK YOU 





Profitable Filter and Cartridge Sales COME TO YOU 
When You Display the WIX Merchandiser.... 


The sensational WIX Merchandiser Cabinet is the 
powerful sales magnet that PULLS filter service profits 
to you! Everything you need to make these fast, fre- 
quent sales is right at your fingertips . . . a lively stock 
of WIX Replacement Cartridges—with the great new 
filtrant WIXITE, Identification Chart to spot the filter 
on the car you're servicing, Price List and Catalog— 
ALL in ONE complete, pa tener unit! Even a shelf 
for D ay canned oil. Put this strong selling force to 
work for you .. . it draws attention and attracts sales, 


IT be J se 
OIL FILTERS ACARTRIDGES 


WIX ACCESSORIES CORP'N. GASTONIA, N. C. 
CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3, Ont. 
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..4nd all fiom QNE source......_ your Wagner jobber... 


WAGNER LOCKHEED WAGNER LOCKHEED 
HYDRAULIC BRAKE FLUID ; = . HYDRAULIC BRAKE PARTS 
. > —2 complete line, covering 


—is an all season fivid that ~~” y 
functions under all driving am all makes of cors and trucks, 
“a including seldom used, slow- 


temperatures .. . Recom- 
for oll cars and trucks moving parts not easily ob- 
... Mixes with other approved tainable elsewhere. 
fivids. Surpasses S. A. E. 
standards. 


BOOTHS 14 and 15, Bidg., A, SOUTHEAST AUTOMOTIVE SHOW 


By Fesilsy 
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Coverage... 
WAGNER CoMaX BRAKE LINING 


is available in sets rolls blocks 
slabs, segments and on shoes 


From today’s powerful cars—way back to old 
two-wheel brake trucks—no brake job is a 
problem for Wagner CoMaX Brake Lining. 


No matter what your lining requirements 
may be—your Wagner CoMaX Jobber can 
supply the correct lining for your needs. 
Wagner knows brakes. As manufacturers 
of Lockheed Hydraulic Brakes and Wagner 
Air Brakes, Wagner has a valuable 27-year 
experience in braking problems. 


Only in Wagner CoMaX—backed by the 
best known name in brake service—do you 
find all these desirable qualities: 


1. UNIFORM TEXTURE assures same 
type of brake surface always being ex- 


posed to the drum. 


CONSTANT FRICTION permits 
smooth even deceleration. 


NON-COMPRESSIBLE—and won't 
swell. Does not require frequent adiust- 
ment, 


CONTAINS NO ABRASIVE material. 
Easy on drums. 


5. LONG-LIVED and age proof—does not 
deteriorate with age. 


For details, consult your Wagner Jobber— or write us. 


Wagner Electric @rporation 


6362 Plymouth Ave., St. Louis 14, Mo. 


(Branches in Principal Cities and in Conada) 


... The best known 


You can depend upon Wagner quality because Wagner products are used as original equipment by 
automobile, truck and trailer manufacturers. Ask your jobber, or write us for free Catalog AU-500. 


ins Of 
d me the latest Batu. 
Please send me the TWH, 
drovlic Brake Servicin’d 
Hyd 


NAME_— 
firm NAME—— 





nane inbrake service = 
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“OSnap-on]oos Fix. 


help a man deliver [itr eeu, 


iv 
JIVE YOU Shap-on service 


service san and that’s wal COast-to- 


Coast! 


what SE/S service ee =: >, 


idle Motors, Chrysler 

Plymouth dealer, River 

Grove, ill., has built a 

county-wide reputation for 

service. Plenty of good 

mechanics, with plenty of 

good Snap-on Tools, ac- i Victor J. Sabo 
cording to Service Man- ; 4 Cincinnati Branch 
ager Williom J. Mayer, 3 . : 

help keep service prompt 

and profitable. 


Don Headrick Lovis Kluzek 
Fargo Branch New York Branch 


® The whole Idle Motors operation is outstanding—381 
front feet of display window, backed by service facilities 
for 40 cars at once! Service work is plentiful—and profit- 
able—in this fine shop. Certainly, Idle Motors’ splendid 
equipment of Snap-on Tools, by helping every mechanic 
do a better, faster, surer job, has helped, too, to build the = 
reputation that brings in a steady volume of service business. Omehe Sronch 
Snap-on professional tools have helped thousands of shops 7 
—tens of thousands of mechanics—to increase incomes 20 ‘ 
to 40 per cent. Snap-on’s in-the-shop, right-at-the-bench 
SERVICE has, for 30 years, offered “the time-saving way ‘ 
to buy time-saving tools.” Write for 104-page catalog. 

Stor" 


Sr onl al SNAP-ON TOOLS 
\i 
none CORPORATION 
7 8052-E 28th Avenve 
Kenosha, Wisconsin 


*Snap-on is the trademark of * 
Snap-on Tools Corporation. W. G. Clarkson J. mont Sunes 
Toronto Branch Houten Brend 
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SEE THESE TWO OUTSTANDING STORM-VULCAN 
MACHINES ¢a Oferatiou 








= ; FOR MOT <T “B” 

—— ' SLOCKS AND Bon pedis 
So ga, Me > PARTS. The sensa- 
wes = tional new Cleaning 
iH r > ; machine that's fast 
: if 1. ee We \ and thorough. Dirt, 
i ey | \ “a ' grease and sludge 
\ . ) ty ~ , vanishes like magic! 





NO. 15 
CRANKSHAFT 
GRINDER 






See these n 
engineering ¢ 
velopments th 
add to tk 
already high 








Ht ; . BABBITT productive spe@d 
jo me = LC 4) FURNACE and accuracy 
E of) V this fine Crank- 
F > a4 . shaft Grindi 
| & ovens ey Machine. 
3, , <a HF 
ae | \ Ayr 
CYLINDER \ BORING 2 . 
BORING BARS PLATES The machine with MORE EXCLUSIVE FEATURES 
any other Crankshaft Grinder built. Faster cen 
no chucks — easier to operate — perfect round 
— are SOME advantages of the Storm-Vulcan No. 
ROD GROOVING a See it at the show. 
MACHINE 
i Bhp (0 
iy Y ; 
CYLINDER | C 2 
HONES a . + a] 
x CON ROD CAP A 4 > 
MILLING PA ‘ re 
KOTAFIN CRANKSHAFT 7 Th MACHINE ney id Pot} it 
FINISHING MACHINE 4 (ha b “4 Law {| & { pall 
é =¥- ( = RS . < 
A) & ~ 
in <>  _»/> . 
4 — ce ae a j ty 4 MOTOR ROD 
°, a yy ; STANDS ALIGNER 
‘ ii outtirans CONNECTING 
- ROD STRAIGHTENING 
SPRING ANALIZER ROD GRINDING PRESS 
MACHINE 
J VULCAN \f 
cee ener © ; 
AS, TEXAS 
CONNECTING 2504 COMMERCE ST DALt 
ROD BORING 





MACHINE j 


NEW... MOST POWERFUL 


ELECTRIC WY 


a ik 
\ ai pete)! A | 


\ Wee ’ 


_ » %- 





SIZE 34-U 


FOR 1%" BOLTS 
Weight—32'2 Ibs. 

Height—10 ?/,." 

1” square driver 

Plugs into any 110 volt outlet 





--»- makes the toughest 

jobs easy. 

--- sold by leading automotive 
jobbers and distributors. 


Ingersoll -Rand 


11 BROADWAY, NEW YORK 4, N. Y. 620-16 
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A FULL CAPACITY 
| | insures K-) (malas 
| DEPENDABILITY 


At every stage in manufacture . . . from raw materials 
to finished product .. . Thor Batteries are subjected to 
the most rigid laboratory control of quality. Each material 
is tested regularly to be sure that it uniformly meets our 
strict standards. Daily inspection of finished parts is a 
continuous check on accuracy in production. Completed 
batteries from each day's production are given ex- 
haustive electrical tests, cold starting tests and vibration 
tests. This complete quality control of Thor production, 
in one of the finest laboratories in the industry, is your 
assurance of full capacity, long life and dependable 
performance of every Thor Battery you sell. Write for 


complete information on this quality line. 





PRICE BATTERY CORPORATION 


Hamburg, Pa. Atlanta, Ga. Boston (Medford), Mass. 





\ 


/ 


Manuia) </ Protection plus 


WA 
Month 


You'll see the Protection plus illustration shown here in big 
advertisements in national magazines during May. And AC will 
furnish Registered Dealers with a similar colorful poster—to 
give double-barreled promotion to AC’s amazing new Aluvac 
Element that traps twice the dirt and lasts nearly twice as long 
as ordinary elements. Make your place of business a part of 
this powerful selling campaign by ordering a stock of AC Oil 
Filters and AC Aluvac Elements and displaying the attention- 
getting Protection plus poster. 


AC SPARK PLUG DIVISION . GENERAL MOTORS CORPORATION 


AC FLEXIBLE ; AC 


GASOLINE AND OIL “ GASOLINE 
LINES =\a = STRAINERS 


Also Make-up Kit, com- —s Packed in Counter 
plete with 12 feet of hose Merchandiser for dis- 
and variety of fittings. ; play and easier sales. 
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The Only Plugs 
with Patented 
CORALOX Insulator 


AC’s are original factory 

equipment on nearly half 

of all new cars—a factor 

that alone makes replace- 

ment sales easier. In addi- 

tion, they are the only 

plugs with the patented q WOO, 
CORALOX Insulator that “By 
resists oxide coating, FF 
means surer firing at every Z4 
engine temperature, assures greatest 

customer satisfaction through high 

efficiency, long life performance. 


America’s 


First and Finest 


| FUEL 
PUMPS 


Since 1924, when AC developed the first fuel pump, 
more than 100,000,000 have been built. Ninety per 
cent of all automotive vehicles were factory-equipped 
with AC’s. There are better than 40,000,000 still in 
use today. AC Fuel Pumps are easier to sell because 
more owners are familiar with them and know their 
dependability . . . because There Are No Better 
Fuel Pumps. 


AC AIR CLEANERS = = AC SPEEDOMETER 
AND aon CABLE-CASING 
ELEMENTS a S ASSEMBLIES 


AC Air Cleaners used as — Also tailor-made cables, 
equipment by 80% of or bulk cableand casing, 
car manufacturers. — with parts. 
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MAKES THE 
DIFFERENCE — 















20Own'r say nur FER ey, W A I K E R 


WALKER MANUFACTURING COMPANY 


Mokers of Walker Exhaust Silencers, 











IN THIS NEW ERA 
OF GREATER ENGINE POWER 


NOW MORE THAN EVER BEFORE... 
INDIVIDUAL TUNING DOES MAKE THE DIFFERENCE! 


QureTine the new postwar automobile is 
no “boy’s job.” The dramatic step-up in 
engine horsepower . . . the introduction of 
the automatic transmission have created 
entirely new and more difficult exhaust 
control problems . . . explosions are more 
powerful . . . critical exhaust noise periods 
more extended. 

No—quieting these new engines is no 
“boy's job.” It requires all of the skill of 


the most highly trained engineers. It re- 


quires research equipment like the Walker 
*“free-field” chassis dynamometer to solve 
these problems on the vehicle . . . under 
actual operating conditions. 

And, above all, it requires the Walker 
“know-how” which comes from intimate 
car factory engineering contact. 

There is no room for compromise in this 
new era of greater engine power. Now, 
more than ever before, Walker **Indi- 


vidual Tuning” does make the difference. 








* INDIVIDUALLY TUNED TO EACH 
MAKE AND MODEL OF CAR 


SILENCERS 


OF WISCONSIN, RACINE, WISCONSIN 


Jacks, Oil Filters, and Electric Lifts 


























WASTING TIME! 
HIGH LABOR COSTS! 


Get Performance— 
Long Life and Modern 
Design, by Equipping With 


7 OOLS 


SIOUX TOOLS are World famous as time 


savers, cost reducers and for delivering on 


- - exacting jobs. It’s not what we think but 


what you find out that counts. 





SIOUX VALVE FACE GRIND- 
ING MACHINE in use — pro- 


ducing finest finish and factory 
precision without heat or distor- 


tion. 





Sold only through 
Authorized SIOUX Distributors 


& 
ssf 
oa*sS re 
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Where Dependability Counts... 


use PACKARD 
BATTERY CABLES 


DEPENDABILITY is what is wanted in battery 
cables—the assurance that a touch of the starter 
means quick, positive starting every time—in any 
climate, and in any kind of weather. 


That sort of dependability—day after day, year 
after year—has made Packard Battery Cables 
the standard of the industry . . . the standard by 
which all other cables are judged. And Packard Bat- 
tery Cables are used as original equipment on 
more cars, trucks and buses than any other make. 


Packard Battery Cables are full-size, full-weight 
... deliver a full measure of value. They offer a 
choice of LeadAlloy terminals or leaded brass 
terminals—and both deliver top performance.) 


So, where dependability counts, use Packard 
Battery Cables—use the cable with proved 
performance, proved quality, proved superiority. 








PACKARD PETE SAYS— 


You're never in doubt with Packard 

Automotive Cables—for, when you 

use Packard, you use the finest. 

Packard Low Tension Cable with 

REG.U.S. PAT. OFF amazing “249 compound” insula- 

tion— Packard High Tension Cable 

Packard Electric Division, General Motors Corporation in spools or packaged in sets— 
Warren, Ohio Packard Battery Cables with Lead- 

Alloy terminals or leaded brass 

terminals. All are nationally known, 


FOREMOST BUILDER OF widely distributed. Standardize 
AUTOMOTIVE AND AVIATION WIRING with Packard. 
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FEL-PRO FORESIGHT 


helps to solve the problem of gasket supply! 


Today’s problem of gasket supply due to defense re- 
quirements was anticipated by Fel-Pro many months ago. Fel-Pro Engineers were assigned the task 
of developing gaskets that would serve dependably in any possible emergency. Fel-Pro Engineers 
completed their assignment admirably by developing gaskets, thoroughly tested and proven, that 
carry the same guarantee as the Fel-Pro Gaskets you are now using! Fel-Pro’s purpose is twofold— 
FIRST to insure that America’s vital transportation system is kept rolling. SECOND to insure Fel-Pro 
Users an adequate supply of thoroughly dependable gaskets to meet practically all demands. In 


any event, play safe—always ask your Jobber to reach for Fel-Pro FIRST! - 











Match original equipment fit... 


os pro's FOULED ME AGAiIn* 
“wow Fi —SAYS LiTKe pp, 


By 


2 


Famous for a , wl FELT PRODUCTS MFG.CO. 


1548 CARROLL AVENUE, CHICAGO 7, ILLINOIS 
FAST SERVICE ASSURED by Warehouses Near You... ATLANTA + BOSTON + NEW YORK + LOS ANGELES + OAKLAND + PORTLAND 
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ONLY THE 


Bendix Franchise 
Gives You All These Advantages 


You sell the Bendix Hydrovac, world's most 
famous and widely used power brake. 


A complete line of vacuurn power brakes end 
other vacuum controlled equipment. 
Compact Bendix Repair and Installation Kits 
simplify stocking and service work—give you 
just what you need for every job. 
Under the Bendix Unit Exchange Plan you can 
build a profiteble business repairing vacuum 
power units in your own shop. 

Bendix simplified service instructions and train- 
ing aids make it easy for your mechanics to 
learn vacuum power repair procedures. 


You are backed by Bendix, the greatest nome 
in braking. 


Bendix 


PRODUCTS DIVISION 


SOUTH BEND 


INDIANA 


Qa 
7,000,000 


Commercial Vehicles 
are Potential 
POWER BRAKE 
CUSTOMERS... 


= 


2 bo 




















when you Sell and Service 





“Bendix 


VACUUM POWER 
EQUIPMENT 


Featuring HYDROVAC—the World's 
Most Widely Used Power Brake! 


Power braking offers you the fastest growing market 
in the service field. And under the Bendix Vacuum 
Power Sales and Service Plan you get all the best of 
it. The Bendix Program makes power brake work 
easy as well as profitable. But that isn’t all; you are 
backed by the world famous reputation of the Bendix* 
Hydrovac*. Any way you look at it —in market, plan 
and product —the Bendix Vacuum 

Power franciise is good business. 


*REG. U.S. PAT. OFF. aviation coarekation 


These Bendix signs 
stand for good 
business and gooi 
business relations 
between factory, 
dealer and customer. 


Conodion Soles: Bendix-Eclipse of Conada, Lid., Windsor, Ontorio, Conade « Export Soles: Bendix International Division, 72 Fifth Avenve, New York 11, N.Y 
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Sel \(, more protection 


ite 
Why 


today’s driving 
conditions require 
this revolutionary 

new battery! 


You're driving more than 
ever before — more mile- 
age means more battery 


wear. 


Your battery is being 
charged more — not only 
over more miles but, also, 
at higher rates. 


Higher compression 
motors are here—they 
require more battery start- 
ing power. 


Today, batteries are un- 
der the hood—and un- 
der-the-hood batteries 
must withstand under-the- 
hood temperatures. 


New Willard Super 
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against the No.l battery killer 


with 


PRODUCTION EXPANDED 


to meet the demand for 
Willard Super Masters 


So great has been the demand for 
the Willard Super Master, that 
some dealers have been unable 
to keep it in stock. But now pro- 
duction facilities have been ex- 
panded—more Super Masters are 
being delivered to Willard Deal- 
ers every day! 


Thousands of car owners have 
bought the Willard Super Master 
—thousands still need it. See 
your Willard Distributor today! 


THE METALEX GRID 
with these 


plus features 


MAKES THE NEW 
WILLARD 


IMPROVED CONTAINER 
FOR LONGER Lire 


illard 


METALEX 


greatest battery improvement in 25 years! 
Today, OVERCHARGING is the No. 1 battery killer. More batteries 


are worn out from this one cause than from all other causes combined! 
Overcharging strikes directly at the grids—the lead-alloy framework 
which holds in place the current-producing active material. Overc harg- 
ing corrodes the grids—fractures them—destroys their ability to retain 
active material—destroys their utility as current conductors. 


But now METALEX—a new and vastly superior grid metal has been 
developed and perfected by Willard metallurgists specifically to combat 
damage by overcharging. And METALEX does so—stubbornly, effec- 
tively. METALEX provides a full 100% more protection against the 
No. 1 battery killer! METALEX |-e-n-g-t-h-e-n-s battery life. Available 
exclusively in Willard Super Master Batteries! 


IMPROVED SEALING COMPOUND 


FOR LONGER LiFe IMPROVED ACTIVE MATERIAL 


FOR QUICKER STARTS 


SUPER MASTER 
CUSTOM-BUILT FOR 
TODAY’S DRIVING 

CONDITIONS 


ew eocign — heavily 


reinforce at points of 
meee withstands high 
under-the-hood t 

e ¥ 
atures. ee 





Will neither crack in 
winter nor melt in sum- 
mer. Withstands high 
under-the-hood temper- 
atures. 





So much more chemically 
active, that snap starts are 
assured—even in cars 
powered by new higher 
compression motors! 


aster METALEX 
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MONKEY GRIP 


“The Worlds Gest 
TIRE & TUBE REPAIR MATERIALS AND 
AUTOMOTIVE RUBBER PRODUCTS 


























‘Blunt Diamond” 
SIZZLE PATCHES 


With “filler Tabs.” Also all 
sizes of clamps and motorists’ 


‘Feather Flex’ 
TIRE REPAURS 
Blunt Diamond shape to re- 
duce bumping. All sizes, 4 
inches to 16 inches. 





OH. and 13.4 
Individual boxes 


Sales- 
DISPLAY Cap Waking 


TON 


rolls . 


Avtoand Utility 
RUBBER MATS 


Two popular designs; 5 beau- 
tiful colors, 3 sizes. 


Self-Vulcanizing 
c 9 (oo PATCH 
All sizes of Tube Repair Kits 
for shop and car. 


A Packed 10 ie 
TTRACTiv, ROUND 


CONTAINERS 


u New Coteieg sy, 
bs ‘ 
Copy nd for Your 


RADIATOR HOSE 
For ali Automotive require- 
ments. Curved, straight and 
specification. 


FAN BELTS BETTER 


Rayon Cords. Best con- Part P 
$320 naney jariterbin IP ¢ 

: OM i) 
struction. Fits all auto Y HINES Bivp. Everers end Se . 
motive needs. "s 


DALLas, TEXAS 





— oe oe oe oe Ne 


Meet Your MONKEY GRIP Friends at 
SOUTHEAST AUTOMOTIVE SHOW, Atlanta, Georgia, 
MAY 10, 11, 12, 13 « BOOTHS 106-7-8 « BUILDING ‘’A’’ 


BETTER MONKEY GRIP COMPANY 


Partnership of L. M. Everett and Sons 
5320 HARRY HINES BLVD. DALLAS, TEXAS 


Complete Catalog of all 
MONKEY GRIP Products sent 


upon request 


TRUCK SPLASH GUARD 
Extra strong, movided rub- 
ber. Prevent rock and mud 
throwing. 


RUBBER CEMENT 
For all Tire and Tube Repair 
needs. 


GASKET CEMENT 
Clear, rubber-resin base 
cement of unusual strength 
ond tackiness. 


VALVE HEAT UNITS 
For easy replacement of 
valve stems on synthetic or 
natural rubber tubes. 
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with un Ghiel 


ee *n they become light-weary from sun 
glare and sky glare, driving becomes hazardous 
And you hardly realize it’s happening 


Get the restful protection of a Fulton 
Sun Shield. It will help you see the road safely 
especially in today's light-flooded car interiors 
Now, under the pressure of busy times, safety 
precautions are more essential than ever 
The Fulton Sun Shield is engineered 
of durable aluminum to match the quality of 
your car. Attachment is solid, secure — direct to 
car body. Request FULTON at your car dealer 
or auto supply store. Price, $24.95 

Side Shields (also shou 


1 out. let fresh 


M uminum. E 


es s a I > bad f ’ 
NO 36 DE LUXE St 
TRAFFIC LIGHT FINDER 5 i 


verhead traff 
s t 
$ 


S NO. 25 BUMPER CLAMP 
tratle aut bile \ 
7 \W t tf k 5 
¢ NO. 0-7 TRAILER COUPLING 
a 


Ea 


FULTON 


The en Compony, wee 14, We qo 
tn Conede, 1 C Adoms Corte ted, » toreate, 





~ f 
} 
‘ pylton | 
* 
Fu 0 our eyes are the key to safe driving., 
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WHEN YOU SELL 


FULTON 


SUN SHIELDS 


Your customers will 
see this advertisement in 


the POST May 19th. 


THE 
FULTON COMPANY 


aetna eee 


tte ee ee 





, a“ “does a magnificent job 


’ for heavy duty fleets” 


% ...SAY THESE LEADING BRAKE SPECIALISTS 
>. 


———— 


WorRtb BésTos 


RED BLOCK 


stops brake fade, 
saves drums, cuts 
operating costs! 


a a RAE RIANA RETEST OT TERE UATNE ST 


Air Brakes & Controls operate three heavy 
duty brake service shops in Baltimore and 
Washington. Their letter is typical of RED 
BLOCK performance reports received from 
heavy duty fleets and brake service shops 
from coast to coast. 

An exclusive World Bestos development for 
trucks and trailers in severe service, RED BLOCK 
in the “J” Combination is the only heavy duty 
brake block guaranteed to eliminate brake 
fade, regardless of heat, water or driving 
conditions. A safety factor of tremendous im- 
portance in all heavy duty operations! 

Also RED BLOCK gives longer mileage, pro- 

Bestos RED BLOCK and the "J" Combi- tects drums by reducing heat checking see 
nation, see your jobber or write direct to effects substantial savings in operating costs. 
World Bestos, New Castle, Indiana. RED BLOCK’S superior braking performance 
and economies have been proved by thousands 
of miles on-the-job under the most severe 


Wp operating conditions. 
Wortb BeésTros 


NEW CASTLE, INDIANA 


For complete information about World 
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#. ©. NEIGHBOURS 
PHONE: PLAZA 522s 


BALTIMORE 30, mb. 


BRancH Orrice 
6401 EROMAN AVENUE 
SALTIMORE 5 Mo. 
PHONE BROADWAY 2377 


Mr. WwW. F, Rogge 
World Bestos 
New Castle, Indiana 

December 20th, 
Dear mr. Rogge: 
This letter is to thank 
Red Block 


&go to test this "NOn=fading* 
anxious to fing 


were very 
de Problem, 


Successfy) beyond 


Brancy Orrice 

Mtn & STREET. 5 £ 

WASHINGTON 3 eo 
PHONE “INCOLN 3.9699 


1950 


you for the MEnificent job World Bestos 
(J~Combination) is doing for our heavy duty fleet CuStomers! 


brake block 
out if you 


our highest ©xpectations, 


he Worst driving Conditions, 
: Red Block completely Climi. 


the word has Spread fast 
©ld World Bestos "J- 
Satisfaction is the 
"No~Fade Red Block 


Red Block is 


" high-friction Stopping Power 
ay in-and-day- ous heavy duty 


Congratulations | Red Bloc, 28S solved the truckers' 
Problems... brake fate and heat-checkeg Grums...; 

able copes 
has made an extremely valuable Contribut ji 


Air Brakes 


ae , L for 
AUTOMOTI 
SOUTHERN 


in this @rea and 
Real Proof 


4Sk for that 


the only brake 
regardless 
Service, 


& Controls 








ion: Can you increase your 
lubrication volume 
$27,421 in two years time? 


wer: The Fermans DID! 


@ In just two years, their lubrication volume soared from $22,224 to 
$49,645 ... a record in any book! Analyzing such a phenomenal rise, 
this Tampa, Florida Chevrolet Dealer gives credit to their new 
Alemite Lubrication Department and to Alemite’s famous 30,000 Mile 
Guarantee. Begun in 1947, this forceful combination resulted in an 


THE ALEMITE “MA 
will show you 


i) 
Alemite “Magnet-Plan” Services 


Only Alemite Gives You All 11— 
Fully Tested, Fully Proved! 


1. Counsel and concrete assistance from- 


one of the 300 Alemite Service Pro- 
motion Specialists. 

. Powerful Alemite National Advertis- 
ing—year after year—pre-selling lubri- 
cation prospects for you. 

. ‘Business Expander” follow-up) 
systems. 

. “Prescribed Lubrication” program. 

. Sales-building | paig 

. “Gusher Plan’... to build motor oil 
sales at the service bay. 

. “Sales and Service Security Plan” in- 
cluding the 30,000-mile guarantee for 
new and used cars and trucks up to 
1 ton. 

. Monthly Analysis Sheets, to prove in- 
creased service sales. 

Alemite Equipment for— 
9. Specialized Lubrication Service. 
10. Electronic Wheel Balancing Service. 
11, Underbody Coating Service. 








increase of $11,905 the first year 
still shows no signs of stopping! 


@ Thorough! Complete! Effective! 
Alemite “Magnet Plan” features are 
proven business getters—and keepers! 
Fully tested by Alemite—the oldest, 
most reliable name in lubrication — 
they bring you the “result-getting” 
ideas and services that attract more 
new customers... produce more busi- 


a whopping $15,516 the next... 


a 


\ 


at 


PLAN” 
ow! 


ness throughout the year—in every 
department. Get the facts today. Find 
out first hand how the Alemite “Mag- 
net Plan” operates. .. how it will bring 
you more profitable service business 
the year ‘round. Call your Alemite 
Distributor or write Alemite, 1826 
Diversey Parkway, Chicago 14, III. 


Alemite 


This ‘fool-proof system 


fastest, most visual 
names and status 


Posting time 


nates 


month. Ask your Alemite 


Visi-Orum 
Pumo 


Rocket Line 
Pump 


easiest-to-operate 
of hundreds of customers 


s reduced to a new low. New 


Marshall Line 
Pump 


of customér record and follow-up is the 


method ever devised. The 
can be seen at a glance 


exclusive feature elimi 


need for personally addressing follow-up post cards each 


salesman today 


Erectronic Wail 
Alemiter 
Balancer 


LEMITE 


Idest, Most Reliable Name in Lubrication 
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50% MORE PROFIT 


WITH CONCENTRATED 


OWVokorode 


UNDERCAR SEALER AND SILENCER 
| IT’S SIMPLE ARITHMETIC! 


Most ordinary undercoatings contain a 
| large percentage of solvent. You spray 


«” thickness 


| these undercoatings to a } 
| but when the solvent dries out, you're 
| left with about 4%” thickness. 
Lion Nokorode Under-Car Sealer and 
underecating fo | Silencer is concentrated. You spray 
| Nokorode to 1%” thickness—and it dries 
|  toalmost 1%” thickness. There’s no waste- 
at th cost of | [ful excess solvent. 


Result: You can do half again as many 


cars with the same amount of Lion Nokorode 
as you’d do with ordinary undercoatings. 
Yet Nokorode costs no more. Drum for 


drum, you make 50% more profit with 
Nokorode! Nokorode is uniform, for smooth 
application. It’s homogenized —- won't 
clog guns. And it’s guaranteed to give 
complete customer satisfaction. Start 
making money with Nokorode—send the 
coupon below now! 

Made Under The Process Of U. S. Potent No. 2,393,774 











How To Make — 
More Money From nema 
@  Undercocting! —-~ 


LION Ol COMPANY, El Dorado, Arkansas 

Please send me complete details on how | con increase 
my vundercoating profits with Lion Nokorode Under-Cor 
Sealer and Silencer. 


State 


Receceeececececesss 


Brand of undercoating | om now using, if any 
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ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 





You want extra 

profits . . . your 

customers want the 

best protection for 

their cars. When you 

sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


DUAL RAIL 
TRUCK GUARD 


GRILLE GUARD Only top-quality materials 
WITH WINGRAILS Poi and workmanship go into the making 
/ of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


ADJUSTABLE , For full information on Cello 
LICENSE PLATE See Guards and License Plate frames write 
FRAME fy ale to the factory today for FREE catalog pages 

' and price lists. 


your GUARD for life 


Cello Products Co. 


161 Prescott Street 
East Boston 28, Mass. 
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Worlds Langest Station 
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Slim Olson's gigantic station covers 14 acres, has 
200,000 gallons storage, 34 pumps. 


geeseees |) 
SUGER Kee 
Beekaeee 
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““ARO keeps our profits UP’’ 


—says Slim Olson, owner 
of Slim Olson, Inc., “World's 
Largest Station” at Bountiful, 
Utah. ARO overhead reels used for cars on the lift . . . while 
the 65 ft. grease pit is served by ARO lubricators 
pumping directly from 400 Ib. drums. 


ARO Lube Equipment services cars, largest trucks and trailers 24 hours a day at 
Slim Olson’s. 

“Our equipment has to be good—to keep our lube center on a production-line 
basis,” says Mr. Olson. 

For biggest or smallest requirements . . . see your Aro Jobber. 


The Aro Equipment Corporation, Bryan, Ohio 
Aro Equipment of Canada, Lid., Toronto, Ont. 


ARO LUBE EQUIPMENT 


ALSO...AIR TOOLS...HYDRAULIC EQUIPMENT 
-»- AIRCRAFT PRODUCTS...GREASE FITTINGS 
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AUTOMOTIVE ELECTRICAL EQUIPMENT 
SWITCHES - TRAILER CONNECTORS - PLUGS & SOCKETS 


dy, COLE-HERSEE 


A NAME BUILT ON QUALITY 


COLE-HERSEE CO. 20 OLD COLONY AVE., BOSTON 27, MASS. 
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Sell ‘em the pistons you’d pick 
for your own car 


Rele) @ ie): 


~ ALCOA 


LO-EX 


when you stock replacement | 





One way to keep customers happy —and loyal —is to give 
CAST BY ALCOA their cars the same care you give your own. You do just 
FOR PISTONS OF EVERY TYPE that every time you install pistons of genuine ALCOA LO-EXx! 


Engines run cooler, quieter—use less fuel. Full compression 


if =" es & at all temperatures, thanks to low-expansion alloy and 
wi | ¢ ; | accurate piston design. 
Be Beet ks L 


Always stock aluminum alloy pistons marked ALCOA 
oe eee — — LO-EX—cast by Alcoa, finished by expert piston makers. 
ALUMINUM COMPANY OF AMERICA, 1853E Gulf Building, 

Pittsburgh 19, Pennsylvania. 


* Availability may be limited by 
military needs for aluminum 





MORE HAUL PER OVERHAUL! 
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Ue- 


METAL BACK SEALED BEAM LAMP 


Original Factory Equipment on Millions of America’s Finest Cars 


Only Auto-Lite gives you all 6 profit selling advantages 


yp Auto-Lite Bull’s Eye concentrates stray light x> Auto-Lite Bull's Eye “Passing Beam" throws 
"into main driving beam. light down and to right where it is best for 
drivers. 
> Auto-Lite Bull’s Eye is guaranteed to burn 
even when lens is cracked or broken. x> Auto-Lite Bull’s Eye is factory-focused to 
assure maximum sustained efficiency. 
>> Auto-Lite Bull’s Eye is sealed tight in press 
exerting 9000 pounds per square inch >> Auto-Lite Bull's Eye is designed as replace- 
pressure to keep out moisture and dust. ment for all makes of cars and trucks. 





Linco/n 
LUBRICATING EQUIPMENT 


Is Second to None in 


Business-Building Appearance 


"A and Profitable, Efficient 
fter a good many years in 


the Service Division of the Service” 


as - ‘ S. E. Gower, Service Manager 
automotive industry, during which 


East Point Chevrolet Dealer, Inc 
time | have used various makes of East Point, Ga. 


lubrication equipment, | can 

honestly say that | place Lincoln 
second to none. Its attractive 
appearance builds business and its 
fast, efficient operation builds profits. 


“I have found that being able to 
give expert lubrication service 
helps build over-all service volume 
because when you have a car on 
the rack, you get a chance to see 
what additional repair work 


is needed.” 


S. E. Gower, Service Manager 

East Point Chevrolet Dealer, Inc. : 

East Point, Ga. b 
ae 


Build Lubrication Volume and Profits 


* 
% — talieendnces (wettest YI 
with Linco/n YW Crginecred were Lincoln Busi- /- Sm» 


LUBRICATING EQUIPMENT ness-Building Equipment, I | S27 aeve 
ask your Lincoln Jobber — NM» 
BUILDS Customer Confidence or write for brochure entitled . DPDARPWPN 
“StylEngineered Lubrication , 
ASSURES Fast, Easy Operation Departments.” fv~ 
PROVIDES Trouble-Free Service 


INSURES Guaranteed Dependable Performance 


Replace Lost and Damaged Fittings with LINCOLN BULLNECK* FITTINGS 


+ © © PIONEER BUILDERS The modern fitting with the Ball-in-the-Top... 
the choice of original equipment manufacturers 
in the automotive and farm implement indus- 

LUBRICATING EQUIPMENT e e+ tries. Seals dirt out... grease in. 


LINCOLN ENGINEERING COMPANY - 5709 Natural Bridge Avenue, St. Louis 20, Missouri 
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DUZ-ALL System 





. REDUCES INVENTORY— 
This midget stock provides reline coverage for 
any car or light truck—1176 Models since 
1930—including all bonded jobs. 


. STOPS OBSOLESCENCE LOSSES— 
DUZ-ALL LINERS do not become obsolete. 


. PROVIDES EXTRA PROFIT— 
Especially on the higher rate reline jobs. 


Y ee . RELINES BONDED JOBS AT FULL PROFIT— 
UL Without costly specialized equipment. 


° . SAVES SHELF SPACE— 
This DUZ-ALL DEAL A complete coverage stock requires less than 
4 a cubic foot. 
Relines 1176 Models Fappaana 


of passenger cars PieMmiatls CMT) No costly pick ups. No delays. No searching. 


: : . SPEEDS SERVICE— 
1930 including all Bonded Jobs Elaborate catalog references not required. 


Ask your GATKE Jobber or write. 


A GREAT NAME IN BRAKE LINING 
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SEE US AT SOUTHEAST AUTO. SHOW 
ATLANTA, MAY 10—13 
BOOTH NOS. 292—3—4—5 


Your Federal-Mogul jobber provides complete 
engine bearing service, with the widest possible coverage of 
engine makes and models. You get the parts you need 
for bearing replacement... and you get them when you 
need ‘em. You make just one call for all 
your engine bearing needs. 


You can depend on the contents of the red-and-black 
Federal-Mogul box—it’s your guide to 
quality and accuracy in ergine bearing service! 


FEDERAL-MOGUL SERVICE (Division of 


DETROIT 13, MICHIGAN ae Ftloqut 


Corporation) 





Engine Bearings (Main, Connecting Rod and Camshaft) 

@ Bushings @ Connecting Rod Service—Reconditioned 

Connecting Rods, Rebabbitted Connecting Rods e AY t 
Connecting Rod Bolts and Nuts @ V-Seam Piston Pin & Rv\ C 
Bushings @ Shims and Shim Stock 
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ont or 42 Chuallly 


An important reason for freedom from bubbles in finished safety 
glass is the application of an even temperature and pressure when 
the glass-and-plastic sandwich is laminated. 

That’s why our Quality Control No. 106 (see instrument panel 
at left, above) calls for a careful check of the exact time-length, 
temperature range and pressure employed in the autoclave. That's 
where we apply an evenly distributed hydraulic pressure to the 
sheets that form the finished sandwich, later to become L-O-F 
Safety Plate Glass. 

This careful safeguarding of conditions in the autoclave is only 
one of 142 Quality Checks and Controls. Each of them is equally 
important to you and your car owner customers because they assure: 

1. Better heat stability 

2. Better light stability 

3. Better strength for safety 

4. Better adhesion, glass to plastic 

That’s why L-O-F Safety Plate Glass is the best you can get 
anywhere. Libbey*Owens-Ford Glass Company, 8151 Nicholas 
Building, Toledo 3, Ohio. 


NO FINER GLASS THAN _ 
LIBBEY-OWENS-FORD EV 140 AGM EL \U8 2 


Ll mT 
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JOBBERS WILL SEE 
COMPLETE MONEY MAKING 
WASH RACK LINE 
DISPLAYED AT SHOW 











Amazing New White Tire 
Paint to be Introduced 
at Atlanta Show 


A new Product, Advance Cen- 
tury White Tire Paint, will be 
introduced to jobbers at the At- 
lanta Show. 

This White Tire Paint has 
been thoroughly tested against 
other brands, and has proved so 
far superior, it will be sold an 
a money-back guarantee. 

There will be actual tires 
painted with this new product at 
Advance Century’s booths, 
Number 232 and 233. Be sure 


to see it! 


WHITE TIRE PAINT — WHITE SIDE- 
WALL CLEANER — TIRE SHEEN — 
DUAL CLEANER — RUBBER RENEWER 
— RUBBER WAX — NEUTRAL WAX 
— BROWN MAT DRESS — INSECT 
REMOVER — PRE-WAX CLEANER — 
CAR FOAM 


You will also see sales figures of jobbers that 
are making real money with the Advance Century Line. 


You can actually see what you can do. 


You will see actual “as used” displays of the Advance 
Century Line of wash rack products at the Atlanta Show. 
You will also see from actual sales figures of other jobbers, 
just what you can do with the complete Advance Century 


Line. 


HOW TO MAKE MONEY WITH THE COMPLETE LINE 


Perhaps you’re one of the hundreds of jobbers who are 
doing such a wonderful job with Advance Century White 
Sidewall Cleaner. But, are you also getting your profits 
from all the Advance Products listed below? Be sure to stop 
by Advance Century’s booths, number 232 and 233 and 


see the sales figures of others and the use of these products. 


JOBBERS: If you can’t be at the show, write for complete information. 


SS 
FNBURY MEG. Ge. 


P. O. BOX 781 GREENVILLE 1, S. C. 
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‘¢apho makes it” 


makes 
the 
difference 


Not even the experts can tell—just by looking—how good an engine 
bearing is, or how it will stand up. 


The final buyer can’t be expected to know the difference between 
good and bad bearings. He looks to the service garage; the garage 
looks to the jobber, the jobber to the distributor, the distributor 
to the factory. 


How are you to know you are getting the best? Your only protection 
is the name and reputation of the maker. Yes—“who makes it” 
makes the difference. 





name to remember 





x 
michigan 
Hi -Thom 

—= = 


DETROIT ALUMINUM AND BRASS CORPORATION © DETROIT 11, MICHIGAN 
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There's a big difference between an 


oat .... goat 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


TRADE-MARK 


Yes, there’s a powerfui difference between the 


A eka i MEO OE REIT: 


performance of an engine using just gasoline 
and one using “Ethyl” gasoline. When you set 
the timing to take full advantage of “Ethyl!” 
gasoline’s higher antiknock quality, your cus- 
tomer gets ““Ethy!l” performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the “' Ethyl” trade-mark: salt cake...ethylene dichloride...sodium (metallic) ...chlorine (liquid) ...oil soluble dye... benzene hexachloride (technical) 
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The prime requisites of efficient metal turning are a 
properly ground tool, well supported, rigidly held, and 
correctly applied to the work. The following hints on 
the use of Williams Turning Tool Holders represent 
our recommended practice for general machine work. 
The two diagrams es illustrate application of cut- 
ting tool to the work and proper grinding angles for 
machining cast iron and steel with high speed steel 
cutters. If, after grinding, cutting edges are honed with 
an oil stone to remove burrs the bits will cut better 
and last longer. 





SLIGHTLY ABOVE 
CENTER KA. 
45° ; 
>. hee 
= x > 
% oul, @ 
= ‘ “is 


. 
p: be 
1 = 


— 
FEED RIGHT 
TO LEFT 


RIGHT 
HAND 
TURNING 
CUTTER 


Section AA 


43°70 7 











os 


ROUND 

NOSE | 
TURNING | 
CUTTER | 


a 
FEEO EITHER m 
DIRECTION i] 


SECTION AA 


i) 


ag? Yer 





For turning brass and bronze, a round nose cutter... 
similar to the one illustrated above ...is usually used. 
Brass cutting tools should be set at exact center of 
work ... not above ...and should be ground with a 15° 
negative back rake so that the top of the cutter will be 
flat when inserted in the Tool Holder (which has the 
cutter channel broached at 15°). 


Carbide Turning Tool Holders 


Since Tungsten Carbide Cutters are extremely brittle, 
it is essential that the cutter bit be held very rigid and 
the cutting edge supported as much as possible. 
Williams offer a Carbide Holder of heavier and longer 
design than the Regular Tool Holders of equal cutter 
capacity previously described. The cutter channel is 
broached parallel with the base of the shank rather 
than at the usual 15° angle, The parallel broaching of 
the cutter slot permits proper otediian of the cutter so as 
to give maximum support to the cutting edge. Williams 
Carbide Cutter Bits are ground ready for general use. 


R D \" Lo eg 


FEEO EITHER 
OIRECTION 


ROUND NOSE 
CARBIDE 
TURNING 

CUTTER 


PARALLEL BROACHING 
PERMITS MINIMUM 
\ CLEARANCE ANGLE 


FULL SUPPORT 
UNDER CUTTER 











Copies of this and other “Memos to Mechanics” are 
available free upon request. 


OPEN END, BOX, ADJUSTABLE & RATCHET WRENCHES; DETACHABLE SOCKETS & _ 
SETS; IMPACT SOCKETS; TOOL HOLDERS; LATHE DOGS, “C” CLAMPS; CHAIN 
PIPE TONGS & VISES; FLANGE JACKS; PLIERS; SCREWDRIVERS; PUNCHES & 
CHISELS; SOFT FACED HAMMERS; HOIST HOOKS; EYE BOLTS; ROD ENDS; CRANK 
& BALANCE HANDLES; THUMB SCREWS & NUTS; BODY & FENDER TOOLS. 


J. H. WILLIAMS & CO., BUFFALO 7,N.Y. Zisticbuldres Lvcrywhere 
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“More personal 
recommendations 


reports Harold L. Souder 
Covington, Kentucky 





“When you do an A-1 job of rebuilding a customer’s “This new system is simple, accurate and saves me 
carburetor, he’!] tell his friends about it,” says Mr. time,” continues Mr. Souder. “For instance, it now 
Souder. “I’ve made a number of contacts this way takes me 45 min. to rebuild a Chevvy carburetor from 
since I opened my Hygrade Rebuilding Department.” scratch. The same job used to take twice as long.” 





By building a “rep” as a carburetor expert, you attract more car- 
save on gas buretor jobs; more tune-ups too. And when you turn out a rebuilt 
yourself, you can stake your reputation on it because you know you 
replaced all the parts that wear with brand new parts. Find out how 
you can qualify as a full-fledged carburetor repair man and re- 
builder in one-week’s time, with the help of this revolutionary 
new system. Take the first step now. Write for more information. 
HYGRADE PRODUCTS DIVISION, Standard Motor Products, Inc., 
35-35 Thirty-fifth Street, Long Island City 1, New York. 


ee HYGRADE 


a 
$6 9 76 complete! 


Includes the priceless Hygrade Manual, as- F l N G E BK . 3 I P S yY S - E M 


sortment of 20 kits to repair all Chevvy, 
Plymouth, Ford carburetors; all the tools and 

equipment you aa cabinet; a continuing O F Cc A R B U R ET O R R E B U ] ¥ D I N G 
bulletin service; metal signs, outdoor banner 


etc. (This outfit is worth over $100.00.) by the makers of Blue Streak Ignition Products 


AVL 
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.». With Buick parts! 


HE auto industry will spend millions of dollars 

during May to advertise the National Safety 

Drive. You can make this powerful advertising work 
for you by doing all the safety checkups you can— SAVE TIME WITH KITS—like this 
Buick brake overhaul kit. All in one 


BRAKES FRONT LIGHTS 
STEERING REAR LIGHTS complete package, with springs and 
TIRES EXHAUST “fatigue replacements” you need. 


HORN WINDSHIELD WIPERS No expensive equipment needed. 


GLASS REAR-VIEW MIRROR 
ENGINEER APPROVED ACCESSORIES 


And for any Buick work you do—use Buick factory- 

engineered parts! They fit right, they save expen- 

sive time, they carry a warranty which protects you, ae ‘ i 
and they're priced with competition. 7 


Get Buick parts from your Buick dealer. | 
FACTORY ENGINEERED pants _/ 


A 
Better work with Buick parts ji see your Buick dealer 
a / 
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MORE SOUTHERN 
RURAL FAMILIES READ 
FARM & RANCH- 
SOUTHERN AGRICULTURIST 
THAN ANY 
OTHER MAGAZINE and 
More readers mean more buyers 


CIRCULATION GUARANTEE 
Southern Farm and Ranch Families Have 1,290,000 


$10,000,000,000 More Ready Cash for You Advertising in Farm & Ranch- 
Today Than in 1940... e th i 4 It o t 
The rural South and Southwest has 1,800,000 southern gricu urist.. 


i i biles, truck tes 
yore nme eyelet ry Tape e Reaches more Southern families than any general 


trucks than any other section of the nation! magazine — 


That kind of traffic means a mammoth serv- More Southern homemakers than any women's 
icing job...a sales bonanza in gasoline, oil, . 
magazine. . 


tires and parts. You're in the driver’s seat in 


—- — a z ae more sales More Southern farms and ranches than any other 
and greater profits... when the products you ; 
sell are advertised in the pages of Farm & farm magazine. 


Ranch-Southern Agriculturist! Circulation leadership...plus circulation quality... 
plus editorial influence...adds up to the BEST AD- 
VERTISING RESULTS! Write, wire or phone for the 
number of Farm & Ranch-Southern Agriculturist sub- 
scribers in any Southern or Southwestern county. Com- 
pare these figures with those of the second farm pub- 
lication—and you'll be convinced! 


New York 17 Atlanta 3 Los Angeles 17 


122 E. 42nd St 410 Forsyth Bidg Simpson-Reilly, Ltd 
1709 W. 8th St 


RN es Form and Ranch MUrray Hill 5-6815 Lamar 8811 DUnkirk 8-1179 
lal i @) 


Chicago 1 Dallas 2 San Francisco 3 


; 318 Murfreesboro Road a : Simpson-Reilly, Ltd 
A Nashville 10, Tenn 333 N. Michigan Ave 2027'/: Young St 703 Market St 


Telephone: 42-5511 Dearborn 2-5182 Riverside 1181 Douglas 2-4994 
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Presenting 


A COMPLETELY MEW PRINCIPLE 


IN SHOCK ABSORBER 
CONSTRUCTION & PERFORMANCE 


TOP 


----} THIS END UF 





Heckethorn Manufacturing & Supply Company, ig 


producer of ‘Tested and Proved Products”, proudly 
presents the 


KETHORN 
PPLY 


Columbus Luxury-Ride Shock Absorber 


/ 








This product embodies a new, revolutionary theory of viscous 
damping, and the only major improvements in shock absorber 
design and construction since introduction of the airplane 


type unit. 


An opportunity to realize greater profit and customer satis- 
faction can be yours through merchandising this distinctive 


line. 





LICENSED BY DE CARBON 


“The Shock Absorber That Outsmarts the Highways” 





* See us in Booth No. 235, Building “B” at the South- 
east Automotive Show, Atlanta, Georgia, May 10-13 








MANUFACTURED BY HECKETHORN MFG. & SUPPLY CO., LITTLETON, COLO. 
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AMERICA’S LARGEST AND FINEST LOW-PRICED CAR! 





ADVANCE-DESIGN TRUCKS—FIRST IN DEMAND—VALUE—SALES! 
CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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Insurance News 
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ulual IMPLEMENT and HARDWARE INSURANCE CO. - OWATONNA, MINN. 











CLAIMS SHOW MANY ARE 
GREATLY UNDER-INSURED 


Losses Costing Property 
Owners Hundreds 
of Dollars 


Every day claimants are discover- 
ing, too late, that their property is 
under-insured at today’s values. In 
many cases losses are costing property 
owners hundreds of dollars because 
they neglected to increase their in- 
surance to cover today’s costs. 

For the businessman it is even 
more important, than for the mere 
home owner to have his property, 
both business and home, appraised. 
The cost of constructing factory and 
commercial buildings has increased 
more than any other type. 

The measure of your possible loss 
and of its insurable value is not what 
it cost to build, nor its market value, 
nor value assessed for taxation, but 
what it would cost to re-build at to- 
day’s prices less depreciation. For 
instance, a building costing $25,000 
may have a replacement cost today 
of $50,000. If depreciation is, say, 
$14,000, insurable value is $50,000 
less $14,000 or $36,000. 

To coast along in this case with 
some $20,000 worth of insurance is 
an invitation to a financial disaster. 
This also applies to your stock and 
materials, machinery, furniture and 
fixtures. 

Whether you are insured with Fed- 
erated Mutual or not, it is worth 
taking the trouble to make sure you 
have adequate insurance protection 
at today’s values. For the name of 
your nearest Federated man, con- 
sult the pages of your classified tele- 

hone directory or write Federated 
utual, Owatonna, Minnesota. 


At a Fla. casino, a husband gave 
his wife, who never before had played 
roulette, $200 to gamble. Asking 
what number she should play, a 
woman friend suggested she choose 
her age number. She placed $100 
on 28. The pill whirled around and 
landed on 32. The gal fainted. 

—Neat O’Hara, Wall St. Journal 


FEDERATED’S 
POLICYHOLDERS 


IEWTON HARDWARE CO. 
HARDWARE 


Charles Newton, owner of the 
Newton Hardware Company, Bu- 
chanan, Georgia, is a Federated pol- 
icy holder who, in addition to man- 
aging this and another hardware 
store he owns in Tallapoosa, Georgia, 
finds time to devote himself to the 
improvement of his community. He 

nm prominent in the movement 
in Georgia to make the home towns 
more attractive to the young folk 
and thus encourage them to stay in 
Georgia and prosper. Readers’ Di- 
gest ran an article on the plan. Mr. 
Newton calls it “‘bluebirding”’. Fed- 
erated Mutual is proud to serve Mr. 
Newton’s insurance needs. 


Security: If you think you’re go 
ing to be happy and prosperous by 
sitting back and letting the govern- 
ment take care of you—look at the 
American Indians! 

— Houghton Line 


Character: There’s such a thing in 
human nature as character. It’s not 
uite the same thing as personality. 
nerally, personality is something 
you can’t help. It comes from good 
health, good looks and a particular 
kind of nervous system. Character, 
on the other hand, is something ac- 
quired painstakingly. Personality at- 
tracts a lot of curious interest. Char- 
acter commands respect and admir- 

ation. 

— Advertising Age 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 


Questions about Insurance? 


Ask Sederaleds 
QUESTION) BOX 


Q. Can bills, currency, deeds, 
money, etc., be insured against fire? 

A. No. They are expressly ex- 
cluded in the fire contract. 


Q. In speaking of fire insurance, 
what is profits insurance? 

A. Profits insurance covers profits 
on finished manufactured goods or 
materials. 


SUPPORT YOUR ASSOCIATION! 


One of many association services 
is that of auditing your freight and 
truck bills to determine if you have 
been overcharged. If you have, claim 
is filed and collection made for you. 
Every member should send his 
freight bills to the association an- 
nually for audit. It’s good business 
to belong to your association and to 
help keep it strong. 


Politician: One who can be une- 
quivocally and unshakably on both 
sides of any issue. 

ArcH W. JARRELL 
Grand Island (Neb.) Independent 








| SAFE BETS | 








16 A FOOLHARDY STUNT... 
NEXT TIME AROUND — 
“NO TEETH IN FRONT”,7 
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(El) from THE START 


Crude oil from the Bradford district of Pennsylvania is known the 
world over for its excellent lubrication quality! It’s the costliest, 
toughest, oiliest, most heat and wear resistant crude in the world 
And every drop of Veedol Oil is refined from this superb crude. 


For cars and trucks — VEEDOL, “The World’s Most Famous Motor 
Oil,” contains an ingredient that cuts down gummy carbon deposits 

. keeps rings free . . . compression high . . . reduces cor- 
rosive acids' that attack bearings and other vital engine parts and 
actually keeps motors cleaner, cooler and smoother-running. Veedol’s 
excellent quality assures effective lubrication at any engine speed or 
temperature. 


For farm tractors — VEEDOL TRACTOR OIL gives a full 150 hours 
service in gasoline-fueled tractors . . . cuts oil consumption in all 
tractors, regardless of fuel used. Veedol is nationally known and 
accepted among tractor owners for its amazing endurance, outstand- 
ing lubrication efficiency and 100% Bradford-Pennsylvania quality. 








Dealers who sell VEEDOL will tell you it’s the kind of product that 
brings your customers back, PROTECTING your business with those 
all-important repeat sales that make it so much more profitable and 
secure! Veedol Oils and Greases are sold through independent dis- 
tributors . . . write for information today! 





TIDE WATER ASSOCIATED OIL COMPANY 
New York Tulsa San Francisco 
*Atlanta, Rhodes-Haverty Bldg. *Tulsa, Thompson Bidg. 








TIDE WATER 
== ASSOCIATED 


ee 
OIL COMPANY == 
Tulsa San Francisco a. 


ieee UY 
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) favorite for L-Head mo- 


tors 


9-'50 Olds ratchet 


*Services "4 
‘pocket’ & 


K-D no 
Contact Point Wrench 
—tor removing, in- 


a st gtionary 


nition Point Aligning 


—services points 
ribu- 


\g 
Tool . 
on ALL types dist 
tors right in the dis- 
ignition experts. 

Fast, accurate. 


‘S 
rributor. Designed bY 








Write For Complete Catalog 


K-D TOOLS 


K-D MFG. CO. LANCASTER, PA. 





ale _ “aT 
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Cadillacs. sturdy, dependable. 


Valve Keeper Inse rt 








K-D 29 
Seven hex, sock- 
et screw keys 
plus extension 


Parallel jaws, ) handle— packed 
lock. Fast, | ™ plastic kit, 


> 
| 
| 


—S= 


a 5/64", 3/32" 1/9" 
132", 3/16", 7/39” and 1/4". 


K-D 608 
er. Handles 


er 








ee 


K-D 5-1 
owas Features patented, re- 
a it—One end for Phillips, Reed 4 
aoe “ 0 to 10—Other end for slotted 
- 3 smaller standard blades in handle 











“it’s a cinch to do a perfect 
job with Galloy Body Solder 
by Glaser, and Glaser 
2-in-1 Hot Tinning Stick.” 


Your solution to government | 
tin restriction 


SOLDER 
ree Shut designed to be BETTER than MELTS FASTER 


any other similar body solder made The Glaser Laboratories have developed GALLOY 
BODY SOLDER, a special alloy, which con- 
forms with government tin restrictions. As a re- 
sult of the exclusive Glaser alloying process and 
special ingredients, GALLOY BODY SOLDER, 
in extruded specially designed bars 


SPREADS BETTER... 


and works easier. GALLOY BODY SOLDER 

remains plastic longer, enabling you to mold 

See us at the smooth contours — yet does not drip or run away 

SOUTHEAST AUTOMOTIVE SHOW under the torch . . . eliminates waste. 

Atteste, Gasvgle Ask bber for GALLOY BODY SOLDER — the bod 
SK your jobber for _— e y 
BOOTH NO. 154 Bldg. A. solder which is your “best buy.” Write for our catalog fea- 
turing Glaser Acid Core Solder and other Glaser products 


Represented in the southeast terr. by G. W. Klier Co., Atlanta 3, Ga 
Represented in the southwest terr. by R. L. Rager Co., Dallas 5, Tex 


Glaser kead Company. 


21-31 Wyckoff Avenue, 
RENDERING DEPENDABLE SERVICE TO THE AUTOMOTIVE INDUSTRY SINCE 1922 
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A touch of the 
SWITCH HANDLE 
signals the turns 
A flip of the 
WING LEVER 
makes all four signal 
lights flash 
for disability parking 


CONVERTS TAIL LIGHTS AND PARKING 
LIGHTS WITHOUT SPECIAL SOCKETS 


Signal-Stat cciscssnos 
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POPULAR MECHANICS 

TELLS ABOUT THIS MOST 

AMAZING DEVELOPMENT 
FOR HIGHWAY 
SAFETY IN THE 
PAST DECADE 





on ht, 


pusines>* 


says Paul 
Reading time: | min., 43 seconds 

Paul McMath wouldn’t be the proud owner of a 
thriving middle-western dealership if it weren't for the 
seeds of goodwill he sowed over two decades ago. 

Son of a farmer, he learned mechanical repairing on 
the farm thresher and an old auto the family owned. By 
the time his brother, Earl, came back from World War I, 
he was ready to handle the service end of the garage Earl 
persuaded him to invest in. 


Paul knew successful businesses were built only on 
satisfied customers. He made that a policy. And soon the 
brothers had a county-wide reputation for fine workman- 
ship and honest value. 


One day an opportunity Paul had long hoped for 
arrived. The brothers secured the franchise of a then- 


famous automobile. But the company failed—as did so 
many in those days-——and they were out of business. Paul 
energetically sought out another company, sold them on 
his qualifications, and obtained a dealership. But 
Lady Luck again turned her back . . . that com- 
pany went bankrupt, too. And the auction sign 
went up on their building. P 
Earl tossed in the towel and went into a we 
different business. But Paul refused to quit. He 

loved automobile selling, and determined to 

win, no matter how long it took. Broke but not 
discouraged, he took a job selling cars for a former rival, 
and started planning again to have his own business. 


It was then that a surprising incident occurred. The 


68 


eeeerrer_. 
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seeds of goodwill sowed years before began to come forth. 
Scores of friends in the county rallied to his side, urged 
him to try again, and pledged their support. The story of 
Paul’s misfortune, his tenacity and determination, and the 
tremendous loyalty of the county population, reached 
Chrysler Corporation executives. 

They saw in him the qualities it took to succeed. 
His bid for a dealership was approved. 


~ 


““What followed was a revelation,” Paul recalls., 
“My Grand Opening was a phenomenal success. Friends, 
I hadn't seen in years came in, looked over my fine cars,’ 
and placed immediate orders. It was one of the biggest 
first years I've ever heard of—and a heart-warming 
episode. It put me back on my feet. And business has been 
fine ever since. 


**The moral?” Paul continues. “Just that you can’t 
beat the combination of fine products backed by a solid 
company, and the loyalty of people you've treated fairly 
and squarely. It’s the strongest combination I know of. 
And I ought to know—it saved my business!” 


Write for our free booklet containing a 
number of these stories of accomplishments 
by enterprising men. Chrysler 
Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich. 


~ 


Chrysler Corporation 
PLYMOUTH ® DODGE ¢ DE SOTO © CHRYSLER © DODGE “‘Job-Rated"’ TRUCKS 
Fine Cars of Great Value 
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Rear Wheel Balancing is Easy, Too 


We ae te cy, | - 


o HUNTER 


The Hunter on-the-car wheel balancer is by far the most profitable. Be 
On rear wheel jobs especially, it has no competition for 


speed and accuracy. 


Hunter balancers are faster, simpler and easier to use. That's why they 
make more money per dollar invested than any equipment you can buy. 


A four-wheel balance job is necessary and is recommended by the 

car manufacturers to eliminate vibration and to provide safe, 

comfortable driving. Get your share of this business the easy, j 
profitable way — with a Hunter balancer. : 
For more information, mail the coupon below A, 
or ask your jobber 


Automotive She 
ing B, No. 215-16. Build. 


HUNTER ENGINEERING COMPANY 
8844 Lodve Road « St. Lovis 24. Missouri 


Send the Coupon NOW 


Te HUNTER ENGINEERING COMPANY 
8844 Ladue Road, St. Lovis 24, Missouri 


Send me more information about the profit-making possibilities of Hunter 4-wheel 
balancing. 


on on os 
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push or pull MORE ways 


with Porto-Power 





Dramatic Proof: There’s NO 


Substitute for Porto-Power 


Only with “‘Porto-Power’’ can you get ali the PUSH and 
PULL attachments and hydraulic rams demanded by body ex 
perts. Check amy body jack line item for item! Not 
even closely equals "'Porto-Power'’! This Jobber Displa 
dramatizes the ‘‘Porto-Power'’ completeness that spells profi 
power tor your shop. 


' 
| 


If it doesn’t offer you all this 
—It’s not a “‘Porto-Power”’ 


A full-range of hydraulic rams in es- 


another reason why Porto-Power owners scoalel dae dul eatin 


The ability to PULL with FULL 
POWER! 


cut reconditioning costs...make | 7" oo 


a revolving coupler and All-direction- 


the best bids . . . coin bigger profits ion 


] Interchangeability of rams one 
low-cost pump and one low-cost hose 


The ability to PUSH or PULL more ways is tremendously impor- serve a whole range of rams 

tant. It means that you can select and apply just the right CZ Spreaders with built-in hydraulic rams 
hydraulic setup for each type of body damage and body style! reg greater compactness, faster 
And that means more ease, speed and profits. Ask your Blackhawk £5 Sin daleblete Vinh eb Cilonal 
Jobber to show you why Porto-Power is by far the most efficient indinsadstalneaudie 
and complete equipment for any type of PUSH or PULL job. type of body damage 


Exclusive, special- 


in over 90% ized attachments for 
of all body shop service other 
than body work! 


**Porto-Power’’ is the exclusive (trade mame registered) 
product of Blackhawk Mfg. Co., Dept. P451, Milwaukee 1, Wis. 


eo 
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Restore pep, power, performance 
et eae 

with Mo R POWER-PUNCH 
You can count on MoPar Power-Punch Piston Rings to help 
you build goodwill and customer satisfaction among owners 
of cars and trucks built by Chrysler Corporation, 

These genuine Chrysler Corporation parts are packaged in 
complete sets—for easy, time-saving, error-proof installation in 
Plymouth, Dodge, De Soto and Chrysler cars, Dodge “Job- 
Rated” trucks, and Chrysler industrial engines. 

They're made right to fit right and work right. . . 


to prevent blow-by, assure proper lubrication of 
cylinder walls, stop oil pumping without scuffing. 


Always recommend MoPar Power-Punch Piston Rings for cars, 
trucks and engines built by Chrysler Corporation. It’s the sure 
way to sell more ring jobs . . . to restore pep, power and per- 
formance . . . improve gas and oil mileage. 


TWO TYPES OF PACKAGED SETS 
1. MoPar Power-Punch OIL MASTER Sets—engineered 


for re-ring jobs without reboring. 


2. MoPar Power-Punch OIL SAVER Sets— engineered 


for new or rebored cylinders. 








PLYMOUTH, DODGE, DE SOTO 
AND CHRYSLER DEALERS 


FACTORY-ENGINEERED .. . FACTORY-INSPECTED .. . 
SUPPLIED BY CHRYSLER MOTORS PARTS CORPORATION 


GAN 


at} 





a 
+ 
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es 
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THE DEALER—H. S. Youngquist, of Kailer- 
Youngquist, Inc., who soys... 


“When I OK'd the purchase of our new 
Kent-Moore ‘Head-On’ Carbon Blaster, I 
had no idea of what the machine could do 
to produce profitable new service volume 
and create lasting customer good-will. But 
I soon found out! Because one of the first 
Carbon Blast Tune-Up jobs we did was for 
one of our best but most particular cus- 
tomers. Frankly, he was doubtful when he 
called for his car. But after driving awhile 
and ‘feeling’ the remarkable improvement 
in carbon-free engine performance, he 
actually drove out of his way to come back 
and thank us for selling him the extra 
Carbon Blaster service.” 


— They say that truth is stranger than 

fiction ...and after you've read this 

— Case History report, you'll believe in the 

saying, too. Because who would ever imagine that a completely 
new type of service equipment could turn a good but tough 
customer into one of your shop’s biggest boosters? Yet that’s 
exactly what happened a few months ago at Kailer-Youngquist, 
Inc., of Chicago, Illinois. Rated as one of the country’s foremost 
Oldsmobile dealers, they had hardly had time to try out their new 
Kent-Moore ‘“‘Head-On” Carbon Blaster when who should drive 
in but ... Wait, though. Let’s take actual testimony from the four 


persons involved. 


THE MECHANIC—Ear!i R. Boston, Jr., 


Tune-Up Specialist, who says... 


“When I first saw our new Kent- 
Moore ‘Head-On’ Carbon Blaster 
...and when I considered the job 
it was supposed to do... I couldn't 
believe it. Who ever heard of 
cleaning carbon out of combustion 
chambers without removing the 
cylinder head? And doing it witha 
blast of rice to boot! Next day, 
though, we had an engine that 
needed a major overhaul. So I 
blast-cleaned a couple of cylinders 
first just to see what kind of a job 
the machine would actually do. 
And believe me, those were the 
cleanest combustion chambers I’ve 
ever seen bar none! Since then I’ve 
used the Carbon Blaster several 
times a day, and it sure takes the 
guesswork out of tune-up adjust- 


” 


ments. 


Here’s your clue to extra | 
service profits...the new Kent-Moore 





THE CUSTOMER—John R. Meyers, 2912 N. Lowell, Chicago, who says... 


“I’m that hard-to-please customer Mr. Youngquist so politely mentioned. 
But I’m not ‘cranky’ anymore! Not after the job they did on my car with 
their ‘Head-On’ Carbon Blaster machine. Thinking back, though, if you 
had driven my car before they cleaned out the carbon, you wouldn't 
have blamed me for being sore. It had lost its power. It had no pep. 
And on top of that, every time I'd step on the gas, the engine would make 
a noisy ‘pinging’ sound. I still don’t understand how that Carbon Blaster 
did it. But there was such a big improvement in the car's performance 
that I honestly thought they'd installed a new engine! So I went right back 
and told ’em that, if anyone ever questions the value of their Carbon Blast 
Tune-Up job, just have 'em call me. I kvow from experience that it’s 


the best service investment any car owner can make! , 


THE SERVICE MANAGER—M. F. Lykins, Kailer-Youngquist, who says... 


“Take it from me. If every piece of equipment we have in our shop 
did its job as well as the ‘Head-On’ Carbon Blaster removes objection- 
able engine carbon, a lot of my troubles would be over. Look at it 
this way . . . You've already heard of how well it pleased one of our 
service customers. Now add to that the fact that he alone has already 
sent us eight to ten new customers for the same Carbon Blast Tune-Up 
Special. Then consider the importance of not having one of the jobs 
we've done with the machine come back with customer complaints. And 
there you have the makings of a profitable, paying piece of service 
equipment. Our ‘Head-On’ Carbon Blaster has paid for itself many times 
over, and we're already thinking of buy- 

ing our second machine. We believe it's 

the best investment we can make. And 

we know you'll find that it can do a good 

job in your shop, too.” 


ieee. ee 
~t LL LL I! NE a tt i te 


ENGINEERS AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
Executive Offices: 5-105 General Motors Building + Detroit 2, Michigan 





“Your first legson in 
successtul bake service ig... 


CHOOSE THE FINEST PRODUCTS!” 


ba tn 
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GRIZZLY 3 


Drilled and ua 
ents for posseng 


s and light tr ucks 


material specially designed 
or multi-stop ©perations 


SYNCRO-SETS % = , 
5) Rigid type, heavy dut 


segm 
cor 


GRIZZLY 


The original lining with 
factory-applied bond- 
ing agent 


GRIZZLY has been making the 


finest brake products you can sell 
for over 32 years! 


If the first lesson in successful brake service is the 
selection of fine products, the second is: pick the 
line that’s most aggressively promoted! By both 

these standards, Grizzly scores top-high. Millions : 
of successful applications on cars and trucks for MO 

over 32 years prove Grizzly’s quality. And you ‘ 
have only to look at The Saturday Evening Post or Beor in Mind fF. . + ask for 
Collier’s to see how effectively Grizzly promotes = 
brake service for you! For details on the complete 


Grizzly line, including brake parts and fluid, 
call your Grizzly Distributor! Soon! % R iZZ Ly 
Grizzly Manufacturing Company, Paulding, Ohio. - hy 
BRAKE LINING 


Investigate Grizzly Power Bonding—the most practical, 
versatile, and ical bonding process obtainable! 
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Here’s A— 


“Natural” 
The New Bowser-Weidenhoff 


ENGINE ANALYSIS SET 


MODEL 711 


Reisen sr 


at 


Jo HE 


Gives you a moderately priced group of high 
grade instruments for making all important 
engine and electrical system checks — battery, 
timing, compression, fuel pump, vacuum, volt- 
age regulator, electrical circuits and others. 


YOU'LL FIND DOZENS OF USES FOR IT 


Five instruments — battery tester, timing light, 
compression tester, circuit tester, vacuum and 
fuel pump tester detachably mounted on beau- 
tifully finished black panel. 


Easy to use. Nec current plug-in required 
Mounts on the wall, bench or you can make a 
pedestal for it and wheel it to a car. All neces- 
sary leads, illustrated manuals and big tunc 
up wall chart included. 


Available NOW! Wire, write or phone your order. 


See Us At The Show. Booth No. 342 


JOSEPH WEIDENHOFF, INC. 


General Sales Office: 1302 E. CREIGHTON AVE., FORT WAYNE 2, IND 
Or, contact your neorest Bowser office in 
Albany @ Atlanta @ Boston @ Buffalo @ Chicago @ Cleveland @ Dallas 
Denver @ Detroit @ Houston @ Kansas City @ Los Angeles @ Milwaukee 
Minneapolis @ New York @ Oklahoma City @ Philodelphio @ Pittsburgh 
St. Lovis @ Son Francisco @ Seattle @ Tulso @ Washington 

















You can 
depend on the 
lines in this 


folder... 


and on the men who carry it! 


They are Automotive lines that give you finest 


quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 


automotive sales service in the South. 
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rWMOUGH we are not traveling the same 
pent to socialism as Britain, our desti- 
nation may be the same. 

Britain’s labor government is openly 
socialistic. So it has proceeded openly in 
the nationalization of such basic industries 
as transportation, coal, gas, electricity and 
steel. If it follows the logical pattern, most 
citizens ultimately will become employees 
of the state; it will differ little from com- 
munism. 

In this country we are more likely to 
get socialism by default—but if present 
trends continue, the results will be the 
same 

Here, government’s ventures in social- 
ism often are advocated—or defended—as 
emergency measures, or as the necessary 
extension of certain essential services to its 
citizens which private business is either 
unable or unwilling to render 

But after government gets its big foot 
in the door, it is not likely to be thrown 

even after the emergency is over. 

When government started in the elec- 
tric power production business, it was 
under the guise of flood control. But now 
the production of electric power has be- 
come a primary aim—with the result that 
generating capacity of public power agen- 
cies is now equal to 25% of total private 
capacity. 

A convincing example of what is likely to hap- 
pen when government takes over the functions of 
a banker--or a manufacturer or a merchant—is 
found in the sordid record of the Reconstruction 
Finance Corporation, as it has been revealed by 
the Fulbright Committee. 

The RFC was set up in 1932 as a temporary 
emergency organization, limited by law to one 
years operation. But it was continued after the 
emergency was over. Its original able manage- 
ment was succeeded by political appointees. Its 
original of warding off bankruptcy for 
railroads and financial institutions, during a period 
of financial panic, was broadened to making rou- 
tine loans to and industry—even such 
businesses as rattlesnake farms and resort hotels 
Then, as a matter of course, political influence 
came into the picture 

The it was revealed in committee hear- 
ings is now a familiar one: Free vacations for an 
RFC examiner and for influential political figures, 
at a swank resort hotel which obtained a large 


out 
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business 
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RFC loan; huge fees for influence in obtaining 
RFC funds: a $9,000 mink coat from a New York 
furrier seeking a loan; RFC officials moving into 
high-salaried positions with companies bailed out 
by the RFC 

But, after all, it is not the malodorous record 
of individual RFC which is of im- 
portance, so much as it is the principle involved 

Why should government be in the business of 
lending operating capital to business and industry 
generally? Why should it compete in this way with 
banks and other private lending institutions? Why 
is it desirable for government to subsidize or bail 
out businesses which are dangerous credit risks? 

It is the principle involved which prompted 
Jesse Jones, former RFC head, to recommend “a 
decent burial” for the organization. “Government 
lending in competition with private business is not 
a proper function under our private enterprise 
system,” he said. 

Whatever happens to the RFC, Uncle Sam 
should get out of the private banking business. 


transactions 

















(Final editorial in a 13-months’ series) 
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MD-50 STEEL OIL RING CHROME FACED RINGS 


The only ring with the for triple mileage 
FULL-FLOW SPRING 


Best for Oil Control even in Latest scientific 


development to fight 


| HEAT, FRICTION 
CORROSION, ABRASION 


6AD LYTA PEREp 
OUT-OF-ROUND BORES 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


Sealed Fower Piston Rings 


BEST At ewe Cages BEST (Hh Bae CARS 




















their fastest May 30 at Indian- 
apolis, grinding around and 
around for 500 miles to show the manufacturers— 
and the ever-interested American public—what cars 
can take in this modern torture chamber for the 
automotive industry. For years now the goal hasn’t 
been aimed solely at attaining the maximum speed 
but rather to test latest innovations. From the an- 
nual Indianapolis 500-mile races have come some of 
the best features accepted as commonplace now by 
motorists, while there have been some changes 
which have shown under this terrific test that they 
were not ready for the 3,000,000 and more persons 
who annually trade in old cars for new. 


They'll trot out 


have been reported in increasing 
number over the South. Said one 
small-town Alabama 

dealer: “We've had 

three repossessions al- 

ready this year. That’s 

worse than any year 

since "48, and yet we 

thought we were 

screening our credit 

closer than we were in 

that year. We had only 

one in ’49 and none in 

50. These people are 

just operating on a 

narrower margin, like 

the man who bought a 

41 Chevrolet but had 

to bring it back in. He 

explained that his wife 

had had to be in the 

hospital several weeks 

and that had cleaned 

out his money. Yet he 

had been able to make 

the down payment and we figured the credit angle 
was okay for the balance as he was making $225 a 
month.” 


Repossessions 


may increase in number and certainly 
in dollar volume, if shop operators study 
reports from car dealers which show a much slower 
movement of new cars as well as used cars than nor- 
mal in the spring. Many persons bought new cars 
last year because of the “scare.” They otherwise 
would have been in the market this year. Car 
prices have advanced since that time and many 
owners can be expected to recondition in place of 
trading as they hear the spring-time call of the open 
road. How have shop dollar volume and the num- 
ber of repair orders been running the first three 
months of this year? A survey of 700 dealers and 
independent garagemen appears on page 84. 


Repairs 
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have been handicapping 
used-car markets in many 
Southern areas. Fewer people can pay the neces- 
sary one-third down and still meet the remaining 
payments in 15 months. Federal authorities have 
indicated there would be no relaxing of this restric- 
tion. It looks as if there will be more people having 
to hold on to old crates—and seeking repairs. 


Credit regulations 


was illustrated effectively last 
month by Maj. N. W. Kimbrough, 
Highway Patrol, Department of Public Safety, Ala- 
bama. “If a few persons should get polio all of a 
sudden in one of our communities,” said he, “we'd 
think of isolating that community at once. If hun- 
dreds of persons had died of polio in Alabama in a 
recent year, there would have been movements to 
shut off the entire state 
from the rest of the 
country. Yet 2,900 were 
killed on our streets 
and highways in the 
last four years and only 
61 persons died of polio 
during that time. We’re 
doing a much better 
job on our citizens of 
Alabama than is hap- 
pening to our men in 
Korea.” His listeners, 
members of the Auto- 
motive Wholesalers 
Association of Alaba- 
ma, voted a few hours 
later to reactivate their 
safety committee to 
join others already at 
work in that state to 
hack away at that aw- 
ful record, the highest 
last year of any of the Southern states. 


Polio vs. cars 


“Come next fall, I don’t believe there 
will be any wool available for auto- 
mobile upholstery,” said Roy Appleman, assistant 
general sales manager of the Chrysler Division of 
Chrysler Corp., in his talk before the state conven- 
tion of the Louisiana Automobile Dealers Associa- 
tion. 


No wool? 


troubles may be solved sometimes by 
doing what a South Carolina parts 
wholesaler reported he did recently when his ma- 
chine shop wasn’t showing a satisfactory profit. He 
promoted the foreman to an outside salesman, 
guaranteeing him a minimum as good as his shop 
pay. Then he promoted within the shop a man who 
hardly called himself a mechanic. It has worked! 


Manpower 
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Brakes must be ready for any 
emergency! And dependable 
brake action demands bal- 
anced linings! 

Why? Different shoes, even 


in the same brake, do differ- 





ent work, need different kinds 
of linings. Grey-Rock gives 
you balanced combinations to 
provide smoother, safer stops 
. . - with equal wear on all 
shoes, hence greater mileage. 

In addition, Grey-Rock 
Balanced Linings eliminate 
dive, grab, hard pedal, and 
other brake troubles. For 
better and more profitable 
brake jobs, order Grey-Rock 
Balanced Braksets from your 
jobber. Ask him, too, about 
Grey-Rock’s _ business-build- 


ing promotional plans. 








BALANCED BRAKES 


G if 24 uy - Rg oc i. Consistently ay pend in 
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GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings - Brake Blocks - Clutch Facings 
Fan Belts - Radiator Hose - Packings - Mechanical Rubber Products - Rubber Covered Equipment 
Asbestos Textiles - Powdered Metal Products - Abrasive and Diamond Wheels - Bowling Balls 
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PROTECTIVE MAINTENANCE Protective Maintenance at 


least every 6 months for By WILLIAM SOLOMON 
© Motor Tuned-up driving pleasure, safety, and ; President and General 
@ Front End Aligned economy. Mesnane 
@ Front Wheels Balanced A Pvlon ee Inc. 
@ Brakes Adjusted ONLY s 1 4-95 mag Alexandria, Virginia 
@ Lubricated and Oil Changed ” 
@ Car Washed and Vacuumed (Exclusive of Materials) 


PYLON WOTORS. oe. Foes 
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Automotive Servi 
PYLON MOTORS, Inc. ———__ mn hr 


530 NORTH HENRY STREET Automotive Service Center 
¥ TILL 


ALEX OPEN DAIL 10 P, M. 
Va GY. Se INCLUDING SATURDAYS & SUNDAYS 











ME Banta yp ek mee 


Bi Shop Volume? 
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We INVITED It! 


I" THE five months that we here trucks. We kept in mind the mo- 

at Pylon Motors, Inc., op-_ torist who enjoys puttering with 
erated as a complete automotive his car weekends. For him we 
service center we had a gain of 
200 per cent in labor sales—from 
September 1 through January 31. 


January alone marked a 100 SPECIAL OFFER SUN., NOV. 


per cent increase over December. 


We have every reason to be- 
lieve that the next six months Wheel Balancing Ff $] 00 
Vs oe 











will bring us a volume in serv- (WEIGHTS EXTRA) ER WHEEL 
ice and parts exceeding this. 


When we started out we be- k di ’ 
lieved that Alexandria was Bra e A justment | oo 
greatly in need of an automotive ane CAR e 


maintenance station designed to + 
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© Motor Overhaul @ Auto Painting Open from 8 A. M. to Midnight 

@ Frons End Align @ Auto Body Repair 7 DAYS A WEEK 


The three types of “invitations” : 

reproduced on th's page were all © Wheel Balancing © Towing & Truck 

effective, but best resulis were © Convenient Terms Rental on Motors, Inc. 

obtained from the  post-card-size Retali Parts Departmext 

handbills like the one at right. 530 NORTH HENRY STREET 
Open 7 Days a Week ALEX, VA. -° OV 2701 
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had a well-stocked retail parts 
department. 

For the others we had late 
hours to meet their needs—8 a. 
m. to 10 p. m., including Satur- 
days and Sundays. 

We kept our eye on the trends 
of the times. The working peo- 
ple whose cars we were chiefly 
interested in servicing would be 
affected by federal curbs on new- 
car production, federal taxes, 
short-term credit. They would 
have to hold on to their old cars 
—get as much safe and economi- 
cal driving out of them as they 
could. Higher taxes for all of us 
were going to mean slimmer 
purses. 

This was our line of attack. We 
set up a program that we called 
“Protective Maintenance” — six 
services that in our opinion every 
car required at least every six 
months for driving pleasure, 


safety and economy. 

We embarked upon a promo- 
tion campaign that would reach 
week-in and week-out a wide 
section of the population we were 
interested in. We pushed our 
maintenance program that could 
be done on time-payments by 
newspaper, direct mail and hand- 
bills—and talked it up in the 
shop on every customer contact. 

Including under protective 
maintenance motor tune-up, 
front-end alignment, front-wheel 
balancing, brake adjustment, 
lubrication and oil change, car 
wash and vacuum, we drew up in 
stiff peny-postcard size our hand- 
bills and put 3,000 to 5,000 of 
these weekly in the open win- 
dows or under the windshield 
wipers of parked cars. 

Incidentally, let me point out 
that stiff cards are more effec- 
tive than paper handbills. Paper 


handbills, it was our experience, 
are crumpled and tossed into the 
street, whereas a stiff card, be- 
cause it is harder to crumple, is 
filed away in the glove compart- 
ment — and really remembered 
when the need arises. 

To the mailing list we steadily 
built up of our service custom- 
ers, we sent out weekly some 2,- 
000 to 3,000 penny postcards 
Sometimes we announced a lubri- 
cation special, sometimes a tune- 
up or wheel-aligniment special, or 
a brake job at a good competitive 
price. 

We got a fine response on our 
wheel-balancing special, selling a 
variety of services. Several re- 
pairs of this nature developed: a 
front end needed alignment and 
there was a tire replacement be- 
cause of excessive wear due to 
misalignment. In one such case 

(Continued on page 169) 


Compare the recommendations on the inspection tag with the order. The story tells itself! 
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a the owner of a large 
garage decided to equip his 
premises with the latest fire-ex- 
tinguishing equipment. He pur- 
chased large quantities of the best 
possible equipment, including dry- 
chemical extinguishers, installed 
them in the places recommended 
by safety engineers and then re- 
laxed in the belief that his job of 
fire protection was completed. 

It wasn’t. A small fire broke 
out in the shop some months lat- 
er. An employee grabbed a near- 
by extinguisher and moved to- 
ward the fire. The heat proved 
so intense that the employee 
dropped his extinguisher and ran 
for the nearest telephone to sum- 
mon help. 

By the time the local fire de- 
partment arrived, the damage was 
nearly 50 times what it should 
have been. 

The answer lay, of course, in 
the lack of employee fire training. 

Had the worker been trained 
properly, he would have known 
that one brief spray from his dry- 
chemical extinguisher would have 
created a shield against the heat 
that would have permitted him 
to get close enough to put the fire 
out quickly himself. 

In planning an employee fire- 
training program for your organi- 
zation, it is wise to begin by con- 
sidering the different types of fire 
hazards that are present. 

One important hazard is, of 
course, careless priming with 
gasoline. But there are many 
others too. Here are some of 
them: battery fire, “neglected- 
rag” fire, muffler fire, carburetor 
fire caused by stuck float, radia- 
tor fire and engine fire. 

Besides the vehicles in his shop, 
the garage or service-station op- 
erator has another serious fire 
problem: the garage itself. Here 
are some fires to watch out for: 

—Oil-slick or gasoline-slick 
fire. These are caused by 
carelessness, nothing else. 

2 .—Gas-pump fire. This is 

rare, but nasty. 

3 —Waste and _trash-disposal 

. 
fires. For safety’s sake, 
all drain oil should go into the 
tank. Do not use it to prime a 


{ 


trash fire as that is dangerous 
1 —Heating-plant fire. Heating 
plants should be checked 
thoroughly before the start of 
each heating season. Vigilance 
will virtually eliminate this type 
of fire. 
5 —Electric-wiring fire. Elec- 
tric wiring should be gone 
over carefully each year by a 
competent electrician. Avoid ama 
teur wiring jobs. 
6,—Smoking fire. Carelessness 
in discarding matches and 
cigarette butts leads to the ma- 
jority of fires, both industrial and 


p Hire Losses 


residential. Every service shop 
should provide adequate facilities 
for extinguishing cigarettes and 
matches, such as sand ashtrays 
Equally important, smoking 
should not be permitted in the 
actual maintenance areas. 

There are two phases to this 
question of fire: fire prevention 
and fire protection. Fire protec- 
tion has two main parts: proper 
fire equipment and proper use of 
fire equipment. 


Fire Equipment 


To know what type of fire 
equipment is the best for his 
establishment, the garage opera- 
tor must first understand what 
fire is and what types of fire he 
may have to contend with 

A fire may be represented as 
consisting of a triangle composed 
of three necessary elements—fuel, 
oxygen and heat. A triangle will 

(Continued on page 140) 


Dry-chemical—the technical name for sodium bicarbonate compounded 


with other chemicals—is 


good for 


putting out oil and electrical 


fires, so this type of extinguisher is useful for actual work areas. 
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Repair-Order Survey Reveals 


A= Southern shops writing 
more repair orders. than 
they were a year ago? 

Is gross volume running high- 
er than it was a year ago? 

What effect have increases in 
the flat-rate scale in many shops 
had on the number of orders and 
on gross volume? 

Last month SouTHERN AUTOMO- 
TIVE JOURNAL surveyed 700 in- 
dependent garages and service 
departments of dealerships in 19 
Southern states to find out some 
basic trends in the service pic- 
ture. 

Replies showed that 39 per 
cent of the shops wrote more re- 
pair orders in the first quarter of 
1951 than they did in the first 
quarter of 1950. About 37 per 
cent wrote approximately the 
same number of orders for the 
two periods and only 24 per cent 
reported that they wrote fewer 
orders in the first three months 
of this year. 

March produced a greater in- 
crease in orders than the aver- 
age for the entire quarter. Forty- 
four per cent of the shops han- 
dled more repair orders in March, 
1951, than in March, 1950. Only 
12 per cent said they handled 
fewer orders and 40 per cent re- 
ported that the number of orders 
was about the same for the two 
months. 


The usual springtime itching 


foot and a brighter outlook for 
many farmers, whose winter 
crops had been severely damaged 
or killed by the extreme cold 
earlier in the year, were un- 
doubtedly two factors that push- 
ed March orders above those for 
March, 1950. 

A slump in used-car sales, re 
ported in many areas last month 
at a time of year when sales usu- 
ally are booming, may well push 
up repair volume during the next 
few months. War-spurred buy- 


ing of cars during 1950, higher 
costs of living and credit regula- 
tions were generally blamed for 
the slump in used-car sales. 


Is Gross Keeping Pace? 


Was gross volume keeping pace 
with the upswing in the number 
of repair orders? 

A total of 53 per cent of the 
shops reported that gross volume 
during the first quarter of 1951 
was higher than for the first 
quarter of 1950. Around 29 per 
cent reported lower gross volume 
in 1951 and 18 per cent reported 


‘gross volume roughly the same. 


Reported increases ranged 
from one per cent to 60 per cent, 
with most of the replies distri- 
buted rather evenly from five- 
per-cent increases right up the 
scale to 40-per-cent increases. 
Three-fourths of the decreases 
were under 20 per cent. 


“Our increase was in a large 
measure due to a larger flow of 
body and fender repairs,” said J. 
H. Scott, Jr., Scott Motors, Inc. 
(DeSoto-Plymouth), Kansas City, 
Mo. “Our other departments also 
ran ahead of 1950, but not more 
than five per cent above the 16 
per cent that was due to our in- 
creased labor rate.” 

And so he helped to answer 
one of the biggest questions in 
the shop picture today. What ef- 
fect have increases in the flat- 
rate scale had on gross volume 
and especially on the number of 
repair orders being written? 

Forty-six per cent of the shops 
replying to the questionnaire had 
raised their flat-rate scale since 
April, 1950. 

About 65 per cent of these who 
had boosted flat rate reported an 
increase in the number of repair 
orders written in the first quar- 
ter, compared with the first quar- 
ter of 1950. Of those who re- 
ported no change in flat rate, 22 
per cent reported an increase in 
the number of repair orders dur- 
ing the period. 


22 Per Cent Reported Drop 


Fewer orders were handled by 
22 per cent of those who had 
raised labor charges, compared 
with 26 per cent of shops con- 
tinuing the same flate rate. 

More than 75 per cent of those 
who raised flat-rate scales had 
an increase in gross volume for 
the first three months of 1951, 
compared with the first three 
months of last year. 

Of those who did not raise flat- 
rate scales, 37 per cent reported 
an increase in gross. 

“We made additional and more 
aggressive attempts toward cus- 
tomer relations in connection 
with minor details toward our 
customers’ cars,” said Sam Dans- 
by, service manager of Gateway 
Motors, Inc. (Buick-Chevrolet), 
Carlsbad, N. M. “With this atti- 
tude we increased our gross busi- 
ness, which, of course, would 
come naturally. It will work 
every time. A disinterested at- 
titude will always tend to work 
in the other direction.” 
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the Trend 


Flat-rate scales and number of 
orders are, of course, only two 
factors in the compiex operation 
of a successful shop, as Dansby 
pointed out so forcibly. 

“Although both volume and 
number of repair orders in- 
creased in 1951 over 1950, the 
amount of each repair order de- 
creased $1.23.” commented Tutan 
Motors, Inc. (Dodge-Plymouth), 
Miami, Fla. 

“It appears that this year we 
had several large repair orders, 
resulting from wrecks, which 
raised our volume and average 
per repair order,” said John C 
Pate, Central Service Motor Co 
(Lincoln - Mercury), Goldsboro, 
N. C. 


Volume Increased 


Why 


There were some indications 
that part of the increase in serv- 
ice volume could be attributed 
directly to the prospect of many 
owners driving their cars longer 
than customary. 

“While all of our 14 depart- 
ments showed nice gains the first 
quarter of 1951, the most out- 
standing was lubr‘cation, kody, 
paint and straight line mechar.i- 
cal work,” reported H. J. Wolf, 
director of service and parts, 
Elkes Pontiac Co., Tampa, Fla 
“More motor overhauls and block 
replacements were noticed. Car 
owners are more preventive- 
maintenance minded due to car 
prices being higher than ever. 
Credit controls have reduced the 
new-car-prospect potential and 
these once new-car prospects are 
service prospects for major serv- 
ice dollars.” 

“Our entire operation looks 
much better than the 1950 pic- 
ture,” stated C. L. Eason, partner- 
manager, Eason Motors (Chrys- 
ler-Plymouth), Farmville, N. C. 
“Of course you consider that on 
the new-car end we were out of 
the picture for approximately 101 
days, due to strikes a year ago 
More and more effort is being put 
on our shop operation, consider- 
ing that the next possible new-car 
shortage may not be caused by 
strikes. Anyway, if we have both 
new cars and service, we feel that 
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“Due to the searcity of competent mechanics and a physical handi- 
cap, I am doing nearly all work on U-Fix-It basis, which is prov- 


ing more satisfactory 
the available ‘half-fast’ 


everything will be even better 
Without either, we are solid out 
of luck.” 

Typical examples of replies fol- 
low. For easier interpretation 
they are divided into two groups: 
first, shops that have not changed 
their flat-rate scales' since April 
1950, and, second, shops that have 
raised flat-rate since then. 


Same Flat Rate 


George Sellers, Park Circle Mo- 
tor Co (Chevrolet), Baltimore. 
Md.—“March orders up ten per 
cent. First-quarter orders up 11 
per cent and gross volume up 17 
per cent.” 

J. A. Richardson, Richardson 
Buick Co., Ada, Okla.—“March 
orders about same, first-quarter 
orders down. First-quarter gross 
down 15 per cent.” 

B. L. Showallen, Victory Ga- 
rage, Weyers Cave, Va.—“Orders 
for March and for first quarter 15 
per cent fewer. Gross about same 
as last year.” 

C. L. Roberson, Robbie’s Auto 
Service, Brunswick, Ga.—“Num- 
ber of orders and gross about 
same. The outlook for automobile 
repairs looks much brighter for 
1951.” 

Dick Morris, Morris - Wirz 
Chevrolet Co., Seymour, Texas— 
“Number of orders and gross 
about same.” 

Carl A. Poe, Poe’s Garage, 
South Charleston, W. Va.—“Gross 
and number of orders about 
same.” 

Joe Ramirez, Jr., Joe’s Chevro- 
let Co., Beeville, Texas—“Orders 
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to the shop and to the customer than 
mechanics,” 


with 


reported Garageman Monroe. 


up 11.2 per cent in March, 12.2 
per cent for quarter. Gross vol- 
ume for quarter was 14.4 per cent 
higher.” 

Kelly Lindsey, Lindsey Broth- 
ers Garage, Sikeston, Mo.—*Num- 
ber of and about 
same.” 

Guy Stancil, Stancil Motor Co 
(Studebaker), Gainesville, Ga.— 
“Number of orders for March and 
for quarter about 
down ten per cent 
have done more repair 
but we were unable to get satis- 
factory mechanics.” 

Ellerman Motor Co., 
Mo.—“‘Orders about 
March, up two per cent for quar 
ter. Gross up 13 per cent for quar- 
ter.” 

Harold Oliver, Oliver's Garage, 
Huntsville, Mo.—“Orders up ten 
per cent for March, about same 
for quarter. Gross was higher.” 

P. J. Reitzel, Reitzel Motors 
Siler City, N. C.—‘“Gross and 
number of orders about same.” 

J. E. Adams, A & M Garage 
Norman, Okla.—“Orders down 
ten per cent in March, 15 per cent 
for quarter. Gross down 20 per 
cent.” 

Frank Graham Chevrolet. Pur- 
cell, Okla—“Orders down 31.5 
per cent in March about same for 
quarter. Gross down 13.2 per 
cent for quarter.” 

John S. Burks, Highlands Mo 
tor Co. (Chevrolet), Dade City 
Fla.—“Orders about same fo! 
March, down five per cent fo 
quarter. Gross down ten.” 

(Continued on page 174) 
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Buddy Simon (right) takes the replacement cartridge 
out of the cooling-system filter to show a customer 
operates to keep coolant clean. 


just how the unit 


After draining and flushing the system, H. W. Wynne 
prepares to install a 
tridge twice a year is a “plus” 


Replacement of car- 
feature of each sale. 


filter. 


~ Nell Cooling-System Filters 


—— for another item that 
means added profit for the 
shop and added protection for 
the car? Then take a look at cool- 
ing-system filters. 

“Some time ago the car belong- 
ing to one of my mechanics was 
running hot,” said Buddy Simon, 
owner of Simon Auto Service, 
Greenville, S. C. “We worked on 
it and flushed it twice but we still 
had trouble with it. We had read 
about filters for cooling systems 
and we decided to put one in and 
see if it would help. The filter 
brought the temperature down 
ten degrees and the mechanic 
hasn’t had any trouble with it 
since—even on some long week- 
end drives. 

“We made our first cooling- 
system-filter sale to a customer 
two days after the mechanic put 
one on his car. And we’ve been 
pushing them ever since.” 

The filters cost the customer $9 
to $12 and there is an installation 
charge of around $2. The cooling 
system is drained and flushed be- 
fore the filter is installed. 

There is also follow-up volume 
on each installation. Like oil fil- 
ters, the cooling-system filters 
have replaceable cartridges. These 
cartridges should be replaced in 


86 


By M. M. Wilcox 


Assistant Editor 


the fall when anti-freeze is added 
and again in the spring when the 
anti-freeze is removed. Cost of a 
cartridge is under $2. To this is 
added about $1.50 for draining 
and flushing. 

“These filters are the best thing 
we've found for keeping the sys- 
tem free of rust and scale,” Simon 
said. “The manufacturers say 
they will keep the coolant as clear 
as drinking water—and it does 
stay mighty clear. 

“The filters aren’t quite as easy 
to sell as some cheaper items, na- 
turally, but once the customer un- 
derstands what the filter can do, 
he becomes interested. 

“If the radiator leaks and the 
system is in bad shape, there’s 
nothing to do but make replace- 
ments and extensive repairs. A 
filter won’t help. But if scale is 
the only trouble, a filter can do a 
lot of good. 

“Of course you can run a car 
for a long time and let the scale 
accumulate. But that can mean 
hot spots in the engine and the 
risk of considerable damage.” 

With radiator cores and other 


metal parts less plentiful than 
they have been, it’s more impor 
tant than ever to take care of 
these items. A service like filter 
installation fits right in with a 
preventive-maintenance program. 

Now that higher costs of living 
are causing some motorists to 
trade less frequently for a new 
model, they are more concerned 
with preventing major repair bills 
as their cars begin to put on more 
age and mileage. That’s another 
selling point for filters. 

Although the charge for drain- 
ing and flushing the cooling sys- 
tem and installing a replacement 
cartridge is not great, it can add 
up in volume if done regularly 
for a number of customers. And, 
of course, it gives the mechanic 
a chance to check for other need- 
ed services. 

As Simon put it: 

“You have to keep pushing both 
labor and parts sales to make a 
profit these days. You have to 
sell the customer on a lot of serv- 
ices he needs to keep his car run- 
ning the way he wants it to run 

“It’s always easier to sell the 
customer if you are really sold on 
something yourself. That’s why 
we keep pushing cooling-system 
filters every chance we have.” 
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Four-Stall Volume 
rom One Service 





By C. Thomas 


“ye records prove that our 
front-end machine is pro- 
ducing more dollar volume than 
four of our mechanics’ stalls com- 
bined,” said E. E. Porter, owner 
of Central Motors (Dodge - Ply- 
mouth), Carthage, Mo. “But no 
front-end equipment is _ better 
than the man operating it.” 

Typical figures for two days, 
taken at random, show why the 
front-end work means so much 
to Central Motors: 
Labor Parts 
$10 $ 

2 ‘ 

7.50 
14.50 

6.50 
10.50 


Job 1 
Job 2 
Job 3 
Job 4 
Job 5 
Job 6 


$51.00 $ 3.50 
Total for the day, produced by 
one man, was $54.50. 
Labor 
$73.90 


Parts 


Job 1 $20.65 


Job : 

Job ° 80 

Job 6.50 

Job 15.50 — 

$99.20 $20.65 

Total labor for the day pro- 
duced by one man, plus parts, was 
$119.85. 

How is this dollar volume pos- 
sible? 

“A good front-end man,” Porter 
explained, “takes time to do a 
good selling job besides turning 
out creditable work. The cus- 
tomer for front-end work is im- 
mediately turned over to Slim 
Ross, our front-end man.” 

“What is a good selling job?” 
we asked Ross. 

“T try to detain the customer 
long enough for me to get the car 
up for a quick inspection,” he 
said. “To hold the customer and 
keep him from becoming im- 
patient, I ask him what seems to 
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Left: The customer may scratch 
his head when he learns that a 
weak rear spring can cause front- 
end trouble, but explanation by 
Slim Ross (left) and a look at the 
gauge above soon make it clear. 


be the trouble with his front-end 
The average customer is eager to 
tell me. 

“When I get the car up, I start 
explaining how the rear-end can 
throw the front-end out of align- 
ment, as well as other things that 
can give front-end trouble. I 
have yet to find a customer who 
knew that a weak rear spring will 
cause front-end trouble, if the 
customer loads down his rear-end 
—and salesmen and farmers often 
do. Anyway, I check the rear 
springs.” 

This advance information paves 
the way for selling a set of springs. 
when they are needed. Ross will 
not install rear springs unless he 
can install a pair. 

“If the right rear spring is 
weak, it will be weak only in com- 
parison with the left one,” Ross 
said. “If I should install a new 
right rear spring, then it would 
make the left one weak in com- 
parison. I would not have cor- 
rected the trouble but only re- 
versed it.” 

Central Motors doesn’t make a 
play for price-conscious custom- 
ers. 

“In order to turn out a good 
job, we may firfd it neeessary to 
install new tie-rod ends, kingpins, 
upper and lower outer pins. The 
customer going along with the 
inspection learns why they are 

(Continued on page 169) 
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OL Shock and Spring Changes 


By JACKSON SMITH 


Spring Engineer 


OUTHERN AUTOMOTIVE JOURNAL 
has already published articles 
on spring suspensions, discussing 
future possibilities for improving 
the ride. Now the future is here! 
Our previous articles kept the 
readers up-to-date as to engineer- 
ing thinking and use in test cars, 
but they were ahead-of-date as 
concerned actual quantity produc- 
tion in passenger cars. 

The automotive industry moves 
in curious ways (but usually fer 
good reasons), its wonders to 
perform! 

“There was a “speed age” when 
every car maker claimed higher 
and higher speeds. But when 


every make of car could go faster 
than the average owner cared to 
drive and the prospect said, “So 
speed lost its sales ap- 


what?”, 
peal. 
After wearing the same car- 
body designs all during the war, 
major changes in body designs 
were featured in post-war cars 
to give increased passenger and 
luggage space, with most makers 
returning to the notched-back 
body for better rear vision, after 
long trial of tear-drop design. 


Emphasis Is on Comfort 


Now, in 1951, the general em- 
phasis has been placed on increas- 
ed riding comfort (on which there 
is no legal limit) by means of im- 
proved spring suspensions, includ- 
ing both springs and shock ab- 
sorbers, since both are parts of 
the same package. In fact, the 
engineers have a word for it; they 
call the shock absorbers the 
“spring dampeners,” since that is 
the true function of what we us- 
ually call the shock absorbers. 

Coil springs have become the 
usually accepted standard for the 
front suspensions of passenger 
cars, because the A-bars or con- 
trol arms allow steering align- 
ments to be more accurately 
maintained through a_ wider 
range of front-wheel action. When 
smaller and less costly cars are 
produced, they will probably re- 
quire different types of front 


Pontiac is a pioneer in 
tensive tests, is presenting the 
longer than previously used——as 


spring suspensions, because the 
conventional coil spring presents 
practical difficulties in reducing 
size and costs proportionately for 
smaller cars Also, the extra 
maintenance costs, in maintaining 
the multi-bearings of the A-bars, 
would have to be considered. 

Shock absorbers, as vital parts 
of the spring suspension, have 
been notably improved during the 
past few years, nearly all modern 
cars being fitted with the direct- 
acting or so-called airplane type, 
with the shock absorbers usually 
placed within the coil springs for 
simpler attachment and for pro- 
tection against flying stones. Rear 
shock absorbers are often placed 
at a considerable angle from the 
vertical, in order to obtain better 
stabilizing from their “sea-legs,” 
placed at a wide angle, like those 
of a sailor on a listing deck. 

Many improvements have been 
made in the orifices or “valving” 
of the shock absorbers, this being 
one of the featured changes in the 
spring suspensions of the 1951 
cars produced by the Chrysler 
Corp. 

Even thcugh changes in factory 
production cost much money, the 
change from the eight to 12 leaves 
(previously used in rear springs) 


rear-suspension 


and after 
spring—six inch 


work 
rear 


now, 
58-inch 


the answer to broken road driving. 


to the fewer and wider leaves 
used on many of the 1951 models 
was made to improve the riding 
qualities of 1951 cars. The wider 
leaves have more lateral resist- 
ance, and control side-sway so 
much better that the use of addi- 
tional “sway bars” at the rear is 
no longer necessary, and a softer 
ride results. 

One of the ’51 Studebaker mod- 
els has only three leaves in each 
rear spring. Other 1951 Studebak- 
er models have four leaves. Such 
1951 cars as Packard, Pontiac and 
Oldsmobile have five leaves in 
each rear spring. Until recently 
most cars used eight to ten and 
even 12 leaves in the rear springs, 
as this was necessary to get 
enough metal in the springs to 
carry the load when narrow 
leaves were used. 

The reduction in number of 
leaves has been made practical 
by several improvements for the 
production of better springs: (a) 
Use of wider leaves, permitting 
use of fewer leaves. (b) Longer 
tapers on the ends of individual 
leaves, making it possible to main- 
tain the desired taper (of the 
complete spring) without requir- 
ing so many leaves. (c) The shot- 
peening of the tension surfaces 
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of the leaves greatly increases the 
fatigue life of the springs and 
makes it possible to use fewer 
leaves and yet obtain equal or 
greater life of springs. But since 
shot-peening adds to the cost of 
each individual leaf, the fewer the 
number of leaves, the less the 
additional cost. 

After having used coil-spring 
rear suspensions for more than 
ten years, Oldsmobile has return- 
ed to the use of improved, leaf- 
type rear springs controlled by 
double-acting shock absorbers, 
which coordinate their action with 
that of the coil-spring front sus- 
pension for the 1951 Oldsmobile 
Oldsmobile springs are 58 inches 
long. 


Eliminating Body Dip 


Midpoint of the Oldsmobile leaf 
springs is situated six inches be- 
hind the rear axle, which Olds- 
mobile engineers claim  elimi- 
nates the body dip that is some- 
times found on other cars. 

Pontiac promises to enhance its 
already good ride by further im- 
provement over rough pavement 
by its change to a five-leaf spring, 
having six inches greater length 
(from 52 to 58 inches). 

The recently-designed Rambler 
cars also feature semi-elliptic rear 
springs and the Nash engineers 
were probably influenced in mak- 
ing this selection by the advan- 
tages of the Hotchkiss drive. The 
new Henry J also has semi-elliptic 
rear springs. 

With the recent change of Olds- 
mobile, and also of Ford, Mercury 
and Lincoln (in 1949), to the 
Hotchkiss drive, and its use on 
the Rambler and Henry J, there 
is renewed interest in the Hotch- 
kiss drive because it serves three 
purposes: (a) Springs resiliently 
carry the weight of the car. (b) 
Springs act as radius rods to po- 
sition the car body with relation 
to the wheels, in both fore-and-aft 
and lateral directions. (c) Springs 
act as a flexible “torque bar” for 
absorbing shocks imposed by 
strongly applied brakes tending 
to revolve axle housings with the 
wheels, reducing tire wear on 
rough roads. Springs also act as 
flexible torque bars for cushion- 
ing and absorbing shock in the 
power drive from engine to 
wheels 

Afer two years of experience 
with the “tension” type of rear 
spring shackles (giving a variable 
spring rate) on Lincoln and Mer- 
cury, Ford Motor Co. has adopted 





lop: When load is applied, shackle 
is moved rearward, placing tension 
in main leaf of spring, which in- 
creases frequency (undesirable). 


Above: When load is applied 

(hung), shackle is moved forward- 

ly, compressing main leaf of 

spring, decreasing frequency (de- 
sirable). 


the tension type of shackle for 
the rear springs on ’51 Fords in 
order to obtain the advantages of 
“variable rate” springs. This ten- 
sion type of shackle has been used 
for several years 6n Chevrolet 
and Packard. 

That little “goose-neck,” as 
used with the tension shackle, al- 
lows the shackle to be placed at 
such an angle that, as the spring 


“Why I think I know her! 


is depressed and the ends of the 
main leaf tend to move outward 
(as shown at “B” in the illustra- 
tion), the increasing inward pull 
of the shackles (due to their 
changing angle) puts more com- 
pression on the main leaf of the 
spring, thus temporarily lower- 
ing the rate of vibration (oscilla- 
tion rate) of the spring. 

Whereas, with the rear shackle 
under compression, as shown at 
“A”, the outward movement of 
the spring end, as the spring is 
compressed, creates a change in 
the shackle angle that puts more 
tension on the main leaf of the 
spring and so increases its vibra- 
tion rate. 

The improvement obtained by 
“under-slinging” the spring by the 
use of tension shackles is more 
easily explained by considering 
the strings of a violin. The more 
a violin string is stretched (put 
under tension), the higher the 
rate of vibration and the more 
gosh-awful the “screech.” 

Considering all these changes 
in springs and shock absorbers, 
may we not call 1951 a year of 
major improvements in spring 
suspensions? 

Recent tests show that two gal- 
lons of today’s anti-knock gasoline 
are worth as much in power as 
three gallons made 25 years ago, 
the American Petroleum Institute 
reported recently 


she the one with the low-slung 


chassis and the headlamps focused high?” 
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Free Fuel 
FOR A 


$) Stove 


D° you have a “furnace” cost- 
ing less than $5? The editors 
of SouTHERN AUTOMOTIVE JOUR- 
NAL would like to hear about it 
Here’s why: 

In the March issue was present- 
ed a report of an adaptation to a 
regular oil-fired furnace which 
permitted the Pontiac dealership 
at Augusta, Ga., to burn discard- 
ed crankcase oil. The adaptation 
cost around $500. 

On a field trip, one of the edj- 
tors related all this to R. L. Lloyd, 
president, Lloyd Motor Co. (Pon- 
tiac), of Panama City, Fla. “Oh, 
we do that, too, but our system 
costs only a few dollars and we’ve 


been using it since 1937.” The 


Pontiac Dealer Lloyd has used 


photograph on this page was made 
less than an hour later 

Lloyd estimated any mechanic 
could set up this “furnace” within 
two hours. Most garages and 
dealerships have a couple of old 
oil drums around the place, so 
aside from the cost of the me- 


this simple but efficient heating 


“system” since 1937. Holes punched around the drum at intervals 


above the level 


of sand admit the 


air necessary for combustion. 


chanic’s time and possibly the 
valve on the 44” pipe leading from 
the reservoir to the 55-gallon 
drum which acts as the stove, the 
only other cost is the joints of 
ordinary stove pipe for the flue 

There’s no known ordinance in 
Panama City prohibiting this type 
of installation, Lloyd said, and he 
pointed out that in the new build- 
ing occupied by the Packard deal- 
ership a similar system was set 
up earlier this year. The DeSoto 
agency, established in a_ twin 
Quonset, has an identical heating 
“plant.” 

“This particular unit shown in 
the photograph has been used the 
last three years and it hasn’t giv- 
en us one speck of trouble,” Lloyd 
asserted. “The only thing we 
have to watch is that sometimes 
someone passing by the stove will 
open the valve wide open and the 
flue gets red hot all the way to 
the ceiling before someone notices 
it. The stove did an excellent job 
of keeping the shop warm this 
past January when the tempera- 
ture got down to 18 degrees. Our 
shop, incidentally, is 90 by 50 
feet. In the adjacent body shop 
we have another of our home- 
made stoves.” 

To get the stove started, a rag 
is tossed onto the bed of sand and 
the valve is opened, permitting 
the crankcase oil—unfiltered and 

(Continued on page 132) 
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efore and After” 


Nells Body Jobs 


Effective use of pictures to show 
how wrecks can be restored helps 
promote both large and small jobs. 


By 


A group of pictures on the glass front of the 
building is noticed by a passerby, who steps 
in. Hostettler (left) then points out others. 


HEN you walk into John 

Hostettler’s Auto Laundry 
in Nashville, Tenn., the first thing 
that smacks your line of vision 
is a row of “before” and “after” 
photographs lining the wall. 

Don’t let the name “Auto Laun- 
dry” confuse you. The firm is 
no longer washing cars by the 
hose and scrub-rag method. It 
takes battered cars and trans- 
forms them to their original un- 
battered state. The “before-and- 
after” pictures tell more than 
thousands of before - and - after 
words. 

“IT wouldn’t go so far as to say 
that these pictures have brought 
me more business than any of my 
other promotion methods,” ex- 
plained Hostettler, “but when the 
prospect sees what we can do 


with a hopeless-looking wreck, it 
goes a long way toward helping 
him make up his mind.” 

He told of one wrecked car that 
an insurance company took over 
The adjuster said that any 
thought of putting the car back 
into running condition was fool- 
ish and that all it was worth was 
the junk value for second-hand 
parts. 

Hostettler bought it from the 
adjuster on that basis and had it 
photographed. Then he carried 
it to his shop, had his service men 
rework and refinish it to its form- 
er “new look” state. Then he 
kept it for his own use. He 
found that the car and the “be- 
fore” photograph made a fine roll- 
ing advertisement. 

While Hostettler dramatizes his 
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Ross L. 


Holman 


rebuilt wrecks more than his oth- 
er services, he finds the before- 
and-after shots good promotion 
for minor repair jobs from fender 
dents on up. He does many re- 
paint jobs and the pictures help 
these prospects make up their 
minds. The prospect reasons that 
if Auto Laundry can do such effi- 
cient work on a complete wreck, 
it certainly can give satisfactory 
service on ordinary knock-and- 
bump repairs. 

Hostettler handles his photo- 
graphic display so as to impress 
the car-owning public even before 
it needs service. His building is 
strategically situated on one of 
the most heavily traveled thor- 
oughfares of Nashville. The side- 
walk passerby sees a few of the 

(Continued on page 172) 
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Putting a “Plus” 


n Valve Jobs 


By M. M. Wilcox 


Assistant Editor 


yar ae the easiest 95 cents I ever 
made.” 

Jake Johnson, owner of Jake 
Johnson Garage, Atlanta. Ga., 
was talking about the profit on 
the installation of a silencer for 
L-head engines. 

And selling an average of 30 
a month, Johnson nets around $30 
that is strictly “plus” profit, ac- 
cording to anybody’s definition 

The oil-impregnated _ silencer 
not only deadens the clicking of 
the valves but also lubricates the 
rocker arms and keeps valves in 
better condition. Those are two 
good selling points for all owners 
of Chevrolets and Buicks, which 
have L-head engines 

“We sell most of our silencers 
are brought in for 


when cars 


92 


tune-ups,” Johnson said. “You 
might say that if a Buick or Chev- 
rolet is brought in for a tune-up 
without a silencer, it has one be- 
fore it leaves our shop. We think 
the silencers do a lot of good and 
we haven’t had any trouble con- 
vincing our customers to put them 
on. 

“The customer pays $2.75 for a 
Chevrolet silencer and $3.15 for 
the Buick model. Our profit is 
95 cents on each type. 

“Once we've put one on a car, 
we've never had a single custom- 
er ask to have it taken off. The 
most frequent comment by cus- 
tomers is, ‘Why didn’t you do this 
sooner?’ ”’ 

The 95 cents is pure profit, ac- 
cording to Johnson, since labor is 


With the valve cover removed, it 
takes just a few seconds to slip 
the silencer in place and chalk 
up a 95-cent profit for the shop. 


negligible when this is part of a 
tune-up. 

“The customer pays us to take 
off the cover and adjust the val- 
ves as a part of the tune-up,” he 
said. “With the cover already off, 
there’s just no extra time in- 
volved in putting on the silencer.” 

Customers like the quieter op- 
eration of the engine with the unit 
in place. The way it aids lubri- 
cation is important, too, Johnson 
points out to them. The rocker 
arms are lubricated the minute 
the engine is started, without any 
delay for the oil pump to force oil 
to them. 


Tells Squeaking-Valve Story 


Johnson sometimes tells cus- 
tomers the story of a 1939 Buick 
to show how effective the silencer 
can be in lubrication. The oil lines 
on that particular car had given 
a lot of trouble. About every 
three months the valves would 
begin to squeak and the owner 
would bring it in to have the lines 
blown out so the valves would be 
oiled and the squeak would disap- 
pear. 

Then Johnson put on a silen- 
cer. A year later the owner 
brought the car in to have one of 
the valves adjusted. The custom- 
ary “three-month” squeak for the 
car still hadn’t appeared. When 
Johnson began work on the car, 
he found that the oil lines were 
clogged and, judging from all ap- 
pearances, had been for 
time. But the silencer had lubri- 
cated the valves sufficiently to 
keep them from squeaking as they 
had so frequently in the past 

That’s an extreme 
course, but it has helped convince 
Johnson and his customers of the 
extra lubrication protection a sil- 
encer can give 

Inventory of the silencers is no 
more of a problem than installa- 
tion. One style fits all Chevrolets 
and a second fits all Buicks. John- 
son usually stocks about two 
dozen Chevrolet units one 
dozen Buick units 

Since about 30 a 
sold, that averages a turnover in 
stock about every five weeks. The 
profit on the investment is fast as 
well as easy 


some 


case, of 


and 


month are 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 





Our defense-preparations 


picture as viewed through 
the eyes of a veteran au- 
tomotive Southerner. 


By JAMES McEWEN CHERRY 


Colonel, Infantry 


FTER the termination of the 
“Samoan Incident,” Prince 
Bismarck of Germany remarked, 
“There is a special providence 
which watches over fools, drunk- 
ards and the United States of 
America.’ 
This bitter 


remark after the 
spectacular termination of this 
“incident” probably contains a 
small measure of truth, at least in 
so far as it applies to this nation’s 
experience in war. 

From its revolutionary and 
very modest beginnings down to 
its present position of world pre- 
eminence, the Fourth of July ora- 
and other chroniclers of 
American greatness may well be 
excused for citing clear evidence 
of the hand of Providence in our 
successes. Many of our great mili- 
tary leaders have agreed that our 
consistently remarkable luck in 
the matter of national defense has 
bordered on the supernatural. 

Our experiences in Wars I and 
II have inculcated in the minds of 
many well-informed people that 
this nation has to assume an in- 
creasing share of the responsibil- 
ity of its own defense and to de- 
pend less on “providence” and 
more on the facts of geography 


tors 


*“Mac’”’ Should Know! 


The author, known to his many acquaintances over the South 
was asked to cover the defense picture as seen 
through the eyes of a long-time automotive man who had served 
in World War II and who has now returned for another stint 


as “Mac,” 


during the emergency. 


Presently he is the personal representative of Selective Serv- 
ice Director Hershey in the Cleveland, Ohio, region 
industrially-precious Michigan, Ohio and Kentucky. 
is at 3806 Estes Road, Nashville, Tenn., 
ters of the McEwen Cherry Co., 


manufacturers’ representatives. 


Ta 


Gen. 


shown 


who 


right, is 
Hershey, 


author, at 
Lewis B. 


and aid from our, allies. The long- 
range bombers ‘should make it 
clear to us that we cannot draw 
into our shells, so to speak, and 
live in a world of our own. That 
is, of course, if we are to survive 

Economic mobilization may be 
defined as the application of the 
material, productive, human and 
physical resources of a nation to 
the support of the military effort 
This definition is, perhaps, the 
only simple aspect of economic 
mobilization. The process is an 
extremely complex problem of 
adjustments, compromises, rela- 
tionships and operational patterns 
which, up to the present time, 
have defied the organized abilities 
of the major nations of the world 





including 
His home 
which is the headquar- 
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directs 


Maj. 


system. 


conferring with his “boss,” 
the selective service 


in their search for an effective 
solution. In short, economic mobi- 
lization means the mobilization of 
manpower and materials 

From a nation of plenty of cer- 
tain strategic materials, we have 
now come face to face with the 
fact that we are becoming a na- 
tion of “have-nots.” We are fast 
on the road to depletion of certain 
minerals which are so necessary 
to defend this nation in a major 
war. 

As examples, we will run out 
of manganese in 1955 or 1956, lead 
in 1959, copper in 1965, zinc in 
1968, iron ore in 1976 and coal in 
1982. And if we lose our supply 
of oil from the Middle East, as 
seems to be shaping up as of this 
moment, the oil supply for our po- 
tential enemy will be more in 
balance with that of our own 

Our present huge supply of oil 
is mostly civilian-consumed at the 
present time, whereas our poten- 
tial enemy is stockpiling a major- 
ity of its production for future 
military uses. We must bear in 
mind that a piston-engine fighter 
plane consumes only 60 gallons 
of gasoline per hour, while the 
new jet fighter planes consume 
350 gallons per hour. This is al- 
most six times the gasoline re- 
quired for jet fighters as compar- 

(Continued on page 144) 
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NEWS BRIEF$ «7 242 


Packard Appoints Doyle 
For Cincinnati Zone 


O. “Larry” Doyle has been 
@ promoted to manager of 
the Cincinnati, Ohio, zone of the 
Packard Motor Car Co. With 
Chrysler Corp. for 35 years, 
Doyle was for a time southeastern 
regional sales executive at At- 
lanta. He succeeds Fred Hunt, 
resigned. 
Packard’s Cincinnati zone ex- 
tends into West Virginia, Ken- 
tucky and Tennessee. 


Laher Spring Buys 
Memphis Plant 


HE Laher Spring & Tire Corp. 
has acquired the building 
and equipment of Fly & Harwood 
at 300 Madison Ave., Memphis, 
Tenn., for the production of auto- 
motive springs. 
Jobbers and distributors in the 
South will be served by the Mem- 
phis plant, which will begin pro- 


duction around July 1. Other ter- 
ritories will continue to be served 
by the headquarters plant at St 
Louis, Mo. 

The plant will have a capacity 
of 400 tons of passenger-car re- 
placement springs a month and 
original equipment as well as re- 
placement and overload springs 
for trucks and trailers, President 
F. J. Laher said. 


Dodge Offers Gyro-Matic 
On All Three Series 


ew is now shipping a sub- 
stantial number of Meadow- 
brook and Wayfarer sedans 
equipped with Gyro-Matic trans- 
missions, E. C. Quinn, Dodge gen- 
eral sales manager, said last 
month. 

“Until recently, because of pro- 
duction limitations, we had to 
limit Gyro-Matic to the Coronet 
models,” he said. “We are happy 
to be able to offer this very popu- 
lar feature now on our lower- 


Just one candle, but a big one, to mark the first anniversary of the 


Atlanta district 


of the Lincoln-Mercury 


Division. Joseph E. Bayne 


(right), general sales manager, presents a birthday cake to Glenn H. 
Schricker, district sales manager, while William A. Toms, sales man- 
ager of the Southern region, looks on. About 150 dealers and repre- 


sentatives 


from the five sates making up the district attended a 


luncheon meeting in Atlanta last month to mark the anniversary. 


What Is **C M P”’? 

You're going to be hearing 
a lot about the “Controlled 
Materials Plan” from now 
on, sO you may want to 
background yourself on 
what it is and why it has 
been designed to take effect 
on July 1. 

Detailed regulations and 
operational instructions un- 
der CMP are to be announ- 
ced in May and will be pub- 
lished by SAJ next month. 
Meanwhile, turn to page 116. 
if you would brush up on 
this latest step to gear indus- 
try in general to the United 
States’ expanding defense 
might. 


priced passenger cars also.” 
Quinn said that approximately 
80 per cent of the Coronet models, 
25 per cent of the Meadowbrook 
sedans and 11 per cent of the 
Wayfarer sedans and _ business 
coupes shipped in recent weeks 
were equipped with Gyro-Matic 


Harold Dixon Heads 
Hattiesburg Group 


He Dixon of Southern Mo- 
tor Sales was elected presi- 
dent of the new Hattiesburg 
Automobile Dealers Association 

Talbert Leigh of Talbert Leigh 
Motor Co. was named vice-presi- 
dent and J. W. McArthur of Mc- 
Arthur Chevrolet Co. was elected 
secretary 


GM Holders Reach 456,993 


There were 456,993 holders of 
General Motors common and pre- 
ferred stock during the first quar- 
ter of 1951, the largest number 
in the company’s history. This 
total compared with 440,735 for 
the previous quarter and with 
433,684 for the first quarter of 
1950, the report stated 
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AUTOMOTIVE 
INDUSTRY 


Willys Has Its Highest 
First-Quarter Sales 


ARCH sales of Willys-Over- 

land Motors, Inc., were at 
an annual rate of more than a 
quarter billion dollars, and sales 
for the three months ended March 
31 were the best for any March 
quarter in the company’s history, 
Ward M. Canaday, chairman and 
president, announced last month. 

The three-months’ total was 
$54,832,322, up 28 per cent over 
the previous quarter and 241 per 
cent over the March quarter of 
1950, it was stated. 

“A noteworthy aspect of this 
record is its achievement entire- 
ly with regular products,” Cana- 
day observed. “Only two previ- 


ous quarters were higher—June, 
1944, with volume of $59,703,422 
and September, 1944, with $55.,- 
504,902. But in these periods 
Willys - Overland was shipping 
shells, aluminum and steel forg- 
ings and numerous other military 
items in addition to Jeeps. Also 
its plant was on a 48-hour week 
during those quarters.” 


Cordell Heads Association 


Joe Cordell of Cordell Motors 
has been elected president of 
the Tallahassee, Fla., Automobile 
Dealers Association. Other offi- 
cers include: J. Johnson, vice- 
president; Fred O. Drake, Jr., se- 
cretary, and Jesse Parker, treas- 
urer of the association 


and son team, “Transportation through the 


Dock Will Assist 
In Dodge Sales 


| peo C. Dock is now assistant 
general sales manager of the 
Dodge Division, E. C. Quinn, gen- 
eral sales manager, announced 
Dock formerly was business man- 
agement manager. 

Entering the automotive busi- 
ness in 1933, Dock operated his 
own dealership from 1939 to 1942 
He joined Dodge in 1945 


Superior Appoints Georgian 


E. L. Kizziah of Rome, Ga., has 
been appointed distributor in 
Georgia for Superior Coach Corp 
school coaches. He headquarters 
at 208 West Building, Rome 


Ages.” 


The complexities and close tolerances of modern cars 
are enough for most folks, but Francis Klein (right 
in photo at lower left) of Klein Auto Repair, Louis- 
ville, Ky., and his son Philip spend their spare time 
working on older vehicles—miniatures that are cor- 
rect down to the last details. They call their collection, 
part of which is shown in the case between the father 
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Francis Klein began the hobby reworking a toy several 
years ago and now the collection includes more than 
40 pieces which are displayed in the windows of the 
garage. A hearse and a dump wagon are pictured 
here. Photo at lower right shows Phil Klein at work 
on another model being added to the collection. 
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The rear-wheel suspension on the 
five-leaf, semi-elliptic 
spring 58 inches long and 2'% inches wide to give by 
low deflection rate and lateral stability for increased to the 
comfort. Vertical spring action is controlled by the 
absorber. The diagonal 


“88” and “98” series has a 


shock 


direct-acting 


Automo- 


Park, 


May 10-13—Southeast 
tive Show, Lakewood 
Atlanta, Ga. 

May 13-16—Annual 
of North Carolina 
Dealers Association, 
Hotel, Pinehurst, N. 

May 14-15—Annual convention of 
Missouri Automobile Dealers 
Association, Hotel Jefferson, 
St. Louis, Mo. 

June 25-28—15th exhibit of Auto- 
motive Accessories Association, 
Navy Pier, Chicago, III. 

Sept. 16-18—Annual convention 
of Kentucky Automobile Deal- 
ers Association, Kentucky Dam 
Village State Park, Gilberts- 
ville, Ky. 

Sept. 24-25—Annual 
of New Mexico Automotive 
Dealers Association, Murray 
Hotel, Silver City, N. M. 

Oct. 7-9—Annual convention of 
Mississippi Automobile Dealers 
Association, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 14-16—Annual convention of 
Tennessee Automotive Associa- 
tion, Buena Vista Hotel, Biloxi, 
Miss. 

Oct. 21-23—Annual convention of 
Florida Automobile Dealers 
Association, Tampa Terrace 


convention 
Automobile 
Carolina 


convention 
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1951 Oldsmobile ment assists 


suspension. 
shock 


arrange- 


Hotel, Tampa. 

Oct. 21-23—Annual convention of 
Georgia Automobile Dealers 
Association, General Ogle- 
thorpe Hotel, Savannah, Ga 

Oct. 29-31—Annual membership 
meeting of National Standard 
Parts Association, Sherman Ho- 
tel, Chicago. 

Nov. 3-6—Annual convention of 
Texas Automotive Dealers As- 
sociation, Shamrock Hotel, 
Houston. 

Nov. 14-15—Annual convention 
of Oklahoma Automobile Deal- 
ers Association, Skirvin Hotel, 
Oklahoma City, Okla. 

Dec. 3-5—Booth conference 
convention of Motor and 
Equipment Wholesalers Asso- 
ciation, Stevens Hotel, Chicago, 
ill. 

Jan. 27-30—Annual convention of 
National Automobile Dealers 
Association, Waldorf - Astoria 
Hotel, New York City. 


ard 


Danville Dealers Set 
Group Example 


HIGH tribute to the Danville, 
Va., Automobile Dealers 
Association was paid recently by 
John E. Raine, general manager 
of the Automotive Trade Associa- 
tion of Virginia, in his regular 
bulletin mailed to all association 
members. 
“T have watched that associa- 
tion carefully,” he said. “I have 
talked to many of its members— 


in stabilizing lateral 
Connections to the 
rubber bushings. 
absorber 
confined to angular displacement between the external 
and internal areas of the rubber bushings of the ear. 


movement of rear 
frame are insulated 
of the connections 
spring shackles is 


Pivot action 
and the 


who are just as competitive with 
each other as dealers in other 
communities. But when it comes 
to ‘group’ action, the Danville as- 
sociation is outstanding in this 
state . 

“The association employs a girl, 
not identified with any dealership, 
who on the first and 15th of each 
month secures from each dealer 
his used-car sales—make, year 
model, body style and price—and 
each dealer’s inventory of used 
cars on hand as of that date and 
without divulging the name of 
the dealer, compiles a composite 
report, a copy of which is mailed 
to each dealer . 

“From informal discussions at 
regular meetings, the members of 
the association know approxi- 
mately what others are allowing 
for used cars. No other dealers 
in the state meet weekly, yet the 
Danville dealers have been hold- 
ing regular weekly gatherings for 
years. 

“With the world in a turmoil, 
with dealers in some communities 
cutting the throats of others and 
having their own throats slashed 
in return, with dealers living in 
glass houses throwing stones 
which sooner or later will bounce 
back at them and shatter some of 
their dreams, it is gratifying to 
pass on a good word for the Dan- 
ville dealers association—and a 
good example for dealers in other 
cities to follow.” 
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The Hitchhiker Got 
4 Permanent Ride 


Colin Segars, dealer at 
Hartsville, S. C., thought he 
was doing his good deed for 
the day when he picked up 

hitchhiker during a dem- 
onstration ride with a pros- 
pective customer. But he 
got more than he bargained 
for. 

At the end of the ride and 
the sales talk, the would-be 
buyer said he didn’t want 
the car. The hitchhiker, who 
had been sitting quietly in 
the back seat, asked the 
price and promptly handed 
over a check for the full 
amount. 


W. S. Venn Leaves 
Willys-Overland 


wo S. “Stew” Venn has 
resigned as general man- 
ager of Willys-Overland Motors 
according to Lyman W. Slack, 
vice-president in charge of distri- 
bution. 

Venn will be associated with 
Central Service, Inc., in Kansas 
City, Mo., the city where he be- 
gan his career in automotive sell- 
ing in 1919. The firm conducts 
a dealer-management service for 
Ford and Lincoln-Mercury deal- 
ers 

“Venn leaves a host of friends 
at the home office in Toledo and 
throughout our sales field,” said 
Slack, who will direct the sales 
department until Venn’s succes- 
sor is named 


Nall Elected at Plainview 

Hall E. Nall, DeSoto dealer, has 
been named president of the 
Plainview, Texas, Automobile 
Dealers Association, succeeding 
B. O. Cooper. James E. Martin, 
Studebaker, is vice-president and 
Homer Garrison, Lincoln-Mer- 
cury, 1s secretary-treasurer 


N. M. Dealers Meet Sept. 24 


The annual convention of the 
New Mexico Automotive Dealers 
Association will be held Sept. 24- 
25 at the Murray Hotel in Silver 
City, N. M., Executive Secretary 
William Randolph announced in 
a bulletin late last month. 


They'll Be Hoop-Te-Doing 
At the Mobile Shop Party 


Oey operators, their forces 
and shop personnel of deal- 
erships within a 100-mile radius 
of Mobile, Ala., will have a chance 
to whoop it up at the second big 
party sponsored by Mobile job- 
bers on May 24. The gathering 
will be at Fort Whiting 

There will be food, drinks and 
an entertainment program featur- 
ing comedians and pretty girls, 
the jobbers announced. Frank 
Tighe, editor of Motor Age, will 
give an address on the “Care Will 
Save Your Car” program, but 
there will be no product advertis- 
ing and no commercials. 

Edward Coward of Allied Auto 
Parts is general chairman and 
James C. Parker of Motor Parts 
& Supply is co-chairman. 

“The problem is not getting the 
crowd out to this meeting but try- 
ing to limit the attendance to 
genuine automotive personnel and 
having enough room to take care 


of them,” said C. H. Moorehead 
of Motor Parts & Supply Co., 
chairman of registration. 

“The attendance at last year’s 
meeting was 3,000 and although 
Fort Whiting is the biggest place 
in the Mobile area, it will accom- 
modate only 3,250, so the registra- 
tion committee is going to have a 
headache seeing that none of 
our good customers will be turn- 
ed away at the door,” he com- 
mented 

Initial invitations were sent on 
April 13 to a combined mailing 
list furnished by all participating 
jobbers. Within three days the 
registration committee was flood- 
ed with replies, Moorehead said 

Eight firms are sponsoring the 
party this year: Allied Auto 
Parts, Betbeze Spring Service, 
Davis Motor Supply, Griffin Mo- 
tor Supply, Kyser Motor Ex- 
change, Mobile Electric Garage, 

(Continued on page 200) 


These men wert all ready to receive tips on how to help a crowd of 


more than 


made. 


party for the retail trade in the Mobile, Ala., area 
other details of the 
B. Boone, 
Co.;: Jim Jordan. 


registration and 
Seated, first row, H. 


invitations, 
to r.) are: 
Williams 
Garage; 
Parts & Supply at Prichard; 
Parts & Supply; Rudy Peebles, 
Davis Motor Supply, 
Gaines Betbeze, Betheze 
& Supply; Eddie 


Williams. 
and K, G, 


change; Mack CG. 
Allied Auto Parts, 
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3,000 automotive tradesmen have 
Salesmen for the eight wholesalers sponsoring the second big 


Motor Parts & Supply 
Emmett Hughes, Allied Auto Parts, and E. E. Flowers, 
seated, 
Bill 
and Rudy Wiggins, 
Spring Service; L. O. 
Werneth, Mobile 
Motor Parts & Supply at Lucedale; Dick Anthony, 
Motor Parts & Supply; Bert L. 
Robinson, Princhard Auto Purts. 


fun when this shot was 


, they will handle the 
party. Shown (1. 
Griffin Motor Supply; Bill 
Mobile Electric 
Motor 
second row, B. T. Amos, Motor 
Beagle and George Rudolph, 
Allied Auto Parts; standing, 
Weaver, Motor Parts 
Garage; Billy Britton, 
Kyser Motor Ex- 
Vignes, 


Electric 
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Make a personal phone call to 
regular customers just as soon 
as a shipment of a scarce item 
arrives, advises the author. 
Don’t wait for them to call you 
or come by to ask about it. 


By LARRY DUNHAM 


President, Larry Dunham Co. 
Greenville, S. C. 


How We're Meeting 
That Problem of 


- Allotting the Scarce Stock 


. LOOKS as if the wholesaler may 
once again have some tricky 
problems in division—the division 
of scarce items among his custom- 
ers. 

How do we plan to handle this 
problem? The same way we did 
during the scarcities of the last 
war, the way we believe is the 
fairest and the most satisfactory. 

When a shipment of a short 
item comes in, we plan to con- 
tact the customer by telephone 
before he contacts us. That will 
take a lot of time and work— 
sometimes more than the profit 
on the shipment will cover—but 
we believe it is worthwhile. 

I remember especially the situ- 
ation with anti-freeze a few years 
ago. When we received a ship- 
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ment, it seemed as if every shop 
in town would find out about it 
within 24 hours and the men 
would start calling up and coming 
by. 

That was when we began the 
policy of calling our regular ac- 
counts as soon as a shipment ar- 
rived—before they had time to 
hear about it and contact us. 

“We've just received a ship- 
ment of anti-freeze and you can 
have two cases if you want them,” 
I'd tell the customer. 

On some other items in short 
supply we allotted each customer 
a certain percentage of his pur- 
chase of that item during the pre- 
vious year. 

So far as I know, we lost only 
one regular customer by follow- 


ing this policy. That’s why we 
will use it again, if necessary. 

By calling our customers just 
as soon as we received a ship- 
ment, we were able to convince 
most of them that we intended 
to take care of them to the best 
of our ability. These were not 
extra-cash, under - the - counter 
deals. The merchandise was sold 
at the regular price, regardless of 
how scarce it was. 

Some wholesalers feel that they 
should take care of their big ac- 
counts first and leave out the 
smaller ones, if necessary. We 
don’t agree. That happened with 
one shipment of anti-freeze sev- 
eral years ago and it took me 
many hours of telephoning for a 
couple of weeks to convince our 
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accounts we were playing fair 
with them. 

I was out of town when that 
particular shipment arrived and 
one of the men sold all of it to 
three of our larger accounts. As 
soon as I got back in town and 
heard what had happened, I start- 
ed calling up our other regular 
customers. I told them exactly 
what had happened—that I had 
been away and that another mem- 
ber of our firm had misunder- 
stood and sold the anti-freeze. 

The important thing was, I be- 
lieve, that I called them before 
they had a chance to complain to 
me. 

This policy didn’t make short- 
age difficulties disappear com- 
pletely, of course. One of my ac- 
counts told me quite pointedly 
that he was able to get larger 
orders of scarce items from a 
“friendly” jobber in another state. 
The “friendly” jobber may have 
made a good profit at the time but 
it’s my opinion that he should 
have taken care of his own ter- 
ritory for the future good of his 
own firm. 

In another case a small account 
told me he needed two sets of 
critical bearings for inoperative 
cars. I sold him the sets for about 
$4 each. He resold them for $16 


each, as I learned when the buy- 


er came directly to me for a third 
set. 

But, all in all, 
policy of dividing scarce items 
among all regular accounts and 


I believe 


our 


advising them immediately of 
shipments is the best one. We'll 
use it again on any major item 
that becomes really short. 

Of course we are doing our best 
to keep up,inventory. We've al- 
ways worked hard to maintain ac- 
curate controls and to list price 
changes on the cards as soon as 
we are advised of them. Under 
our present system I know by 10 
a. m. just what we sold the previ- 
ous day and what our profit for 
the day was. 

Now we are keeping close tabs 
on back-orders and ordering from 
other sources on these items 
whenever we can. 

Scarcities mean headaches and 
extra hours of work for jobbers. 
But we hope our policies will pay 
off for us and for our customers 
in the long pull 


Niehoff has been added to the 
lines handled by Finnie’s Auto 
Parts, Orlando, Fla., Owner H. 
A. Finnie reported last month. 


Let’s Not Get Too Excited 
About Federal Priorities ! 


By NATHAN M. ROBERTS 
Executive Secretary, Automotive 
Wholesalers’ Association of Alabama 
lontgomery, Ala. 


ape all that we can learn, 
automotive wholesalers 
should not get excited about 
priorities. Many changes are yet 
to be made. 

Some manufacturers say frank- 
ly that they will be able to supply 
you with everything you need 
without going to extreme diffi- 
culties. Others are requiring cer- 
tification on practically every- 
thing they sell. There is much 
confusion and uncertainty. 


Roberts 
these 


Executive Secretary 
plied with pads of 
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suggests 
certificates to 


Let us consider the copper and 
tin orders first. These two orders, 
M-8 (tin) and M-12 (copper) 
must have certifications on every 
sale from now on or you will not 
be able to replenish your inven- 
tory. We make the following sug- 
gestions therewith: 

1—Stamp the back of your 
salesmen’s order books with the 
prescribed certification, and be 
sure the certification is signed 
each time the salesman takes an 


salesmen might be sup- 
give some customers. 


that 
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order for products containing tin 
or copper. 

2.—Or, you may supply your 
salesmen with a pad of the gum- 
med certifications illustrated on 
the preceding page, and have the 
proper certification signed each 
time it is required. 

3.—You might leave a pad of 
the required certifications (gum- 
med stickers) with those custom- 
ers who generally telephone-in 
orders requiring certification 
When they telephone, instruct 
your operators to request “a writ- 
ten confirmation” and “be sure to 
attach a gummed label with the 
proper certification signed” on 
the confirmation. 

4.—Leaving a pad of certifica- 
tions with your customers’ pur- 
chasing agent would simplify 
mailing a purchase order to you. 

Remember: 

(a) Inventory cannot exceed 
purchases made for the same 
“line” last year, nor can you buy 
more per calendar quarter, than 
one fourth of last year’s total. 

(b) You cannot substitute 
“lines,” although you can substi- 
tute sizes. 

(c) The business establishment 
who actually uses the product 
must initiate the rating. This 
means that you cannot build an 
inventory if you are already sold 
out—you only extend the rating 
to replenish your inventory. 


Handling the DO-97 


Let us now consider the DO-97 
(Maintenance. Repair and Op- 
erating Supplies) order about 
which so many manufacturers are 
writing you. 

Many jobbers with whom we 
have talked feel that they will be 
able to get all the stock they need 
without bothering with the DO 
97 (unless there is an all-out war 
of course). The DO-97 certifica- 
tions will require you to virtually 
keep a dual inventory control un- 
less you make it a practice of re- 
fusing to sell without a rating 
We doubt if business is so good 
that anyone can refuse to sell 
without a DO-97 rating unless he 
has a very restricted line. 

You cannot use a “blanket 
certification” from special cus- 
tomers who never buy anything 
from you except for maintenance, 
repair or operating supplies 
Blanket certification is not per- 
mitted. You cannot substitute 
lines—only sizes, etc., within a 
line. Therefore, if you use the 
DO-97 rating, some sort of a dual 
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Mr. Roberts 


inventory control will be neces- 
sary. That will also be expensive. 

We make the following sugges- 
tions: 

(a) Write each of your manu- 
facturer-suppliers who have writ- 
ten you about supplying them 
with DO-97 ratings and explain 
how very expensive it will be for 
you to keep a dual inventory con- 
trol. Ask them frankly whether 
their raw material is so short as to 
require such extensive measures 
being taken. 

(b) Set up the mechanics for 
handling the DO-97 ratings (Steps 
1, 2, 3, and 4 mentioned earlier on 
only the lines which absolutely 
require it.) Check equipment 
lines and supplies for equipment 
Be sure the “user” originates the 
rating. 


(c) See if the new CMP (con- 
trolled materials plan) doesn’t 
solve the problem before you 
have to go to a lot of extra ex- 
pense. 


W. E. Smith Will Manage 
Oklahoma City Hardware 


HE Oklahoma City Hardware 

Co., Inc., Oklahoma City, re- 
cently appointed W. E. Smith as 
executive vice-president and gen- 
eral manager. He formerly was 
general manager of Marrow- 
Thomas Hardware Co. of Ama- 
rillo, Texas. 

The Automotive Division has 
developed three territories to cov- 
er the major part of Oklahoma 
and added two salesmen: R. H 
Roberts, formerly of Ramsey 


Corp., and Howard East, formerly 


of G & R Auto Supply 


Hohn Joins Leu Sales 


Gordon B. “Buzz” Hohn has 
joined the sales force of A. H 
Leu Sales Co., manufacturers’ 
representative of St. Louis, Mo 
Well known in the area, Hohn 
started in the parts business with 
National Auto Supply Co. of East 
St. Louis 

“Collections are very good,” 
commented Truman Southwell, 
partner in Richburg Auto Supply 
Co., Andalusia, Ala., when asked 
about conditions in his territory 


“Well, I carefully tagged everything like you said.” 
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Officers of the Southeast Automotive Show are (1. to president; Henry S. Clark, manufacturers’ represen- 
r.): Arnold J. Siegal of Alabama Auto Parts Co., Bir- tative, Atlanta, second vice-president, and Max Hayes 
mingham, Ala., president; George V. Gilbert of Pied- of Hayes & Hopson, Inc., Asheville, N. C., treasurer. 
mont Auto Exchange, Charlotte, N. C., first vice- Harry F. Gee, Jr., Atlanta, is acting secretary. 


Southeast Show Opens in Atlanta 


OBBERS from the ten Southeast- large attendance is expected from sages on the day before opening 

ern states were all set to walk this group. Advertising schedules stimulated interest among retail- 
what might well be the most im- and hundreds of telephone mes- (Continued on page 176) 
portant single mile they would 
travel during 1951—the full mile 
of exhibits at the Southeast Auto- This is one;of the two buildings housing the show. 
motive Show, set for May 10-13 
at Lakewood Park, Atlanta. 

“Our show is shaping up in 
splendid fashion,” reported Show 
Director Foster B. Steward short- 
ly before opening date, “and we 
look forward to our largest at- 
tendance, particularly from the 
retail trade, as well as from 
wholesalers.” 

The show is being housed in 
two exhibit builqings providing 
70,000 square feet of space and a 
full mile of merchandise displays. 
Booths are being staffed by fac- 
tory officials, technicians and rep- 
resentatives prepared to give 
wholesalers the latest information 
on the outlook for production and 
marketing, as well as to discuss 
technical improvements in their 
lines. 

Approximately 185 manufac- 
turers are participating in the 
show. 

Shortly before the opening date 
190 sponsoring jobbers, represent- 
ing 344 sales outlets, had signed 
up. The usual last-minute appli- 
cations would push the number of 
sponsors beyond 200, Steward 
predicted. 

More than 20,000 invitations 
have been mailed to retailers 
within 100 miles of Atlanta and a 
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Servicing Chevrolet's Brakes | 


a used on both the front 
and rear of all 1951 Chevro- 
let passenger cars and one-half- 
ton trucks are the Duo-Servo 
single-anchor type which utilize 
the momentum of the vehicle to 
assist in brake application. 

This self-energizing or self- 
actuating force is applied to both 
brake shoes at each wheel in both 
forward and reverse motion. This 
action requires less brake-pedal 
pressure to stop the vehicle. 

Bonded brake linings are used 
and brake drums are 11” in dia- 
meter. The front brakes are 2” 
wide, the rear are 134”. 


The lining for the front and 


rear shoes differs in length, with 


the secondary facing being 24%” 
longer than the primary, because 
in operation a greater force is 
applied to the secondary facing 
than to the primary. 

When the brakes are anplied, 
the pistons in the wheel cylinders, 
acting on the brake shoes through 
the connecting links, force the 
shoes against the drum. Since the 
shoes float free, the force of fric- 
tion between the shoes and the 
rotating drum turns the entire as- 
sembly in the direction of wheel 
rotation. The front or primary 
shoe moves downward, and the 
back or secondary shoe is carried 
upward until its upper end butts 
against the anchor pin. 

The friction between the mov- 
ing drum and the stationary shoes 
now tends to roll both shoes to- 
ward the drum with increased 


Technical data and photo- 
graphs courtesy of Chevro- 
let Division of General Mo- 
tors Corp. 


pressure. Secondary shoe piv- 
ots on the anchor pin at the top, 
and the primary shoe tends to 
turn about the adjusting link at 
the bottom, which is held station- 
ary by the secondary shoe. This 
self-energizing effect greatly in- 
creases the pressure of the shoes * 
against the drum and reduces the 
physical force required on the 
brake pedal 


Fig. 1—Numerals indicate: 1. 


pin, 4. primary shoe, 5. pull-back shoe, 6. secondary shoe, 7. 


back spring, 8. hold-down spring, 9. hold-down pin, 


backing plate, 2. 


Inasmuch as the brake shoes 
are freely connected at the bot- 
tom by the adjusting link, the 
self-energizing or friction force 
which is applied to the primary 
shoe by the brake drum is trans- 
mitted to the secondary shoe 
through the link 

The effectiveness of the second- 
ary shoe is nearly doubled be- 
cause the total force applying this 


anchor pin, 3. guide 
7. pull- 


10. adjusting 


screw, Ll. adjusting serew spring. 
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By E. M. Lowery 


Technical Editor 


shoe becomes the sum of the force 
which is received from the pri- 
mary shoe and self-energizing ef- 
fect that is derived from the ro- 
tating drum. When backing the 
vehicle, the brake action is re- 
versed. The rear shoe becomes 
the primary and the front shoe 
becomes the secondary, butting 
against the anchor pin during 
braking and becoming forced 
against drum with great pressure 


Wheel Cylinders 


The inside diameters of the 
wheel cylinders have been chang- 
ed as follows: 

Front 
Front 
Rear 
Rear 


1950 1 5/16” 
1951 1 1/8” 
1950 1 1/8” 
1951 1” 


Fig. 3 


However, the distribution of 
braking effort exerted on the 
front and rear wheels remains es- 
sentially the same as in 1950 

A change has also been made 
in the outside diameter of the 
hydraulic brake pipe, it being re- 
duced from ™%” to 3/16”. This 
pipe requires double lap flaring 
This change does not alter previ- 
ous service procedures, but re- 
quires extra caution In using the 
brake tube flaring tube 


Major Adjustment—Front and 
Rear Brakes 


The major brake adjustment is 
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intended for use when braking 
action is unequal, severe or other- 
wise unsatisfactory. This major 
adjustment must also be perform- 
ed after new brake shoes have 
been installed or when the car 
has been driven sufficient mile- 
age to warrant thorough inspec- 
tion and cleaning of the brake as- 
semblies and drums 

1. Raise vehicle, place on stand 
jacks and remove all wheels 

2.—Check fluid in master cylin- 
der reservoir and add fluid if ne- 
cessary 

3.—Check brake pedal for free 
action, proper return to stop and 
proper clearance at toeboard 

4.—Check for proper release of 
master cylinder or leakage within 
cylinder by action of brake pedal 
If improper release or leakage is 
found, overhaul master cylinder 
brake hoses, 
connections for evi- 
dence of fluid leakage. Tighten 
any leaking connection, apply 
heavy pressure to brake pedal to 
build up pressure in system and 
recheck connections. 

6.—Remove rear brake drums 
and front hub and drum assem- 
blies 

Note: Since stops are located 
on brake backing plates to pre- 
vent pistons from leaving wheel 
cylinders, it is not necessary to in- 
stall wheel cylinder clamps when 
drums are removed; however, 
brake pedal must not be depress- 
ed while drums are removed 

7.—Clean all dirt out of brake 
drums, being careful not to get 


5.—Inspect all 


pipes and 
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Fig. 4—Numerals indicate: 1. heat radiation shield, 2. rear cylinder 
assembly, 3. dust shield, 4. adjusting screw, 5. shoe, 6. pull-back 


spring, 


7. hold-down shoe, 8. pull-back spring, 9. cylinder pipe assem- 


bly, 10. front cylinder assembly. 


dirt in front wheel bearings. In- 
spect drums and replace or recon- 
dition if required. 

8.—Inspect front wheel bear- 
ings and oil seal and, if damaged, 
replace. 

9.—Blow all dirt from brake as- 
semblies. Inspect brake linings 
for excessive wear, oil soaking 
and embedded foreign particles. 
If linings are worn excessively or 
are oil soaked, replace shoes. 

10.—Carefully pull lower edges 
of wheel cylinder boots away 
from cylinders and note whether 
interior is wet excessively with 
brake fluid. Excessive fluid at 
this point indicates leakage past 
the piston cup, requiring over- 
haul of wheel cylinder. 

Note: A slight amount of fluid 
is nearly always present and acts 
as lubricant for the piston. 

11.—Inspect rear brake flange 
plates for oil leaks past axle 
shaft oil seal. If leakage is evi- 
dent, replace seal. 

12.—Tighten brake flange plate 
attaching bolts. 

13.—On passenger cars. loosen 
the check nuts at the forward 
ends of the parking brake cables 
sufficiently to remove all tension 
from the brake cables. 

14.—On '%-ton trucks, discon- 
nect parking brake cables from 
brake cross shaft outer levers. 

15.—If shoes are not removed 
for additional work, pry shoes 
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away from brake flange plates 
and clean all rust and dirt from 
contact surfaces on shoes and 
flange plates, using fine emery 
cloth. Lubricate contact surfaces 
sparingly with brake lubricant. 
On rear brakes, sparingly apply 
lubricant to parking brake strut 
and flange plate boss under the 
brake cable. 

16.—Lubricate front wheel 
bearings, install hub and drum 
assemblies and adjust wheel bear- 
ings. 


17.—Install rear brake drums, 


Fig. 5-—Numerals indicate: Il. 


piston, 4. 


connecting 
piston cup, 5. 


using three wheel nuts to hold 
drum in position and remove ad- 
justing hole covers from all brake 
flange plates. 

Note: Stamped nuts will not 
hold drum securely enough for 
adjustment. 

18.—At each wheel: 

a. Loosen anchor pin nut just 
enough so that pin can shift in 
slotted hole in backing plate. 

Note: If nut is loosened too 
much, the anchor pin will tilt due 
to pull of brake pull-back springs. 

b. Turn brake adjusting screw 
to expand brake shoes until a 
heavy drag is felt on drum. 

ce. Tap anchor pin and backing 
plate lightly to allow shoes to cen- 
ter in drum. If drag on drum 
changes, tighten adjusting screw 
a few more notches and again tap 
anchor pin and backing plate. Re- 
peat this operation until drag re- 
mains constant. Then tighten an- 
chor nut snugly. 

d. Back off adjusting screw ten 
notches and check clearance at 
toe and heel of secondary shoe 
with .010 feeler (Fig. 2). If clear- 
ance at each end of shoe is not 
equal, tap anchor pin up or down 
to equalize clearance and then 
tighten anchor nut to 60-80 ft. Ibs 
torque (Fig. 3). 

19.—Replace the wheels and at 
each wheel, tighten brake adjust- 
ing screw until a light, uniform 
drag is felt, then back off 14 
notches and replace hole cover 

1\o- and Two-Ton Rear 

The orakes used on the rear 
only of ,all 1951 142- and two-ton 
trucks are the Twinplex four-an- 


link. 2. rubber boot, 3. 


spring, 6. housing. 
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chor type and are radial self-cen- 
tering in operation, utilizing the 
momentum of the vehicle to assist 
in the brake application. This 
self-energizing or self-actuating 
force is applied to both brake 
shoes at each wheel in both for- 
ward and reverse motion of the 
vehicle. 

Each brake (Fig. 4) has two 
wheel cylinders which are mount- 
ed vertically, one at the front and 
one at the rear of the brake as- 
sembly. The two brake shoes are 
mounted between the wheel cyl- 
inders, one being situated at the 
top and the other at the bottom. 
There are two primary, or slid- 
ing, pivot anchors, one at the 
front of the upper shoe and one 
at the rear end of the lower shoe; 
and two secondary or adjustable 
anchors, one at the front end of 
the lower shoe and one at the 
rear end of the upper shoe. There 
are four hold-back springs which 
normally hold each end of each 
shoe against its respective an- 
chor. 

Anchor brackets are steel forg- 
ings, bolted directly to the flange 
plate and are very rigid. The 
pivot of each forward motion an- 
chor is a circle segment inserted 
in a slot in one end of the anchor 
bracket. Its flat edge bears 


against the anchor bracket and is 
free to move in an approximately 


radial direction. Its round edge 
bears against the web of the 
brake shoe, which is shaped to 
fit. Each reverse-motion anchor 


Fig. 7 


is an adjusting screw threaded 
into the anchor bracket. The shoe 
web bears against the flat head 
of the screw and is rounded so 
that it can rock on the screw head 
anchor. 

With one end of the shoe web 
free to seek its own position on 
the adjustable anchor head and 
the sliding pivot anchor free to 
move in and out, the shoes are 
radially self-centering and tend 
to assume the most favorable po- 


Fig. 6 
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sition for best contact with the 
drum. This provides uniform con- 
tact throughout the length of the 
facing, which results in even wear 
and long life. Since the anchors 
are situated close to the axle, 
there is effective wrap-in which 
helps provide full contact and 
even wear of the facings. 

The adjusting screw head of 
the front and rear secondary an- 
chors has 12 notches and is ro- 
tated for shoe adjustment through 
access holes in the flange plate 

The brake flange plate has six 
bearing surfaces—three for each 
shoe—against which the inner 
edge of each shoe bears to main- 
tain alignment. Two hold-down 
bolts project from the flange 
plate, one passing through a hole 
in the middle of each shoe web 
The hole in the shoe web is large 
and oblong, and there is approxi- 
mately .010” clearance between 
the washer and shoe web, thus 
eliminating any interference with 
brake action. 

The outside edge of the brake 
flange plate is formed to fit into a 
groove in the edge of the drum 
rim so that, while maintaining 
clearance, it provides an effective 
seal against the entrance of dirt 
or mud into the brake mechanism. 

The brake drum diameter is 
15” with a 4%” rim width. The 
brake facings are moulded 4” 
wide and %” thick, and are 
fastened to shoe with 14 rivets 

The drum is of one-piece, cast- 
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Fig. 8 


iron construction which provides 
much more metal for absorbing 
and conducting heat. Handholes 
in the wheel provide a certain 
amount of air flow which carries 
away heat that has been conduct- 
ed from the rim into the web of 
the drum. 

Adjustment of the brakes is ac- 
complished by inserting an ad- 
justing tool through the brake 
flange plate into one of the 
notches on the adjusting screw 
and rotating the screw. A click 
spring provides equal increments 
of movement and an audible 
measurement of the number of 
notches that the screw is rotated, 
and locks the adjusting screw in 
position. 


Wheel Cylinders 


The wheel cylinders (Fig. 5) 
are the double piston type. The 
cylinders are 1%” in diameter. 
To keep out dirt and moisture and 
to prevent gumming of the brake 
fluid, both ends of each wheel 
cylinder are sealed with a rubber 
boot. The wheel cylinders have 
no external adjustment. 

The inlet for the hydraulic fluid 
is through the flange plate into 
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the rear cylinder and a steel tube 
connects the two cylinders. Steel 
stampings shield each cylinder 
from heat radiating from the 
drum, thus assuring that the 
brake fluid will not become ex- 
cessively hot and possibly boil 
away. In addition, a flat shield 
fits over the upper end of each 
cylinder to protect the boot from 
brake-facing dust and from for- 
eign matter that might enter the 
brake. 


Parking Brake 


The parking brake on all 1951 
144- and two-ton Chevrolet vehi- 
cles is applied to the propeller 
shaft. The brake (Fig. 6) con- 
sists of a brake drum which is at- 
tached to the output shaft of the 
transmission ahead of the univer- 


sal joint and an internal and ex- 
ternal shoe which grip the drum 
between them, contacting about 
one fourth of the drum circum- 
ference. 

The outside shoe is fulerumed 
at the left of the drum a little 
above the centerline of the pro- 
peller shaft. It curves down, cov- 
ering about 115° of the drum cir- 
cumference. The brake-shoe lev- 
er is a forged steel bellcrank ful- 
crumed on the outer shoe below 
the drum and a little to the left of 
the centerline. The horizontal 
arm of the lever extends out to 
the right of the brake and the 
vertical arm, much shorter, ex- 
tends up so that its end is ful- 
crumed on the inner shoe. Thus, 
when the horizontal arm of the 
brake-shoe lever is raised, the 
vertical arm is rotated, shorten- 
ing the vertical distance between 
its points of attachment to the 
shoes and squeezing the drum 
rim between the shoes 

The horizontal arm of the 
brake-shoe lever is connected by 
a vertical link to the horizontal 
arm of a bellcrank mounted on 
the transmission. On convention- 
al models, the vertical arm of this 
bellcrank is connected by a link 
directly to the hand-brake lever, 
also mounted on the transmission. 
On C.O.E. models, the bellcrank 
is linked to a cross shaft which 
is connected to linkage from the 
handbrake lever on the left side 
of the truck. 

Both the inner and outer brake 
facings are %” thick by 2%” 
wide. The inner facing is 7” long 
and the outer facing is about 1” 
onger, with each facing being 
riveted to its shoe with a total of 
six rivets. 

The brake drum has an inside 
diameter of 9%” with a brake 
surface 24%” wide and is bolted 
to the transmission output flange 
with four bolts which also hold 
the universal joint. A cylindri- 
cal cup is bolted inside the drum 
and covers the universal joint to 
protect the drum and shoes from 
splashing lubricant 

(Continued on page 166) 








June Issue: Ignition Timing 


Ignition timing will be covered by Technical Editor 
E. M. Lowery next month, including the servicing and 
maintenance of the distributor spark advance units. 
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circuit 


SWITCH 





(WITH THREE WHITE TRACERS) 


CIRCUIT OPENS 
AND CLOSES HERE 


PARKING 
SWITCH 
ADJUSTMENT 











BLACK (RUN) 


GREEN (PARK) 








Plymouth 


| gape one service department 
stated the following in a re- 
cent service bulletin: 

Adjusting blades and parking 
switch—Both blades can be ad- 
justed independently and in rela- 
tion to their parking position. The 
wiper blades can be adjusted by 
removing the nut at the pivot 
point and moving the blade to the 
desired position on serrated pivot. 

The parked position of the 
blades is controlled by moving 
the parking switch lever up or 
down. Moving the lever down 
will raise the parked position. 
Moving lever up will lower it. 

Always position blades at pivot 
mountings before mal:ing parking 
switch lever adjustment. 

Inoperative or noisy motor—If 
the connecting links are bent, the 
operating arcs of the links will 
not be correct. In extreme cases, 
the pivot link may attempt to tra- 
vel over-center, causing a clicking 
noise. If a connecting link is too 
long or too short, bend the con- 
necting link carefully (at offsets). 

Linkage action can be watched 
with a flashlight. By leaving wip- 
er control switch “On,” and by 
turning the starter ignition key 
“On” and “Off” on accessory side 
(left), the top sweep of the pivot 
link can be closely observed. 

Caution—Keep fingers away 
from wiper motor linkage. 

Unequal sweep of wiper blades 
—If, during operation of the wip- 
er, the blade strokes are not equal 
in sweep and proper adjustment 
can not be obtained, check for the 


SWITCH 


Left: 


ARM 
PART NO. 1436242 


LEVER 
PART NO. 1370004 


Schematic view of parking switch and wiper 


motor circuit. 


Above: For the wiper assembly to operate properly, 
the motor crank arm and lever should be assembled 


to provide a 


Windshield-Wiper Service 


following: Remove the wiper as- 
sembly. There should be a 15- 
degree clockwise angle between 
the centers of the arm and lever, 
as shown at right above. If the an- 
gle is not correct, replace the 
lever, Part No. 1370004. The lever 
can be used on either the Auto- 
Lite or Redmond wiper. 

Testing control switch—To test 
the control switch, disconnect the 
green and black leads at switch. 
Using a voltmeter, ground the 
positive (+) voltmeter lead and 
touch the green and black wire 


15-degree clockwise angle. 


terminals on switch with negative 
(~) voltmeter lead. Voltmeter 
should read battery voltage with 
control switch in “parking” and 
“running” positions. Be sure lead 
wires to wiper are not damaged. 
Testing wiper motor—To test 
the motor when removed, ground 
the case and connect one lead 
wire to a six-volt battery. When 
one of the wires is connected to 
the battery, the motor should run 
continuously; connecting the oth- 
er lead wire should cause it to 
complete one cycle and park 


“He says he’s doing a tune-up.” 


\ 





SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 





rat" 











SIVTITIGVI IS6I YOU WKHUDKFIAGA INIUIA 





——- Cy 300120 


<< 4 
Ff doe -@! 
‘ “et ere ~h 


ms 2 
oe > 
I 





























SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 


















































USE OF WIRE 


f to Voltage Reguiat 


@ Regulator to Lignt 
Seitch (Fuse Block) 


1951 
“RAMBLER™ 


SERIES — 


WIRING DIAGRAM sams ales es tabeee 
Light Seitch to instrument Ligh 
s 
Speedoweter iiiu#ination Bu 
instrument Light Seiten 
Clock Light Bulb to Instrument 
Light Seiten 
Stop Light Switch to Fuse Bio 
Stop Light Seiten to Connector 
(Body Wire Harness) 
Temperature Gauge to 01! Pressure 
Indicator Socket 
m Seitch Light Build to 
t Seitcnr 


Block 
Voltage Regulator to Connecto 
(Mo-Charge indicator) 


eo 
4 NO TOR a 


ver Be f comme Crom 
mee eT CURT Ten © TOP Laat ane'y 
wt manne 
(EPEAT UME ORATOR eaver 
TAN RY" nano 
CPSC ee 
. vase 
* (ut, mocaron savee 
RE Ae ROCATOR LOT MAS 
a o 
fetuer aay mere 
ve CAROL ONT B® 


WIRING DIAGRAM FOR 1951 NASH RAMBLER 
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r de 
SHOCK ABSORBERS—FoMoCe 
not be serviced 
REAR SPRINGS 
AIR CLEANERS 
below 42 Ou Filler 
Outlet Pipe Breather MO. cranbcase grade ee 


replacement 
° 
Oi 

Capacity 4 


TRANSMISSION. With Overdrive 


Cap and Crantcase Ventilation 


heeter, capacity 22 qt 


ve filled and drained through plugs in trans 
ansmission slowly to permit lubricant to flow i 
overdr When draining transmission allow time te 
mpletely drain overdrive. (Conventional and With Over 
drive) SAE 90 grade may be used if SAE 80 is not ave 
able. MP may be used if desired 
UNIVERSAL JOINTS—Mechanics. See Genera 
tion’. Repack with UJ every 20,000 to 30,000 miles 
4YDRO-LECTRIC MECHANISM (Standerd on Convert 
Check every 5.000 miles. Add 
See General Instructions 


TANK n Wegon, capacity 19 ge 


DIFFERENTIAL—MP may be used if desired 


CRANKCASE 


temperature is below 


Use SAE SW in areas where, f 
periods 10 

POINTS REQUIRING NO LUBRICATION. 

Water Pumps. Starter, Clutch Release Bearing 
versal Joint Spline, Parking Brate Cables, Rear Spring Bolts 
and Shackles, Rear Wheel Bearings 


Instruc 
Fan 
bles optional on others 


pt HB if necessary 





(A) CRANKCASE 


Gas 


(B) MERC-0-MATIC DRIVE (Cc) CONV. TRANS. (D) DIFFERENTIAL 





MODEL 


Over Lowest Expected At 
ed a ia ar ae 


Below 


10 


maspheric Teme Above Below - Above Below Above - 
apacity 32 32 Capacity 32 32 Capacity 10 Capacit 





SAE SAE 
20, 20W 20, 20W 


8 5 





SAE 
1oWw 
A See Note 


SAE Ge 
@80HP od, 
*See Note ®See Note 


SAE 
@90HP 
@See Note 





SAE SAE Pt or Lb 
*BO0EP *80EP 3, 
*See Note 


SAE Pt or Lb Yr 
Allow 9 4 *21 





AF AF 














Lower Control Arm, Inner 

Upper Control Arm, Inner 

Lower Control Arm, Outer 
Upper Control Arm, Outer 
King Pin 

Front Wheel Bearings 

Tie Rod, Outer 

Steering Connecting Link 

Tie Rod, Inner 


Clutch Release Equalizer Shaft 
(Not on Merc-O-Matic models) 


Clutch Release Shafi 
(Not on Merc-O-Matic models) 


Pedal Shaft 


(2 fittings on Conv. Transmission) 


| Merc-O-Matic Drive (See Table B) 
(Check level every 1,000 miles) 

Conv. Transmission (See Table C) 
With Overdrive (See Note) 


Differential (See Table D) 


TIRES 


Lower Control Arm, Inner 
Upper Control Arm, Inner 
Lower Control Arm, Outer 
Upper Control Arm, Outer 
King Pin 

Front Wheel Bearings 

Tie Rod, Outer 

Steering Connecting Link 


Steering Idler Arm 





UNDER HOOD POINTS 
Distributor (oiler) (sparingly) 
Generator (oiler) 


MO 


Crankcase (See Table A) 
Drain—2,000 miles, or every 
3 months, whichever occurs first 


MO 


EP Steering Gear (plug) (SAE 90) 


1L Gear Shift Levers 








OlL FILTER (if equipped) — Replace filter element 
every 4,000 miles. See General Instructions 





KEY 





Mileages 
1,000 
5,000 

10,000 

15,000 


Lubricants 
MO — Motor Oil ! 
AF — Automatic Trans. Fluid— 5 
Type A 10 

EP — Mild Extr. Press. Gear Lub. [15 
— Hypoid Gear Lubricant 











Size 5 


Inflation Pressures 


Rear 


P — Multi Purpose Gear | b 
L — Chassis Lubricant 





24 
24 





7.10—15 (4 ply) 
7.10—15 (6 ply} (opt.) 
Station Wagon | 


7.10—15 (6 ply) 30 








Wheel Bearing Grease 
— Universal Joint Grease 
— Hydraulic Brake Fluid 


24 
24 











30 











SPECIAL SERVICES 


Battery—Check condition and add distilled water 
Body and Hood—See Body Lubrication Chart 
Gasol ne—Suggest filling tant 

Lights—Chect for burned out bulbs 


Owner's Lubrication Record—Change mileage 


Report Condition of These items to Owner res 


Fan Belt, Battery Cables, Wiper Blades. etc 


—Courtesy of The Chek-Chart Corp 


(Hypoid Rear Axle—Merc-O-Matic Drive optional—Transmission 
Overdrive optional—Coil Front Springs) 


36 LUBRICATION POINTS 9 DIFFERENT LUBRICANTS 


MERCURY 8—1951 


Not to be reproduced without special permission. 





LUBRICATION CHART FOR 1951 MERCURY 
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Two Studebaker V-8s 
beat all other eights entered 
in the 1951 Mobilgas Economy Run 
in actual miles per gallon 


What’s more... 
the Studebaker V-8s did better 
in actual gas mileage than all 


competing “standard classifications” sixes 


—except the Studebaker Champion 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment. 


ENGINE th 
| RINGS OIL 


No. No. §& 
and and s~- 
Size Size * 43 
Comp. Oil FI So 
o 


-.0937|{1-.1875)\614, AC 
1-. 1865 

-.0937 /1-.1875)\614 AC 
I. 1865 

.0987 /1-.1875)\6!4| AC 

.1865 

.1875)\8 | AC 











Max. 
Rated 
H. P. 
at 
R. P.M 


and Valve 

Arrangement 
oo o oo oo o| Main Bearings 

Air Cleaner 


|| Std. Wheelbase 

| No. Cylinders 
Taxable H. P. 

|| Camshaft Drive 
Carburetor 


Se 


BUICK 40 Sp. & 44 Cust. Sp.| 12114, 83 3%@x4!%4 | 32.51 120@3600 

60 Super (except)| 12114! 3% x 414 | 32.51 124@3600 
BUICK x Model ABE ’ 33% x 414 | 32.51 124@3600 
BUICK 70 Roadmaster (ex) 2634| 3% x 45% | 37.81) 152@3600 


cept Model 72). 4 f 
BUICK Model 72. 31% x 45% | 37.81) 152@3600 


~~ K- K KK sO) Oil Filter 
~ * «K « | Vibra. Damper 


AC 


-1875 5 AC 
. 1875) 5 AC 
1875) 5 AC 
. 1875) 5 AC 


CADILLAC 61...._____.- 122 | 83 315% x3%%| 46.5 | 160@3800 

tue ERR Gee 
, . | 6 X 3°*R 3 a 

CADILLAC 75. 146%4| 31%, x 35% | 46.5 _ 160@3800 


CHEVROLET Styleline and, 
Fleetline S y & DeLuxe- 115 | 314 x 3% | 29.4 92@3400 | 2-. 1-. 1863) 5 AC 
ayy MD Fleet.\| 115 3% x 345%) 30.4 | 105@3600 .1237| 1-.1863) 5 AC 
( owerglide ve)___. | ¥ 
ES eS ae ae ee 
CHRYSLER Wind. & DeLuxe 12514] 6I | 3% x 414 | 28.36 116@3600 | 
CHRYSLER N.Y. & Imperial} 131!:| V8 3! x 35 | 46.51) 180@4000 
CHRYSLER Crown Imperial (145}4) 313% X 35% | 46.51) 180@4000 | 


i 
l 
1 
fl 
l. 
1 
1- 
1 
1 


HOON 
ZZZZ 
eKKK 





ZZ 
eK 





7| 2-.1562)5 | ¥ 
1-.1875 5 | ¥ 
1-.1875 5 
2-.155 | 2 
2-. 1562! 5 
2-.1562) 5 
2-.1562) 5 
2-.186 | 5 
2-.186 | 5 
2-. 1550 5) | 


— .1875 7 
156 


MK 
ZiKKK 





= 


CROSLEY Model CD..-.-.__| 80 | 45 214x214 | 10 | 26.5@5400 


rss | 
oa 


DeSOTO 8-15 DeLx & JE 125% & | 8% x 414 re 36, 


DODGE Wayfarer | 115. "| BY x 454 | 25.35 
ODGE Coronet & Meadow.. | 1231 4 334 x 456 | 25.35) 103@3600 


w1 





“eZ 


FORD & Custom8 Cyl. | 114 | 81 3% x 3% | 32.5 | 100@3600 
FORD & Custom6 Cyl... 114 | 61 (3.3x4.4| 26.1 95@3300 


FRAZER Std. & Man._ 12314) 61 | 35% x 434 | 26.3 115@36650 | 


HUDSON Pacemaker 119 | 61 3% x 37% | 30.4, 112@4000 | 
HUDSON Super 6_- | | 6I~ |.3% x 43¢ | 30.4 | 123@-4000 | 
HUDSON Super 8_. ; | | 8§ 3 x4%| 28.8} 128@4200 
HUDSON Hornet__. 3134 x 414 | 34.9 145@3800 | 


i) 22%) Z| 
i] | KZ 


2-.1875| 7 
156 
2-.1875| 7 

.156 
2-.1875| 7 

.156 
2-.1550 514 
1-.186 | 4 
1-.186 | 5 
1-.186 \64** 
1-.186 |64** 


2-.186 
2-.1547) | 
2-. 1547 
2-.1547 
1-. 1875 


1-. 1865 
1-. 1865 
1-.1865 


* 


} 
~_ oO ee BP hwo eel el aiaae 
bat 


) 
»? 
i 
: 


KAISER Spec. & DeLuxe.___ 11814, 61 35x 49s | 26.3 | 115@3650 
HENRY J_. bas .| 3% x 43% | 15.63 68@4000 | 
HENRY J DeLuxe _ — 3! g x 3} 2 23.44 80@ 3800 


LINCOLN Cosmopolitan.____| 125 | V8 34x 4%<| 39.2| 154@3600 
LINCOLN 2 34 x 434 | 39.2 154@3600 


MERCURY... 3 | 3% | 32.5 | 112@3600 


NASH NASH Statesman... ~| 61 |3%x4 | 23.44, 85@3800 |Ch 
NASH Ambassador. : 27.34) 115@3400 (Ch 
NASH Rambler... __ 4 ( | 23.44) 82@3800 (Ch 


OLDSMOBILE 88 & 98 _ ---|_ 1 | 83 |3%x3% | 45.0 ~ 135@3600 | K 


PACKARD ‘‘200"".___ 2 3% x 3% 39.2 | 135@3600 (Ch 
PACKARD ‘‘300""___ 2 314x414 | 39.2 | 150@3600 (Ch 
PACKARD “‘400""___ 27 | 314 x 414 | 39.2 | 155@3600 
PLYMOUTH  P-22 Coneeel, 

Suburban and Savo 1 314 x 434 | 25.35! 97@3600 
PLYMOUTH P- oy Cambridge | 

and Cranbroo! 11844) 61 | 344 x 434 | 25.35, 97@3600 


FONTIAG ¢ Meda 25___- 120 | 61 3%x4 | 30.4| 96@3400 
PONTIAC 8 Model 27. .| 120 8I | 334 x 3% | 36.4 116@3600 


} 
RRS) 
oore 


) 


8! 3 3 


| 
CO Or “1 WO WW we 
| 


Z a 2) 23\222 


88 


| He] OZ) eet | Z| | gz 


Be 


Ca 
Ca 


3 
R 


to 09 0 | WEA! 99] EA! EHD] 
rrivii ) Y | | 


R 


Ca 


° 
2 
¥ 


2-.1562 


Z 


Ca 
RP 
Ca 
Ca 
St 
St 
Ca-Zn 
Ca-Zn 


Q 
5 


Li) 
! 


Ww 
~) 


2-.1562 


1-. 1863 
1-. 1863 


| 
Z 


~] 


8 


STUDEBAKER Champ 10G_| 115 | 61 |3 x4 | 21.6| 85@4000 
STUDEBAKER Cmdr. H 115 | V8 | 3% x34 | 36.4! 120@4000 
STUDEBAKER Land C.H._| 119 | V8 | 3%<x3% | 36.4 | 120@4000 


WILLYS Jeepster & Sta. Wag. 104 | 4F 3'4x49<| 15.6 72@4000 
WILLYS Jeepster & Sta. Wag. 104 | 61 |3%x3%/ 23.41 75@4000 


ABBREVIATIONS 
*—Refill Ch—Chain Fr—Fram J—Overhead valve RP—Rochester 
**—6% dry, 6 refill D—6 dry, 5 refill G—Gear K—Link Belt or Morse Products 
A—Accessory d—Top .0937, Middle .125 HH—Houdaille-Hershey LB—Link Belt St—Stromberg 
AC—A.C. Spark Plug F—F Head motor Ho—Holley M—Morse . Tillotson 
B&aB—Carter f—A.C., United Specialties and In- I—L Head motor Nl—Optional at extra cost Yes 
Ca—Carter dustrial Wire Cloth Products j—“88", 119%; “98", 122 N—No Ja~-Zenith 
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And why shouldn't they? Because it’s one of the nicest little money- 
making ideas that has hit the trade in years. You can now offer your 
customers a Sensationally Fast and Inexpensive motor tune-up that 
will insure 

@ More Miles Per Gallon 

@ More Power from Their Engines 


@ More Years of Service from Their Cars 


: RB MASTER 
1 Can ix MASTER 


ix 
1 CAN S 
— PEAK PERFORMANCE 


HERE’S ALL YOU HAVE TO DO: 


io 
4 
§* Pour a can of Six Master into the crankcase. Six Master dissolves all 
ee motor varnish, gum and carbon sludge; frees all valve mechanisms; 
removes all sticky substances from rings and ring grooves, thus improv- 
ing compression. Six Master also adds to the oil the 5% high detergent 
NO FUSS so important in late model cars. 


NO MUSS Give the carburetor a Carb Master cleaning without dismantling. (The 
JUST POUR only mechanical work required is the disconnection of the air cleaner 
for access to the Venturi tube, and the disconnection of the fuel intake 

line for access to the float chamber.) Carb Master completely dissolves 

all gums and siudge in the carburetor — leaves it new-metal clean. 

After a Carb Master treatment, any car is certain to give more miles. 

PRODUCTS Worx WHiLe 








Put your own price on this service. Car a 
owners are ready for it, because the Master 
Method really gives peak performance. 
See your jobber at once about our powerful 
newspaper mats and mailing pieces. 


: e 
EChemicg/ Company 
mie. CH 
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~~ 56 CREIGHTON ST, CAMBRIDGE, MASS. 
HE SILENT PARTNERS OF MOTOR EFFICIENCY 


Ont ta Froet EDWARDS 
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CURRENT PASSENGER-CAR SPECIFICATIONS 


Timing, Battery, Brakes, Etc. 





Clutch Pacings | 1 Brakes 





Ls AND TIMING Battery 





Cap. 
and 
Ter. 
Gd. 


Tappet Clear- 


ance Intake 


_(.0) 
kee Clear- 


ance Exhaust 


_(.0) 
Tension (ft. 


Ibs.) 
ameter 


° © | Inside ave: 


(ozs.) 


YS bora 
__ (degrees) 

Arm Tension 
Cyl. Head Bolt 


Gap (.0) 
_ (Qts.) No 


park Plug 
pom Valve 
am Angle 
Breaker Point 
| Coal, System 
| Make 
| Thickness 


| Outside Di- 


ig 


| 
ke 
| 
| 
| 
| 
| 


or 
| 


BUICK 40 Sp. & 44 Cust. Sp. 
BUICK 50 Super 
BUICK 70 Roadmaster 


CADILLAC 60, 61 & 62... __ 
CADILLAC 75. 


CHEVROLET Styleline and 
Fleetline 8 -y & DeLuxe. 


CHEVROLET Sty. & Fleet. 
(with Powerglide Drive)_- 16°b 34 | 17-21) 70-80W _100N 15 _Nojne used 


15h 15h 13° bd x 19-23; 65-70W 100N- 13. 5 iL 125 10 
} Bb 
d 13°b x 19-23; 65-70W | 100N 13.5 L |.12510 
Bb 





5 | Parking Brake | 


14°b x | 19-23) 65-70W | 120N /|18 Noine jused 


~ 24°b | 31 | 19-23) 65-70 1I5N [18 | L* |.13710%4| 7 
24°b | 31 | 19-23, 65-70 | 115N {18 | L*).13711 | 7 


| 
| 
| 
| 


him m | Type 


gs legin & B 


l°’a 34 | 17-21) 70-80W 100N 15 O .135 94 6% 


CHRYSLER Wind. & DeLuxe 20 | “| 08h | 10h | 12°b 344 38 17-20, EW l2ur 115 | Bb.1259%4!| 6? 
CHRYSLER WN. Y. & Imperial 08h | 10h | 15°b /274-304/ 17-20; EW 135P 25 | Bb.128 9'4 6 
CHRYSLER Crown Imperial 08h | 10h | 15°b (274-304) 17- 135P (25 | Bb.1251014 614 


CROSLEY Model CD... 25 | 06 | 09 5°b | 46 | 17- 90P | 4 125 64% 414 
DeSOTO 8-15 DeLx. & Custom 08h | 10h | 12°b {344-38 120P 15 125914! 6 
DODGE Cor., Mead. & Way. 08h | 10h 8°b- ‘Bah 38 105P 14 125 914) 6 


FORD & Custom 8 Cyl. 14-16 29-32, 13-15 17-19, 5°b 26-284] 17-20 65-70 90P 22 .125, 94 
FORD & Custom 6 Cyl. 24-26, 29-32 13-15 17-19 11°b | 35-38 17-20 65-70 | 100P 117. 125, 914 
FRAZER Std. & Man. 32 | 14 | 14 17-20, 30-35ec 100P 13 125, 94 
HUDSON Pacemaker. y 2 08 10 7-20 70 75W 100P_ |8f - 203 914, 
HUDSON Super 6 & Hornet ¥ 08 10 3 é 17 20; 70-75W | 100P i8«f 
HUDSON Super 8 ¥ 08 10 26° 17-20| 45-50W 120P (i8«f 


KAISER Spec. & DeLuxe. - |ia | 14 r 17-20, 30-35c | 100P 1314 
HENRY 30 |16 | 16 17-20, 60-65 | 100P 10.8 


HENRY z DeLuxe 16 16 17-20, 60-65 100P_ 9 


LINCOLN Cosmopolitan 14-16 29-320 |O : 26-28} 17-20, 65-70 120P 3414 125 1014 
LINCOL 1 29-320 |O 26 17 20 65-70 | 120P 3414 L |.12510! 


aancURY. Se : 29-32) 13-15 17-19 5°b (26-28) 17-20, 65-70 100P 2214 Bb.12510 


NASH Statesman “24, 30/15 |15 | 6° 17-21 60W 90P 14 125 8 
NASH Ambassador 30 | 15 18 6 17-21} 70W 105P 17 .12510 
NASH Rambler § 30 (15h | 15h 17-21 60-65W 90P 125 8 
l6c 18¢ 
OLDSMOBILE 88 & 98 3 30 1314°b | 26-33) 19-23 60-70W D .13610.5) 7 
PACKARD “200” 26-30) 07 10 15°b Z 60-62 9.§ .12510 
PACKARD ‘‘300"’ 2 | 26-30 au au 15°b Z 60-62 9.§ .12510'4) 7 
PACKARD ‘‘400"’ 26-30) au au 15°b Z 60-62 p 9.9 ¢ au au 
PLYMOUTH P-22 Concord, 
uburban and Savoy. 2 35 | 10h | 10h 12°b (344-38 : ‘ .125) 91% 

PLYMOUTH P-23 Cambridge 

and Cranbrook 35 | 10h | 10h 12°b (344-38 : 125) 914) 6 Ps 


PONTIAC 6 Model 25... ~~ 22.:~«| «23-28 12h | 12h 31-37| 17-21 60W } 4 Im|.125, 914 6 RW 
PONTIAC 8 Model 27 16 | 23-28) 12h | 12h 21-30| 19-23, 60W 100N /19!4| Im|.12510 | 6 RW 


STUDEBAKER Champ. 10G_| 20 | 22-27\ léc | 16c | 15°b | 38 | 17-20 46-50W, 100P 10 Bb.125 8 | 53 RW 
STUDEBAKER Comdr.H.____ 13-18) 33-37 14-16 14-16 22-29] 17-20/ 46-50W | 100P /1714 Bb.125 9%) 6 RW 
STUDEBAKER Land C. H.__ 13-18) 33-37 14-16 14-16 22-29] 17-20| 46-50W | 100P 1714 Bb.125 914) 6 RW 


WILLYS Jeepster & Sta. Wag, 20 30 18 ~~ 16 ¢ 61 | 17-21} 60-65 | 100N 11 | Bb..135| 814 RW 
WILLYS Jeepster & Sta.Wag. 20 | 30 | 14 | 14 | 5° | 3814 17-21 60-65 | 100N |9 | Bb.135 815) 5's| H | RW 


MOM 2 on mie vool m Qn Ma aamim mw 


im) 


ABBREVIATIONS 


i1—10” on DeLx. or Windsor *—Self- adjusting. self-cen- E—Nuts 62 to 57, cap P—Positive W—Warm 
with std. 3-speed screws 65 to 70 Ps—Propeller shaft, rear X—Do not recommend using 
transmission. f—without heater. With transmission dwell meter for set- 
—T” on DeLx. or Windsor au—Automatic heater add 1 qt. RW—Rear service brake ting breaker point 
with std. 3-speed b—Before H—Hydraulic S—Duo Servo gap 
transmission. Bb—Borg & Beck h—Hot T—Borg & Beck, and y—Tolerance of one degree, 
3—Hydra-Matic Trans. Std. e—Cold Im—Inland Mfg Auburn plus or minus, allow- 
on 62-60 Series. d—Hydraulic valve lifters L—Long Mfg. U—<Auto-Lite 19-23. ed in adjusting 
4—Each point. Total effec~ D—Duo Automatic N—Negative Deleo 17-21 Z—Auto-Lite 27, Deleo 31 
tive dwell 34° to 36°. O—Own 
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The “Key” 
, - _ 4 campaign, which has bee wrunniy g fi T 
1a) 77) *s » peters 
an two year has helped, we believe to build . ¥ 
of possession in the GM ke y and the oar te =_ 
And now, with people looking for solid 
or solic 
we decided to stress this 
rather proud that it 
are proud of it, too 
He re’s the resulti ng advertisement— one 
for those who sell GM cars } 


magazines in full color 


. nduring quality 
hee ling —€S pet ially since we’ 
exists, and we think that GM d 


rt 


ealers 


more bit of he lp 
ou can see it in most national 


,Oftenasa two-page spread 





s You CAN TELL from the letters GM stamped upon it, 
AY this is the key to a Gene ral Motors car 

If you look closer you will also see that it carries the inscrip 
tion “Your Key to Greater Value.” That is something you 
can prove for yourself 

For on the road today you will see many evidences of 
enduring value in current models of ¢ hevrolet, Pontiac, 
Oldsmobile, Buick, Cadillac and GMC Truck the cars and 
trucks built by Gene ral Motors 

These fine vehicles incorporate many exclusjve improve- 
ments in design and performance that stem from years of 
development work by GM Research, by GM Engineering 
and by GM Production me n to produce better transportation 
We ask only that you compare these staunch cars and trucks 
with others 

You'll find good reason to be proud you bought a GM car, 


both today and in time to come 


GENERAL MOTORS 


OLDSMOBILE « BUICK « CADILLAC 


CHEVROLET « PONTIAC « 
BODY BY FISHER « GMC TRUCK & COACH 


Key to better research Key to better engineering 


HIGHER STANDARDS OF PERFORMANCE are a product of SUPERIORITY IN DESIGN comes from ¢ teate to check 
painstaking researc ell illuetrated by this “gold stand the staunchness of new body styles. Here, an engineer care 
ard” method of checking the smoothness of metal aurfaces fully measures atrength a nd the door opening. The jack 
in moving parts. Some must be mach ned finer than others, applies extreme pressure —and any minute deflections are 
and GM Research employs 27 degrees of amoothness —or corded by the closely spaced gauges. Teat after 
roughness as engineers call it—as standard manufacturing rdimeas and greater value 
practice. These are measured by gold-plated master blocks, GM 

diamond-ruled to millionths of an inch. These golden master 

gauges give you a smoother-running car—a better value 


for your money 
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Regulations and News Items Alon¢ Federal Row 


How ~CMP”? Will Work 


HAT 1s the “Controlled 
Materials Plan” and why 

is it necessary? 
You’re going to be hearing a lot 
about “CMP” in the future and 


you may, therefore, want to ab- 
sorb the following text on the 
subject from the National Pro- 
duction Authority (detailed regu- 
lations and operational instruc- 








Cash in NOW on... 


NIEHOFEF worranteed 


ignition and hydraulic brake parts 


NIEHOFF is building steadily-increasing 
demand through big, consistent advertising 
in The Saturday Evening Post. 

NIEHOFF quality and precision- 
engineering is guaranteed by a 90-day 

or 4,000 mile warranty. 

Visit us at the Show and get full 

details on making your 

shop a Niehoff Profit Center! 


Niehoff service stocks for every 
need, for every size shop 


C.E—. NIEHOFF & CO. 
4925 LAWRENCE AVENUE, CHICAGO 30, ILLINOIS 
BRANCHES: BOSTON 34, MASS., 254 Brighton Ave. 


LOS ANGELES 15, CALIF., 1330 W. Olympic Bivd. 
NEW YORK 19, N. Y., 250 W. 54th St. 





NIEHOFF Warranteed Ignition 





tions will be issued in May): 

Beginning with the third quar- 
ter of the year, effective July 1, 
1951, the Controlled Materials 
Plan will go into effect. Under 
this plan, defense and defense- 
supporting production and con- 
struction will be programed and 
essential materials made avail- 
able, using the same common 
denominators as in World War 
II—steel, copper and aluminum. 

At the same time, NPA will en- 
courage other production to con- 
tinue to the extent that materials 
are available as other NPA reg- 
ulations permit. 

Developed during World War 
II, the Controlled Materials Plan 
proved itself to be the best meth- 
od to guarantee that a balanced 
flow of materials is made avail- 
able on time and in sufficient 
quantity for essential production. 


How CMP Works 


As in World War II, products 
programed under the Controlled 
Materials Plan fall into two cate- 
gories: “A” products and “B” 
products. 

In general, “A” products are 
those where the most convenient 
method of production authoriza- 
tion is vertical. Producers of “A” 
products get their production au- 
thorizations and material allot- 
ments from their customer. A 
prime contractor’s customer is a 
government agency. A _ subcon- 
tractor’s customer is a prime con- 
tractor or another subcontractor. 

The “B” list programs will in- 
clude certain products where it is 
most practicable to furnish au- 
thorizations horizontally, directly 
to the producer. In general, this 
list will include certain civilian- 
type products, industrial machi- 
nery and equipment, and compo- 
nents which are needed for de 
fense. Producers on the “B” list 
will obtain their authorizations 
and allotment from their NPA in- 
dustry division. It is planned that 
after the first quarter of opera- 
tion, CMP will be decentralized. 
In World War II it was found that 
in the great majority of cases 
CMP authorizations and _allot- 
ments were best handled through 
field offices. Most producers will 
then apply to their local offices. 
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You could have saved this kid’s life! 


This driver couldn't stop, his brakes were bad. 
Last week he was in for a minor repair. You 
said, “‘Anything else?’’ He said, “No” and 
drove out... 

What if you’d said, “Let me give your car a 
Minute Brake Check.” At least you’d have 
called his attention to his brakes. More than 
likely you’d have found the trouble, fixed it, 
and saved this kid’s life. 

Faulty brakes cause more accidents, kill 
more people, than any other mechanical defect. 
That’s why American Brakeblok wants to send 
you a Pedal Blok, at no charge. It helps you 
find those cars that need brake work .. . you 


make the repair... safeguard your customers 
from an accident ... and make a profit. 


Fill in the coupon and mail it today! 


Accept this PEDAL BLOK with our compliments. 
No cost, no obligation! 
FILL OUT AND MAIL...NOW 
——————-—- Use the margin of the page, if you wish) 


American Brakeblok Div. 

Dept. B, 4616 Merritt Ave 

Detroit 9, Mich. 

Rush me your Free Pedal Blok, without obligation. 
Name 


Address 


City 





Ordered by 


AMIRI, mete 
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This cuts down paper work in 
Washington and saves producers 
time, trouble, and expense. 


Need for CMP 


While the defense program now 
under way can be handled by a 
strong United States economy 
with far fewer pressures than 
existed in 1942, we cannot afford 
to take chances, to risk serious 
delay in the production of arms 
and essential expansion of our 
productive strength. 

The early stages of the defense 


effort, launched last year, requir- 
ed few controls. A simple prior- 
ity system, using Defense Order 
(DO) ratings, made it possible to 
channel materials and compo- 
nents into defense production. 
But the impact of this defense 
program is mounting. As blue- 
prints and orders are increasingly 
translated into actual production 
and actual consumption of basic 
materials, CMP will provide a 
continuation of the orderly flow 
of materials and production of the 
things needed—on time in the 





TUTHILL 


has specialized in the manufacture 
of top quality 


SPRINGS 


There's more than steel and 70 years of EXPERIENCE in Tuthill Springs, 


There's more than QUALITY . . . 


for greater strength and longer life. There’s also PROFIT in fast turnover for 
@ product that is constantly in demand because it’s dependable and 
MOLY8DENUM DISULPHIDE (MoS.), 
the newest Tuthill extra that keeps springs from squeaking and galling. 


priced right. And now there’s even more ... 


What's more, Tuthill Springs are “Moly Disul” treated at no extra cost! 


the finest alloy steel obtainable, heat treated 





\760 W. POLK ST. 


Available in Atlanta, Georgia ~ 


Ask your Jobber for 
ao FREE copy of our 
latest Car Applica- 
tion Wall Chart. 





Warehouse Stocks ( 


right quantities—for defense and 
for the defense-supporting pro- 
grams. 


Advantages of CMP 


In essence, CMP is a simple 
plan—a tested method for au- 
thorizing and assuring the pro- 
duction of defense and defense- 
supporting items. With CMP, 
NPA will tell producers what the 
government has to have; it will 
furnish the timetable for getting 
things done; and it will give pro- 
ducers the authority to carry out 
the program. This authority is 
expressed in terms of an author- 
ized production schedule to obtain 
and use controlled materials and 
a preference rating on other mate- 
rials and components needed to 
complete the job. The authoriza- 
tion or allotment of steel, copper, 
or aluminum under the Control- 
led Materials Plan is not a hunt- 
ing license; it is a cashier’s check 
on the known supply 

The Controlled Materials Plan 
is workable, as demonstrated in 
World War II, because it is a 
quantitative plan. It makes it 
possible to combine a wide range 
of essential needs into a common 
language, a common denominator, 
and then match up needs with 
supply accurately. The common 
denominators under the Control- 
led Materials Plan are the basic 
metals—steel, copper, and its al- 
loys and aluminum. One or all 
of these materials are used in 
nearly all “hard goods” produc- 
tion, and their forms and shapes 
can be traced and measured back 
to the facilities that produce them 

The Controlled Materials Plan 
has the advantage of minimizing 
the need for centralized planning 
and supervision by closely follow- 
ing the normal “chain of com- 
mand” in industry. A major 
share of the responsibility for get- 
ting out the necessary production 
is left to industry. It will be up 
to the producer with a tank con- 
tract, for example, to allot con- 
trolled materials to his subcon- 
tractors and schedule production 
so that all the thousands of parts 
and components that make up a 
tank are ready on time aiid in 
the right quantities (the excep- 
tion is certain common compo- 
nents which are in such great de- 
mand that special programs will 
be devised by NPA to assure 
their availability). 

The flexibility of the CMP is 
particularly suited to today’s dual 
economy. Defense production can 
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Over 100 million 
advertising messages 


that you are featuring 
these ultra fine 


USUALLY STOPS LEAKS 


posi 


cyENCE SUPER GLOSS COMPANY 


cyRIsTIAS Koy; ANDELES af, CALIF. 
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be insured through Controlled 
Materials Plan authorization. Ci- 
vilian production is encouraged 
rather than discouraged. 

For the time being, at least, the 
CMP will be limited to defense 
production and to a relatively 
few special programs for produc- 
tion of vitally needed defense- 
supporting items. Thus, while ex- 
act information is not yet com- 
plete, the present program for de- 
fense and defense-supporting pro- 
duction will not require the whole 
supply of basic-controlled mate- 


rials. There will be, in fact, a 
substantial balance of steel, cop- 
per and aluminum available for 
non-defense use. This balance of 
materials, after allotments under 
CMP, will be available for non- 
defense production. A rough 
balance between supply and de- 
mand for the left-over balance 
will be preserved by using other 
NPA powers, such as “M” or limi- 
tation orders to reduce less essen- 
tial civilian production and assure 
a proportionate amount of mate- 
rials will be available for civilian 








miei en yo emaamantatg tre 

ened the nation’s service stations for more than a generation. 

Vale Geuitg red cout com point the wey te more satiofied suntones 
quality and better performance. 


mn src COMPANY - 


t RADIATOR SPECIALTY COMPANY OF CANADA, LTD., TORONTO 


And Everywhere . 


@ PED-A-MAT 


Everybodys talking about the sensational 
SOLDER SEAL RUBBER ACCESSORIES 

@ NIK-GUARD 
Ask your Jobber for full details 


CHARLOTTE, NORTH CAROLINA 


® SHOCK-GUARD 





business, large or small. 
What CMP Can’t Do 


While the CMP is the best plan 
yet developed to assure all of us 
that essential production can 
forge ahead with minimum delay 
and disturbance, it is no miracle 
plan, no cure-all. It cannot itself 
increase the total supply of steel, 
copper, or aluminum; it cannot 
eliminate all hardships through- 
out industry. It is no substitute 
for the enterprise and ingenuity 
of the businessmen. 

Every effort will be made by 
NPA to get the job done with a 
minimum of control and to see 
that alt business receives fair 
treatment. Regulations will be 
readied to prevent abuses, to rule 
out hoarding of scarce materials, 
and to provide help for the small 
producers and service shops. 

But any program seeking to 
control or redirect the vast Uni- 
ted States economy is bound to 
carry its quota of dislocation, tem- 
porary hardship and the incon- 
venience of some paper work 
This will be especially true at the 
outset. It is the considered opin- 
ion of officials in government and 
those in industry who are familiar 
with CMP experience in World 
War II, however, that the advan- 
tages far outweigh any disadvan- 
tages. 


Timetable for Business 


Producers affected by CMP will 
have plenty of time to brief them- 
selves on procedures and regula- 
tions and be ready to operate un- 
der CMP after July 1. Forms, 
operating instructions and the 
official “B” list will be made 
available in May, 1951, so that 
producers coming under CMP 
programs will have approximate- 
ly two months to prepare. 

As detailed information is made 
available during the month of 
April, it will be reported in the 
general and trade press. Copies 
of regulations and _ procedural 
forms will be available to busi- 
nessmen through the Department 
of Commerce in Washington and 
its field offices and through na- 
tional trade associations and simi- 
lar groups. 


CMP BOILED DOWN 
National Standard Parts As- 


sociation last month mailed its 
members a bulletin giving the fol- 
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Faster 


STEAM CLEANING 


Easier 


STEAM CLEANING 





More 
Economical 
STEAM CLEANING 














MODEL HT-25 


THE NEW 
SENSATIONAL 


with HYDRO-THERM FLOW 


(PATENTS PENDING 


AND AUTOMATIC PRESSURE CONTROL 


HALLS 


GM incorporates 
110 PEAR ST., S.E. ATLANTA, GA 
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lowing highlights of the Control- 
led Materials Plan to be put in 
operation July 1: 

1. It controls 
placement parts. 

2. It controls only steel, copper 
and aluminum. 

3. There is nothing for a manu- 
facturer to do until he receives 
from the government the regula- 
tions and forms. 

4. In May, a series of seven 
regulations will be issued to im- 
plement the program. The seven 
orders will be: 


automotive re- 


1. General rules for operation 
under CMP. 

2. Inventories — these already 
covered in NPA Regulation 1 and 
the CMP order will be superim- 
posed on the current one. 

3. Preference ratings. 

4. Warehouses. 

5. Maintenance, repair and op- 
erations will supercede NPA Reg- 
ulation 4, the current MRO order. 

6. Construction. 

7. Repair shops. 

Walter C. Skuce has been ap- 
pointed assistant administrator in 








TOBIN-ARP’S “KP” KING PIN 
ATTACHMENT TO THE “PM” PIN FITTING MACHINE 


“PM” scientifically engineered 
pneumatic-hydraulic Pin-Fitting 
Machine for boring piston pin 
holes in pistons and connecting 
rods — Rocker Arms — Brake Cyl- 
inders — and Steering Sectors. 


ACCURACY — SPEED 
ECONOMY 


TOBIN-ARP MFG. CO., 2845 HARRIET AVE., MINNEAPOLIS 8, MINN. 


v's JUST AS GOOD 
AS IT LOOKS 


“KP” 


from %4” to 148” diameter 
without removing Brake 
Flanges. 

This capacity will accom- 
modate spindles from the 
smallest passenger cor to 
the largest truck. 

All size jobs handled with 
equal ease due to bal- 
anced pneumatically con- 








charge of the Controlled Mate- 
rials Plan. He was the director 
of the CMP of the War Produc- 
tion Board in the last war. 


ASK PRODUCTION ORDER 


A revised version of War Pro- 
duction Board Order L-158, which 
operated successfully in World 
War II, was proposed by the 
Automotive Replacement Parts 
Manufacturers Industry Advisory 
Committee at a meeting with the 
National Production Authority 
recently. 

The committee’s proposal would 
permit orders for replacement 
parts to carry “DO” ratings and 
thus, members said, enable manu- 
facturers to obtain materials to 
make parts necessary to keep de- 
fense and civilian vehicles on the 
road. The group voiced objec- 
tions to a number of the MRO 
provisions. 


DO’S GET FIVE TIRES 


New passenger automobiles to 
meet military and other defense- 
rated orders may be equipped by 
manufacturers with spare tires, 
the National Production Author- 
ity announced last month. The 
four-tire limitation on new cars 
for civilian use was not changed 
by the amendment announced by 
NPA officials. 


APPOINTING DEALER 
COMMITTEE 


An Industry Advisory Commit- 
tee for the new-car industry will 
be appointed shortly, Price Stabi- 
lizer Michael V. DiSalle told rep- 
resentatives of the National Auto- 
mobile Dealers Association at a 
recent conference. Every consid- 
eration will be given to the facts 
which NADA presented before 
drafting future price regulations 
affecting the industry, DiSalle 
said. 


AUTHORIZING FARM 
PRODUCTS 


An order authorizing producers 
of farm equipment to use defense- 
rated (DO) orders to obtain 
materials needed by the industry 
for June, 1951, production was is- 
sued March 31 by the National 

(Continued on page 126) 
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Delco heavy-duty shock absorbers are tough to beat no matter how you 
look at it. 


Take quality, for example. Delco shock absorbers are precision-made 
units that assure balanced ride control even under severe operating 
conditions. 


Take durability. These new Delco shocks are specially designed for 
rugged duty . . . built to absorb the jars and jolts of the roughest roads 
for years on end. 


Be profit-wise and recommend Delco heavy-duty shock absorbers for all 
cars used in heavy-duty service. You can quickly and easily replace the 
shock absorbers of most late-model cars and many older models with 
these new extra-rugged units—no drilling or special brackets required. 
Available now for 14 passenger car makes. 


SITED DELCO SHOCK ABSORBERS — 
SERVICE A UNITED MOTORS LINE 


Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


Delco Heavy-Duty Shock Absorbers D gE L Cc oO 


are packaged in pairs, for better 


merchandising. (Car application data 
on the label. ) Saree HYDRAULIC SHOCK ABSORBERS 


al 
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| 
No other antitreeze 


can offer you this 


s 
Before you buy anti-freeze, get your Hol US a 
“ZERONE”’-"’ZEREX”’ Jobber Salesman’s Wl rd 
story on the Du Pont program for ‘51 poll pig a 


yo 





salesman 
selling combination 


Brand-new sales ideas. Two easy-to-use ideas that 
can mean lots of extra sales of anti-freeze, cooling system 
service, parts, and chemicals. These are sure-fire ideas— 
they’ll sell plenty for you! 


Hardworking sales aids. Five proved selling aids— 
that put these great sales ideas to work. They’ll move prod- 
ucts, increase service for you in big volume. 


Strong national advertising. Hard-hitting messages 
will reach customers in magazines, newspapers, on radio, tele- 
vision, and billboards. Du Pont ads mean sales for you. 


An anti-freeze team that “‘can’t be beat.’ 

“*Zerone’’*-‘‘Zerex’’* is the largest-, fastest-selling anti-freeze 

combination in America. More motorists buy ‘“‘Zerone” than 866. U5. pat OFF 

any other brand of anti-freeze. With “‘Zerone” and “‘Zerex”’ BETTER THINGS FOR BETTER LIVING 

you can meet the anti-freeze needs of all your customers. +++ THROUGH CHEMISTRY 


*REG. U. S. PAT. OFF. 





Along Federal Row 
(Continued from page 122) 


Production Authority. Order 
M-55 covers producers of tractors, 
cultivators, harvesting machinery, 
haying machinery, sprayers and 
similar farm equipment. 


NPA WILL GETCHA 
The National Production Au- 


thority, U. S. Department of Com- 
merce, is intensifying measures 


to assure compliance with its reg- 
ulations, Administrator Manly 
Fleischmann announced last 
month. They will include an ex- 
pansion of industry surveys and 
spot checks, vigorous prosecution 
of willful violators and broadening 
of NPA’s cooperative efforts to 
assist industry in conforming with 
regulations. 

The first aim is to help busi- 
nessmen avoid violations and to 
correct them when they occur 
through some misunderstanding, 
Fleischmann said. 














GLASS FRONT BRASS FITTING STOCK 
Gives Broad Coverage Eliminates 
pick-ups . has 80 individual com- 
partments, each clearly labeled 
IMPERIAL No. 450-F 


FLEXIBLE HOSE and AT- 
TACHABLE FITTING KIT 

you can make up 
virtually any needed 
gas, oil or oil filter line. 
IMPERIAL No. 115-FN 





FLEXIBLE FUEL LINE MERCHANDISER . . . 
20 lines cover 90% of all jobs 
simplified labeling aids in selecting 
right line quickly 

IMPERIAL No. 163-FT 


Hand. 





THE IMPERIAL BRASS MFG. CO., 1702 W. Herrison St., Chicago 7, Il! 


“See our Booth at the Southeast Automotive Show” 


NEW DRAIN COCK KIT 
The RIGHT Drain 
Cock Always on 
IMPERIAL No. 333-E 
Ask for Catalog No. 124-8 











THE MAN TO CONTACT 


The man in Washington for 
manufacturers and wholesalers to 
telephone, write or see on price 
problems is: James Hawk, chief, 
Parts and Accessories Section, 
Automotive Branch, Office of 
Price Stabilization, Washington 
25, D.C. Telephone is STerling 
4200, extension 4938. 

This information was passed 
along in a bulletin from National 
Standard Parts Association. 
Hawk has spent 30 years in the 
independent automotive service 
industry and was head of the 
same unit in the OPA. 


EXCLUDED FROM DO-97 


The following materials are 
among those excluded from appli- 
cation of DO-97 ratings by an 
amendment to NPA Regulation 4 
issued April 16: Rubber tires and 
tubes (already regulated under 
M-2), paint, lacquer, chemicals, 
packaging materials and contain- 
ers, and paper and paper prod- 
ucts. 


EXTENDING ALUMINUM USE 

An amendment to Order M-7 
issued March 31 by the National 
Production Authority postponed 
for one month, or until May 1, the 
prohibition on the use of alu- 
minum in manufacture or as- 
sembly of more than 200 civilian 
products. The order applies to 
automobile hardware and trim, 
except functional parts. 

Permitted use of aluminum for 
non-defense purposes in the sec- 
ond quarter is still limited to 65 
per cent of average quarterly con- 
sumption in the first six months 
of 1950, NPA pointed out. 


WATCHING FARM TIRES 


The National Production Au- 
thority acted April 1 to avert a 
threatened shortage of essential 
truck, tractor and farm-equip- 
ment tires and tubes by issuing 
an amendment to Order M-2 on 
rubber. The amendment provid- 
ed that no producer of commer- 
cial and agricultural transporta- 
tion products might reduce in 
April the proportion of his rubber 
consumption which he devoted to 
their manufacture in the first 
quarter of this year. 
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mem Get Your NAP-A Poster Now! 


Ciltad 
PRECISION Your NAPA Jobber is ready now with 


PURITAN 


Send Coupon — or see your 
NAPA Jobber — for poster! 


another strong and far-reaching program 
to help sell your service this Summer. 

In both The Saturday Evening Post and 
Raasvan Collier’s, NAPA advertisements are at work 


es 


AYMOND car-protecting, life-insuring mechanical 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
Detroit 1, Michigan 


Please ask my NAPA Jobber to bring me an NAPA 
Vacation Service Poster. 


— selling; millions of people the wisdom of 


Soundmaster checkups for their vacation-bound cars. 
To pin it all down to your shop and your 

STANDARD service, your NAPA Jobber has another 
: big, colorful NAPA shop poster ready for 
Spicer you. Get it now—get it up in your shop. 
And remember . . . Your NAPA Jobber 
really can back up the poster—with the 


COMPANY 


ADDRESS 


Thomson 


. 
6 
gfe } 


o the fastest service. In other words, “Your 
NAPA Jobber is a Good Man to Know!” 


Ihe. finest quality parts available anywhere, and 
uit 


UW 


UNITED 


Clled  ») 


WISCONSIN 
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Renders are incwied vo concriouce co— SHOP TAL K_ 


HE’S A DESIGNING MAN 


Hominy, Okla. 
Gentlemen: 

We are planning to build a new 
building for our business. The 
town in which we are located is a 
small town but we manage to sell 
close to 50 new Buick cars every 
year, along with a few Interna- 


tional trucks. 

Would you be so kind as to ad- 
vise me where I can get either a 
book containing an assortment of 
designs for dealerships or if not a 
book, a file of these drawings? 

I feel that it is important to de- 
sign this building to fit our needs 
and I am going to need to collect 
quite a bit of information before 











Super Cushioned to the requirements 


of Master Automotive Mechanics 


HE Monmouth Clutch 

Plate is super cushioned 
to deliver more miles of 
happy driving thanany other 
design or construction. It 
cushions the initial engage- 
ment through segments of 
the finest spring steel ob- 
tainable. Its tremendously 
strong yet simple construc- 
tion (cross section at right) 
is precision engineered for 


the tough service required 
of replacement plates. 


It is typical in quality and 
engineered performance of 
the complete line of Mon- 
mouth Clutch Parts. Avail- 
able coast to coast through 
N.A.P. A. Jobbers. 


Write us for descriptive 
folder on the Monmouth 
Super Cushioned Clutch Plate. 


Cross section diagram showing M 


SPRING STEEL SEGMENT 








Clutch Plate in released position. Soma line — 
position of spring steel segment when fully engaged. 


All nr pe ao enpee ams are en- 





> cule eames 
mechanics and to insure user safety and 
satisfaction. 








A column of informal 

comments about the 

automotive trade and 
its problems. 





we actually start work. If you 
can help me in this regard, it will 
certainly be appreciated. 

J. B. WALKER, 

Hominy Motor Co. 

Some time ago General Motors 
Corp. published a book of designs 
for dealers’ buildings. Your zone 
office at Oklahoma City probably 
could get one for you and give 
you other valuable suggestions. 


LEND A SYMBOL 
Monroe, Mich 


Gentlemen: 

On page 85 of your March is- 
sue is a cartoon that is very sym- 
bolic of the manufacturer’s cata- 
log problem. As our committee 
of the Automotive Advertiser’s 
Council is preparing a Guide 
Book on the manufacturer’s cata- 
log in the automotive service in- 
dustry, we would like very much 
to use this cartoon. Is the origi- 
nal art available? 

A. A. BALLANTYNE, 
Advertising Manager, 
Monroe Auto Equipment Co. 

Glad to send you the original 
cartoon for use in a guide so im- 
portant to the industry. 


HE WANTS A GUIDE 


Miami, Fla. 
Gentlemen: 

I am opening a wholesale parts 
place in conjunction with my ga- 
rage service station and would 
like to obtain an index of auto- 
motive manufacturers. 

Jack W. STEVENS, 
Stevens Enterprises 

We hope the copy of our Buy- 

ers’ Guide we’re sending you will 


help. 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St., N. E., Atlanta 5, Ga. 
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Raybestos PG Brake Lining Sets last longer on today’s vehicles, 
make faster stops in today’s traffic. They are selected from 
linings made by 7 different processes. They are proving ground 
tested and factory-packaged in the right combination for each 
make and model of vehicle. 


PG Ray-BOND for bonding PG drilled for riveting 
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REPRESENTED BY 


ED. ZINNEL 
BOOTH 26-BLDG. A HENRY GRADY HOTEL 


ATLANTA, GEORGIA 


SOUTHEAST SHOW ATLANTA 











CURVED RADIATOR HOSE FAN BELTS 


STRAIGHT RADIATOR HOSE MOTOR MOUNTS 


RUBBER GROMMETS & BUSHINGS AUTO MATS 


COWL VENTILATOR GASKETS ACCELERATOR PEDALS 


TRUNK & DOOR WEATHER STRIPS REPLACEMENT PEDAL PADS 


RUBBER MALLETS & SQUEEGEES HYDRAULIC BRAKE PARTS 





FENDER FLAPS (TRUCK & CAR) TIRE CHAIN ADJUSTERS 


P 2 CEMENTED PATCHES & RELINERS STATIC STRAPS 


ASK FOR LATEST CATALOG 


“ 








peroteliinenosiiah sistas tinaciinactte eter 
MANUFACTURERS OF ORIGINAL EQUIPMENT 
AND REPLACEMENT PARTS FOR THE 
AUTOMOTIVE INDUSTRY 





Relieving Flooded Condition 
On Studebaker Commander 


it ORDER to assure manual open- 
ing of the choke valve by de- 
pressing the accelerator pedal to 
the floorboard, the tension of the 
throttle-rod overtravel spring on 
the cross shaft-to-carburetor rod 
has been increased on the Stude- 
baker Commander engines equip- 
ped with automatic drive, a re- 
cent service bulletin from the fac- 
tory stated. This change became 
effective in production with Serial 
No. 8129080. 

The tension of the overtravel 
spring on cars before Serial No. 
8129080 can be increased by in- 
stalling a spacer and an addition- 
al washer on the cross shaft-to- 
carburetor rod. 

The factory recommended that 
this service correction be per- 
formed on all 1951 Commander 
passenger cars with Studebaker 
automatic drive prior to No 
8129080 in accordance with the 
following instructions: 

1.—Loosen the clamp screw 
(see illustration) and remove the 
carburetor air cleaner. Disconnect 
the pullback spring (4). Remove 
the swivel cotter pin (1), flat 
washer and spring washer. Dis- 
connect the cross  shaft-to-car- 
buretor rod from the cross shaft 
Remove the cotter pin (5) from 
the end of the cross shaft-to- 
carburetor rod. Remove flat 
washer (6), swivel (7), flanged 
sleeve (8) and spring (9). 

2.—Install spacer (3) 34” long 
made of tubing with %4” inside 
diameter and a %4” flat washer 
(2) on the rod. Install the spring, 
flanged sleeve, swivel, flat washer 
and cotter pin. Connect the cross 
shaft-to-carburetor rod to the 
cross shaft. Then install the 
spring washer and cotter pin (1) 
and connect pullback spring (4). 
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FOR COMPLETE ENGINE PROTECTION 


a) 


ia 








Show en...Sellom 
PRAM Complete Engine Protection 


+ 


Thousands of Fram Dealers cashed in on selling famous Fram Oil & 
Motor Cleaners and Replacement Cartridges. Now, Complete Engine 
Protection gives you the same opportunity . . . on a bigger scale! Now 
you get four profitable filter sales . . . with at least eight Replacement 
Cartridge profits each year from every car you equip. 


Your oil filter customers are good prospects for Complete Engine 
Protection. You can equip their cars for as little as $7.10! But, 
whether they have oil filters or not, always ask ’em, ““How’s Your 
Oil Filter?” It’s the time-proven question that gets you under the 
hood for plenty of big extra sales. 


Point out that now, more than ever, it’s vital to keep engines clean 
for longer, dependable performance . . . without costly repairs. The 
Fram Oil & Motor Cleaner, Fram Carburetor Air Filter, Fram 
Gasoline Filter and Fram Crankcase Air Filter work as a team to 
seal out harmful abrasives, remove deadly corrosives, seal in engine 
power, performance and life. 


it’s easy! Just remember . . . ask ’em, tell ’em, show ’em, sell ’em! 
See your Fram Jobber. Fram Corporation, Providence 16, R. I. In 
Canada: J. C. Adams Co., Ltd., Toronto, Ontario. 
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Get the Outstanding New Display Shown Above! 


It’s part of the new Fram sales help for Fram 


Dealers. It’s in full color! It demands attention! 
It helps you show ’em and follow the simple 
rule .. . Ask ’em, Tell em, Show ‘em, Sell ’em. 
Ask your Fram Jobber for complete details and 
get your window set for sales. 


OIL + AIR + FUEL * WATER 





3.—Check the adjustment of 
pullback spring. This should be 
adjusted so there will be just 


screw. Check the choke opera- 
tion manually to be sure that it 
moves freely. 


enough tension to insure the full 
closing of the throttle. Be certain 
there is no interference present. 
4.—Depress the foot accelerator 
inside the car to full throttle prayer service depart- 
opening. There should now be a ment stated the following in 
minimum of %&” opening of the a recent service bulletin: 
choke valve in the carburetor In the Commander V-8 engine, 
throat. If not, make the necessary if a situation of continued water 
adjustments. loss during warm-up (before the 
5.—Install thermostat opens) cannot be cor- 
sembly and rected in the usual manner of eli- 


Solving the Loss of Water 
In Commander Engine 


the air-cleaner as- 
tighten the clamp 


minating air binds, leaks at gas- 
kets or hose connections, etc., the 
following correction will, in most 
cases, apply: 

1—Remove the thermostat 
housing and the thermostat. 

2.—Enlarge the 5/16” by-pass 
hole with a 7/16” drill (see illus- 
tration). 

This procedure will better 
equalize cooling between the 
right and left cylinder banks. The 
7/16” by-pass hole entered pro- 
duction with Engine No. V-27454 





SMART MECHANICS RECOMMEND 


Why control oil just one way when a combination treatment is 86 
effective? First, with Super Hi-Speed Combination Sets for bag 
inders; second, with Burd Valve Packing to prevent oil loss £egi 
worn stems andguides. Put both of these Burd products to 


keep customers coming your way. 
SUPER HI-SPEED 


BURD >iston'nines 


Best in the business for oo 
oil pumping under to 
cotiedes conditions. Proper 
conformance with cylinder 
walls, maximum wiping action, 
minimum weat—make these 
combination sets restore power 
and compression, positively 

control oil. Try them! 


Free Fuel for $5 Stove 
(Continued from page 90) 


otherwise unaltered from the time 
it drained from a car—to drip 
onto the rag. The setting of the 
valve determines the amount of 
heat, of course. 

When operating at full blast, 
cars cannot be parked any closer 
than ten feet from the stove, 
Lloyd explained. 

As the picture was being made, 
a passing mechanic commented: 

“That’s a darned good stove 

VALVE there, Bud. It really does the job.” 
Ruiliec PACKING Around Panama City, situated 
in northwestern Florida below 
Alabama, heat is required only 
about three months out of an 
average year. The stove uses 15 
to 20 gallons of oil a day on what 
is termed a cold day. Fuel oil 
costs 15 to 18 cents a gallon there. 
Figuring 15 cents a gallon and 15 
gallons a day consumption for a 
working month of, say, 25 days, 
the saving in fuel alone would 
amount to $56.25. Lloyd actually 
estimated the saving at $50 a 
month for the three cool months 
each year, or a total of $150 saved 
annually by burning the discard- 
ed oil. 

It would take a good accountant 
indeed to figure the exact amorti- 
zation of the original cost of the 
stove installation over a given 
period of years! It might run as 
high as a buck! 


guide—out 
chamber. Easy to use. Easy to 
order. Get it from your jobber. 


BURD PISTON RING COMPANY - ROCKFORD, ILLINOIS 
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MARTIN-SENOUR UNDERCOATS 


prevent finish coats from 
sinking in 


Important feature!... but only one of many you 
can count on with Martin-Senour Undercoats. Good 
filling qualities, greater flexibility, tougher and more 
durable . . . plus: 2 
Perfect adhesion—to bare metal or old finish. 
Quick drying—jobs ready for sanding in shorter 
time. 


Easy sanding—perfect feather edging. 


Three types—All shop-proved for best results, all easier to use . . . 


P-S-G Cotes—lacquer base to prime and seal over old lacquer 
and enamel finishes and provide proper ground coat for 
lacquer or enamel, 


Lacquer Primer-Surfacers—combination primer-surfacer for use 
over either clean bare metal or old paint surfaces. 
6252—light gray 
6255—dark gray 
6256—red oxide 
Synthol Primers—to prime over sheet steel or any previously 
painted surface. For fleet work and quality used-car 
refinishing. 
8093 — white 
8094— gray 
8095—dark red 


Your N.A.P.A, Jobber has them now! 


MARTIN-SENOUR 


2520 South Quarry Street, Chicago 8, Iilinois 


e finish from the inside out 











METALPREP 


banishes auto paint enemies 
with 1 operation. 


Assures a good job every time 


¢ Removes grease and rust * Destroys rusting 
agents * Etches the metal ¢ Neutralizes hand- 
marks ¢ Prevents rust action under paint * 
Non-toxic. Will not burn 
¢ Creates a firm and last- 


ing bond for paint finishes 


Available through your 
N.A.P.A. Jobber 








t = est 
1 To Use - easy 7° : 


Jadoty Fuckaging -+.is the only positive control from Factory to Finisher 
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Shops Can Join Institute 
For “Care Will Save Car” 


HE National “Care Will Save 

Your Car” Institute has been 
formed by the Automotive Adver- 
tisers Council because of the 
wide-spread interest of automo- 
tive retailers all over the country 
in the “Care Will Save Your Car” 
campaign, it has been announced 
by Walter A. Kirkpatrick, adver- 
tising and sales promotion man- 
ager of Wilkening Manufacturing 
Co. and chairman of the council’s 
committee on industry-wide ad- 
vertising. 

Dealers, independent repair 
shops, service stations and other 
outlets will be mobilized into a 
nation-wide organization, Kirk- 
patrick said, and will have for 
their code, “To conscientiously 
and efficiently repair, maintain 
and service the nation’s vehicles 
during the present national emer- 
gency.” 

Any automotive retailer may 
enroll in the institute for $1, for 
which he receives an official cer- 
tificate of membership suitable 
for framing and a decalcomania 
of the “Care Will Save Your 
Car” emblem that can be display- 
ed in the shop. 

In addition, enrollees will re- 
ceive a catalog describing all the 








Pontiac Drivers Are 
Getting Bluer 


Pontiac owners are turn- 
ing toward blue these days, 
a light blue that is threaten- 
ing dark green as the most 
popular color for 1951 closed 
models. Black is now the 
third most popular color, 
having lost first place to 
green in 1949. 

“We have found that buy- 
ers trend to light, gayer col- 
ors in good times,” said L. 
W. Ward, general sales man- 
ager, “expressing their sense 
of well-being in their color 
selections. And of course 
the constant research and 
improvement of the automo- 
bile paints has resulted in 
bright, cheerful, lighter col- 
ors that retain their appeal 
and fine appearance despite 
hard wear.” 














cooperative material, such as 
posters, bulletin “specials,” news- 
paper ads, mailing cards and ra- 
dio commercials. 

The trade can enroll in the Na- 
tional “Care Will Save Your Car” 
Institute by writing: Automotive 
Advertisers Council, Inc., 105 
Jennings Bldg., New Castle, Ind. 


Bear Safety School Students 
Come from Wide Territory 


TuDENTs from 37 states and 

four foreign countries have 
enrolled in the Bear Automotive 
Safety Service School in the first 
three months of 1951. During 
1950 students enrolled from 46 
states and 16 foreign countries to 
attend the school. 

The school offers a choice of 
one- to four-week courses, with 
the emphasis on car conservation, 
as well as economy and safety 
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MANLEY 


Codon 


VALVES 


and 


VALVE SPRINGS 


Manley Valve Corporation 
Philadelphia 30, Pa. 
District Sales Representatives: 
Lawrenee M. Hirsig Co. 
Jacksonville 
J. S. Connell Co., Dallas 




















ws How many welds 
ING will be made by 
Marquette at 


this years 500 ? 


WIN ONE OF THESE 
HANDSOME PRIZES.. 


ON THE NOSE — This year Marquette 
welders again will be on the job at the 
Indianapolis Speedway, ready to service 
the cars in the big 500-Mile Auto Race. 
If you estimate the exact number of welds 
that will be made with Marquette equip- 
ment—official at the track—-you’ll win a 
handy, attractive New Haven Book 
Clock, worth $11.95. In fact, the 10 
contestants who come closest to the exact 
figure each will win a clock. Duplicate 
clocks in case of ties. 


CLOSE COUNTS—The next twenty con- 
testants who come closest to the exact 
figure each will win a smart $7.25 Ronson 
Lighter. In case of ties, duplicate lighters 
will be awarded. 


~--MAIL ENTRY TODAY ---f 


MARQUETTE MANUFACTURING COMPANY CONTEST RULES 
307 East H pin Avenve, Mi polis 14, Mi . c 1 t , ide lie a in the time Marquette's 


i i rvice C 1 until the offieial start of of the rose 
I estimate that (number) welds will be made by Marquette ron = cathe dow Bis 


equipment at the 1951 500-Mile Auto Race. 





Name 


Address 


Re iad eee 





Zone State 








a 
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MARQUETTE WELDING EQUIPMENT Will Be 
OFFICIAL at the “500” FOR THE 4th YEAR! 


For the 4th successive year, Marquette Welding Equipment 

and Marquette Battery Chargers—will be used exclusively 
at the Indianapolis Speedway during time-trials for the 500- 
Mile Memorial Day Auto Race. Last year Marquette welds 
were made on every car entered in the competition. In three 
years 1506 welds have been made—ALL without a single 
weld failure. Here’s positive proof of the dependability of 
Marquette-built welding equipment and supplies. You can 
count on all Marquette equipment to help you do each job effi- 
ciently, effectively, economically. Buy Marquette and be sure. 


REGISTERED US, PAT, OFFICE 
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"er ee making one of my THE NUN B USTER WRITES 
famous investigations into per- a VAY BUD DY 


sonalities in the service shops 
around here during a slight hold- 
over of a bad case of Spring 
Fever. Got to wondering why 
some service clicks in some shops 
and doesn’t bring in a dime in 
others in the same vicinity. 
Perhaps you can better eval- 
uate my findings than I can. Any- 
way, here are some of the case 
histories of my scientific research 
into the shops of our colleagues. 








Visited a three-year-old deal- 
ership doing a_ better-than-fair 
’ Pb inns job in servicing the medium- 
U4 c obs abome [4h priced cars they sell. Noticed the 
Laas : : ans new upholstery department near 
(ee ith HG y, Automobile Indus /} V the entrance, so started a chin- 
. session with the guy with the 

scissors and sewing machine. Aft- 
er a few minutes’ talk with the 
fellow, almost decided to start 
seat UP together, working together for the work as his assistant. The guy is 
past fifty years, the automobile builders and a whiz at his work, has a selling 
talent and gets cooperation from 
sales and service departments 
The son of a gun drew a 1,000- 


Johnson Bronze have made tremendous progress. Engi- 
neering cooperation made possible higher compression, 


ighe ility i mobiles. a : 
higher speeds, and greater durability in automobiles Lctdiy stile Util opoeti Works 
The same cooperation developed on percentage. 

changes in bearing design, new Heard a rumor of a guy doing 


conceptions of precision, refine- a good job in truck service for a 
fairly large dealership for one of 


ment of alloys, and new bearing 
metals. Ae a result, today’s j the Big Three, so looked in on 
: we # him. He loves trucks and knows 
Johnson Automotive Sleeve E—s ee the truckers’ problems. They 
Bearings are the most accurate Y . can’t call him at any hour day or 
and the best we ever produced. MJ \ night when they need service 
And the line is complete / \ that they don’t get it, even though 
including cast bronze, babbitt- a the shop is on a daylight sched- 
ia y= ule. He works and directs the 

on-steel, bronze-on-steel, powder 7 or “peitesssaarst 
; ays) work of a couple of assistants. He 
metallurgy and aluminum alloy. y } drew close to 12 grand last year 
Order Johnson Bearings from \ yp on his percentage basis. The deal- 
Z er and service manger call him 

a “born truck man.” 

In a nearby “boom town” 
where I found prices were not 
any higher than the average in 
our town, met a young combina- 
tion man who works alone and 
with one semi-skilled helper 
whom he pays himself, out of his 
percentage. He made a round 
ten grand last year. He’s a hard 
worker and skillful; has to furn- 
ish most of his tools and equip- 
ment. Lots of other guys who 
make less have better physical 
set-ups. 

Now, Ill admit these three 
men are in different towns and 
probably have some sort of ex- 
ceptional talent for their line, 
with some possible, though inde- 
finable (so far as I am able to 
see), demand for their type serv- 


your automotive jobber. 
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ie orS NOW 
TER CARBURET 
ROCHES EQUIPMENT ON 


RIGINAL 
, THESE GREAT CARS 


CHEVROLET 


1950—51 models 


OLDSMOBILE 


1949—50—51 models 


PONTIAC “6” 


1951 models 


Display Rochester —and you'll SELL Rochester 
Order a beginning assortment of Rochester 
Carburetors and you'll also receive an attrac- 
tive display and window streamer to help you 
get your full share of the live prospects now 
driving Chevrolets. Talk to your distributor, 
or write us, today. 


eat. ills 
SP Hill 


You can serve all Chevrolets built between 
1932 and 1949 by stocking only two models 
of Rochester Carburetors. 


For the most profits from the new carburetor markety 
feature the Rochester Carburetor! It is easily installed . . 2 
and provides real advantages for car owners. 


The ROCHESTER Provides All of These Advantage@ 


* No fuel loss on any incline. * Power mixture readily available. 
* Smooth acceleration while turning * Acceleration—hot or cold. 
—at any speed. * No metering adjustments. 
* Easier starting in hot weather. * All metering parts in cover. 
* Continuous fuel flow. * Permanent idle tube. 


ROCHESTER CARBURETORS—A UNITED MOTORS LINE /GRITED 


Available everywhere through i 
UNITED MOTORS DISTRIBUTORS oTrors 


ROCHESTER PRODUCTS 


DIVISION OF GENERAL MOTORS CORPORATION, ROCHESTER, NEW YORK 
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ice in their locale. But the charge 
for their jobs was in line with 
other nearby shops, and they 
must keep their customers happy 
to maintain the steady volume 
they do. 

In contrast, in each town I 
found other dealers couldn’t hold 
workmen in these specialties and 
were making little or no money 
or progress in these services. 

All I could make of these out- 
standing departments and their 
operators was that a good man 
in the right spot can certainly 


bring in the dough for his boss 
and himself. And began to won- 
der if a lot of operators couldn’t 
pick up perhaps a little less than 
these outfits—but a lot more 
than they do—if they would put 
a little pressure on some of these 
specialities that have such big 
potentialities. 
Yrs, 
Ed 


Nearly 90 per cent of all farm 
products now go to initial markets 
by motor vehicles 





> SAVE ONEHOUR PER JOB 


 Ammco Centering Fixture: IN 
“) Centering Rings: OT 


Ammco model 400 Line Boring Machine 
accurately bores bearings from 1%” to 4” 


diameter on all cars and trucks 


AMMCO TOOLS. INC. 





Reducing Fire Losses 
(Continued from page 83) 


cease to exist if any one of its 
three sides is removed. A fire will 
cease to exist if any one of its 
three component parts is remov- 
ed. 

Removal of fuel from a fire is 
generally impractical. Therefore, 
fire protection equipment is de- 
signed: (1) to reduce the heat, 
(2) to exclude oxygen or (3) to 
do both. 

An example of reducing the 
heat is pouring water on burning 
paper. The droplets of water ab- 
sorb heat from the fire and reduce 
its temperature. When this hap- 
pens in quantity, the fire is extin- 
guished. 

Certain fire extinguishers—dry 
chemical, carbon dioxide and 
foam, to name three—primarily 
exclude oxygen. By smothering 
the fire area with a non-combus- 
tible gas or liquid, the oxygen is 
displaced. Too little oxygen—the 
fire goes out. 


Fires You May Meet 


What about the types of fire the 
service man may meet? The fol- 
lowing classification plan was 
developed by the Underwriters’ 
Laboratories and is now accepted 
as standard by all fire-protection 
agencies: 

Class A fires. Fires in ordinary 
combustibles, such as wood, pa- 
per, rags, etc. These fires tend to 
have embers which are embedded 
in the burning material. Hence, 
water is the primary extinguish- 
ing agent. 

Class B fires. Fires in flamma- 
ble liquids, such as oil, gasoline, 
grease, benzol, ether, naptha, 
paint, etc. A water hose or a 
bucket of water is ineffectual on 
these fires. The recommended 
extinguishing agents are dry 
chemical, carbon dioxide, foam, 
carbon tetrachloride and water 
fog. 

Class C fires. Fires in energized 
electrical equipment. A non-con- 
ducting extinguishing agent 
should be used on this type of 
fire. Recommended for electrical 
hazards are dry chemical, carbon 
dioxide and, under certain condi- 
tions, water fog. 

An important point to consider 
is that no fire extinguisher has 
yet been devised to do an effec- 
tive job on all three types of fires 

Water, though preferred pro- 
tection on Class A fires, is useless 
and often dangerous to use on 
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-faher 


OVERLOAD 


LAHER UNIVERSAL ADJUSTABLE 
OVERLOAD SPRINGS, shown at the 
left, are made for all passenger cars 
afd light trucks with leaf type rear 
springs. Identified os Model No 
0211, a pair of these springs con be 
installed in about an hour, and ad- 
justed to load and spring sag in 
about 5 minutes. These “helper” 
springs contact the reor 
springs only when vehicle is over- 
looded. Over 70,000 sets are in 
daily service. Write us for the name 


of the DISTRIBUTOR 


main 


neocrest you 


Adjustment for weight 
of load ond spring tL 
tigue, as well as level 
ing lood is o motter of 
obout 5 minutes with 
on open end or box 
wrench 


Pot Penging 


THY AN \ 


De SS =f 


= 


To Increase or Decrease Carrying Capacity 
Adjust Two Mwts Up or in 


The truck overloed spring shown 
above, Type 2, permits trucks of % 
to 1 ton rated capacity to hav! ap- 

‘oximately 1800 pounds additional 
oad without imposing undve strains 
on the equipment. 


Truck Overload Spring, Type 1, is 
built for trucks rated from % to 5 
tons, permitting them to carry from 
1800 te 10,000 more, 

ing upon size of overload spring 


LEADS 


THE FIELD IN 


SPRINGS 


Shown at the left is the LAHER Universal Adjustable 
Overload Spring adaptable to all cars with coil rear 
springs, namely Buick, Oldsmobile and Nash. This is 
Model No. 0411. Easily installed and quickly adjusted, 
they are recommended and sold by prominent auto- 
motive distributors throughout the United States. 


The Laher Build Up Kit is for trucks, 

with or without overload springs. De- 

ding vpon size of extra spring 

Caves installed, additional carrying 
ities up to 6 tons may 


loher Overhead Spring, Type 3, is 
adaptable to some cors ond '2 and 
% ton light delivery trucks with un- 
ders! main springs—gives them 
cbeut 1800 pounds additi i co- 
pacity. 





manuracturco BY LAHER SPRING & TIRE CORP. 


EASTERN HEADQUARTERS * 2131 LOCUST STREET + 


ST. LOUIS, MISSOURI 


SOUTHERN HEADQUARTERS * 300 MADISON STREET « MEMPHIS, TENNESSEE 


1630 McGEE ST . 
Oakland 


KANSAS CITY, 


San Francisco Los Angeles . 
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FORT WORTH, 


ATLANTA, 542 SPRING ST 
Spokane . Salt Lake City 


1012 MONROE ST . 


Secramento Seattle Portland . 





Class B and Class C fires. Ex- 
tinguishers designed for Class B 
and Class C fires, such as dry 
chemical and carbon dioxide, 
have not been approved for gen- 
eral use on Class A fires. 
However, dry chemical is being 
widely employed to knock down 
the flames on a Class A fire. 
Burning upholstery in a car or 
truck can be successfully attack- 
ed with dry chemical. Water is 
then used to follow up and extin- 
guish the burning embers. When 
combined with dry chemical, the 


quantity of water necessary to 
put out an upholstery or wood 
fire is sharply reduced. The less 
water, the less water damage. 
The principle of the dry-chemi- 
cal extinguisher is simple. When 
dry chemical hits the fire area, it 
releases hundreds of times its 
volume in fire-smothering gases. 
A small quantity of dry chemical 
extinguishes a surprisingly large 
fire. Dry chemical is also non- 
toxic, non-corrosive and non-ab- 
rasive. 
To blem of 


return to the pr 











Ne RON NE Retest me rane 


“I'd use 


ees Parts...’ 


Recommended by fay Yo cow 


The men who know the importance of quality replacement parts 
use and recommend G-H Front End Suspension Parts, Tie Rod 
Ends and King Bolt Sets. Each G-H replacement part is scientifi- 
cally engineered, precision built 
of the finest materials to give 
guaranteed performance. In- 


creased sales, better profits, 
more satisfied customers are 
yours with the complete G-H 
“Safety Parts” line. Ask the 
G-H man or write us, 


HERSHEY METAL 


Derby, Connecticut 


PRODUCTS, INC. 








proper fire equipment, how can 
the automotive maintenance man 
select the right equipment for his 
own shop? 

He can find assistance any 
number of ways. One way is to 
contact a representative of a re- 
putable fire-equipment company. 
These men are trained in survey- 
ing the fire hazards of industrial 
plants, businesses, stores and 
shops. Another way to get help 
is to see the fire chief or qualified 
fire-protection man in the local 
fire department. Fire insurance 
representatives are also skilled in 
determining proper fire equip- 
ment. 

How much equipment does a 
garage require? As an easy rule 
of thumb, an automotive mainten- 
ance building should have an ap- 
proved fire extinguisher protect- 
ing each 2,500 square feet of floor 
space. This is a minimum re- 
quirement. Because of the great 
fire risks involved, garages in- 
variably require more fire pro- 
tection than this. Consult a fire 
protection expert for the specific 
extra fire equipment you should 


have. 
Use of Fire Equipment 


Once again, the garage opera- 
tor should call on the fire-protec- 
tion expert in his territory. Some 
general ideas can be advanced, 
however. 

] —Instruct employees in the 

location of each fire extin- 
guisher. 

2,—Teach employees the three 

classes of fire and explain 
which extinguishers are designed 
for which fires. 

3,—Allow each employee an 

opportunity to use an ex- 
tinguisher on a practice fire. This 
will eliminate panic when a fire 
emergency arises. 

4.—Keep all fire extinguishers 

in operating condition. Fol- 
low the manufacturer’s recom- 
mendations on maintenance. Set- 
ting up a regular fire-inspection 
program will guarantee effective 
operation of the extinguisher. 
5,7——Do not permit employees 
to return a fire extinguish- 
er to its location after use. It 
must be recharged before it is 
used again. 

Training of employees is the 
key to best use of available fire 
equipment. This training, plus 
selection of proper equipment, 
will provide maximum safeguards 
against a damaging fire in your 
own particular repair shop. 
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DON’T SELL IT walk BAKED! 


Te ee Dunabake 
‘4MOBIL-DRY” TRAVELING OVEN! 


Seago em 


: 
i 
¥ 
- 
¢ 
) 
j 


No more “half-baked” complaints, bill adjust- 

ments, costly rework. “MOBIL-DRY” refinishes right 

the first time, builds paint shop profits and your reputa- 

tion for a consistently high quality, prompt, refinishing service. 
“MOBIL-DRY” eliminates “hot spots” using the famous Fostoria 
“Evenray” gold-plated reflectors for even heat distribution over the entire car, 
including front and rear. The exclusive “Flexmatic Brain” control 

gives you both automatic reversing and cut-off, accurate speed control, 
easily adjustable length of travel, and an automatic timer. Approved by 
Underwriters’ Laboratories, Inc., “MOBIL-DRY” requires only a 
modest investment, operates economically, saves space. 

For more details, fill out and mail coupon today. 











BE 
DURABAKE INFRA-RED UN UTOMOTIVE 
YED AT THE SO 
DISPLA Tw, LAKEWOOD PARK, 
ATLANTA, MAY 10-13 ey SO 











Dept. 9 
FOSTORIA PRESSED STEEL CORPORATION 
FOSTORIA, OHIO 
(D) Please send me your latest brochure on Duraboke Infra-Red 
Refinishing Units. 


Name 





Firm Name. 


FOSTORIA PRESSED STEEL CORPORATION -, 


City. 
FOSTORIA, OHIO 
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Uncle Sam’s About to Roll! 
(Continued from page 93) 


ed to piston-engine fighters. 

At the present time this nation 
produces approximately 6,000,000 
barrels of oil per day and could 
produce at full capacity approxi- 
mately 7,000,000 barrels per day. 

During this “cold-war” period, 
we are just starting to build up 
our armed forces and at the same 
time produce a huge amount of 
defense materials in case all-out 
war does come. These materials 


for defense are not only for our 
own armed forces but are to sup- 
ply our allies overseas. 

It is estimated that we will have 
as our goal 50,000 planes and 35,- 
008 tanks per year and the neces- 
sary parts to maintain same. This 
will require manpower in our 
great manufacturing plants to 
make not only this defense mate- 
rial but to make the necessary 
civilian goods to maintain our 
civilian economy and also to 
maintain 3,500,000 men in the 
armed forces. 





Nationally Famous 


FUEL FILTER 


with the shock absorber diaphragm 
NOW NATIONALLY ADVERTISED IN THE 
Saturday Evening Post! 


Millions of motorists will 
want AIRTEX Anti- 
Pulsation Fuel Filters 
when they see them 
advertised in this topcir- 
culation magazine. Ex- 
plain their unique fea- 
tures—cash in on this 
powerful advertising. 


AIRTEX 


ON 
avtomMoTive pivist at 
: pet 


pAIRFIELO 


GET YOUR FREE AIRTEX FUEL PUMP SALESMAKER! Ask your jobber now! 


144 


SUPERIOR... 
in many ways 


Special VENTED 
COVER. 


Potented 


PHRAGM with 
50,000 mile 
gvarantee in- 
creases deliver- 
ing capacity of 
fuel pump. 
Smoothes fuel 
flow and pro- 
tects carburetor 
needie valve 
ond seat. 


Porous METAL 
FILTER DISC re- 
moves dirt, lint 
ond water, 


Permanent 
GASKET of cork 
ond rubber in- 
sures perfect 
seal. 


larger SEDI- 
MENT BOWL 
requires less 
frequent clean- 
ing. 





The great automobile plants 
will produce engines for planes 
and tanks. Railways-equipment 
manufacturers will produce parts 
for tanks, and the radio and tele- 
vision manufacturers will pro- 
duce radio and radar for our arm- 
ed forces. All of this effort will 
require more manpower. 

Where do we get this manpow- 
er? It is true that this nation 
has grown since 1940 when we 
started preparing for War II. We 
have grown from 137,700,000 in 
1940 to 151,700,000 people in 1950, 
according to the census figures. 
So our civilian economy will re- 
quire about 15 per cent additional 
production to maintain ourselves 
on the same comparable standard 
of living. 

We as a nation cannot hope to 
match the manpower in actual 
numbers of our potential enemies. 
It is estimated that our potential 
enemies control approximately 
800,000,000 people, as compared to 
our 151,700,000, plus some addi- 
tional millions from our allies. 
There are some people who feel 
that we had better not count too 
strongly on our allies. 

In addition, our potential ene- 
mies are reputed to have over a 
million slaves whose labor is ob- 
tained for the mere subsistence of 
their bodies. Therefore, through 
our fighting ability, our American 
way of ingenuity and our ability 
to produce superior implements 
of war, we will defeat our ene- 
mies, and make no mistake about 
that. Our successes in Korea 
against far superior numbers 
have demonstrated that fact. And 
still we have not used our great- 
est weapon, the atom bomb, and 
could possibly have ready very 
soon a far superior bomb. 

Where do we get the extra la- 
bor force to manufacture supe- 
rior weapons of war? Our labor 
force is now at an all-time high. 
It is over 62,000,000 people. We 
have about 2,200,000 people un- 
employed. In reality, those un- 
employed are mostly turning from 
one job to another. During 1945 
we had only 700,000 unemployed. 
In addition we had 11,300,000 men 
in the armed forces. 

In order to continue at least a 
limited amount of civilian produc- 
tion and at the same time expand 
our defense production, we must 
look to the following sources for 
labor: 

1.—Increase the working hours. 
The June, 1950, average work 
week was 40.5 hours per worker. 
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AUTO-LITE 


Sa copbewr-cabb le 


Coie wie ond cable ~ TgaaNGT 
beautitilyy packaged... SPARK PLUG WIRE 









PLUS nto-LITE 
PRIMARY WIRE 


It will pay you to switch to the Auto- 
Lite Wire and Cable Line . . . the com- 
plete line—Steelductor Spark Plug Wire, 
Flextrand Primary Wire and Auto-Lite 
Power Line Battery Cable with the new 
Power Line Terminal that holds tight. 


Sign up today with Auto-Lite for the PLUS AUTO-LITE 


best dollar-making merchan- 


dising combination in the in- Lag BATTE RY CABLE 


dustry. Write directly to 


Tue Evecrri hove -Lire Company 
Merchandising Division 
Toledo 1, Ohic Toronto, Ontario 





The Auto-Lite Wire and Cable Catalog, 
giving complete specifications for every 
automotive vehicle, is available on request. 


BACKED BY THE BEST ADVERTISED NAME IN THE AUTOMOTIVE AETED ssanwur~ 


In 1944, the average work week 
was 45.2 hours per worker. 

2.—Employ older men 
women. 

3.—Employ younger women 
who are not now in the labor 
force. 

4—Employ teen-age boys 
(There were 2,000,000 working in 
War II.) 

5.—Utilize handicapped people. 
In War II such people demon- 
strated their ability to do better 
work without interruption than 
people who were more fortunate. 


and 


6.—Unemployed. Since there 
are now over 2,000,000 unemploy- 
ed and the figure was below 1,- 
000,000 during War II, this source 
should produce at least a million 
workers. 

It is estimated that our present 
population would be able to add 
about 5,000,000 workers to our 
present labor force. 

This brings us to that part of 
our great nation where a very 
large amount of automobiles and 
automobile parts are manufac- 
tured—the Michigan, Ohio and 








What's the best way 


{o repair a crack 


at cyinder head stud?" 


See page 13 of the new Tincher CRACK REPAIR 
Manual! This helpful new manual shows you 
how to make this and other crack repairs in 
the quickest and easiest way. Step-by-step in- 
structions are fully illustrated by drawings 
like those shown here in reduced size. There 
is complete coverage of such important sub- 
jects as “Types of Cracks and Their Causes" 
... “Methods of Repairing” . . . and “How to 
Analyze the Problem.” And this Manual tells 
you, too, how the Tincher Electro-Mechanical 
Process can become an important source of 


profits for your shop. 


NCHER 


lloy Seal 


TINCHER PRODUCTS COMPANY 

903 Borden Avenue, Sycamore, Illinois 
Please send me the Tincher CRACK REPAIR 
Manval, FREE! 






































northern Indiana area. Ohio is 
third and Michigan fifth in manu- 
factured products in this nation. 
Of all the billion dollars’ worth 
of defense contracts let in Detroit, 
a greater portion of same were 
sublet to other plants. 

Just as an example, the con- 
tract placed with the Cadillac Mo- 
tor Car Co. for the production of 
Army tanks, instead of being built 
at the Cadillac plant in Detroit 
will be built in a new plant at 
Cleveland, Ohio. Thus car pro- 
duction will not be disrupted at 
the main car-producing plant of 
Cadillac because of tank produc- 
tion. The only interference to 
our car production will be caused 
by a cut-back on steel allocated 
for passenger-car production and 
also a cut-back on new tires avail- 
able for passenger cars in this 
country. 

As these various contracts start, 
the labor supply in this vast area 
of automobile plants will gradual- 
ly tighten. However, during the 
changeover in some plants, there 
has been some unemployment. 
Part of this unemployment was 
caused by people rushing to De- 
troit when these contracts were 
first let, thinking that the work 
would be accomplished at the 
point where the contract was first 
let, whereas these contracts were 
in most cases sublet to plants in 
other cities. 

Production of these huge quan- 
tities of weapons for defense cen- 
ters around the Great Lakes area 
because of the large steel produc- 
tion which plays an important 
part in this production. The Great 
Lakes vessels haul 85 per cent of 
the iron ore used in the produc- 
tion of steel. 

It is estimated that our total 
production of steel now is 102,- 
000,000 tons annually. However, 
only 15,300,000 tons will go into 
items for the armed forces. 

These Great Lake carriers also 
haul new automobiles from the 
car manufacturers to Cleveland, 
where they are loaded on high- 
way transports for shipment to 
various parts of the country. 

This great production area of 
the home of the automobile plants 
is beginning to hum in the pro- 
duction of defense weapons and 
every day that passes by means 
this country gets stronger and 
stronger, thus making less and 
less the danger of being attacked. 

Give us a year or two more and 
no nation would dare to attack 
the might of this great nation. 
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Why DURABLE is the word for Hudson 


Nylon or worsted upholstery com- 


bined with crackproof, 


proof, easily cleaned Duro-fab 
trim—tong-wearing and luxurious. 


Rugged, all-welded Monobilt body- 

ond-frame*—most durable and rattle- 

free construction on the market 
*Trade-mark and patents pending 


Heavy box-section steel girders 
surrounding passenger compart- 
ment even outside the rear wheels 
—Hudson is America's safest car! 


Tough steel body bulkheads front 


ond rear—rigid to resist twisting High-compression engine electron- 


end to give longer body life. ically 
unit to 


“*Step-down" designed for 
America’s lowest center of 


j d 





reduce vibration, keep 
engine like new longer. 


Lighter, exceptionally strong 
pistons. Two-piece, heat-resistant 
Austenitic exhaust valves main- 
tain peak performance: longer. 


Only pinned-in-position piston 
rings in the industry result in 
ini oil pti over 





longer engine life. 


gravity—smoother riding with 

less jounce, less wear and tear. 

| 

Only hydraulic brakes with reserve Chrome-alloy cylinder block— 


mechanical system on the some toughest in any car—and oversize 


pedol—best protection in any car! engine bearings multiply engine 
life by thousands of extra miles 


The notes above high-spot the at any price! And it brings the 
great line-up of features that best and safest ride ever known! 
Hudson dealers offer, Some Hudson Dealer Franchises 
There are many more. For in choice localities are open for 
example, Hudson’s exclusive the right men. 


recessed floor (famous “step- Write, wire or phone C.A.J 


down” design) results in lowest- Hadley, General Sales Manager, 
built beauty—handsome styling Scotia en Car Coclenaes WITH THE FINEST FRANCHISE 


that will stay fresh and durable Detroit 14. Michiean. for com- 
for the long tomorrow plete, confidential information 
“Step-down” design also gives on the finest deal in the industry 
the most room in any motor car for dealers. 


IN THE INDUSTRY 


FOUR RUGGED CUSTOM SERIES 
tower-Priced Pacemaker * Renowned Super-Six 


Luxurious Commodore * Fabulous Hudson Hornet 
Standard trim and other specifications and accessories are subject to change without notice, 
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GOT A GOOD 
$ IDEA? 


will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 











Making Noise Amplifier 
For Spotting Trouble 


A NOISE amplifier that can be 

of some assistance in locat- 
ing knocks, clicks and grinds can 
be made by punching a hole in a 
brass carburetor or gas-gauge 
float. Then solder a length of 4%” 
welding rod in the hole, as shown 
in sketch. 

To use, simply touch the free 


end of rod to the part where noise ; 


is suspected and rest end of float 


SOLDER 


lightly against your ear. You'll be 
surprised.—Lynn F. Snoddy, 1622 
Vivian Street, Shreveport, Louis- 
iana. 


Cleaning Return Spring 
Of Carburetor Pump 


W's carburetor pump plung- 
er return spring is very 
dirty and gummy, sometimes it 
cannot be cleaned by merely im- 
mersing in carburetor cleaner and 
blowing off with air. 


In such stubborn cases, I use a 
clean wire brush and start the 
coil spring through one side of 
brush and rotate spring until it 
comes out other side of brush. I 
repeat this operation several 
times until spring is thoroughly 
clean.—Charles T. Levie, Amer- 
ican Tire Company, Atlanta, 
Georgia. 


Replacing Sandpaper 
With Less Effort 


Ww" using a vibrating-type 
sander, you use quite a lot 
of time replacing the sandpaper. 
I always have room and it is just 
as quick to put on two or three 
sheets at a time. When a new 
one is needed, just stop a second, 





AN ACE IN TE 





No. 581 CLUTCH CHATTER TIE R 


for 1949-50 Ford and Mercury 


For a real time-saver in licking a service problem you 
have an ace in the hole when you use a Champ-Item. 
Champ-Items has it — a part to do the job! Originated 
for Easier Service — Better Performance — Driving 


. RIPE io 


ORDER 


JOBBER 


OL COR 





To install No, 581 — Attach front “V" bracket to 
bell housing and slip rear “V" bracket on cross 


Tighten bolt enough to eliminate chatter. 


List $4.00 sex 


member, 


CHAMP-ITEMS, INC. 


oD FROM YOUR [OS TRUE Protea: 


More than 200 automotive replacement parts featured 
in Champ-Items catalog — write on your letterhead for 
a copy. Every uptodate shop should have one 
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tear off the worn one and you are 
ready to go again. 

This is really good when you 
are up on a bench sanding the top 
of a car or side of a van body 
where you have to jump up and 
down every time you change the 
paper—Raymond Calvert, Stand- 
ard Garage, Mount Washington, 
Kentucky. 

Servicing the Carburetors 
On Chrysler Products 


H™: a handy tool I made for 
servicing carburetors, in- 
stalling carburetors or tightening 
carburetor nuts on Chrysler-built 
cars that have air-conditioning 
heaters: 

It is hard to get to the carbu- 


LEAVE ON THIS BEND WHAT ISLEFT OVER 





a 


| 


¢ 








live BEND 
7.2 


retor because heater unit is in 
the way and also the oil-bath air 
cleaner that is on top of the car- 
buretor. I bent an old tappet 
wrench to fit the job, as shown in 
the illustration. It surely does 
work fine-——Herbert McMullen, 
Hancock Motor Company (De- 
Soto-Plymouth), Hancock, Mary- 
land 





Welding Around Holes 
Without Redrilling 


Ww" welding around holes, 
such as broken bumpers, 
license-plate hangers or tail-lamp 
brackets, a round carbon stick 
found in dry-cell batteries comes 
in handy to keep weld metal out 
of the hole. 

The stick can be cut to proper 
size without difficulty and holes 
will not have to be redrilled—C. 
Kernaghan, 2324 Harris, Inde- 


pendence, Missouri. 


When Lining Up 
The Oil Pan 


ene oil pans will not line 
up properly and it’s impossi- 
ble to get screws in. On cars with 
oil pan over front of frame, a tap 
wrench won't work. 

Run a nut onto the correct size 


taper tap and cut off shank. Braze 
end to nut and use it in a socket 
wrench to clean up the hole.— 
L. H. Soelman, Whistler, Alaba- 
ma. 


Preventing the Loss 
Of Drill Keys 


avo loss of electric drill 
key, lay handle across cord 
within 18” of drill and tape both 
sides of handle with adhesive 


tape. 
It will always be there when 


needed. — C. Kernaghan, 2324 
Harris, Independence, Missouri. 


Repairing the Carburetor 
On 1949 Oldsmobile 


Wm repairing a Carter 714 
carburetor on a 1941 Olds- 
mobile “88”, I found I needed a 
rubber seal ring for the hot air 
passage between automatic choke 
housing and carburetor body. 
This part was not available and I 
finally made one by cutting off a 
small section of %” rubber wind- 





(ome meet 
the members 
of the 


WALKER 
LINE 


This famous family of 
Automotive Wires and 
Cables is going ploces— 
and no wonder. Walker 
products are made right. 
Full gauge copper—best 
grade rubber—brilliant, 
lasting lacquer finish— 
mean long, dependable 
service and repeat or- 
ders for Service Stations, 
Dealers and Jobbers. 


“Red” Williams Co. 
Atlanta, Georgia 





of Conshohocken. 
Represented in the South by 


McClintock Sales Co. 
Dallas, Texas 
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shield-washer hose. 

Many different sizes of rubber 
rings and seals can be made from 
different sizes of rubber hose.— 
Charles T. Levie, American Tire 
Company, Atlanta, Georgia. 


Replacing V-8 Ford 
Valve Assembly 


lke REPLACE V-8 Ford valve as- 
sembly all at one time, use 
one half piece of 34” iron pipe 54” 
long. Drill hole in center and 
rivet on discarded hacksaw blade, 


ground down to %” wide, for 
handle. 

Assemble all parts on valve 
stem except guide retainer. 
Clamp top of valve guide to 
spring retainer in side of vise. 
Compress spring and insert tool 
between shoulder on valve stem 
and top of valve guide, resting on 
both guides. Tap assembly in 
block far enough to insert guide 
retainer. Raise spring and re- 
move spacer tool.—C. Kernaghan, 
2324 Harris, Independence, Mis- 
souri. 





INCREASE YOUR 


The Quick, Easy 
Profitable Way 


NO OTHER LIFT DOES THE 
JOB AS WELL NO MATTER 
WHAT THE COST OR CLAIMS 


Guaranteed—Safe—Economical... 


IDEAL FOR... 

Steam Cleaning Racks — Body and Fender Depts. 
— Paint and Brake Depts. — Auxiliary Greasing 
— Shock Absorber Service — Front End Rebush- 
ing — Tightening Work — Undercoating Work. 


ENJOY ADDED 
4 





Cleaning Out Ford V-8 
Accelerator Pump 


0 CLEAN out Ford V-8 (1936- 

51) carburetor accelerator 
pump, check ball and seat passage 
at bottom of pump cylinder. Hold 
a piece of 3/16” tubing with end 
over pump passage and blow with 
compressed air. An old piece of 
Plymouth oil-filter metal line will 
do. 

By blowing at first one end of 
passage and then at other, you 
can clean it thoroughly. Blowgun 
would be too large to reach pass- 
age without aid of tubing —Char- 
les T. Levie, American Tire Com- 
pany, Atlanta, Georgia. 


Repairing Steering Arm 
On 1946-47 Hudsons 


O”* 1946-47 Hudson cars hav- 
ing needle-bearing-mounted 
intermediate steering arm, if bolt 
and nut which lock arm bearing 
to cross member are allowed to 
become loose, then resulting wear 
gives poor steering. When re- 
pairing this you will usually find 
that needle bearing is not worn 
but that inner race of bearing has 
been shifting and has dug out the 
thrust washers at each end of 
bearing. 

To correct, reassemble with 
thrust washers turned over to 
present new surface which is not 
worn. Tighten mounting bolt and 
nut securely. Intermediate arm 
will have no lost motion.—Char- 
les T. Levie, American Tire Com- 
pany, Atlanta, Georgia 





Portable Pneumatic Auto-Lift... 


Lifts either end of any cor to 50 inches with 
safety. No ‘tricky’ attachments required. Load 
is supported by air tight cylinder and made doubly 
safe at any height by automatic safety lock. 





| 
| GM Gets Safer 
| All the Time 

Employees of General Mo- 
tors in 1950 achieved the 
best safety and occupational 
health maintenance record 


Raises car to the most convenient working height. 
Elimi tir back-aching crouch. No part 
of Bay-Lift extends beyond area occupied by cor 








thus saving valuable floor space. Can be moved 
as easily as a jack and used indoors or out by 
simply attaching air hose. Leading car manufac- 


in the firm’s 43-year history, 
the National Safety Council 
revealed last month. 


turers have approved Bay-Lift. 


HEAVY DUTY MODELS FOR TRUCKS 








AT THE SOUTHEAST AUTOMOTIVE SHOW 
ATLANTA, GA., MAY 10, 13 
BOOTHS 248—249—250 








BAY MANUFACTURING COMPANY 


BOX 405—TORRANCE, 


? OVERSEAS DIVISION 


CALIFORNIA 


145 W. 45TH STREET, NEW YORK 19,N.Y 





For the seventh time GM 
was given the _ council’s 
award of honor for distin- 
guished service to safety. 

Despite an all-time peak 
of 465,239 in employment, 
99.65 per cent of all GM em- 
ployees went through the 
year with no working time 
lost because of an occupa- 
tional illness or on-the-job 
accident. 
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Soakeeltod. 


FOR A BETTER RIDE! 


but positive. Gabriels have the 
power to control over the hardest 


As every mechanic knows, it takes 
a ring to seal the power of a piston. 
That's why Gabriel Hydr-O-Shox 
provide long lasting uniform ride 
control. Gabriel's exclusive pat- 
ented piston uses an O-ring seal! 
Gabriel's new valving principle 
attains an extra degree of gentle 
control...not harsh...not soft... 

PATENTED 

PISTON 

USING 

O-RING 


*Patents referred to herein 
are Gabriel Patent Nos. 
2,369,007, 2,394,356, 2,396,227. 
Other Patents Pending. 


als 
Sede 
¢ 


ride conditions. Gabriels have 
more firsts in engineering design 
than any other direct acting shock 
absorber. It pays you to handle 
the leader. 


THE GABRIEL COMPANY 
Cleveland 3, Ohio 


ANTENNAS + THERMOSTATS + COIL SPRINGS + FLEXIBLE TUBING + HELPER SPRINGS - METALUME & “CELASTIC” 
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~ This May (1d aa 
is working for you! 














i HAD ME OUT SO 
{iwas BUT THE MECHANIC s 
THEY SURE WERE SURPRISED pots As ABLE TO raphy 
HO WAS GOING — My ATER ALL. AND HERES 
ae TO ESTING THING ABOUT IT 


BIT OF CREDIT. 
FAST JOB!" HE SAIO. "NATURALLY, , 
CARS RUNNING UKE NEw." 


* & 
. TRICK, HE CONTINUED, 

MECHANIC WOULDN'T TAKE A bpd oe A GENUINE FORD PARTS 

Twar SNATURALLY, (T WAS A ? DE_RIGHT, TO FIT RIGHT, 


yOUR 


Yes, the Genuine Ford Parts sign—promi- 

nently displayed—can mean more Ford 

service business, greater profit for you. So 

get on the Genuine Ford Parts band wagon 

and take advantage of the national adver- 

j tising—like the May 19 LIFE ad shown 

, | ore here—that is a powerful salesman for you. 

D NEVER LOOKED AT IT Tar wi | 

Our mane’ Somer a Heres Why: 

FORD PARTS, | END UP 

a eS to 9 Sign eo mS Attractive 2-color ads like this each month 
isi : reach more than 23,000,000 LIFE readers, 

\aaie | including Ford owners in your area. 





(ar (wt sone 7 / They're continually inded that Genuine 
—— Ford Parts are right r= Fords—made right 
to fit right to last longer. 





SELECTE 


And they're reminded to get the right parts 
for Fords wherever they see the familiar 
blue and white Genuine Ford Parts sign— 
and that means your service department, if 
it is identified with this sign. 








So for extra Ford service business, extra 
May is National Car Safety-Check Month profit, order Genuine Ford Parts from your 


Ford Dealer, today—and ask him how you 


CHECK CARS—CHECK ACCIDENTS can get your Genuine Ford Parts sign. 
FORD Division of FORD MOTOR COMPANY 
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Fruehauf Directors Map 
°51 Plans at Memphis 


HE Fruehauf Trailer Co. is 

looking forward to another 
record year, Roy Fruehauf, presi- 
dent, told the directors in Mem- 
phis, Tenn., recently. 

Fruehauf’s prediction of a 1951 
sales figure that may reach above 
$250,000,000—nearly double the 
1950 record sales total of $132,- 
123,537—was the highlight of the 
session, which marked the first 
time in many years that the direc- 
tors had met away from head- 
quarters in Detroit. 

Other features of the meeting, 
held in Memphis at the invita- 
tion of N. A. Carter, Sr., vice- 
president and head of the Frue- 
hauf-Carter division plants there, 
included formal inspections of the 
Winchester Pike and Kansas 
Street plants, presentation of the 
Fruehauf annual report for 1950 
and a round of business and social 
activities. 

Fruehauf’s report pointed out 
that if the government recognizes 
the vital importance of motor 
transport and sees to it that the 
industry gets the necessary steel, 
aluminum, tires, etc., the firm’s 
sales could very well climb to be- 
tween $250,000,000 and $300,000,- 
000 in 1951. 

“The need for truck trailers is 
here,” he explained “we have the 
business and are daily writing 
more orders. What we need are 
sufficient materials.” Already the 
company has a backlog of $50,- 
000,000 in civilian orders and 
$100,000,000 in government de- 
fense orders, he said. 


Desmond Directs Ads 
For Dodge Division 


An of L. F. Desmond 
as director of advertising 
and merchandising for the Dodge 
Division has been announced by 
E. C. Quinn, general sales man- 
ager. 

Desmond joined Dodge as dis- 
trict manager in the Kansas City 
region. For the last 18 months 
he had been sales supervisor for 
the division. 


Beaumont Dealers Name Felton 


Tom Felton, Sr., has been elect- 
ed president of the Beaumont, 
Texas, Automobile Dealers Asso- 
ciation. Jack Sutton is vice-presi- 
dent and treasurer and William 
C. Ross, Jr., is secretary. 


Cooke of Fort Worth Dies 


W. Steve Cooke, Dodge dealer 
at Fort Worth, Texas, since 1916, 
died recently of a heart attack 
which followed an abdominal op- 
eration. He was 67. For many 
years he was a director of the 
Texas Automotive Dealers Asso- 
ciation. 


Pontiac Films Car History 


A colored, 16mm film showing 
the growth of the automobile in- 


dustry and particularly the 
growth of Pontiac Motor Division 
has been made available to Pon- 
tiac dealers for community use. 
The film is titled, “Through the 
Years.” 
Marvel-Schebler Names Arndt 
Donald N. Arndt has been ap- 
pointed assistant general sales 
manager of the Marvel-Schebler 
Products Division, Borg-Warner 
Corp. He formerly was service 
sales manager of th division. 





HEAVY TRUCK UNIT— 
AEROL capacity 1500 Ibs. 
Handles heavy units as easily 
as lighter units. 


GAS TANKS— 
Remove gas tanks without draining 
tank. 


WHEELS— 
Raise frame of car to remove wheels 
when fender skirt is in the way. 
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3775 E. 77th Street 
Please send me more informatio 


Name 
Address -----------°°"""" 


AEROL LIFTS 


REMOVE 
INSTALL 
POSITION 


UNDER-CHASSIS UNITS 


ina i} ,"" 


Do more jobs—do them quicker— 
with an AEROL LIFT. The AEROL 
LIFT is built for easy, one-man opera- 
tion. The AEROL LIFT raises the 
heaviest truck transmission to bench 
height (37”) and holds it in position. 
Can be used as a floor model or 2-post 
hoist model. Hydraulic jack remov- 
able for emergency use. The AEROL 
LIFT is the most versatile unit lift built 
—at a price you can afford. 


Write for Catalog today or see your 
favorite jobber. 


uMATIC Too. co. 
ision 
OM clevelond 5, Ohie 


2 onthe AEROL LIFT. 





700—Transmission Jack 


No. 44 “Uni-Cradle” jack for servic- 
ing automatic transmissions has been 
added to the line of Walker Manufac- 
turing Co. of Wisconsin, Racine, Wis. 

The lifting-head assembly has four 


pose a ent blades that are a : ; Pp io © D i T$ 
AND CATALOGS 


to make it possible to service any auto- ished for this unit. A 92%° tilting arc 
matic transmission except the Chevro- and “axis-center” rotation make align- 
let “Powerglide.” An adaptor is furn- ment of the dowel and bolt holes on 
the bell housing quick and easy 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


701—T orque ‘Wrenches 


A series of torque wrenches for 34” 
1%” and 34” square drives has been 
added to the line of Bonney Forge & 
Tool Works, Allentown, Pa. 


p £ p r £ C T B A L A N Cc e The wrench features a broad, pre- 
tested tension bar and long, thin design 


lit 





\ 
ST ia E LA ST | C M fou ge) te M '@] U N TS are pivot-mounted to _maintain con- 


stant leverage radius. Calibration scale 
is available in foot-pound or inch- 
pound markings. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


for easy access to tight spots. Handles 


702—Connector Catalog 


A 24-page catalog on its Hydent 
electrical connectors and _ installation 
tools has been issued by Burndy Engi- 
neering Co., Inc., New York 54, N. Y 
Instructions on selecting connectors 
and proper tools are included along 
with illustrated listings 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


703—tLubrication Guide 


Its 1951 lubrication guide for passen- 
ger cars from 1941 through 1951 has 
been issued by The Chek-Chart Corp., 
31 E. Congress St., Chicago 5, Ill. Charts 
on the more popular 1940 models are 
included also. The general instruction 
section has been expanded and addi- 
tional “how-to-do-it” illustrations are 
included. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 
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The Hein. Werner line of hydroulic 
jocks is COMPLETE! iy includes Under- 
Axle Jacks of 1%, 3,5, 8, 12, 20, 30, 
50 and 100 tons Capacity...“Bumper- 
Lift” Hydraulic Jocks for Passenger 
cars...“ Swift-Lift” and Service Jocks 
for shop use, - Cylinder Sleeve Pullers. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 


MR. CHECKERS CLAYTON, of Downtown Motors, inc., Dallas, Texas, says: 


“Hein-Werner PUS/. “RWS 
Hydraulic Jacks Speed up 
body and fender work 
and increase Profits!” 





TELEPHONE RIVERSIDE 5531 
“Gob- Rated “Pruchs” 
Digmouth Dealer in the South 
We Par Parts 


R Plymouth Deoler 
to Alexander Motor Co. os Authorized Dodge - Plym: 
Successor 


DOWNTOWN ....... 


MOTORS, INC. 


DALLAS, TEXAS 
2121 Pacific at Peorl 


February 28, 1951 


Hein-—Werner Corporation 
Waukesha, Wisconsin 


. s have 
a sages in-—Werner Push and Pull Hydraulic Jack 
The six Hein— 


im for then. 
ar i recommend 
yisninaaainee happy with the results eee sae Se 
We are very hap ishing to facilita 
rator wis r profit. 
pynstns prod “os a shop and to make a greater p 
of work thru 








PUMPING UNIT 


There’s no doubt about it . . . the 
Hein-Werner Push and Pull Hy- 
draulic Jack is a Proven profit 
builder, 

Every day, new users report how 
job out-put is stepped up. Their 
business has increased because they 

te lower estimates and 
out sooner than with 
conventional repair methods. 


Unsurpassed for body and fender 
work .. . Easy to set up ... Pushes 
or pulls direct with few attach- 
ments .. . Pump cannot become 
airbound ... Operates at any angle, 
and in any position . . - Push or pull 
with one ram — just turn release 
valve to right or left .. . Available 
in 4, 10, and 20-ton Capacities, with 
complete attachments, 


40h your Jobber or unite jor details 
HEIN-WERNER CORPORATION, WAUKESHA, WISCONSIN 
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704—Detergent Folder 


A folder containing selling sugges- 
tions and tips on establishing carbure- 
tor cleaning services, as well as infor- 
mation on other uses for Gumout, has 
been issued by Pennsylvania Refining 
Co., Cleveland 4, Ohio. It contains a 
diagrammatic sketch showing “16 Pass- 
Ports to Carburetor Trouble.” 

Want more information? Use cou- 
pon on page _ and you'll get it! 


705—Finish ¢ Yompounds 


Three finish treatments for new, used 
and older cars have been placed on 
the market by Liquid Glaze, Inc., 704 
Sheridan Ave., Lansing, Mich 


The compound for new cars embodies 
a non-abrasive, no-buffing cleaner. For 
cars in the 3-month to 18-month classi- 
fication, there is a second cleaner that 
is said to be faster and safer. Liquid 
Glaze Super Sheen is designed for bad- 
ly-weathered finishes of cars over 18 
months old. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


706—End Lift 


Model 76 “Hold-A-Car,” a self-pow- 
ered, hydraulic one-end lift, has been 
introduced by Walker Manufacturing 
Co. of Wisconsin, Racine, Wis. 

Suitable for passenger cars and light 
trucks, the lift has streamlined design 











537.Extra 
Capacity 


BRIGGS 


SHOCK ABSORBERS 


Winter-ruined roads and streets mean more 
shock absorber sales—everywhere. And the 
shock to sell is Briggs. Briggs Shocks are 
built with 53% extra recoil capacity. They soak 
up road shock like an overstuffed cushion; 
they last longer, with less danger of blowouts 
and leaking. Ask your NAPA Jobber for the 
full facts on Briggs Shock Absorbers—53% 
oversize, with exclusive O-Ring Seal for 
uniform performance on amy road, in 

any weather. 


THE BRIGGS SHOCK ABSORBER COMPANY + CLEVELAND 3, OHIO on™ 


1523 Eost 45th Street + 


Division of The Gabriel Company 











and cantilever action to give maximum 
working area. Two adjustments of the 
arms are said to permit handling of 95 
per cent of solid axle or knee-action 
lifting problems. Minor adjustments 
can be used for other models. A me- 
chanical safety device is coordinated 
with the power unit to prevent lower- 
ing in case of hydraulic failure 
Want more information? Use ccu- 
pon on page 158 and you'll get it! 


707—Honing Heads 


Honing heads for its wet honing ma- 
chines are being calibrated in thou- 
sandths to assure greater accuracy in 
feeding, it has been announced by the 
Lisle Corp., Clarinda, Iowa 

When the first bushing in a set is 
honed to size, the operator notes the 
reading on the calibrated head. Using 
this reading as a stop point, operator 
can then hone the next bushing to ap- 
proximate size without constant check- 
ing, a company announcement stated 
Final fitting is done on the pin 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


708—Electrical Plier 


An all-purpose electrical plier, iden- 
tified as No. 150, has been announced 
by Herbrand Division, The Bingham- 
Herbrand Corp., Fremont, Ohio. 


The tool has two side cutters, crush- 
er, stripper and two jaws for bending 
wire, one round and one square. Over- 
all length is 6”. The plier is finished 
in gunmetal with polished heads. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


709—Cam-Angle Tester 


A portable cam angle-tachometer 
tester, featuring two 5” D’Arsonval- 
type meters for fast, accurate readings, 
has been added to the line of King 
Electric Equipment Co., 9123 Inman 
Ave., Cleveland 5, Ohio 

Simplified controls are positioned in 
a single row at bottom of Model G-205, 
as it is identified. When connected at 
vehicle distributor, the tester measures 
engine speed and breaker-point setting 
of both 6- and 12-volt systems. Cam 
angle and r.p.m. are indicated simul- 
taneously on individual meters 

Want more information? Use cou- 
pon on page 158 and you'll get it! 
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Self-Udhering 


MONOGRAMS | 


Chrome - Gold finish 


Dealers coast to coast score Sensational PROFITS 
with AUTOGRAMS. 


AUTOGRAMS SELL ON SIGHT 


A complete set of colorful SELF-SELLING Dealer 
Aids are included FREE. AUTOGRAMS offer you 
that extra volume and greater profits. 


ORDER TODAY FROM YOUR JOBBER 
or write us for full information 


See Us At The 


SOUTHEAST AUTOMOTIVE SHOW 
Booth #309 & 310-A, Building B 


This attractive alphabet- Originators of the Self-Adhering Monograms 
ized stock cabinet FREE 292 Fifth Ave.. New York 1. N. Y. 


with your assortment of 


4UTOGRAMS PATENT NOS. DIGZ0R4, OIE2085 
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Please send me additional information on the following New 
Products described in the May, 1951, issue of Sournrern 
AUTOMOTIVE JOURNAL: 


Nes 





Tear out and mail Soma there, Jom 

















JOBBERS 


Please hold the cans 
that are returned to 
you. A K&W repres- 
entative will call and 
make the necessary 
arrangements for 
their return to the 
factory. 


MANUFACTURERS OF K &W METALLIC SEAL and 
LICENSOR OF K&W MECHANICAL METHOD 


KERKLING & CO . BLOOMINGTON, IND . WHITTIER, CALIF 








710—Specification Chart 


The 1951 edition of its specification 
chart for camber, toe-in, caster and 
kingpin settings is now available from 
Bear Manufacturing Co., Rock Island, 
Ill. It covers American makes and 
many foreign cars from 1928 through 
1951. 

Want more information? Use cou- 
pon on this page and you'll get it! 


711—Fuel-Air Mixer 


An automatic, vacuum - controlled 
secondary mixing device for fuel and 
air, designed to give motorists better 
mileage and smoother performance, has 
been announced by Schneider Carbu- 
retor Co., Inc., 620 Chestnut St. St 
Louis 1, Mo. 

Called the Economizer, the unit is in- 
stalled between the carburetor and en- 
gine mount. No adjustments are ne- 
cessary, the manufacturer stated 

Want more information? Use cou- 
pon on this page and you'll get it! 


7 719—Spraying Kit 


A compact kit containing a pistol- 
grip spray gun with trigger action and 
a spark-plug compressor and tire pump 
is now available from Dupli-Color 
Products Co., Inc., 2440 S. Michigan 
Ave., Chicago 16, Ill 

Factory-set for insiant use, the noz- 
zle and air jet of the gun are perma- 


nently adjusted for spraying 4” to 6” 
from object to be painted. The gun 
can be powered by air sources up to 
35 Ibs. pressure.- The compressor for 
operating the gun, or pumping up tires 
in an emergency, is attached by remov- 
ing a spark plug and inserting compres- 
sor. It can be used to operate an air 
sander 
Want more information? Use cou- 
pon on this page and you'll get it! 


713—Tailpipe Rack 


An improved rack for tailpipes, de- 
signed to hang on the wall or from the 
ceiling, has been made available by 
Maremont Automotive Products, Inc., 
1600 S. Ashland Ave., Chicago 8, Ill 

The ends of the pipes fit into a holder 
and are held in place by a coil spring. 
Pipes can be placed on the rack by 
mounting the holder on the pipe and 
then reaching up and placing it on the 
wall fixture. The rack holds 12 pipes 

Want more information? Use cou- 
pon on this page and you'll get it! 
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HERE’S A REAL MONEY- MAKER FOR YOU 


MAKE QUICK, EASY SALES! 


CASH IN, AS NEVER BEFORE, 
ON THE HUGE CAR-LIGHTER oy 
REPLACEMENT MARKET! os Oa 


Surveys show 3 out of 5 car owners have Lighters 

that are burned out, lost or stolen. This compact, 
colorful counter ond window display, complete 

with action-flasher and new type illumination, 4 
costs only 2% cents per month to operate doy fi 
and night — yet tests show it rings up record- 
breaking soles every day in the week! | 


WITH EACH Ze CASCO 
| LIGHTER DEAL No. L 500 


= CONSISTING OF: Retoil 
6 VIS-O-LITE ILLUMINATED : a 
= =. ex ea\)/ ——staNDARD EQUIPMENT 
. 


CASCO “POP-OUT” . , LTOMOBILES 
pe aa 550 — On MOST A 


CASCO REPLACEMENT $100 
HEATING ELEMENTS 


4p me GET 
| AaB ASHES Q 
NES 


YOUR COST...... 18” 
YOUR SELLING PRICE *31°° 
YOUR PROFIT ..... °12°° 


YOU MAKE A BIG 40% PROFIT 


and get a valuable, illuminated flasher 
display... PLUS a complete kit of other 
sales-making advertising material... FREE 


For new and unusual automotive accessories 
Casco Products Corporation * Bridgeport 2 Conn. 


Southeast Repr: LAWRENCE M. HIRSIG & CO., Southwest Repr: HIRSIG-FRAZIER COMPANY 
201 Hildebrandt Bidg., Jacksonville 2, Fla. Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 





714—Puller 


A slide-hammer puller, adaptable for 
inside and outside pulling jobs, has 
been introduced by Herbrand Division, 
The Bingham-Herbrand Corp., Fre- 
mont, Ohio. 

External capacities are from 0” to 


“Sq se = 


5” and internal gripping is from 1%” 
to 6”. Push-pull holding pins make 
it easy to change jaws from inside to 


other features. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


715—Battery 


A storage battery that uses 1.260 
sulphuric acid instead of the usual 
1.280-1.300 range is now being market- 
ed by Socony-Vacuum Oil Co., Inc., 26 
Broadway, New York 4, N. Y. 

The “210” battery gives slightly low- 
er capacity than conventional batteries 
during its early life, company engi- 
neers said, but after eight per cent of 
their lives are gone, conventional bat- 





outside position. 


Interchangeable pull- 
er jaws, external-action expansion and 
no-pinch slide hammer are said to be 


tery and the new battery have the same 
capacity and from there on the new 
battery is stronger in comparison. The 





NVUra 


@ MILES © PROTECTION 
@ LUBRICATION @ COMFORT 


N PP yroil 


@ When you take the family for a 
joy ride — it will be full of joy and 
not “annoy”, if you remember to add 
Pyroil first. Pyroil assures you a 
smooth, trouble-free ride, becaus¢ 
Pyroil contains the “extra” special 
property of causing oil to adhere to 
metal surfaces. This provides a _ pro- 
tective film of lubrication on metal 
parts. Added miles of summertime driv- 
ing, add extra wear, extra exposure, 
extra friction on piston and cylinder 
surfaces. Pyroil adds extra protection, 
extra lubrication, extra miles to your 
car — extra driving comfort for your 


family and YOL 
Your gas station attendant has Pyroil. 


Add Pyroil — add more joyful miles 
to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating 
oil, Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal sov- 

GIVEN! ings bank—takes coins up to 50c 
@ pieces. MOTORISTS, it’s yours for 

the asking — sent postage paid 











PYROIL 
COMPANY 


564 Main Street 


La Crosse, Wisconsin 


Canadian Distributors 
Central Purchasing 
Agencies, Ltd 
Toronto, Ontario 





XU(ra 
@ SALES © PROFITS 


@ THE YEAR ‘ROUND 
WITH p yroil 


@ Offer your dealers “Consumers” 


Choice” products and make them 
happy (as well as yourself) with extra 
sales and continuous year ‘round pro- 
fits. Life’s too short to wear yourself 
aut trying to force sales of substitutes. 
Pyroil is the Companion of Champions 
— the choice of the motoring pubic — 


the continuous profit maker for jobbers 


and dealers. 


Let a factory representative tell you 
the complete Pyroil merchandising and 


promotion program. 


Southern Representatives 


Southeast 
ss & McPherson Co. 
O. Box 452 
fa Georgia 


160 


Southcentral 
John T. Jolly Sales Co. 
1916—34th Avenue 
Meridian, Miss. 


Southwest 
Hirsig-Frazier Company 
807 Cotton Exchange Bldg. 
Dallas, Texas 





weaker acid is said to make plates and 
other internal parts of the battery 
last longer. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


716—Abrasive Discs 


A single-face, space coat abrasive 
disc for removing paint and soft metals 
and a rapid cool cut, single-face disc 
for light-gauge metals have been added 
to the line of Milwaukee Motive Manu- 
facturing Co., 1825 S. Kinnickinnic 
Ave., Milwaukee 4, Wis 

The space-coat disc reduces clogging 
of space between the abrasive grains 
and gives longer cutting life, the manu- 
facturer stated. The light-gauge disc is 
designed to grind these surfaces with- 
out developing frictional heat to the 
point where warpage occurs 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


717—Shifting Control 


No. 470 gear-shifting control for 
1949-50 Chevrolet cars, consisting of 
two castings and ball and spring socket 
to keep car in gear selected, has been 
introduced by Champ-Items, Inc., 6191 
Maple Ave., St. Louis 14, Mo 

No. 471 gear-shift tension control for 
1940-48 Chevrolets (not shown) is also 


available to provide more positive 
shifting when linkage and shafts are 
worn. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


718—C ~emnenting -Rod Socket 


A straight-walled 7/16” socket with 
1/2” drive for Cadillac connecting rods 
has been announced by Bonney Forge 
& Tool Works, Allentown, Pa. 

It is designed to fit the close toler- 
ances on Cadillac models prior to 1949, 
a company announcement stated 
Over-all saan of the socket is 1 3/8” 

Want more information? Use cou- 
pon on page 158 and you'll get it! 
719—Brake Guide 

A revised edition of its Brake Serv- 
ice Guide has been issued by American 
Brakeblok Division, 4600 Merritt Ave 
Detroit 9, Mich. It covers brakes or 
new models and includes many trou- 
ble-shooting suggestions and illustra- 
tions. There are special sections on 
heavy-duty brakes and hand brakes 

Want more information? Use cou- 
pon on pige 158 and you'll get it! 
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igured on a straight miles-] Jon basis, the best records 
in the 840-mile Mobilgas Econ Run for 1951 were 
made by 15 stock automobiles equipp ith B-W Over- 
drive. On a ton-mile basis, the grand sweepsta® i 
every year from the start of this annual contest supervis 
by the AAA has been equipped with this famous B-W 
transmission unit. Offered on many leading makes of cars, 
B-W Overdrive cuts engine revolutions 30% . . . gives up 
to 3 miles “free” in every 10. 

Made by B-W’s Warner Gear Division, B-W Overdrive is 
an outstanding example of Borg-Warner’s ‘design it bet- 
ter, make it better” policy ... typical of the advanced 
engineering and precision production with which Borg 
Warner serves the automotive industry. 





B-W engineering makes it work 
B-W production makes it available 


Almost every American benefits every day from the 185 products made by B OR 6 -WARNER 


a F THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK 
BORG-WARNER INTERNATIONAL «+ BORG-WARNER SERVICE PARTS + CALUMET STEEL 

DETROIT GEAR « DETROIT VAPOR STOVE « FRANKLIN STEEL «+ INGERSOLL PRODUCTS 

INGERSOLL STEEL « LONG MANUFACTURING + LONG MANUFACTURING CO. LTD. « MARBON 
MARVEL-SCHEBLER PRODUCTS «+« MECHANICS UNIVERSAL JOINT «© MORSE CHAIN 

MMMM] «MORSE CHAIN CO.,LTD. © NORGE © NORGE-HEAT + PESCO PRODUCTS + ROCKFORD CLUTCH 
PRODUCTION SPRING DIVISION »* WARNER AUTOMOTIVE PARTS « WARNER GEAR «+ WARNER GEAR CO. LTD 





720—Fender Welt 


A flexible vinyl-plastic fender welt, 
said to be waterproof, has been an- 
nounced by Chrysler Motor Parts Di- 
vision, Chrysler Corp., Detroit 31, 
Mich. The welt is available in 50’ 
rolls, packaged in convenient dispen- 
sers. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


721—Spark-Plug Gauge 


The K57 spark-plug gauge, including 
eight wire feeler gauges that fold like 
a pocketknife into the holder, has been 
introduced by Bonney Forge & Tool 
Works, Allentown, Pa 


Deep ids 


Each wire is marked with size for 
easy identification. The blade holder 
has an electrode-bending tool attached 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


722—Electrical Tape 


A vinyl electrical tape, said to be 
very thin and yet to have high elec- 
trical resistance and good resistance to 
oils, acids, alkalies and anti-freeze 








In SOME countries, this sign means 
“Guarded Leve trey, 

















Traffic signs all over the world tell you 
what to do and your brakes must obey 
your command. EIS Master and Wheel 
Cylinders, the heart of any hydraulic 
brake system, are produced under rigid 
production controls and are built with 
precision for good efficient service. 


When you service Master and Wheel 
Cylinders, fill with EIS Super 40 
(moderate) or EIS Super 50 (heavy- 
duty) Brake Fluids, 


Ask Your Jobber or 
Write Us Direct. 


EIS AUTOMOTIVE CORP., mivoterown, conn. 








compounds, has been introduced by 
Industrial Tape Corp., New Brunswick, 
N. J. 


Known as Permacel 29, it reportedly 
has 200 per cent elongation. The 
manufacturer especially recommends it 
for ignition systems of trucks and buses 
where it may come in contact with 
severe abrasions, oil spillage and splash. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


723—Masking Tape 


Behr-Cat masking tapes in stand- 
ard-length rolls of popular widths are 
now available from Behr-Manning 
Corp., Troy, N. Y. 

The pressure-sensitive tapes are said 
to have “no flow” resistance to forced- 
dry heat up to 250° and to strip off 
without leaving residue. Resistance to 
moisture, dead-stretch to prevent curl- 
ing and correct tackiness for faster ap- 
plication are other features mentioned 
in a company announcement 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


724—Thread Restorers 


‘A set of eight sizes of thread restor- 
ers has been added to the line of Her- 
brand Division, The Bingham-Her- 
brand Corp., Fremont, Ohio. 

Each die is the same size as the 


matching nut. Regular wrenches or 
sockets can be used, so no special tools 
are required. To restore threads, the 
units are run on and off 
Want more information? Use cou- 
pon on page 158 and you'll get it 


725—Bushing Driver 


A heavy-duty driver set, including 
nine pieces in a metal box, has been 
added to the line of Bonney Forge & 
Tool Works, Allentown, Pa 

The drivers cover a range from 1- 
5/16” to 1 7/8”. They are of selected 
alloy steel and give 
longer wear. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


heat-treated to 


726—Brake Chart 


A brake-block installation guide in 
chart form, measuring 17” by 22”, has 
been issued by The Raybestos Division, 
Raybestos-Manhattan, Inc., P. O. Box 
1021, Bridgeport 2, Conn. Diagrams in- 
dicate location of “forward” and “re- 
verse” shoes with various “cam” ar- 
rangements. Proper location is indi- 
cated in color. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 
(More New Products on page 165) 
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The John Q. Smiths in their “Snappy Eight” 
Off for a party — a half hour late— 

The fan belt breaks—the car stops dead— 
You should have heard what John Q. said— 
Especially what he said about the man who 


had just serviced his car. 


Was This The Car You Serviced? 


...or do you always replace the fan belt before it fails? 


> Everything hangs on the fan belt, color.” Thermoid Fan Belts come to 
cooling, ignition, lighting systems. A you pre-stretched for a longer life of 
sure fire way to lose a customer’s good more dependable service. 
will—and lose the customer, too— 
is to let a broken fan belt leave 
him stranded on the road. 


Thermoid Company « Trenton, New Jersey 


Tell Your Customers These Facts 


To postpone replacing the fan belt is 
About Fan Belts 


simply laying up trouble for the cus- 

tomer and yourself. A fan belt takes an awful beating from 
. oil, grease, engine heat and just plain 

Make your replacements with wear. 

Thermoid Fan Belts. As you know, Automotive engineers advise playing 

inferior belts soon stretch, lose their safe by replacing fan belts every two 

grip, wear out quickly. But Thermoid yeors, or every 20,000 miles. 

Fan Belts are “‘a horse of a different : 
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No other white sidewall tire cleaner will make you nearly as much 
money as you can make from Jarrett’s WITE-WALL. That's because you 
profit in TWO WAYS... and hundreds of operators tell us that EACH 
profit is greater than they have ever made from any other cleaner. 


On the Wash Rack 


Jarrett’s WITE-WALL is amazingly fast. One minute’s easy work, and 
the tire is sparkling, snow-white . . . a job your customers will admire. 
Costs less than 1¢ a tire, too. Jarrett’s WITE-WALL leaves a wax-like 
finish which protects the tire against ordinary road grime. You'll 
make more money and attract more business when you use Jarrett’s 
WITE-WALL on your wash rack. 


On Retail Sales 


Jarrett’s WITE-WALL is packaged in pints for retail sales . . . for those 
in-between touch-up jobs which every white sidewall tire owner needs. 
Even an amateur can remove scuff marks with Jorrett’s WITE-WALL. 
Every white sidewall+ire owner is a prospect. . . especially the women. 





Visit Jarrett Booth #54, Building A 
Southern Automotive Show 
Atlanta, Ga. — May 10th thru 13th 


Satisfaction Given —Not Promised 


CECIL H. JARRETT COMPANY, INC. 


Manutacturer & Distributor of Chemicals and Supplies, Newton, N. C. 


Also TIRE-BRITE (Black Dressing) * SUPER CAR WASH « GOLDEN CONCRETE CLEANER 
Wire Brush Applicators for Jarrett’s WITE-WALL in 3 Different Sizes 
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More New Products 
(Continued from page 162) 





727—Bending Tool 


A tool for making offsets and bends 
up to 180° in light-gauge tubing has 





been announced by Tal Bender, Inc., 
Milwaukee 2, Wis. 

Model 1200, as it is identified, will 
handle tubing with outside diameters 
of 34”, %” and 5s”. No vise or fixtures 
are required, it was stated. 

Want more information? Use cou- 
pon on page 158 and you'll get it! 


728—Manifold Attachment 


An attachment to reduce formation 
of carbon in the manifold and a unit 
for 1949 Chevrolet carburetors have 
been announced by Manifold Hot Spot 
Corp., 73 Main St., Oshkosh, Wis. 

The Vapor-Dome (illustrated) is 
available in two sizes,, both of alloy 


steel. It is said to reduce carbon for- 
mation below the vaporizing chamber 
of the manifold, giving better mileage 
and smoother operation. The Pic-Up 
unit for the 1949 Chevrolet is said to 
block the delayed action of the pump 
stroke, permitting it to operate in- 
stantly upon opening the throttle. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


729—Vacuum Cleaner 


A vacuum cleaner that operates on 


high-pressure compressed air and is, 


suitable for cleaning bins and other 
shop units, as well as cars, has been 
placed on the market by Syntron Co., 
841 Lexington Ave., Homer City, Pa. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


730—Signal Switch 


A self-cancelling directional-signal 
switch, said to fit trucks and most pas- 
senger cars, has been introduced by 
Sparton Automotive Division, The 


Sparks-Withington Co., Jackson, Mich. 
If desired, the switch may be op- 
erated manually without damage to 
contact points. An adjustable bracket 
permits quick mounting on steering 
columns and gives ample clearance for 
gear shifts and for truck air-brake 
arms. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


731—Filter Catalog 


A 52-page catalog on its line of oil 
filters, replacement cartridges and re- 
movable Sedisumps has been issued by 
DeLuxe Products Corp., LaPorte, Ind. 
The catalog includes a section on cart- 
ridge diagnosis, giving tips on re- 


cognizing P 
tion of the cartridge. 


izing engine faults by the condi- 
A section on fil- 
ter specifications for different makes 
and models of gasoline and diesel en- 
gines is another feature. 
Want more information? Use cou- 
pon on page 158 and you'll get it! 


732—Accessory ‘Board 


A steel display board for its line of 
lubricating accessories has been an- 
nounced by The Aro Equipment Corp., 
Bryan, Ohio. Finished in blue ena- 
mel with red and white trim, the board 
is furnished with brackets for erection 
on floor or it may be mounted on wall 

Want more information? Use cou- 
pon on page 158 and you'll get it! 





JOBBERS! 


sealed, moisture-proof bag. 


gasket grease, other foreign matter 


it; they'll sell it. Free sample on request 


one fourth the cost! 


+ +h 


4 Mest, + 





lanolin; guaranteed harmless to skin. Show your dealers 


Bidg. A, Booth 21 


PROFIT MORE 
wtth KNICKS 


BIG 4 ADVANTAGES 


KNICKS MEND-RITE Automotive Products 
Give You Qrave Sales 


Competitive Prices 


@. Complete Line 


Guaranteed Dealer and 
Cc 


a= €atichacti 





KNICKS Mend-Rite Vulcanizing Patches 


Reduce inventory, increase profits. Two specially designed sizes ot 
Mend-Rite Patches are all you need for better results on any vulcanizing 
repair job. Moisture-proof binder, special gauge metal, special rubber 
compounded to assure uniform curing and dependability every time! 
Also, Valve Vulcanizing Units. Each unit pocked in individual heat 


KNICKS Mend-Rite Hand Cleaner 


Scientifically balanced preparation to remove engine grease, brake and 
instantly, safely! Contains 


they'll use 


KNICKS Mend-Rite Super Diamond Flex Units 


Low cost, dependable, profitable way to make permanent tire re 
pairs! Units are flexible, light in weight, high in tensile strength 

. made from high quality materials. Keen feather edge eliminates 
bumping of tire and unbolancing of wheel 
packed in individual, attractively printed bags. Sizes for all re- 
quirements. Equal to or better than a vulcanizing job at less than 


Self vulcanizing units 


See our complete line displayed 
Show 
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Servicing Chevrolet Brakes 
(Continued from page 106) 


For shoe adjustment, an ad- 
justing screw which is threaded 
through a bracket bolted to the 
rear of the transmission housing, 
bears against the underside of the 
outer shoe. A return spring con- 
nects outer shoe to the bracket. 


Hydraulic Brake Adjustment 


1—Jack rear wheels clear of 
floor and remove adjusting hole 
covers from flange plates. 


2.—Turn rear adjusting screw 
(Fig. 7) until a moderate drag- 
ging contact is felt on the brake 
drum and then back off three 
notches. Turn front adjusting 
screw until a moderate dragging 
contact is felt on the brake drum 
and back off three notches. In- 
stall adjusting hole covers. 

3.—Repeat above operation on 
the other wheel. 

Note: Moving the outer end of 
the adjusting tool toward the cen- 
ter of the wheel expands the 
shoes. 








HYDRAULIC BRAKE FLUID 


Why take chances? Play safe! Refill your customers brake system with WARCO 
HYDRAULIC BRAKE FLUID — the brake fluid with a 15 year reputation of safety 


and trouble-free performance. 


Motorists and mechanics everywhere are well acquainted with laboratory controlled 
WARCO. They know the name WARCO is their assurance of quality and uniformity 


year in and aor oat. 


HER WARCO PRODUCTS 
rete) Hydraulic Transmission Fluid 
(For lydrouti Le yg on General Motors Cars) 
‘ARCO “A” Heavy Duty Brake Fluid 
WANARCO ay Absorber Fiuid No. 200 


Houdaille Shocks) 


(For 
WARCO Knee Action and Shock Oil No. 100 
(For Lovejoy, Delco, Monroe shocks) 
WARCO Mo-Tun-Up WARCO “K.0.” 
for sticky valves 
WARCO Liquid Rodiater Seal 
WARCO Li =| Engine Seal 
motor blocks) 


(A Motor Break-in oi!) 
waco you Radiator Flush 
WAROe Lube 
o> Semis and fittings) 
winco Penetrant 
WARCO General Pur; 


(For crac 
WARCO Jack 


xy 
RCO Windshield Cleaner 


waney, oe Universal Joint Boots 


your or write us. 
Sole Manufacturers of 
WARWICK LABORATORIES 


334.42 CLEVELAND STREET. pan Bong N.Y. 


RCO 


WW A 


sa 


Son 
WARCO Gasket Cement Compound 


O Grade a  rerang 





WAREHOUSES 


Herman J. Downey Co. 
Birmingham, Alc. 


Parts Warehouse Co. 
Has, Tex. 


Union Transfer & 
Storage Co. 
Houston, Tex 
West we Rep 
M. L. “Bud” Cohn 
Los Angeles, Colifornia 


Deo Luxe 





4—Lower rear of truck to 


floor. 
Parking-Brake Adjustment 


1.—Set hand-brake lever in the 
fully-released notch of the ratchet 
sector. 

2.—Loosen lock nut “D” and 
draw up adjusting bolt “A” (Fig. 
6) to obtain clearance between 
outer shoe facing and brake drum 
of .010”-.015” measured at a point 
directly above bolt “A”. Then 
hold bolt and tighten lock nut se- 
curely. 

3.—Loosen lock nut “C” and 

draw up nut “B” to obtain .010”- 
015” clearance between inner 
shoe facing and brake drum. Then 
hold nut “B” and tighten lock nut 
“C” securely. 

4—Recheck both facing-to- 
drum clearances. 


Major Service Operations 


The brakes used on the rear of 
1951 114- and two-ton trucks dif- 
fer in construction and wear 
characteristics from all other 
truck models, and when brake 
lining replacement is necessary, 
all shoes and linings must be re- 
placed. 


Brake-Shoe Replacement 


Removal: 

1.—Raise rear of vehicle and 
place on stand jacks. 

2.—Remove wheels, back off 
brake adjustment, remove three 
drum retaining screws and re- 
move brake drums. 

3.—Remove brake-shoe pull- 
back springs, using brake-spring 
remover and replacer. 

4—Remove brake-shoe _hold- 
down bolt, nut and washer and 
remove brake shoes. 

Note: Since stops are located 
on brake backing plates to pre- 
vent pistons from leaving wheel 
cylinders, it is not necessary to 
install wheel cylinder clamps 
when drums are removed; how- 
ever, brake pedal must not be 
depressed while drums are re- 
moved. 

5.—Clean all dirt out of brake 
drums. Inspect drums for rough- 
ness, scoring or out-of-round. Re- 
place or recondition drums as ne- 
cessary. 

6.—Inspect brake flange plate 
for oil leakage past wheel bear- 
ing oil seal. Install new seals if 
necessary. 

7.—Check brake flange plate 
attaching bolts to make sure they 
are tight. Clean all dirt and rust 
from shoe contact faces on flange 
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plate, using fine emery cloth. 
8.—Carefully pull lower edge . 

of wheel-cylinder boots away Whenever you lift the hood... 

from cylinders and note whether 

interior is wet with brake fluid. 

Excessive fluid at this point indi- oy 3 L L 


cates leakage past piston cups, 


requiring overhaul of wheel cyl- “ “ 
inders. : 

Note: A slight amount of fluid wt 4 
is nearly always present and acts 


as lubricant for the piston. 

9.—Inspect wheel-cylinder pipe 
connections for brake-fluid leak. 
If leaking, tighten connections or 
replace fluid line. 


Installation 


1.—Inspect new linings and 
make sure there are no nicks or 
burrs on shoe edge where contact 
is made with the brake flange 
plate or on any other contact sur- 
faces. 

Note: Keep hands clean while 
handling brake shoes. Do not 
permit oil or grease to come in 
contact with linings. 


lubricant on primary” (sliding pi SEALS, PROTECTS, WATERPROOFS 


vot) anchors and on shoe bearing 


surfaces on brake flange plate. ignition systems in 3 minutes’ spraying time... pre- 
Then install shoes, indexing shoe vents hattery-current leakage and spark plug gapping 


ends with anchors and slotted 


ends of wheel cylinders and in- Every time you lift the hood ... every time you sell spark 
dexing hole in shoe web over plugs, battery, or any ignition parts... you can make extra 
hold-down bolt. ; dollars by selling ‘“‘Krylon-izing.” 

3.—Place light film of brake 


ncliatensih am taht diese Raita: anil Just spray Krylon—right from the can—on wiring, battery 


rays ° : terminals and cables, spark plugs and spark plug wells, 
vo Bar wy a bolt distributor head, ignition coil, starter and generator 
— "Usi b a . connections. That’s all! Cost of Krylon is less than 
el ei " ag abn. -e meer _ 40c per application—and 
er and replacer, insta rake shoe j x you can charge $2.95 to 
pull-back springs. ln, $4.95 for the job! 

Note: Spring with green identi- . = pp are ts ‘ 
fication must be installed adjac- th "K rH er Bens - 
ent to adjusting wheel. Large loop ry — ee sic Pvc —pgessope 

‘ “lager” . And “‘Krylon-izing’’ can 
of black spring is installed in bri fit dol 
small hole in shoe web ye eee ee oor 
— 2 . h hold Maite lars. For complete details of 

5.—Tighten lege FP — the Krylon plan, see your 
bolt nuts to give .010” clearance p jobber or write us. 
between shoe edge and flange 
contact faces (Fig. 8). KR YLON, Inc. 

6.—Carefully install drum as- Dept. 1705, 2601 North Broad St. 
semblies and adjust brakes as out- { Philadelphia 32, Pa. 
lined under the heading, “Brake gh Manatacturers of famous WINDSHIELD SEALZII 


ee ” e { 
Adjustment. -4 AcRY uc 5 wy ‘ 
Parking Brake Shoes—Reline Fer Automeot! oO wb 
= SS orenecn, ond ’ ae 
Linings on the propeller shaft Ry 
parking brake are riveted to the , 
shoes. Removal and replacement 
of the linings may be accomplish- 
ed as follows: 


1.—Remove lever adjusting nut FREE SALES HELPS! 


and disengage link from shoe lev- 


bao sais COLORFUL WALL “KRYLON-ize” TAGS NATIONAL 
2.—Loosen outer shoe adjusting BANNER to tie to distributor cop | ADVERTISING 

bolt lock nut and back off ad- to help you sell the . . . they insure repeats to help create sales 

justing bolt until it clears the shoe first job regularly twice a year! for you! 
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web. Disconnect outer’ shoe re- 
turn spring. 

3.—Remove pin lock from out- 
er shoe upper pivot and slide shoe 
assemblies from brake drum. 

4.—Place assembly on bench 
and remove parking-brake shoe 
lever lock rings from shoe lever 
pins and separate inner and outer 
shoes from the shoe lever. 

5.—Remove the rivets, using 
the deliner punches in a brake- 
shoe relining machine. 

6—Wash shoes in cleaning 
compound and buff them on a 


eT fy 
Md WL . . 


wire buffer. 

7.—Install new linings in place 
and starting at center rivet. holes, 
rivet linings to shoe securely. 

8.—Check lining to shoe for air 
gap. A .010” feeler must not en- 
ter at any point. 

9—Connect shoes together 
with shoe lever pins and install 
lock rings. 

10.—Slide shoe assemblies on 
brake drum and index outer shoe 
upper pivot with pivot pin. 

11.—Install outer shoe upper 
pivot pin lock. 


\ 


RROW SELECT QUALITY 


OF COURSE 


THERE'S PROFIT INSURANCE IN EVERY SALE 


Write today for details about Arrow 


GENERATORS ee 
 eeTUiie Sf, lf. 


s PROFIT INSURANCE PROGRAM 


ARMATURES 
“i ’ Ta) =o 


12.—Engage outer lever with 
operating link, install adjusting 
nut and outer shoe return spring 
and adjust parking brake as out- 
lined under “Parking Brake Ad- 
justment.” 


Goodrich Cites Change 
In Uses of Rubber 


W™ is all the rubber go- 
ing? 


Next time you see a B-36 bomb- 
er winging thrcugh the sky you 
will be looking at more than two 
and one-half tons of rubber. Over 
500 pounds of rubber is needed 
to keep a five-ton Army truck 
rolling, while rubber used on the 
Army Jeep tips the scales around 
90 pounds. 

A single, 12-man rubber life 
raft takes 100 pounds of rubber, 
while the latest type inflatable 
bridge pontoons used by the Engi- 
neer Corps. need over 200 pounds. 

The B. F. Goodrich Co. cited 
these facts to illustrate the even- 
tual end products which this 
year’s rubber industry production 
for the defense of this nation will 
include. 

The rubber industry may set 
an all-time record in 1951 by pro- 
cessing an estimated 1,260,000 
tons of man-made and crude rub- 
bers for military and essential ci- 
vilian uses. 

In a normal year, Goodrich says 
the rubber supply is divided as 
shown by the following: 

Tires take 53.6 per cent; inner 
tubes, 8 per cent; camelback, tire 
sundries and repair materials, 5.2 
per cent; rubber footwear, 1.7 per 
cent; rubber heels and soles, 3.2 
per cent; industrial rubber goods, 
belting, flooring and matting, 10 
per cent; coated fabrics and cloth- 
ing, .9 per cent; insulated wire 
and cable, 3.1 per cent; latex 
foam, 2.8 per cent; drug sundries, 
1 per cent; balls and toys, 1.4 per 
cent; other rubber products, 9.1 
per cent of the total 


Automotive Takes to Air 


Automobiles, parts and acces- 
sories ranked among the top ten 
revenue - producing commodities 
air freighted by United Air Lines 
last year, according to E. L. Dare, 
manager of cargo sales. Other ma- 
jor items were machines and ma- 
chine parts, flowers and clothes 


The price of a nine-year-old 
car in 1949 was equal to that of a 
one-year-old car in _ 940. 
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Four-Stall Volume 
(Continued from page 87) 


needed. The quotation for a com- 
plete job doesn’t seem out of line. 
But if these were added to an 
advertised front-end job, the 
price would take on the aspects 
of a come-on. No customer likes 
to think he has been sold a bill 
of goods.” 

It may sound trite to say that 
the work turned out is an im- 
portant factor, but one satisfied 
customer does bring in others. 

“A big percentage of our front- 
end work,” said Ross, “is sent to 
us from service stations, many of 
whom are selling their customers 
tires. The attendants watch 
those tires to see that customers 
get good mileage from them. Nine 
times out of ten an attendant will 
notice the customer needs front- 
end adjustments before the cus- 
tomer is aware of it.” 

When he delivers a car, Ross 
sells the customer on the im- 
portance of having the front-end 
checked regularly. After learn- 
ing something about the import- 
ance of front-end alignment from 
Ross, few have to be urged to 
come back. 

“In this type of work,” Ross 
explained, “there are two kinds 
of customers to deal with—those 
who have front-end work done 
solely to save excessive tire wear 
and those who want that new-car 
‘feel’ at all speeds. A job that 
will satisfy one customer won’t 
necessarily please another. This 
should be learned from the be- 
ginning.” 

Sound work and sound selling 
are the reasons Ross can make his 
department worth four stalls to 
his employer. 

We INVITED Volume 
(Continued from page 82) 


labor sales and parts came to 
$55.22. 

We made many new customers 
with a motor tune-up special for 
$3.50. An example of results may 
be shown in the instance where 
spark plugs, points and conden- 
sers had to be replaced—a sale 
that came to $7.20 in parts and 
$3.50 in labor. 

In another instance we con- 
vinced the car owner we could 
give him a first-rate job on his 
damaged right rear fender. He 
accepted and that came to $12.50. 

However, behind our promo- 
tion we always re-emphasized 
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the same theme—timely mainten- 
ance meant safe and economical 
driving; a car properly serviced 
meant a long-lived car. 

In the shop we drummed on 
the same set of precautions when- 
ever a customer waited around 
or watched his car being repair- 
ed. We advised having cars 
greased every 1,000 miles and 
letting us give it a complete 
check-up at the same time. Our 
lube men inspect a car thorough- 
ly when it is on the grease rack, 
looking for loose or worn-out 


Se, 


parts in the mechanism. What- 
ever we found, we made a note 
of and reported to the customer 
on the spot or when he picked up 
his car. 

Safety and economy were our 
twin objectives — plus a smooth 
ride. 

We wanted the customer to 
get that good feeling of driving a 
better car out of here than the 
car he had brought in. 

Top response in all paper pro- 
motion was, of course, handbills 
People walked in here with our 


lS ae 


AND THERE'S A DOZEN REASONS WHY! 


Send for Arrow's Folder 


RROW SELECT QUALITY 


EY 


A Dozen Reasons Why,’’ Today! 
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’ STARTERS TT). i: ‘ ei) cou 
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card in their hands. They re- 
membered us not only on speci- 
als we offered but called on us 
for every other kind of service 
they happened to need. It is dif- 
ficult to estimate the percentage 
of response due directly to hand- 
bills, eager as we ourselves have 
been to chart such finds in order 
to exploit the best promotional 
means. But we do know response 
is strikingly high on handbills. 
We would judge that direct 
mail takes second place because 
here again, they came to us with 


the card in their hand looking 
for repair service, not necessarily 
the special we had put on. In 
other words, our card on Plyon 
Motors, Inc., was tucked away as 
the new repair shop they were 
going to look into at first oppor- 
tunity and try out, to stick by if 
we proved ourselves. 

We know that newspaper ads 
brought some of these people in, 
but we have less proof to go by 
than any other form. Our feel- 
ing is that a very minor percent- 
age responded to newspaper ads. 





r Business 
e With 


SERVICE MASTER 


penny 


Combination 

STEAM CLEANER 
and COOLING 
SYSTEM FLUSHER 





lf you'd like to boost your 
ae ae 


BOOKLET, “1001 WAYS TO 
EXTRA PROFITS.” No ob- 
ligation. 


Here, in one compact, portable unit, are 
two profit-partners ready to go to work 
for you the minute you put it on your 
floor. It cleans motors . . . chassis . . . 
white sidewall tires . . . prepares for 
undercoating . . . thaws frozen radiators, 
and does scores of other jobs that will 
bring you $12 or more extra profit an 
hour. It back-flushes radiators and motor 
blocks in one operation by a combina- 
tion of heat, chemical action, sudden but 
safe temperature changes and strong 
blast to provide the best cooling system 
cleaning job known to science. You can 
do $300 to $500 extra business a month 
JSrom cooling system cleaning alone! 


In the shop, Service Master Hypressure 
Jenny Combination will save up to 40% 
of your mechanics’ time by cleaning 
dirty equipment , oo repairs. It cleans 
tools, pits, lifts, rs, driveways, etc. 
10 times faster than you can clean 

by band. 


There is a Hypressure Jenny for every Mill, 
Mine, Factory, Farm and Automotive need. 


HYPRESSURE JENNY DIVISION 


HOMESTEAD VALVE MANUFACTURING COMPANY 


P.O. Box 99 


170 


“Serving Since 1892” 


Coraopolis, Pa. 





Our costs on over-all promotion 
come to approximately $275 a 
month. Broken down, it amounts 
to $100 for handbills, $75 for di- 
rect mail and $100 for newspaper. 

Of course, when you talk to a 
customer in the shop, there’s 
nothing better. We would say 
that taking him over to his car, 
pointing to the trouble spot and 
explaining brings almost a 100 
per cent nod to go ahead on the 
repairs. 

That’s one reason why we 
made it a policy when we started 
out in business here to encourage 
customers to come in the shop 
along with their cars and watch 
us work. We were proclaiming 
that everything was open and 
above board for all to see. We 
were not going to deposit cus- 
tomers in the waiting room while 
their cars disappeared upstairs. 
We took pride in our heated, 
completely outfitted and modern 
machine shop, body and fender 
shop, general repair, radio re- 
pair, in our up-to-date wheel 
balancing, brake, motor testing 
and other equipment. We invited 
them to look around and see for 
themselves. The sight of our set- 
up would stimulate a customer’s 
confidence in us 


Where Our Interests Merge 


Likewise, we knew that the 
man who takes pride in his car 
enjoyed watching and liked to 
ask questions about his car. Since 
his car was our common interest, 
why shouldn’t we get together 
on it? 

We also kept in mind the mo- 
torist who likes doing his own re- 
pairs evenings and weekends. 
We stocked up on quality parts 
as well as on a good assortment 
of cleaners and polishes. We 
gladly talk over with the cus- 
tomer the repair he plans carry- 
ing out himself and make avail- 
able to him all the help we can. 

Looking ahead to leaner times 
and tighter controls, we have 
every reason to believe that our 
good and responsible workman- 
ship and honest competitive 
prices will bring us a capacity 
clientele. 

We plan to carry on with the 
three forms of paper promotion, 
with greatest emphasis on week- 
ly handbills. With our mechanics 
alert to our policy of trying to 
save a customer’s dollars by call- 
ing attention to defects before 
real trouble sets in, we _ shall 
continue to contact motorists on 
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OLDSMOBILE QUALITY CONTROL 


Another Big Reason - 
It's Smart to Be with Olds! 


me 


129040 


129035 


129030 


129025 


129020 


1290168 


129010 





A General Motors Valve 


Quality is the major objective at Oldsmobile! Years ago, Oldsmobile 
discovered that quality could only be improved through a system of controls 

rigid controls! This “Quality Control” program makes certain that every 
car that rolls off the line is just as perfect as men, metal, and machines can 
make it. Every part and every activity—from the massive body drop to the 
smallest nut and bolt—is checked thoroughly to meet Oldsmobile’s high 
standards. In the final assembly plant alone, 42 inspection stations and 6 
quality control stations are always on the job, making sure that every 
part that goes into every Oldsmobile is exactly right! That’s why Olds- 
mobile’s “Rocket” Engine is the high-compression leader today! That's 
why Oldsmobile’s “Rocket” Engine cars are setting performance and 
dependability records every day! And that’s why Oldsmobile dealers 
everywhere are more convinced than ever: It’s SMART to BE with Olds! 


noxrOLDSMOBIL 
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our findings. 

Our machine shop will be 
worth its weight in gold if parts 
become scarce. We shall be able 
to fabricate and machine certain 
parts to a large extent. Further- 
more, our shop will stand square- 
ly on its own two feet and not be 
required to carry the burden of 
an inoperative new-car depart- 
ment. 

We believe we have caught 
and can retain the viewpoint of 
the employed business man who 
is dependent on his car to get 


him to work but who wouldn’t 
have too much to spend on its 
upkeep. We expect to go all-out 
to give him the best job we can 
get anywhere—at a price suited 
to his pocketbook 


Sell Body Jobs 

(Continued from page 91) 
before-and-after prints on the 
plate-glass front. 

After seeing pictures on the 
glass front, many spectators step 
in to see others hanging on the 














Engineered by Craftsmen 


. for Craftsmen throughout 
the Wheel Balancing Field. 
LOOK TO D&T FOR 
LEADERSHIP. 


SEE YOUR JOBBER OR 
WRITE FOR CATALOG 


TURNE RK 2S Pp e., 


KOKOMO, INDIANA, u.s.a 





side wall leading into the office. 
In the driveway leading to the 
shop are two display boards car- 
rying still other prints with be- 
fore-and-after contrasts. These 
boards also are visible from the 
sidewalk. Hostettler can take a 
prospect into his office and show 
him a picture folio of other 
camera contrasts. 

“I don’t photograph all the 
wrecked cars I repair,” he ex- 
plained, “but I do try to get pic- 
tures of as many late models as 
possible.” 

Hostettler not only welcomes 
prospects in to examine the pic- 
tures but to walk through his shop 
to see the repair work going on 
His variois promotional methods 
have built his car-repair service 
from occasional work, which he 
used to do in connection with his 
car-wash service, into a 16-me- 
chanic business. The spectator is 
impressed with the assembly-line 
methods. 


Owner’s Not Held Up 


Hostettler’s next problem is to 
show the owner that he is not 
being held up. He makes his esti- 
mate and goes over it with the 
customer item by item, if neces- 
sary, to convince him he is trying 
to save him every cent possible 
He explains what each step will 
require. 

To further convince the owner 
of a wrecked car of the fairness of 
his estimate. he may make him 
an optional offer. “If you don’t 
think the car is worth fixing at 
my estimate,” he says, “I'll pay 
you $250 for it as is. Or I will 
make it look as good as it did 
before the wreck for $600. If, after 
I get through rebuilding it, you 
don’t think it is worth the $600, 
I will still pay you the $250 I am 
offering for it in its wrecked con- 
dition and keep it for my own use 
I figure I can get $1,200 for it as 
a reconditioned car.” 

Hostettler says he makes that 
kind of a proposition on many 
wreck-repair jobs and hasn’t had 
a car left on his hands yet. To 
convince his customer still further 
of his good intentions, he fre- 
quently tells him that if he doesn’t 
think his car is worth repairing, 
Auto Laundry will meet any- 
body’s bid in town in buying it in 
its wrecked condition and still 
give him the option of keeping 
it after repair. 

Hostettler has been in the car- 
wash and car-repair business for 
35 years under the name of Auto 
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Laundry Co. He “evoluted” into 
the repair work from his original 
washing service without really 
intending to do so. In the old 
days some customers used to 
claim that certain fender dents 
in their cars were caused while 
the cars were being cleaned. 
Many were honest in their claims. 
Accepting the theory that the cus- 
tomer is always right, Hostettler 
had these first dents fixed in oth- 
er shops and paid for them. 

Then he put in his own body 
and fender equipment and began 
jumping the gun on all ensuing 
wash customers. As soon as a car 
was brought in for cleaning, he 
looked it over hurriedly for dents 
before the owner got away. If he 
discovered one, he asked, “How 
about rolling out that dent while 
the car is here?” 

This not only forestalled any 
unjustified free fender work but 
obtained a few pay jobs which 
grew into his present big repair 
service. When it became evident 
that there was a good future in 
this work, Hostettler began pro- 
moting it with pictures. 

He says he can’t put his finger 
on the exact dollars-and-cents 
value of the picture promotion, 
but his volume has gained mo- 
mentum since its use. He figures 
that while it has played a strong 
part in helping along the volume, 
the largest factor in his success 
has been his fairness in dealing 
with each first-time customer. 


Three Southerners Attend 
L-M Service Meeting 


ERVICE managers from three 


Lincoln - Mercury dealerships 
in the South last month attended 
the first meeting of the division’s 
new national council of service 
managers. 

They were: A. M. Smith, Dick 
Price Motors, Inc., Wichita, Kan.; 
H. L. Polk, Bagby Hall Motor Co., 
Jackson, Miss., and John Burns, 
Turbiville Motor Co., Houston, 
Texas. 


Autogram Sells 10,000,000 


More than 10,000,000 of its self- 
adhering initials and monograms 
were sold during 1950, setting an 
accessory retail volume mark, 
Signa-Craft, Inc., manufacturer of 
the Autogram line, announced 
last month. Patents have recent- 
ly been granted on the initials and 
other patents are pending, the 
company’s announcement stated. 





Kester Acid-Core Solder is without equal for auto- 
motive work. Made only from the finest grades of 
tin and lead commercially available. Fluxes 
chemically correct. 


Proferred 


Why are Kester Solders preferred by the trade? Be- 
cause the name Kester stands for top quality, depend- 
ability, and uniformity. Kester Acid-Core Solder for 
general work, Kester Plastic Rosin-Core and “Resin- 
Five” Core Solders for automotive electrical work. 


Saves Time 


Get Kester today. You will be amazed at the speed 
and ease that Kester does even the most difficult sol- 
dering jobs. Use Kester once and you will use it 
forever. 


Kester Solder Company 


4201 Wrightwood Ave., Chicago 39 
Newark, N.J. Brantford, Canada 


KESTER 
SOLDER 


The Mechanics Standard since 
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Repair-Order Survey 
(Continued from page 85) 


J. Milton Johnson, Johnson’s 
Auto Repair Shop, Berkeley 
Springs, W. Va—‘“Number of 
orders and gross about same.” 

J. E. Puckett, Puckett’s Garage, 
Clayton, N. C.—‘Number of or- 
ders and gross for the quarter 
about the same.” 

J. M. Drummond, J. M. Drum- 
mond Garage, Huntsville, Ala.— 
“15 per cent more orders in 
March, 1950, and same increase 


for comparable quarters. Gross 
volume up 20 per cent over first 
quarter of 1950. Many good me- 
chanics have gone to defense 
jobs.” 


Higher Flat Rate 


H. H. Jessen, Summerville Ga- 
rage (Buick), Summerville, S. C. 
—“Orders up 25 per cent for 
March, 27 per cent for quarter. 
Gross up 57 per cent. The latter 
part of March showed marked de- 
crease in repair orders and labor 
sales. Our opinion is that this is 





Are You Playing This Tune 
Cash Register? 


Quick returns from sales of the new 
Vapor-Dome will make sweet music 
in the till! 

Dealers everywhere are “joining in 
the chorus” of praise for this new, 
scientific, engineered automotive de- 
vice that: 


Saves up to 10% or more on gaso- 
line by actual test 


Gives quicker warm-up and pickup 
through proper vaporization of 
gasoline 


Reduces carbon formations and 
crankcase dilution 


a Eliminates stalling and choking 


Get on the band wagon! See your Jobber today 


For You, Mr. Dealer and Mr. Jobber, 
it means the melodious sound of added 
sales and profits in the cash register! 


You share in the benefits of—national 
advertising and other Selling Aids fur 
nished by the manufacture 

See us at the SOUTHEAST AUTO 
MOTIVE SHOW in Atlanta on May 
10, 11, 12 & 13 and get first hand in 
formation on how the new “Vapor 
Dome” can ring up new profits for you 
We'll be at Booth 253B 

Building “B” 


° 


“Wor DOME 





anifold hot spot corporation 


Sales Oftice: 
14 Otter St. 
Oshkosh, Wis. 


Dept. 


PATENT PENDING 


Export Office: 
38 S, Dearborn St. 
Chicago 3, Illinois, U.S. A. 


SA-5 








due to cost-of-living increase and 
concern over state and federal tax 
increases.” 

Bob Hagey, Denison Motor Co. 
(Dodge - Plymouth), Oklahoma 
City, Okla.—“Orders up ten per 
cent for March, 16.4 per cent for 
quarter. Gross 15 per cent high- 
er.” 

B. & L. Chevrolet Co., Hills- 
ville, Va—“Orders up 7.65 per 
cent for March, 16.4 per cent for 
quarter. Gross 5.78 per cent high- 
er.” 

Yonce Nash Motors, Columbia, 
S. C.—“Orders about same for 
March, 39 per cent fewer for 
quarter. Gross up 34 per cent.” 

J. E. Rhodes, Roy Murray Mo- 
tors (Lincoln-Mercury), Corpus 
Christi, Texas—‘Eleven per cent 
more orders in March, six per 
cent more for quarter. Gross .9 
per cent lower for quarter.” 

Wyatt Buick Sales Co., Dan- 
ville, Va.—“Orders up 20 per cent 
for March, 15 per cent for quar- 
ter. Gross 40 per cent higher.” 

Charles R. Whipple, Jr., Nelson 
Motors, Inc. (Lincoln-Mercury), 
Columbia, S. C.—“Ten per cent 
more orders in March and for 
quarter. Gross 37 per cent high- 
er.” 

Jack Kennedy, Jack Kennedy’s 
Motor Sales (Nash), Anacostia, 
D. C.—“Orders up 25 per cent for 
March and for quarter. Gross 25 
per cent higher.” 

Boyle Motor Co. (Oldsmobile- 
Cadillac), Sumter, S. C._—“Two 
per cent more orders in March, 
six per cent more during quarter. 
Gross 38 per cent higher.” 

Peaks Motors, Inc. (DeScto- 
Plymouth), Bedford, Va.—‘Eight 
per cent more orders for March, 
five per cent more for quarter. 
Gross down ten per cent.” 

G. M. Lawler, Lawler Nash Co., 
Kansas City, Mo.—‘‘Orders about 
same. Customer labor sales high- 
er. 

Elmo Robinette, service man- 
ager, Black Motor Co. (Dodge, 
Plymouth, Buick, Cadillac, Pon- 
tiac, Packard), Harlan, Ky.— 
“Orders down 15 per cent for 
March, ten per cent for quarter. 
Gross five per cent lower.” 

Sunset Auto Co. (Ford), Sap- 
pington, Mo.—‘‘Ten per cent more 
orders in March, 15 per cent more 
for quarter. Gross 20 per cent 
higher.” 

Grant Motor Co. (Buick), Kan- 
napolis, N. C_—“Orders up eight 
per cent for March, down .7 per 
cent for quarter. Gross up 26 per 
cent.” 
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YOU CAN BANK ON - 


Andrews Ignition Parts, Wire and Cables have served the trade 
for thirty years. 

Yes, you can bank on the Andrews Line because: 

1. Complete line of quality merchandise. 

2. Fast turnover of packaged profits. 

3. Guaranteed for customer satisfaction. 

Next time ask your jobber for Andrews Packaged Profits and 
get top performance results with this 


7 triple-value merchandise. 


CUSTOMER 
SATISFACTION Andreu . 


ndrews 


“war 


ST. LOUIS, MO. 





NOW ...FASTER AND BETTER REFINISHING 
for JOBS of ANY SIZE 
with NALCO INFRA-RED 


LAMPS} and | "Une | 
per em 


No refinishing job is too large—or too small—for you to 
handle faster and more profitably with NALCO Infra-Red 
drying equipment. Engineered for precision drying and bak- 
ing, they give more heat, longer—with minimum trouble. 











7 
SEE US AT 


, NALCO PORTABLE UNITS BOOTH #283 
SOUTHEAST 

For efficient, on-the-spot drying of fenders, tops, and other AUTOMOTIVE SHOW 
auto parts. Available in 5, 6 and 13 lamp units, with ad- 
justable heights. Each unit on casters for easy moving. 


NALCO INFRA-RED LAMPS FREE! 


Long-lasting carbon filaments are especi- YOUR COPY 

ally designed to withstand the heavy de- 

mands of day-after-day usage .. . to 1S READY! 

assure yreater penetration . . . less glare 

: . fewer burnouts. Sealed, reinforced 
—~ bases insure high-temperature durability. 


. 











“Faster, More Profitable Automobile Refinishing.” Write 
today. 


SOUTHEASTERN SALES REPRESENTATIVE 
Henry S. Clark Co., 348 Peachtree St., N.E., Atlanta 3, Ga 





NORTH AMERICAN 
Electric Lampe Cs. 1074 Tyler St. St. Louis 6, Mo. 
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Southern Jobbers 
(Continued from page 101) 


ers. 

A cocktail hour and banquet at 
the Biltmore Hotel on the night 
before the show opening high- 
lighted the social activities. 
“There will be no speakers at the 
banquet, just excellent entertain- 
ment and fellowship that will 
make the program ‘tops,’” said 
Frank J. Merryman, chairman of 
the banquet committee, in an in- 
vitation mailed to exhibitors and 
sponsors. 


The closed - sales - conference 
program for the morning hours of 
the show, so successful in past 
years, is being followed again. 
Conference hours were scheduled 
from 9 a. m. until 1 p. m. on the 
first three days of the show, dur- 
ing which time only exhibitors 
and sponsors are to be admitted. 
Visiting hours for non-sponsoring 
wholesalers and tradesmen are 
from 1 p. m. until 6 p. m. on all 
four days. 

“Arrangements are completed 
for a very fine restaurant, where 
hot lunches are obtainable right 








Here is the Inside Story of Why 


Holfast is BEST 


Prove to yourself that HOLFAST has quality 
your customers can see and will want 


It’s simple! FOLLOW THESE EASY STEPS. 


1. Examine the unretouched pho- 
tograph shown below, which pic- 
tures nine different, well-known 
fan belt brands on today’s market. 
Each has been cut to show con- 
struction. 


se 4. Turn the page 

upside down and 
see if you selected 
HOLFAST. 


LSV4IOH S! Ayyonb yo ar10y> 4nod ‘yy61z sequin, pajrajas NOA 4) 
Visit Us in Booth 17 


At The Southeast A 


by YOUR test! 


2. Select the belt that appears to 
you as the best in quality and 
enginering. 


3. Note the number appearing 
below your first choice. 


If you are not now 
selling Holfast pro- 
ducts, it will pay 
you to see your Hol- 
fast jobber today! 


The 
HOLFAST 
Rubber 
Company 
Atlanta, Georgia 





utomotive Show 











Acting Secretary Gee 


on the grounds and in pleasant 
surroundings,” Steward announ- 
ced late last month. “Provisions 
for snack bars in each building 
have alsc been made.” 

Wholesaler directors for the 
1951 show are: M. D. Taylor, Tay- 
lor Parts & Supply Co., Inc., An- 
dalusia, Ala.; John Rogers, John 
Rogers Co., Atlanta; Max Hayes, 
Hayes & Hopson, Inc., Asheville, 
N. C.; Lester Flowers, The Flow- 
ers Co., Hickory, N. C.; Joseph W. 
Black, Black & Co., Knoxville, 
Tenn., and George V. Gilbert, 
Piedmont Auto Exchange, Char- 
lotte, N. C. 

Manufacturers’ representatives 
on the board include: A. Lee 
Proctor, Black & Decker Manu- 
facturing Co., Atlanta; Henry S. 
Clark, Atlanta; H. Fletcher Jones, 
Walker Manufacturing Co., At- 
lanta; Frank J. Merryman, At- 
lanta; Bert Kaple, Atlanta, and 
Harry F. Gee, Jr., Federal Mogul 
Service, Atlanta. 


Shreveport Jobbers Organize 


The automotive wholesalers of 
Shreveport, La., have organized a 
special section within the Cham- 
ber of Commerce. Edward J. 
Crawford of the Crawford Co., 
Inc., is chairman, Warren Parrish 
of Interstate Electric Co. is first 
vice-chairman and Jimmie Pres- 
ton of Tri-State Automotive Co. 
is second vice-chairman of the 
group. 


Automatic Steel Names Franklin 


Curtis Franklin has been elect- 
ed chairman of the board of Auto- 
matic Steel Products, Inc., of Can- 
ton, Ohio. He had been secretary, 
treasurer and director of the com- 
pany. 
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IN sie y. 
joblher dolormiern tien 


Dear Editor: 

I have read with much interest 
the two articles entitled “Dear 
Boss” and would like to add my 
comments. 

Having been a jobber salesman 
for 15 years before going into 
business, I can appreciate the 
feelings expressed by Mr. Zollin- 
ger, but I can also understand the 
position taken by the factory rep- 
resentative. 

Having a business that I can 
call my own, I have worked out a 
plan that I think is helpful to both 
my salesmen and the factory men 
that travel with them. I know 
that it costs a factory quite a lot 
of money to have their men do 
missionary work. 

It is always to the advantage of 
both the factory and jobber, as 
well as the jobber salesman, to 
travel with such men because it’s 
as Mr. Zollinger says—that he is 


Editor’s note: The March 
issue carried a letter from 
Richard H. Zollinger, jobber 
salesman of Washington, D. 
C., in answer to a statement 
in the January issue by a 
salesman for a manufactur- 
ers’ agent that “jobber sales- 
men are lazy.” Here’s a com- 
ment on both viewpoints 
Any further discussion is 
welcomed by the editors 


always willing to learn something 
new. But I don’t exactly agree 
that this can be done in sales 
meetings as well as it is done 
when traveling because these men 
are trained in the selling of their 
line and usually to a perfection. 

It is quite true that the factory 
man uses up a little more time 
of the jobber salesman. But after 


This exhibit at the annual convention of the Louisiana Automobile 
Dealers Association last month at New Orleans was sponsored by the 
Associated Automotive Wholesalers of New Orleans, Inc. The panel 
at left listed the names of the 30 sponsoring members of the associa- 


tion, of which R. E. Zerlin is president. 


The young lady, a professional 


model, distributed book matches which also emphasized the theme, 
“Get It from Your Jobber.” Display material was developed by the 
Automotive Advertisers Council. 


rv 


ELLE 
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he has left, I believe any loss that 
the jobber’s man has suffered is 
offset by the better story that he 
can tell to increase his sales. 

When I have factory men travel 
with my men, I always have them 
contact only the accounts that are 
customers of that particular line 
or else are good prospects, there- 
by giving them the story more 
often. I don’t believe this is a 
waste of time. 

Another thing to prevent the 
factory man from getting a cus- 
tomer sore is easily done by the 
jobber salesman’s knowing his 
customer. Then he can brief the 
factory man on how much time to 
take, as well as the proper ap- 
proach to use. 

About salesmen leaving late in 
the morning, I believe this can 
be eliminated by setting the time 
that both the factory man and 
jobber man are to leave from the 
hotel or store. All factory men 
like to make sales, but above all 
I don’t believe any of them want 
to do anything that will hurt the 
jobber, because in turn that will 
hurt them. 

I also believe that with the 
young factory’men a lot can be 
passed on to them by the jobber 
salesman if the jobber man would 
not feel that these factory men 
are superior to him. There are 
very few factories that have men 
in their employ that want them to 
take the attitude of “know it all.” 
If this does happen, then it is time 
for the jobber salesman to report 
this to his sales manager, who is 
the man to make the correction 

Yours very truly, 
(Signed) 

Haroip J. DELHOMMER, 
Harold, Inc., 

Lafayette, La 


John Storseth, formerly with 
Service & Supply of Amarillo, is 


now city salesman for Smyth 
Auto Supply Co., Inc., there, 
Sales Manager Johnson Whitsett 
reported last month 
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225 Southwestern Members 
Attend NSPA’s Conference 


1TtH 225 members in attend- Southwest Automotive Show on 
W ance from seven South- April 26. 

western states, the National The admonition to “Mobilize 
Standard Parts Association drove for Action!” was delivered by as- 
home its message, “Mobilize for sociation executives and members 
Action!” (to keep ‘em rolling on the morning speaking program 
again) in a sectional meeting in which ended with a “dutch treat’ 
Oklahoma City on April 25 be- luncheon. 

fore the opening of the Ninth C. H. Mountjoy of The Mount- 





for Shop or Home! 
A REAL PROGRAM 


for Profitable Resale! 


Manufactured 
And Gucranteed 
By The Mokers Of 


; HARTMAN 
¢ Rapid 
PLENTY OF DEALER MARGIN! BATTERY 


Biggest bargains available anywhere against 
vous Sania heat! Last year, hundreds of CHARGER Ss 
dealers, repair shops and service stations took 

advantage of Fast Cooler quality and prices! This 

year, YOU too have an opportunity to make the 

most of Fast Cooler Fans—designed to meet all 

normal needs for summer cooling in homes, 

offices and stores. 


ALL-PURPOSE HANDI-FAN 


Portable 16” Model. Use it for air circulator, window fan, 
kitchen fan. All steel, mahogany Hamerloid finish. Moves 
over 1700 cubic feet of air per minute. Sensational value! 
3-Speed Switch—RETAIL $39.95 

Single Speed— RETAIL $34.95 


Plus Exense Tax 


20” WINDOW FAN 


Moves over 3500 cubic feet of air per minute. New quick 
installation mokes fan portable from window to window 
in @ moment. Quiet rubber-insulated motor ing. 
Fits windows 29” to 362". Rugged steel construction, 


Beoutiful finish. Outstanding buy! RETAI $59.95 
Contact Your Jobber At Once! 


us! SOUTHWEST AUTOMOTIVE 
See SHOW + ATLANTA 
BOOTHS A78-A79, MAY 10-13 


ASSOCIATED EQUIPMENT CORP. 


5147 NATURAL BRIDGE AVE. ST. LOUIS 15, MO. 


























joy Company of San Antonio, 
Texas, presided as chairman and 
introduced speakers and _ their 
subjects as follows: 

L. W. Barnett of the Cogdell 
Auto Supply Company of Fort 
Worth, Texas, on “You Better Be 
Thinking Or 4 

Fred S. Roberts, senior vice- 
president of NSPA, on “Gold in 
Them Thar Seven Southwestern 
States.” 

C. A. Klaus, junior vice-presi- 
dent of the association, on “Our 
Assignment: Keep ’Em Rolling.” 

Vernon Kleier, Winfield, Kan., 
jobber on “Jobbers Mobilize!” 

M. W. Bazner, member of the 
NSPA marketing-research com- 
mittee, on “Essentality of Auto- 
motive Equipment in the Defense 
Program.” 

“Government Controls, Alloca- 
tions, Price and Wage Freeze” 
were discussed by J. L. Wiggins, 
executive vice -.president, and 
Harold T. Halfpenny, legal coun- 
sel, of the association staff. 

This discussion was turned into 
an open forum and the closing 
address, “Mobilizing Our Indus- 
try for Action,” was delivered by 
the association president, C. C 
Tapscott. 

In addition to serving as chair- 
man of the sectional conference, 
Mountjoy headed a committee of 
Southwestern jobbers who com- 
pleted arrangements. Other mem- 
bers of the committee were: 

L. W. Barnett; C. B. McMillan, 
Standard Motor Supply Co., 
Tulsa, Okla; Paul Woolwine, 
Woolwine Supply Co., Pratt, 
Kan.; Doyle Moore, Automotive 
Supply Co., Little Rock, Ark.; D. 
L. Naylor, Auto Spring and Sup- 
ply Co., Wichita Falls, Texas, and 
Joe S. Owens, Owens Supply Co., 
Enid, Okla. 


Booster-Jobber Meeting 
Set for San Antonio 


page and jobbers of Texas 
are expected to converge on 
San Antonio on Saturday, June 2, 
the date set for this year’s annual 
Booster-jobber meeting sponsored 
by Automotive Booster Club No. 
30 of Houston, Texas. 

Jack Zell and John Reed, mem- 
bers of B-30 who live in San An- 
tonio, are in charge of arrange- 
ments and Zell has announced 
that one of the principal speakers 
will be A. L. Barnett, first vice- 
president of B-4 in Dallas. Zell is 
attempting to get another prin- 
cipal speaker also. 
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Purolator Products Names Bell has been with the firm 
Markert and Bell since 1926, advancing through 


Tom Stewart Dies on Se f 
At Charlotte production jobs to factory man- 
| peg of H. Joseph Markert ager in 1949. He will continue as 

T. R. Stewart, president of of Westfield, N. J., and Al- factory manager at Rahway, N. J. 
Stewart Supply Co. at Char- bert E. Bell of Union, N. J., as - 
lotte, N. C., died suddenly vice-presidents of Purolator Prod- Missourians Study “Care” 
April 29. ucts (Canada), Ltd., has been an- 

“Tom,” as he was known nounced by Ralph R. Layte, presi- A presentation of the “Care 
to thousands in the industry, dent of the parent company. Will Save Your Car” program was 
had been a jobber for a gen- Markert joined Purolator Prod- given to about 30 jobbers and 
eration and a half. ucts, Inc., in 1946 as general audi- their salesmen in the St. Louis, 
tor. Three years later he was Mo., area at a meeting scheduled 
appointed a vice-president and April 24 by the Automotive Ad- 
comptroller of U. S. Company. vertisers Council. 











Southwest AAR Meets 
At Oklahoma City 


W™ 14 members present and 
only four absentees, the 
Southwest Group, Automotive 
Affiliated Representatives, con- 
vened in executive session on 
April 24 in Oklahoma City, Okla., 
with Ed L. Lee, executive secre- 
tary of the group, present. 

Lee later reported that the 
group discussed its publicity pro- 
gram and its sources of informa- 
tion on government controls, oth- 
er than factories which members 
represent. Lee explained to the 
group the workings of a new fac- 
tory investigation procedure. 

Frank Brogan, co-director, pre- 
sided in the place of the injured 
Leo Kennedy, director of the 
Southwest group. Kennedy’s right We Pecipreet “Srovity 
foot, crushed when he fell from a Action” Recoil Meche- 
step-ladder while doing some nism ...locks ot any 
work at his church, is in ——_ ¥ MODERN Gestred tongs 
and he gets about on crutches. : ci aeneee ahi 

There were short addresses by Vv EFFICIENT ~ asda 
Kay Kneisly, of the Irving-Cloud , Vv ECONOMICAL 4 kink-proof cord! 
publishing Co., and George Wor- 


cester, a former president. TROUBLE LIGHT - 
> Oil and Water 
Culhane to Direct Sales REELS 1 = Rectstont cord! 


For United Motors dr Canseiteile ever 
PPOINTMENT of Charles P. available in either ere 


Culhane as general sales WALL or CEILING MOUNTING No more tangling in a clumsy wire 


manager of United Motors Serv- (ULUSTRATED) “booby trap’’ that’s always in your 
ice, division of General Motors, way, cousing short tempers ond 
was announced April 29 by W. N. ON LY painful accidents! Save time, trouble 


Potter, general manager. ; and money the Cordomatic way. 
Culhane succeeds L. W. Martin, Cordomatic works like a window 
who died April 16. shade—just pull out the length of 
Culhane has been eastern re- cord you need, and it locks in place 
FO 





tq Ne instollction costs. 
Just hang up, plug int 











*% New Stubby” Hondie! 








gional manager for United Mo- R20 EXTENS! ON MODELS automatically! A flick of the wrist, 

tors Service since 1946. and z-2-zip, it rewinds itself. One 
Cordomatic Trouble Light Reel will 

outlast a dozen ordinary drop cords. 


AVAILABLE THROUGH YOUR 
The annual jobber-Booster out- LOCAL AUTOMOTIVE JOBBER 


door get-together of A.B.C. No. 6 ~ 

will be held May 26 at Atlanta. SOCIO oo ws canD CD OU © Ca 
Plans are to hold this annual | §XECUTIVE SALES OFFICE: 5600 GREENE STREET. puiapevpnia 44, PENNA. 
event at Mike Benton’s country 
estate north of Atlanta. 


B-6 to Fete Jobbers May 26 
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It’s time we got working mad! 





As we listen to the latest insults from 
Moscow, we're likely to get fighting 
mad. 


Instead, we'd better use our heads 
and get working mad. 


It is clear by now that Stalin and his 
gang respect just one thing—strength. 
Behind the Iron Curtain they’ve been 
building a huge fighting machine 
while we were reducing ours. Now 
we must rebuild our defenses—fast. 


As things stand today, there is just 
one way to prevent World War III. 
That is to re-arm—to become strong— 
and to stay that way! 


This calls for better productivity all 
along the line. Not just in making 
guns, tanks and planes, but in turn- 
ing out civilian goods, too. 


Arms must come first. But we must 
produce arms at the same time we 
produce civilian goods. 


We can do this double job if we all 
work together to turn out more for 
every hour we work—if we use our 
ingenuity to step up productivity. 


All of us must now make sacrifices 
for the common good. But we’re 
working for the biggest reward of all 
—peace with freedom! 





FOR A FREE COPY OF “THE MIRACLE OF AMERICA” 
MAIL THE COUPON to Public Policy Committee, The Advertising 
Council, Inc., Dept. B.P., 25 West 45th Street, New York 19, N, Y. 


Name 


Address 
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Five Southerners Speak 


At AERA Meeting No Other Car Washer 
i lie program for the 29th an- 


nual convention of the Auto- Offers You All the 


motive Engine Rebuilders Asso- 
ciation, held May 7-9 at Hotel a 
Sherman, Chicago, included ad- Advantages of the 
dresses by five well-known 
Southerners. 

H. B. Truslow of Richmond 
Auto Parts, Richmond, Va., presi- 
dent, was to discuss “Cold Weld- 
ing.” Other Southerners and 
their subjects were: J. C. Rogers 
of John Rogers Co., Atlanta, Ga., 
on “Engine Cleaning”; Robert E. 
Phelps of Phelps-Roberts Corp., 
Washington, D. C., on “Shop 
Catalog”; Jack Wray of Wray 
Parts & Machine Co., Houston, 
Texas, on “Sleeve Installation,” 
and J. K. Garner of Mississippi 
Tractor Parts & Implement Co., 
Greenwood, Miss., on “Conver- 
sion of Engines to L. P. Gas.” 

C. C. Tapscott of McQuay-Nor- 
ris Manufacturing Co., St. Louis, 
Mo., was to speak on “Let’s Face 
the Facts.” Jack Wiggins, execu- 
tive vice-president of National 
Standard Parts Association, had 
the topic “Washington Situation.” 

Addresses on other technical 
subjects, manufacturers’ confer- 
ences and the annual banquet 
completed the program. R. G. 
Patterson is executive vice-presi- 
dent of the association. 


New Orleans Wholesalers — WAVEWASH 
Hear Forsyth, Herbert 


WENTY members of the Asso- 

ciated Automot've Wholesal- | YOU can quickly tuxn car washing from an 
ers of New Orleans heard an ex- | unprofitable accommodation into a money- 
planation of the use of DO-97’s making, trade-building operation with 
by Morris Forsyth of New Or- Wavewash! And your investment will be 
leans Auto Supply Co. at their extremely low! 


“a0 wg fy _—_ di- Service stations, garages and car dealers piping required. — 
=——_\. = STUSt*, Om everywhere are demonstrating the profit © No extra installation 

tor of SouTHERN AUTOMOTIVE possibilities of Wavewash daily! All claims costs. 

JouRNAL, was introduced by the | made for Wavewash are proved by actual @No extra space re- 

association president, R. E. Zerlin field performance! ; quired. Wavewash 

of New Orleans Auto Supply Co. spans the car. 

He complimented the members on @ Reaches all parts of 

their progress since the associa- the car. 

tion was organized a few years 

ago. 


@ Comes to you com- 
plete. 

@ Just attach to your 
water line. 

@ No tracks to lay. 

@No tanks or special 


You well know that car owners prefer to 
patronize an establishment that offers a com- 
plete service, including car washing ...and eg ere een 
that modern equipment like Wavewash gant. aw matate- 
attracts trade. Therefore, investigate Wave- nance cost. 

" wash. Write today for new free folder — @ One operator can 
Kramer Succeeds Gieselman “How Do YOU Wash Cars?” wath 4 te 6 cars an 


” . hour. 
“< f eey Pa ee Sales Representatives Coast to Coast 
ceeded Walter Gieselman as rep- ~ " : 
resentative for Proto tools in trey 7 JOBBERS: A few choice territories still open. Write today! 


Oklahoma. Gieselman has moved 


\ 
back to St. Louis. Harry Robert- PHI L 1p5 


son has been added to the Proto Vaayy 
= 


sales force and will headquarter 
in Lubbock, Texas, after June 1. 
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PATENTED 
SPRING SUPPORTS 


The spring supports in the Accurate 
Powerflex clutch plate provide a full 
bearing surface for both ends of each 
spring, thereby greatly increasing the 
effective life of the springs. In addi- 
tion, they prevent springs from col- 
lapsing, breaking, or becoming loose 
and rattling. This ingenious and ex- 
clusive use of spring supports, enables 
the Powerflex plate to dampen vibra- 
tion more efficiently and to give the 
car-owner many extra miles of good 
clutch service! 


WRITE FOR DETAILS 


Exclusive Features of the 


CLUTCH PLATE 
® Self-Aligning 
Hub Splines 
@ Flat-Top Cushion 
® Spring Supports 
® Safety Stops 


There’s a New Powerflex Clutch Plate 
in Every ReNu-Accurate Clutch Set 


12435 EUCLID AVENUE - CLEVELAND 6, OHIO 
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The new home of McClintock 
Sales Co., Inc., at 2631 Commerce 
St., Dallas, Texas, provides 8,000 
square feet of floor space and a 
50-by-100 paved parking area. S. 
M. “Sid” McClintock heads the 
company, which for 15 years had 
headquartered on Jackson Street 
in Dallas. 


Grey-Rock Names Sachs 
As Sales Executive 


W. Sacus has been promot- 
@ ed to assistant sales man- 
ager of the Grey-Rock Division of 
Raybestos-Manhattan, Inc., it has 
been announced by J. A. Wheat- 
ley, Jr., sales manager 
Formerly sales promotion man- 
ager, Sachs has been with the di- 
vision 27 years and is widely 
known to the trade. 


Warehouse Distributors 
Meet at St. Louis 


HE Automotive Warehouse 
Distributors Association, 
Inc., composed of 18 warehouses, 
held a two-day business session in 
St. Louis, Mo., recently. Eleven 
manufacturers addressed the 
meeting. 
J. S. Connell of Dallas, Texas, 


is president of the association. 


Fram Expands at Washington 


Fram Corp. has increased its 
Washington, D. C., staff and mov- 
ed to expanded quarters at 300 
Hibbs Building there. Henry T. 
Parrett, manager of the Washing- 
ton branch, has been elected a 
vice-president. 


“Conditions in general in our 
territory seem to be normal,” R. 
A. Lockney, sales manager of the 
Automotive Division of Oklahoma 
City Hardware Co., Inc., Okla- 
homa City, Okla., reported last 
month. “The first quarter of 
1951 has resulted in some disap- 
pointment, even though we are 
ahead percentage-wise over the 
first quarter of 1950.” 

* * * 

Leonard Connett of Piston Ring 
Service Co., New Orleans, La., 
could really “point with pride” 
last month at 18 crates in his big 
shop. They contained Caterpillar 
crankshafts which a New York 
exporting firm had referred to 
his company for grinding for a 
South American establishment. 





MEWA Atlanta Meeting 
Hears J. C. Parker 


N ADDREsS by President James 
C. Parker on the problems 
of managing a wholesaling busi- 
ness under a defense economy 
was one of the highlights sched- 
uled for the Southeast business 
conference of Motor and Equip- 
ment Wholesalers Association at 
Biltmore Hotel, Atlanta, May 9. 
Albert S. Hatcher of Macon, 
Ga., Southeastern states director, 
was to preside at the meeting. 
The conference was held the 
day before the opening of the 
Southeast Automotive Show and 


BALANCE 
os needed ! 


Mr. Hatcher 


all wholesalers and manufactur- 
ers participating in the show were 
invited to attend. 

Prominent wholesalers from the 
Southeast participated in a panel 
discussion at the afternoon ses- 
sion, dealing with such subjects 
as “Importance of Maintaining 
Sound Customer Relationships in 
the Sellers’ Market,” “Ways and 
Means of Reducing Operating Ex- 
pense” and “Increasing Personnel 
Efficiency.” 

Association staff members sche- 
duled to address the meeting in- 
cluded: B. W. Ruark. general 
manager, who was to discuss the 
effect of price discrimination on 
the wholesaler’s profit outlook; J. 


PERFECT > 


WHEEL WEIGHTS 


The Wheel Weight 
that lives up to its name 


Howard Reed, management and 
legislative counsel, and Richard 
A. Melvin. 


South Gate Names Alabamian 


Max Eisenberg of Alan Sales 
Co., Birmingham, Alz., has been 
named representative for South 


@“u" TYPE— 

A favorite in the 
industry. Fits ALL 
rims having factory 
trim rings except 
late model Cadil- 
lacs. 


@“c” TYPE— 

The “‘C"’ type 
weight (new style) 
in six sizes will give 
most satisfactory 
results on passen- 
gercars with “K" or 
“L” type rims. 


@ “SPECIAL” TYPE— 
Made for late model 
Cadiilacs with hub 
caps covering en- 
tire wheel, except 
1951 model for 
which ‘'C"’ type 
weight is recom- 
mended. 6 sizes. 


PERFECT EQUIPMENT CORP. 


804 W. Morgan St. KOKOMO. IND. P.O. Box 706 


Gate Brake Specialties Co. in Mis- 
sissippi, Alabama, Tennessee and 
North and South Carolina. He 
will headquarter at 429 South 
20th St., Birmingham. 
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Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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All these ECHLIN Extras at no extra cost to you... 


/ 


FREE FLOATING SPRING 
GREATER PRECISION 


MIRROR FINISH TUNGSTEN 
COPPER CONDUCTOR STRIP 


CONTACTS 
COILS® CONDENSERS 
& OTHER AUTOMOTIVE 
FLECTRICAL PARTS 


ECHLIN MANUFACTURING COMPANY © 228 EAST ST., NEW HAVEN 5, CONN. 





These men will lead the Automo- 
tive Wholesalers Association of 
Alabama during the next 12 
months. They are (1. to r.): Front 
row, W. H. Metcalf of Montgom- 
ery, director; E. D. Henley of 
the Birmingham Electric Battery, 
Birmingham, president; MVM. D. 
Taylor of Andalusia, director and 
immediate past president and 
Carl Davis of Mobile, director; 
back row, Earl Slye of Ensley, di- 
rector; P. J. “Pete” Sawyer of 
Anniston, vice-president; Leon 
Jones of Selma, director, and 
Nathan M. Roberts, who continues 
as executive secretary. Officers not 
present when the picture was made 
are Lee ’, Meriwether of Mont- 
gomery, renamed treasurer, and J. 

Williams of Decatur, director. 


Alabama Wholesalers Hear 
Of Road Fatalities 


“WW E’RE doing a better job on 
our citizens of Alabama 
than is happening to our men in 
Korea.” 

That was one of the forceful 
efforts of Maj. N. W. Kimbrough 
of the Department of Public 
Safety of the Alabama State 
Highway Patrol to impress upon 
the approximately 100 persons at- 
tending the spring convention of 
the Automotive Wholesalers As- 
sociation of Alabama what has 
been happening on the state’s 
streets and highways as a result 
of traffic accidents. 

One person was killed in that 
state every three and a half hours 
and a person was injured every 
six minutes in motor-vehicle 
crashes during the long Fourth of 
July weekend last year, he point- 
ed out, while last Labor Day 
weekend one was killed every 
three hours and one injured every 
four minutes, accounting partly 
for Alabama’s having the blackest 
traffic record of any Southern 
state last year. 

“You have never heard of 
arithmetic or geometry killing 
our children,” he declared as he 
urged that safety be taught more 
thoroughly in public schools. 

The association, meeting at 
Montgomery last month, decided 
to reactivate its safety commit- 
iee. 

The group, which voted to hold 
its fall meeting at Mobile, also 
heard an address by George D. 
Snook, Montgomery management 
consultant, on “Practical, Down- 
to-Earth Suggestions on Book- 
keeping and Records for Automo- 
tive Wholesalers;” leveled a bar- 
rage of questions concerning the 
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state sales tax at W. C. Spidle of 
the state’s Sales Tax Division 
(which was followed by a panel 
discussion), and listened to an in- 
spirational luncheon talk by Gen- 
eral Manager Bryant W. “Whit” 
Ruark of the MEWA. 

William E. “Bill” Kennedy, 
field secretary of NSPA, discuss- 
ed at length the federal controls 
affecting wholesalers and then led 
a panel explanation of these con- 
trols in which he, Ruark and 
MEWA President J. C. Parker, of 
Motor Parts and Supply, Mobile, 
participated. 

Ed Coward of Allied Auto 
Parts Co., Mobile, was master of 
ceremonies at a buffet dinner 
which followed the social hour. 
Ed Siegal of Automotive Parts 
Co., Tuscaloosa, presided at the 
luncheon on the second day of the 
two-day meeting. 


Herbrand Names O’Shaughnessy 


Appointment of Colman O’- 
Shaughnessy as sales manager of 
the Herbrand Division of The 
Bingham - Herbrand Corp. has 
been announced by President 
Robert W. Kerr. He will also di- 
rect advertising and sales promo- 
tion. 


Du Pont Honors Georgian 


The Frank Corp., Savannah, 
Ga., recently was presented a cer- 
tificate in recognition of 20 years 
continuous association with E. I. 
du Pont de Nemours & Co. W. T. 
Banning, Southeastern manager 
for du Pont, made the presenta- 
tion to President Raymond M. 
Kuhr. 


“We have added the Columbus 
shock-absorber line and find it to 
be very profitable,” Sales Man- 
ager R. A. Lockney of the Auto- 
motive Division, Oklahoma City 
Hardware Co., Inc., Oklahoma 
City, Okla., reported last month. 
“We have found acceptance of 
this new shock absorber to be 
very gratifying, even though it is 
a new product in its field. We 
have experienced no failures and 
like the profit picture the manu- 
facturer offers.” 

* + * 

Bob Flato of Motor Supply, 
Corpus Christi, Texas, has an- 
nounced his engagement to Miss 
Jane Carruth of Kerrville, Texas, 
Buddy Hamil reported last 
month. The wedding is to be 
early in June. 





BOWES POLISH TEAM 


You can’t get best results by waxing a dirty car. It takes a 
cleaner first. That’s why, for complete customer satisfaction, 
you need the Bowes Po.isH TEAM. Keep ’em rolling .. . keep 
‘em shining . . . and keep your customers! 

The Big Three—the Bowes PoLisH TEAM—lets you sell /ess 
back-breaking labor, /ess arm-and-shoulder fatigue. Here’s 
why: 1. Bowes Auto Polish and Cleaner, long noted for “more 
shine with less work,” has been improved to give yet greater 
satisfaction; 2. Bowes New Liquid Wax goes on easily and 
wipes off fast... weatherproofs . . . produces high lustre that 
resists rain-spotting for months; 3, Bowes Shine Cloth absorbs 
dust, leaves no film to gather more dust . . . is also excellent 
for home use. 

You’re in a service business. It’s easier—and less expensive 
—to hold an old customer than to get a new one. Sell your 
customers ease, comfort and satisfaction .. . and they'll keep 
you in business at a profit. Do it now with the Bowes Polish 
Team... sell ALL THREE! 


BOWES POLISHES BRING TIE-IN SALES 


Be sure to stock the Bowes Polish Team, because national advertising 
will bring motorists to Bowes dealers to buy it. Use these popular 
items to promote sale of oil filter cartridges 


battery cables ... fan belts... hose... and other 
profitable Bowes “Seal Fast” items. Ask your 


Bowes Distributor about Bowes Polish Chemicals 
NOW-—or write to the factory for full details. 


BOWES “SEAL FAST” CORPORATION 
INDIANAPOLIS 7, INDIANA 
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AJAX HYDRAULIC 
SERVICE JACKS 


No. 2782—2 tons capacity, 


No..2784—4 tons capacity 
Precision engineered for 
Superior performance 


For Safety... for Speed 
And Above All 


For Long-life Dependability 


AJAX 2rcJACKS 


@ For speedy, dependable service—on 
driveway, curb or roadside—you can’t 
beat this famous Ajax “quick service” 
pair. Compact, light, easy to handle, 
they are packed with time-saving, profit 
boosting features. 

Of even greater importance, in times 
like these, Ajax Quick Service Jacks are 
built to take it . . . to give you trouble- 
free service for a long, long time. For 
example, the chassis of these sturdy 
jacks is armor plate steel specially re- 
inforced against twisting and weaving 
under load. And the rugged malleable 
cap is held level at all times by the 
powerful lifting arms. 

All through these hardy, durable 
“quick service” favorites, you'll find top 
quality in design, in materials, in con- 
struction. 

For lasting service from your quick 
service jacks, standardize on Ajax. 
AJAX AUTO PARTS CO. - RACINE, WISCONSIN 

gst fey 
“ 


) 
—<e 
Tr 


No. 2799 AJAX 


e oil alloy 
for all hy 


Bom 
“SILVER HORSES” * HYDRAULIC 
Low cost adjustable JACK FLUID 
‘axle supports for ma ifically Com- 
jor maintenance jobs us’ Non 
} ‘aulic jacks. 


OTHER PROFIT BOOSTERS IN THE AJAX COVERAGE LINE 





+ 


—¥ 


he 7 ne —* : 
“ee ey 


The thied branch of Jacobs Dis- 
tributing Co. at San Antonio, 
fexas, was opened recently at 520 
S. W. Military Drive. C. C. “Pat” 
Patten, (left in center photo), stores 
supervisor for the organization 
who laid out and stocked the 
branch, is shown with Branch 
Manager Les Bennett on opening 
day. Other views are of a portion 
of the bins and the exterior. 


A. J. Whiddon, Jr., Buys 


Sheehan’s Interest 


J. Wurppon, Jr., has bought 

@ the interest of A. D. Shee- 

han in Motor Bearings & Supply 
Co., Dothan, Ala. 

The firm was founded in 1926 
by Sheehan and A. J. “Alex” 
Whiddon. The former has been 
in ill health for the last four 
years. 

A. J., Jr., is an alumnus of Ala- 
bama Polytechnic Institute at Au- 
burn, Ala., and has been employ- 
ed at Motor Bearings since com- 
pleting a year’s business course 
at Dothan. His father is a past 
president of the Automotive 
Wholesalers Association of Ala- 
bama. 


Clark of New Orleans Dies 


William E. “Bill” Clark, 57, 
president of Metric Supply Co., 
New Orleans, La., died March 17 
Mrs. Clark has taken over as 
president, being assisted by Leo 
J. Schwartz as sales manager and 
John J. Lipse as office manager. 


Lynn Succumbs at Dallas 


Frank W. Lynn, one of the old- 
est manufacturers’ agents in the 
South in point of service, died re- 
cently after being paralyzed for 
four years. He was a past presi- 
dent of Automotive Booster Club 
B-4 at Dallas, Texas. 
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Seated at this table are 16 gradu- 
ates of the Fram Institute of Fil- 
tration who are ready to take over 
field engineering positions. Four 
of them have been assigned to the 
Southern territory: Lane M. Mur- 
rey for Virginia and West Virginia, 
Charles Fay for southern Texas, 
Harry V. Morgan for Mississippi 
and Henry H. Buckman for Flovi- 
da. Fram executives who helped 
with the school are shown also. 


Texas Rebuilding Firm 
Is Damaged by Fire 





EBUILDERS, Inc., a motor-re- 

building firm at Garland, 
Texas, was badly damaged by fire 
last month. The contents of the 
personnel and main offices were 
destroyed. 

Damage was estimated at $100,- 
000, with very little damage to the 
plant section, Plant Superintend- 
ent Warren Brooks reported. 





“Buck” Taylor Opens 
Another Branch 


D. “Buck” Taylor, presi- 
@ dent of Taylor Parts and 
Supply Co., Inc., Andalusia, Ala., 
announced last month the open- 
ing of a branch at Fort Walton, 
Fla. John Hooks is store man- 
ager. 
The company also operates a 
branch at Panama City, Fla. 


Texan Will Make Cleaner 


Sid Walker, who for many 
years operated the Sidney Wal- 
ker Co., sales agency at Wallas, 
Texas, has sold his interests in 
that company and organized the 
S. E. Walker Manufacturing Co. 
The firm will produce and market 
a chamois cleaner. 


Williams Moves to Atlanta 


W. E. “Pinky” Williams has 
moved back to Atlanta. Ga., and 
is now a special representative in 
all territories for N. A. “Red” 
Williams Co., it was announced 
last month by his brother, “Red” 
Williams. 

No wonder Jim Perryman of 
The Perryman Sales Co., Dallas, 
Texas, was grinning so much last 
month. He sold 22 Bay-Lifts the 
first day of the convention of the 
Louisiana Automobile Dealers 
Association at New Orleans. 
(And eight the second!) 
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Reports Show Inventories 
About Same as Mareh 15 





OUTHERN jobbers are generally 

keeping their inventories at 
approximately the level of this 
past March 15. 

That was by far the majority 
comment to a survey mailed to 
300 wholesalers by SouTHERN 
AUTOMOTIVE JOURNAL April 9 ask- 
ing: “Percentage-wise, are you 


increasing, decreasing or main- 
taining unchanged your inventory 
from the amount on March 15?” 

Take, for example, the response 
by Owner W. E. McCleskey of 
McCleskey Brothers, Gadsden, 
Ala.: 

“We are keeping our inventory 
very near the same as March 15, 





SAFETY PAYS. 


on our busy binnes? 


ANTHES 
MOTOFLAR 





AND ANTHES SAFETY EQUIPMENT PAYS IN 
REPEAT BUSINESS AND PROFIT FOR YOU 


Yxs, you can profit repeatedly with the complete line 
Anthes can supply you 
quality- -built. 
units shown above are /eaders in the oil and reflector 
flare fields. Write for Anthes catalog today. 
FORT MADISON, 


of Anthes Safety Equipment. 
with approved equipment, 


ANTHES FORCE OILER CO. e 


THE “6 


ANTHES 
FOCOFLAR 


The two 


IOWA 


FIRST LINE OF SAFETY 








. . . 


drivers on the road ! 


and proud to serve the safest 





A Reader Survey 





with the exception of a few lines 
which we have been unable to re- 
place in our inventory since No- 
vember, 1950. 

“We do not desire to increase 
our inventory over the figures as 
of March 1, 1950.” 

And there was this reply from 
Manager Ray E. Watson of Haw- 
thorne Supply Co., Topeka, Kan.: 

“We are trying to maintain our 
inventory position as of March 15. 

“We believe that outside of the 
major calamity of an all-out war, 
the marvelous production ma- 
chine in this country will be able 
to catch up and provide the civi- 
lian economy, as well as the war 
effort, with plenty of goods.” 

Reported J. N. Greiner, vice- 
president and sales manager of 
Greiner Auto Parts Co., Inc., New 
Orleans, La.: 

“You can’t decide (in reply to 
the question), with the govern- 
ment changing every day. One 
day I think we should lower in- 
ventory, the next day start piling 
in the merchandise. 

“Our policy has been to put as 
much money as possible into in- 
ventory without hurting our 
working capital. If we have 
money, we put it into inventory; 
if not, we just sit tight.” 

While only a few jobbers indi- 
cated they were planning to do 
what President James C. Parker 
of Motor Parts & Supply, Mobile, 
said in an address, as president of 
MEWA, last month at Seattle he 
planned to do, there was a variety 
of reports despite the preponder- 
ant majority favoring holding 
their inventory unchanged. 

(Parker asserted: “As my pur- 
chasing agent and I have analyzed 
our own situation regarding in- 
ventory, we have decided to 
maintain our stocks at a lower 
level, to place orders more often 
for smaller quantities, to not be- 
lieve that everything is scarce, to 
watch individual items closely for 
undue activity—in short, to live 
within our capital structure and 
stop being pinched every tenth of 
the month at bill-paying time.”) 

For example, this report from a 
Baltimore, Md., firm: “We're de- 
creasing inventory, due to factory 
back-orders.” 

Peerless Auto Supply Co., 
Tulsa, Okla., commented: 

“Approximately the same 
amount of inventory. We have 
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Ben Martin has been appointed 
district manager of the Mid-Scuth- 
ern states for Walker Manufactur- 
ing Co. of Wisconsin. A_ native 
Tennessean, he will headquarter at 
Memphis and supervise sales in 
Tennessee, Alabama, Arkansas, 
Louisiana, Mississippi and western 


Florida for the Walker lines. 





not overstocked on ‘scare’ buying, 
and while we have increased in 
some items, these are equalized 
by reduced inventories in other 
items (reduced either purposely 
or by reduced deliveries) .” 

Sales manager R. A. Lockney 
of the Automotive Division of 
Oklahoma City Hardware Co., 
Oklahoma City, Okla., reported: 
“We are maintaining unchanged 
our inventory.” 

Partner Truman Southwell of 
Richburg Auto Supply Co., Anda- 
lusia, Ala., reported plans for 
holding the amount at about the 
March 15 level. “Some items we 
are increasing and some we are 
cutting,” he commented. “Busi- 
ness has exceeded our expecta- 
tion this year. March was the 
biggest month of this company’s 
since opening in 1946.” 

Said President V. W. Condrey 
of Condrey Motor Parts, Inc., 
Richmond, Va.; “We are endea- 
voring to maintain our present in- 
ventory, but it is likely to be de- 
creased.” 

Among other comments receiv- 
ed to the survey were: 

J. L. Cagle, manager, Sharp 
Automotive Supply Co., Chatta- 
nooga, Tenn.—“We do not antici- 
pate changing our inventory as 
we have been very careful in buy- 
ing up until now. Our inventory 
is well balanced and we see no 
reason for an increase or de- 
crease.” 

A central Florida firm owner— 
“Increasing as fast as I can bor- 
row money.” 

Charles F. Jacob, president, 


Bastrop Motor Supply Co., Inc., 
Bastrop, La.—“About the same as 
usual—not more than five per 
cent variation in past 12 months.” 

Generally unchanged _inven- 
tories were reported also by S. B. 
Montague, manager, Standard 
Auto Parts Co., Goldsboro, N. C., 
and Harry L. Ginsburg, owner, 
Dixie Electric and Auto Parts Co., 
New Orleans, La. 

An inventory smaller than that 
of March 15 was reported by a 
number of wholesalers, including 
Owner E. A. Giller of Giller’s 


Auto Parts Co., Dallas, Texas; 
Sales Manager Johnson Whitsett 
of Smyth Auto Supply Co., Inc., 
Amarillo, Texas, and Automotive 
Distributing Co., Wichita, Kan. 

Small increases over March 15 
were reported in only a few scat- 
tered instances. 


Coe Dies at Dothan 


H. G. Coe, buyer for Motor 
Bearings & Supply Co., Dothan, 
Ala., died March 25 after several 


weeks’ illness. 








It’s rugged and husky, made for 
continuous duty, two-stage air 
cooled, has automatic start and 
stop, multiple V-belt drive, fully 
enclosed crankcase, and ASME- 
standard tank . . . PLUS these 
important extra features that 
ban the biggest hazards to com- 


pressor life. 


~~ XONTROLLED PRESSURE 
\ it BRICATION. Ezciusive 
\with the “Y", the la 

}tion system is powered by a 

,, positive, over-running oil 

~~ pump that starts when the 
compressor starts, forces a 

continuous flow of oil to all 

=e parts. A ball-relief 

heck “‘meters”’ the oil flow. 


Industrial Products Division . . 





Hit the Bull’s-cye with 


THREE POINTS 
OF PROTECTION 


Westinghouse Air Brake Company “Y" Compressors 


LOW OIL LEVEL PROTECTION. 

Another “Y" exclusive feature. 

An interlocked starting unloader 
prevents compressor loading until 
rated speed is reached, and unless 
oil is at proper level. I level drops 
during « per ny the Pp 


a 








THERMAL OVERLOAD PRO- 
TECTOR. This device is standard 
equipment, at no extra cost, on 
the “Y”’. Current is automatically 
eut off if motor overheats for 
any reason. 
Westinghouse ““Y"’ Compressors come 
in a range of sizes, with 1'4 to 10 hp 
electric motors, and displacements of 
7.4 to 41.5 cfm. Gas engine driven tank 
units can be furnished. Ask for Bulle- 
tin IDC 9302-3. 


Westinghouse Air Brake Co. 


. WILMERDING, PA. 
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“Buck” Taylor Heads Up 
Atlanta NSPA Session 


D. Taytor, Taylor Parts 
@ & Supply Co., Inc., Anda- 
lusia, Ala., was chairman of the 
committee of six NSPA whole- 
saler members making arrange- 
ments for the association’s region- 
al business meeting at the Atlanta 
Biltmore Hotel, Atlanta, on May 
9, according to an announcement 
by J. L. Wiggins, executive vice- 
president of the association. 
Assisting Taylor were: E. B. 


Conn, Central Electric Co., Hat- 
tiesburg, Miss; Henry Hart, 
Hart’s Automotive Parts Co., 
Chattanooga, Tenn.; W. H. Rocka- 
fellow, The Parts Co., Columbia, 
S. C.; John Rogers, John Rogers 
Co., Atlanta, and A. J. Siegal, 
Alabama Auto Parts Co., Birm- 
ingham, Ala. 

The Atlanta meeting was the 
third in a series of regional busi- 
ness conferences being held by 
National Standard Parts Associa- 
tion in 1951 which are based on 


the “Mobilize for Action!” theme 





*LUMITE AS ADVERTISED IN por" AND Hoy /pD A yamonnney KNOWN FOR QUALITY 


186 


@ "Hidden Stitch” construction 
@Smooth “Luster-Sheen” finish 


@ Aqua-zene Fiber, resistant to 
both Sun and Water. 


@ Wide choice of patterns with 
customer appeal. 


@ Complete line, one source of 
supply. 


See your WHITEHALL Job- 
ber for full details. Ask him 
about the WHITEHALL dis- 
play deal. 


WRITE FOR FREE CATALOG 


WHITEHALL 


MANUFACTURING 
COMPANY 


200 ANNE ST.,S.E 
—_. ATLANTA, GEORGIA 





Mr. Taylor 


All talks and presentations were 
designed to provide up-to-the- 
minute information and assistance 
to wholesalers on management, 
manpower and materials so that 
they would be prepared to resume 
their key wartime role of mobiliz- 
ing the automotive service indus- 
try’s resources to keep essential 
transportation rolling. 

Principal scheduled speakers 
included the following NSPA offi- 
cers, directors, and staff mem- 
bers: President Charles C. Tap- 
scott, who is vice-president in 
charge of sales promotion, Mc- 
Quay-Norris Manufacturing Co., 
St. Louis; Senior Vice-President 
Fred S. Roberts, president of 
Phelps-Roberts Corp., Washing- 
ton, D. C.; Junior Vice-President 
C. A. Klaus, director of sales for 
Maremont Automotive Products, 
Inc., Chicago, Ill.; Harold T. Half- 
penny, legal counsel, and Wiggins. 

Frank McKenzie, former direc- 
tor of NSPA and president of 
Automotive Supply Co., Blue- 
field, W. Va., chose the subject, 
“You Better Be Thinking Or... .” 
A. P. Johnson, member of the 
NSPA marketing research com- 
mittee, general manager of Cum- 
mings & Emerson, Peoria, IIL, 
stressed the importance of “Job- 
bers Mobilize.” 


Salsbury Corp. Appoints 
Keeton and Rager 


~‘aLsBuRY Corp., Los Angeles, 
Calif., manufacturer of Tire- 
master equipment, has appointed 
two Southern representatives. 
W. B. Keeton will cover Louis- 
iana, Arkansas and Mississippi 
from headquarters at 2903 N. 
State St., Jackson, Miss. 
R. L.- Rager, 1810 S. Akard St., 
Dallas, Texas, will handle Texas 


and Oklahoma. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 





Biennial ASIS Preferred 


By MEMA 


aerator ges of automotive 
equipment, tools, parts, ac- 
cessories and chemicals prefer an 
Automotive Service Industries 
Show every other year, according 
to a survey conducted by A. H. 
Eichholz, general manager of Mo- 
tor and Equipment Manufactur- 
ers Association. 

With five regional shows plan- 
ned every year, this would mean 
a maximum of six shows in ASIS 
years, Eischholz pointed out. 

The manufacturers are not 
strongly in favor of booth confer- 
ences unless world conditions 
make it inadvisable to hold any 
shows or exhibits in 1952 but per- 
mit the holding of booth confer- 
ences. 

In connection with the choices 
on how often ASI Shows should 
be held, it would be understood 
that there would be two closed 
days for members only and two 
or three days open to members, 
non-member jobbers and execu- 
tives of the car factories, tire and 
rubber companies, major oil com- 
panies, TBA group, mail-order 
houses, chain stores, buying 
groups, large fleets and petroleum 
marketers, Eichholz said. 

Results of the survey 
tions were: 

1. Do you 


ques- 


want an annual 








They've Get Money 
To Walk on! 


They’re walking on money 
these days down at Metric 
Supply Co. in New Orleans. 

Leo J. Schwartz, sales 
manager, has had a lot of 
fun since he inserted a half- 
dollar piece in the concrete 
floor in a manner which 
makes it appear as if some- 
one had dropped it. 

Said Office Manager John 
J. Lipse: “You’d be surpris- 
ed how many people when 
leaving the counter have 
stopped short and stooped 
over to pick up that half 
buck.” 

But the concrete in which 
it’s stuck hasn’t turned it 
loose yet. 








Manufacturers 


booth conference meeting spon- 
sored by MEMA, NSPA and 
MEWA? Yes, 12. No, 210. 

2. Do you want an ASIS every 
other year sponsored by MEMA, 
NSPA and MEWA and operated 
by the Joint Operating Commit- 
tee? Yes, 177. No, 49. 

3. Do you want a booth confer- 


ence meeting for two consecutive 
years followed by an ASIS every 
third year? Yes, 22. No, 205. 

4. A booth conference three 
successive years followed by an 
ASIS every fourth year? Yes, 7 
No, 217. 

5. A booth conference four suc- 
cessive years followed by an ASIS 
on fifth year? Yes, 12. No, 210 

6. A booth conference sponsor- 
ed by MEWA, NSPA and MEWA 
in 1952 if world conditions make 
shows inadvisable? Yes, 132. No, 
102. 








Pelee iL by 
SERVICE ASSORTMENTS 
GARAGE ASSORTMENTS 
READY PAKS © CLUTCH PARTS 
CLUTCH BEARINGS AND 
FORK ASSEMBLIES 
EXPANSION PLUGS 
WOODRUFF KEYS 
HUB BOLTS 
MACHINE SCREWS * 
lela (308) 204 12 Bb) 
STOVE BOLTS * WASHERS 
SOCKET WRENCH POUCHES 
CONNECTING ROD BOLTS 
FINISHING WASHERS 
CAP SCREWS © COTTER PINS 
CLEVIS PINS 
CARRIAGE BOLTS 
LICENSE PLATE BOLTS 
LOCK WASHERS 
VALVE KEYS AND SEATS 
WATER JACKETS 
FIBRE, COPPER AND SPACING 
WASHERS 
SPRING CENTER BOLTS 
STAR WASHERS * NUT LOCKS 
BRAKE AND COM 
PRESSION SPRINGS 
DRAIN PLUGS 
CHOKE CONTROLS AND 
WIRE 
BRAKE YOKES 
elele] Me BAG. bia iL, ice 
BATTERY BOLTS e 
FUEL WINES \ 
BRASS FITTINGS 
COPPER TUBING 
AXLE NUTS 
SPINDLE NUTS 
PINION NUTS 
DRIVE SHAFT NUTS 
STRAIGHT AND 
TAPER PINS 
PAL NUTS 
PISTON PIN LOCK 
RINGS 
TRANSMISSION LOCK 
RINGS © RIVETS 
RUNNING BOARD BOLTS 
STARTER PARTS 
RADIATOR CAPS © STUDS 
STUD NUTS © AXLE KEYS 


NUTS 


See us in Atlanta at Booth No. 148-149, Building A 
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Jambor Names Atlanta Firm 


Warehousing & Distributing, 
Inc., 734 W. Peachtree St., At- 
lanta, Ga., has been appointed dis- 
tributor for the Jambor Tool & 
Stamping Co. in Mississippi, Geor- 
gia, Tennessee, Alabama, Florida 
and North and South Carolina. 


Ansley Joins Auto Electric 
Stewart Ansley, a veteran in 


the automotive field, has joined 
Auto Electric of Georgia, Inc., of 


Atlanta. A native Atlantian, Ans- 
ley will be in charge of car-dealer 
sales for the city. 


Asbestos Names Blume 


William A. Blume has been 
elected president of the Asbestos 
Manufacturing Co., Huntington, 
Ind. Former president of Amer- 
ican Brakblok Division, Blume 
is a vice-president of Thermoid 
Co., of which Asbestos Manufac- 
turing is a subsidiary, the com- 
pany announcement reported. 











Fishin’ for Mackerel? 
Try This System 


If you are hoping to bring 
in some mackerel on a fish- 
ing trip in the months ahead, 
you might try the system 
used by R. L. Jackson, own- 
er of Standard Auto Parts, 
Dade City, Fla. 

“Instead of trolling around 
a school of minnows off the 
coast of Indian Rocks, Fla., 
we slowed down our out- 
board and attempted to stay 
on the edge of them,” Jack- 





aa ae . ‘ 
F™% son said. “By casting into 
the minnows, we were able 


to bring back 74 mackerel. 


| SMWOTE 





SLICK-CP 


POWERFUL NEW SALES 
ANGLE ON THE ORIGINAL 
WAX-TREATED AUTO 
POLISHING CLOTH... 
Las-stik—the original wax-treated polish- 
ing cloth—is better than ever now, with 
Silicone added to the impregnation. Big 
size, heavy flannel, with stitched edge. 
In handsome metal container. 
HERES HOW EMART OPERATORS 
WILL SPEEO UP SALES THIS SPRING 


They will put up this 
colortul, sure-stopper window 
streamer. 


2. Each attendant will 
tarry a Las-stik cloth—in its metal 


BU, 


4, Brae 2 
sides. (It won't take more than a NOSG 
minute.) > a 


P.S. And he won't forget to tell every customer that the Las- 
stik Polishing Cloth is good for months under daily use— 
and to tell the ladies that it’s fine for furniture, too. 


GOOD BUSINESS FOR YOU, 
TOO, IN THESE FAST-SELLING 
LAS-STIK PRODUCTS 


q 





LAS-STIK 
CLEANING PADS 
FOR WHITE SIDE | 

WALL TIRES 


LAS-STIK TOP 
AND 
WINDSHIELD 
SEALERS 








THE LAS-STIK MANUFACTURING CO., HAMILTON, OHIO, U.S.A. 
DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, 


301 North Market St., DALLAS, 


Aaron, 843 Memorial Drive, S. E., ATLANTA; Kansas & Missouri 
— E. G. Craft, 804 W. 48th St. KANSAS CITY 2. 


2; Southeast — Wesley O. 








We must have caught over 
100 ladyfish and jacks. 

“It’s the first time in my 
life I have ever stopped 
when they were still biting,” 


he added. 

















Martin of United Motors 
Succumbs in Detroit 


_ W. Martin, 55, general 
sales manager of United Mo- 
tors Service Division, General 
Motors Corp., died last month in 
Detroit. 

With the division for 27 years, 
Martin was vice-president, manu- 
facturing division, of the Auto- 
motive Electric Association at the 
time of his death and also repre- 
sented United Motors in National 
Standard Parts Association. 


“Independent garages are get- 
ting fed up with state and federal 
red tape and reports,” R. L. Jack- 
son, owner of Standard Auto 
Parts, Dade City, Fla., reported 
last month when asked about 
conditions in his territory. “Most 
of them don’t know what the 
latest regulations mean and we 
as their jobber and ‘big brother’ 
are not much better off. There- 
fore we can’t offer much hb Ip. 
It’s not like the good old days.” 

* * * 


“We are taking over the store 
next door which will exactly dou- 
ble our space and front,” Owner 
R. L. Jackson of Standard Auto 
Parts, Dade City, Fla., announced 
last month. 

* * * 

“Business is fair. Collections 
are good,” Owner John A. Haig- 
ler, Haigler Auto Parts, Mont- 
gomery, Ala., reported last month. 
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THE CUSTOM-CRAFTED WEATHER CONTROL 
oR meen CARS 


COUNTER DISPLAY aoe” ENVELOPE . MAT SERVICE 

STUFFERS <=> 

—~ with an actual With your im- selection of sizes to 

KROMVENT on a color- print — ready for help yow build 
ful counter card. . monthly mailings KROMVENTS sales. 


Tells ‘em and shows ‘em Ad mats in a wide 


MANUFACTURED IN U.S.A. BY KROMWEEL MANUFACTURING COMPANY, WALTON, NEW YORK 





SEE US AT BOOTH 314 - Building B 
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Virginia Boosters Fete 


Jobbers June 21-23 


LD Dominion Automotive 
Booster Club, Inc., B-35, 
Richmond, Va., will hold its third 
annual jobber-Booster party June 
21-23 at the Hotel Chamberlin, 
Old Point Comfort, Va. 
“Arrangements have been com- 
pleted for cocktails, dinner and 
dancing, plus a tour of historical 
Tidewater Virginia, conducted by 
members of B-35.” reported Pat 
Gannon, director of publicity. 
“A ball game between jobbers 
and Boosters, boating trips and 
many extra relaxing games for 
the enjoyment of wholesalers and 
their families have been planned.” 
Raybestos-Manhattan 
Names Southerners 


A= F. Heinsohn has been 
appointed vice-president in 
charge of the General Asbestos & 
Rubber Division of Raybestos- 
Manhattan, Inc., at North Char- 
leston, S.C. He has been general 
manager of the plant since 1944. 
Charles J. Geilfuss of the North 
Charleston plant has been named 
assistant secretary of the firm. 
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“On the other hand, we expect you to be 
” 


sporting and pay us 


extra if it lasts longer. 


Raymond’s Supply Moves 


Raymond’s Auto Supply House, 
formerly at 1301 Sixth St., Harts- 


ville, S. C., has moved to its new 
building one mile west of Harts- 
ville, Owner Raymond C. Spar- 
row reported last month 





GLARE PROTECTION 
with UNRESTRICTED VISION at all times! 


FILTERZONE, the State-Approved Inside Car Visor is sales- 
tested and accepted by leading car and truck manufacturers. 


Only the ORIGINAL “FILTERZONE”, 


—no screws—no bolts—no adhesives. 


A few models to fit most cars and trucks. No obsolete num- 
bers. FILTERZONE turns over fast—sells on sight—keeps cash 
registers ringing. Attractively packaged—cleverly merchandised. 
Write for information and COMPLETE JOBBER PROTECTION Plan 


Represented in the South by 
CHANEY Co. 
Box 3331, Charlotte, N. C. 


made of genuine 
“PLYOTRON” is quality-tested and is self-adhering—no tools 


ALAN ° 
429 S. 20th Street, Birmingham, Ala 
H EE. RUSSELL Co. 


SALES CO 


E 
y A RINGS, 


-. use the very best 


ABC 


BEARINGS 


OD 


in the blue box 4 


AMERICAN BALL BEARING COMPANY 
SOUTHERN BRANCHES: 3015 Main Street, Dallas, Texas 








843 Memorial Drive S. E., Atlanta 3, Georgia 


H. 1. TUTHILL RALP 
24 31st. Street, Savannah, Ga 8738 Canyon Drive, Dallas, Texas 
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Industry Committee Urges 
Saving Rebuildable Parts 


HE Automotive Engine and 

Engine Parts Rebuilders In- 
dustry Advisory Committee re- 
ported April 24 at a meeting with 
the National Production Au- 
thority, U. S. Department of Com- 
merce, that the industry has 
achieved substantial savings of 
critical materials and, with gov- 
ernment assistance, could effect 
even greater economies. 

To obtain this objective, the 
committee recommended that 
NPA consider preparation of an 
order prohibiting destruction of 
rebuildable automotive parts or 
units. 

Making fullest use of discarded 
and scrap materials is traditional 
with the industry, committee 
members said. They pointed out 
that, by using only 15 pounds of 
metal, motor rebuilders are able 
to return to active service a dis- 
carded automotive engine which 
originally required 475 pounds of 
raw material to produce. When 
multiplied by the millions of mo- 
tors rebuilt annually, this sav- 
ing becomes impressive. 

The committee noted that many 
small units, essential to continued 
operation of segments of the en- 
gine-part rebuilding industry, are 
destroyed and reduced to ordi- 
nary scrap. In urging that NPA 
take action to make these items 
available for rebuilding,: industry 
spokesmen said such action would 
not only conserve materials, but 
would save many thousands of 
man- and machine-hours. 

NPA indicated thut it is consid- 
ering an order to extend priorities 
assistance to manufacturers for 
obtaining replacement parts. 

Committee members noted that 
despite increasing demands, 
shortages of materials have not 
thus far seriously hampered re- 
pair operations. 

The group recommended that 
its name be changed to Automo- 
tive Engine and Parts Rebuilders 
Industry Advisory Committee. 

L. S. Beerman of NPA’s Trans- 
portation Equipment Division 
presided. 

These industry representatives 
attended: William Hoache, presi- 
dent, H & H Machine & Motor 
Parts Co., St. Louis, Mo.; W. M. 
Hudgins, president, Koochook 
Co., St. Louis, Mo.; C. E. Mon- 


teith, president, Monteith Broth- 
ers, Inc., Elkhart, Ind.; H. C. Mill- 
er, general manager, Noble Motor 
Rebuilders, Inc., Eaton, Md.; 
Charles Dunmore, vice-president, 
Rebuilders, Inc., Garland, Texas; 
Ira Saks, vice-president, Replace- 
ment Unit Co., Cleveland, Ohio; 
H. B. Truslow, president, Rich- 


mond Auto Parts Co., Inc., Rich- 
mond, Va.; L. W. Smith, presi- 
dent, Standard Automobile Ne- 
cessities, Inc., Lodi, N. J.; Harry 
B. Smith, Unit Parts Co., Okla- 
homa City, Okla; George W 
Marquardt, president, Van Ber- 
gen and Greener, Inc., Chicago, 
Ill., and A. J. Woodruff, president, 
John Wilmer Co., Inc., Atlanta 


America’s 44,000,000 motorists 
paid an average of $82.36 in taxes 
to own and operate their vehicles 
last year, it has been estimated 








Servicemen everywhere 
are sold on SILOO. 
The reason? — 


SILOO’s unequalled quality. 


Bait by Test 


PETROLEUM SOLVENTS CORP. 
331 Madison Avenue, New York 17, N.Y 
Piant and Laboratories: Port Reading, New Jersey 


Siloo . . . Loosite . . . Siloo for Gas Tanks . . 
Diesel Fuel Conditioner . . 


Gas Tanks . . . Siloo Marine . . . Loosite Marine 





Nationally Known . 


. Siloo Fuel Oi! Solvent and Soot Eliminator . . 
: . Siloo Overhead Oiler Solvent . . . Siloo Stationary 
Farm & industrial . . . Siloo Sparkie Wash . . . Siloo ice-off 





.. Nationally Accepted 
. Siloo Penetrant . . . Siloo Parts Cleaner 


. . Siloo 
Siloo Special For Copper 
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Italian Firm Will Build 
Locking Differential 


ETROIT Automotive Products 
Corp. has concluded a pro- 
duction contract with Lancia & 
Co., Turino, Italy, for the No-Spin 
differential, an automatic locking 
device which replaces the conven- 
tional differential in the driving 
axle of vehicles and is said to pre- 
vent individual wheel spin from 
stalling them. 
Lancia will require approxi- 
mately six months to complete 


tooling for the differential, ac- 
cording to S. F. Baker, president 
and general manager of Detroit 
Automotive. 

In addition to manufacturing a 
luxury-type passenger automo- 
bile, Lancia has been awarded 
contracts by the Italian govern- 
ment to make a large number of 
multi-axle-drive army vehicles. 
The differential was specified be- 
cause of its performance in severe 
tests in the North African desert, 
Baker said. 

The contract grants Lancia ex- 











BETTER BALANCE 


WHEEL BALANCING 


“STANDARD OF 


WEIGHTS 


THE TRADE” 


For accurate, even weight and better 
balance, insist on Snug! Wheel Bolancing 
Weights — the Stondord of the Trode 
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= MANUFACTURERS sccccecee ss 
EXCLUSIVELY 
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clusive manufacturing and sales 
rights for the differential in Italy 
and its territorial possessions, 


Baker stated. 


Black & Decker President 


Dies at Baltimore 
S Duncan Black, president of 

@ The Black & Decker Mfg. 
Co., died suddenly April 15 of a 
cerebral hemorrhage in Balti- 
more, Md. 

Co-founder of the firm with 
Alonzo G. Decker 40 years ago, 
Black had continued as the active 
head of the company until his 
death. He was 67 years old. 


* 6 * 
Did You Know? 


That selling new and used cars, 
tires, batteries, petroleum prod- 
ucts and other automotive equip- 
ment has developed into a $25- 
billion-a-year industry, account- 
ing for more than 20 per cent of 
all retail trade in the United 
States? 


That approximately 23 per cent 
of the passenger cars in use today 
are 13 years old or older, compar- 
ed with four per cent in 1941? An- 
other 33 per cent are eight to 12 
years old, as compared with 20 
per cent in that category before 
World War II. 


That light trucks are today’s 
“work horses” on American 
farms? Currently 92 per cent of 
all farms trucks are classified as 
light vehicles, rated at 14-ton 
capacity or less. 


That as many as 15 different 
materials may go into an automo- 
bile steering gear? 


That the two principal working 
parts of a hydraulic valve lifter 
for diesel engines must be fitted 
with a clearance about one-six- 
tieth of the diameter of an aver- 
age human hair? 


. s * 
Jalenak Finishes Tulane 


L. R. Jalenak of Memphis, 
Tenn., graduates next month from 
the College of Commerce and 
Business Administration, Tulane 
University, New Orleans, La. 
During summer vacations he has 
worked at Mills-Morris Co., Mem- 
phis, of which his father is the 
ireasurer. 
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Southwest MEWA Group 
Talks Today’s Confusion 


DVICE on how to steer business 

through the present confus- 
ed condition of the market was 
accumulated by association ex- 
ecutives, manufacturers and job- 
bers and delivered before 250 job- 
bers attending the Southwestern 
business conference of the Motor 
and Equipment Wholesalers As- 
sociation in Oklahoma City, Okla., 
on April 25. 

With the Ninth Southwest 
Automotive Show opening the 
following day, the meeting was 
called to order by Hubert B. Bra- 
den, Southwest area director, at 
9:30 a.m., but the jobbers gather- 
ed again for an afternoon session. 

Four speakers featured the 
morning session with President 
James C. Parker leading off with 
a discussion, “Meeting Current 
Problems in Wholesaler Manage- 
ment.” 

“Profit Through Cooperation” 
was discussed by Richard A. Mel- 
vin, MEWA director of member 


relations. 
“Don’t Cancel—Backorder” 


“Don’t Cancel — Backorder,” 
was the advice of W. V. Dyke, 
manager of distributor sales for 
the Blackhawk Manufacturing 
Co. J. Howard Reed, association 
management and legislative coun- 
sel, discussed the “Impact of Ceil- 
ing Prices and Other Defense Re- 
gulations on Your Business.” 

A group luncheon was followed 
by the slide presentation, “Care 
Will Save Your Car,” conducted 
by Walter A. Kirkpatrick, chair- 
man of the Automotive Advertis- 
ers Council’s industry-wide com- 
mittee. 

The afternoon session consisted 
principally of a panel discussion 
with Noble Davis, former South- 
west area director, as moderator. 
Subjects were: “Importance of 
Maintaining Sound Customer Re- 
lationships in the Sellers’ Mar- 
ket,” “Ways and Means of Reduc- 
ing Operating Expense” and “In- 
creasing Personnel Efficiency, 
with Emphasis on Employee 
Training and Incentives.” 

Panel members were: R. E. 


Falls Battery and Electric Co., 
Wichita Falls, Texas, and M. L. 
Yantis, president, The Automo- 
tive, Inc., Fort Smith, Ark. 

The program was closed with 
an address, “Effect of Price Dis- 
crimination on Wholesalers’ Prof- 
it Outlook,” by B. W. Ruark, gen- 
eral manager of MEWA. 


°51 Car-Factory Sales 
Are 1,980,176 Units 


S. ractory sales of motor 

@ vehicles in the first quar- 

ter of 1951 totaled 1,980,176 units, 

the Automobile Manufacturers 
Association said April 27. 

The total, which includes cars, 
trucks and buses for U. S. mili- 
tary services, represented a slight 
increase over the 1,853,532 units 
built in the first quarter of 1950, 
when Chrysler was closed by a 
strike for most of the period. 
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Your Own Experience Tells You... 
The Thermoid Name Means Top-Quality 


When you see the Thermoid name on brake 


lining it is your assurance that the brake job 
will be right the first time. 


“Brake 


ways use genuine Thermoid 


Dante 


hydraulic brake cylinder assemblies for com- 
plete replacement or Thermoid brake cylinder 


repair kits and parts for precision brake service. 


Browning, president, Whitlock 
Company, Inc., Wichita, Kan.; H. 
Ralph Neal, sales manager, Myers 
Motor Equipment Co., Kansas 
City, Mo.; Kindel Paulk, Wichita 





the standard of precision processing in 
brake lining; brake blocks; hydraulic fluid, 
cylinder assemblies; hydraulic brake parts. 





Thermoid 
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1952 Southwest Show Set 
For Houston Next March 


By Baron Creager 
Southwestern Editor 


4E next and Tenth South- 
west Automotive Show is de- 
finitely scheduled for Houston, 
Texas, late in March of 1952, ac- 
cording to the results of an elec- 
tion of new directors held during 


the ninth show in Oklahoma City, 
Okla., April 26 to 29. 

Some months ago Dean John- 
son, show manager, signed a con- 
tract for exhibition facilities in 
Houston next year. But the 1952 





SEE FOR YOURSELF 
THE BATTERY-POWERED GREASE GUN --- 


AT THE SOUTHEAST AUTOMOTIVE SHOW 
BOOTHS 76 - 77, BUILDING “A” 


Advantages unmatched by any other grease gun: The DYNALUBRICATOR 


pumps any grease, anywhere, at any pressure between 1000 cand 


12,000 pounds .. . 


use, without trailing wires. 


Pump any grease desired — regardless of weight — at the exact pres- 
sure neeeded for most effficient lubrication. The truly portable Dyna- 
lubricator is now saving time, money, and car wear at service stations, 


garages, and on the job throughout America. Test it yourself. 


BROWN-DYNALUBE CO. 


203 CODDINGTON BLDG. 
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unlimited radius of operation, instantly ready for 





CHARLOTTE, N. C. 


location was established beyond 
a doubt in a report by a nominat- 
ing committee consisting of Elmer 
Miller of San Antonio, Stanton 
Thatcher of Amarillo and H. M. 
Cree of Dallas. Cree reported for 
the committee, saying: 

“Our committee has placed the 
majority of names in our report 
in accordance with our belief as to 
where the show should be held.” 
On a board of 15 members, six 
were Houston men in the commit- 
tee’s report, which was adopted 
unanimously without a nomina- 
tion from the floor as follows: 

Jobbers: W. H. Vick, retiring 
president, of the Automotive Di- 
vision of the Oklahoma City 
Hardware Co., who automatically 
carries over to the new board; C. 
H. Westbrook, Westbrook-Rey- 
nolds Co., Texarkana, Ark.; Har- 
old Delhommer, Harold’s, Inc., 
Lafayette, La.; Hubert Braden, 
American Gear and Parts Co., 
Dallas; John Patrick, The Mount- 
joy Company, John Reynolds, 
Straus-Frank Co., and Jack Wil- 
son, Gulf Distributing Co., all of 
Houston; Leon Hodges, Grand 
Auto Parts, Paris, Texas. 


Manufacturers’ Men 


Manufacturers’ men: Franklin 
K. Meyer, Hastings Manufactur- 
ing Co., Carl Gracely, DeVilbiss 
Company, and John McKinney, 
Van Norman Co., all of Houston; 
Eric Hyden, Fritz Keller Co., Fort 
Worth; A. L. Barnett, Storm-Vul- 
can Co., Dallas; Tommy Everett, 
Better Monkey Grip Co., Dallas, 
and B. A. Kline, Oklahoma City 
agent and retiring show treasurer, 
the only director to win re-elec- 
tion. 

According to the constitution 
and by-laws of the show, this 
board of directors will meet 
within 30 days to choose officers. 

Following the election of offi- 
cers, Little Rock, Ark., made its 
first bid for the show at some fu- 
ture date when W. F. “Bill” Bar- 
bee of the Voss-Hutton-Barbee 
Co. suggested consideration of the 
Arkansas metropolis. He display- 
ed photographs of facilities avail- 
able for the show. 

Attendance at the ninth south- 
west show was not up to expecta- 
tions of Oklahoma sponsors, who 
had hoped the show might draw 
the biggest attendance in South- 
west show history, especially in 
the classification of dealers. And 
although some exhibitors were 
critical of this deficiency, many 
others were highly pleased and 
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voluble with their compliments. 
There were 198 exhibitors occu- 
pying 350 booths and 270 spon- 
soring jobbers. 

Previous to opening of the show 
there were three, full-scale sec- 
tional meetings by MEWA, NSPA 
and the Southwestern Automo- 
tive Wholesalers, and a meeting 
of the Southwestern Group, AAR, 
all reported elsewhere in this is- 
sue. 

The customary kick-off ban- 
quet on the eve of show opening 
attracted a capacity attendance, 
including Lieut. Gov. James E. 
Berry of Oklahoma, who present- 
ed President Vick with a com- 
mission as honorary colonel in 
Oklahoma National Guard. 

Other guests of honor seated at 
the head table and introduced 
were: 

Jack Porter, president of Boos- 
ter club No. 37, Oklahoma City; 
Ray C. Ricke, president of Boos- 
ter club No. 4, Dallas; Carl Grace- 
ly, president of Booster club No. 
30, Houston; Reg R. Miller, presi- 
dent of Booster club No. 2, Kan- 
sas City; H. M. Cree of Dallas, 
second vice-president of ABC In- 
ternational; James C. Parker, 
president of MEWA; Charles C. 
Tapscott, president of NSPA; 
Lynn Woolman, executive man- 
ager of the Equipment and Tool 
Institute; George Lockridge, 
president, Southwestern Automo- 
tive Wholesalers; J. T. Davis, 
president, Automotive Wholesal- 
ers of Texas, and Claude Severin, 
president, Oklahoma Jobbers As- 
sociation. 


Southwestern Association 
Session Draws 125 
O™ hundred and twenty-five 
members of the Southwest- 
ern Automotive Wholesalers As- 
sociation participated in the an- 
nual spring meeting, customarily 
held in Kansas City, but moved 
this year to Oklahoma City and 
called to order for April 23 and 
24, because of the Southwest 
Automotive Show held in Okla- 
homa for the first time, April 26 
to 29. 

With President George Lock- 
ridge presiding, the members 
heard two principal addresses 
during their first morning ses- 
sion. 

James C. Parker, president of 
MEWA, discussed “Meeting Cur- 
rent Problems in Wholesaler Man- 
agement” and Charles S. Rogers, 
vice-president of the P. and D. 


Manufacturing Co., had the topic, 
“Chosen People in a Chosen In- 
dustry.” 

The afternoon session was clos- 
ed for business of the association, 
after which there was a question- 
and-answer discussion of subject 
matter submitted by members. 
Subjects included price controls, 
priority regulations, compensa- 
tion of salesmen and freight pre- 
payment by jcbbers. 

Jack Wiggins, executive vice- 
president of NSPA, and Howard 
Reed, management and legislative 


counsel for MEWA, participated 
in the discussions. 

On the second day, activity of 
the association was confined to 
a short executive session in which 
changes in the by-laws and con- 
stitution were considered. 


Evans of Willard Dies 


H. E. “Harry” Evans, merchan- 
dising director of Willard Storage 
Battery Co., died suddenly in 
Cleveland, Ohio, April 23 of a 
heart attack. 
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Conover, North Carolina. 


This Stream Line Catalog shows over 100 cuto- : 
body and fender repair tools. Eoch too! has been 
designed by practical body men to moke your 
work easier and more accurcte and each tool 
contains the best in materio! ond workmanship 


in this catalog vou will find ao wide selection of 
hommers, dollies and other tools to fill your exact 
needs. Write for it and for the nome of your 
nearest jobber 


See Us at Booth A 27 
Southern Automotive Show 


Atlanta, Ga.— May 10th thru 13th 


The Acknowledged 
Leader Today 





Highway Use Reaches 
Record During *50 


oTor vehicles using the high- 

ways increased by 4% mil- 
lion in 1950, an all-time record, 
according to the Bureau of Public 
Roads of the U. S. Department of 
Commerce. 

Total registrations, including 
publicly-owned vehicles, climb- 
ed from 44,670,588 in 1949 to 49,- 
143,275 last year. These figures 
are totals of registrations reported 
by state agencies. 


The largest percentage increase 
(10.7 per cent) was in automo- 
bile registrations, which totaled 
40,315,175 in 1950. Automobile 
registrations in 1949 were 36,433,- 
674. 

Truck registrations increased 
from 8,028,016 in 1949 to 8,604,448 
last year, an increase of 7.2 per 
cent. Buses increased 7.1 per 
cent from 208,898 in 1949 to 223,- 
652 last year. 

Three states, Louisiana, New 
Mexico and Texas, reported in- 
creases in total registrations of 








Honing Time 
Half! 


Cut in 


WET HONING MACHINE 


You'll like the time-saving features of the low-priced Lisle Wet 
Honing Machine. New calibrated honing head lets you hone right 
up to approximate size without constant checking. And only Lisle 
offers the Rod Honing Clamp that makes it easy to hone connecting 
rods perfectly, quickly! See this big-value honing machine NOW. 


Jé EPERS CREEPER 


aow distributed 


exclusively 
by Lisle 
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more than 15 per cent. Eleven 
states reported increases of more 
than 12 per cent. Seven states 
(California, New York, Pennsy]l- 
vania, Texas, Ohio, Illinois and 
Michigan) registered more than 
2,000,000 vehicles. 

The trend in motor-vehicle tra- 
vel on rural roads also continued 
upward in 1950, reaching a new 
all-time high. The Bureau of Pub- 
lic Roads reported an estimated 
total of 223 billion vehicle-miles of 
travel outside of the cities last 
year, an increase of 8.7 per cent 
over 1949. In previous years 
travel on city streets has just 
about equaled that on rural roads. 
Total travel was probably close to 
450 billion vehicle-miles. 

Registrations by states are 
shown in the following tabula- 
tion: 





Registrations 
Percentage 





949 
g Registrations 


Alabama 

Arizona 

Arkansas 

California 

Colorado 

Connecticut 

Delaware 

Florida 

Georgia 

Idaho 

Illinois 

Indiana 

Iowa 

Kansas 

Kentucky 

Louisiana 

Maine 

Maryland 684,748 

Massachusetts 1,280,329 

Michigan 2,432,684 

Minnesota 1,168,887 

Mississippi 484,374 

Missouri 

Montana 

Nebraska 

Nevada 

New Hampshire 172,339 

New Jersey 1,579,181 

New Mexico 237,741 

New York 3,735,113 

No. Carolina 1,056,309 

North Dakota 276,027 

Ohio 2,795,073 
831,368 
689,447 

Pennslyvania 3,009,820 

Rhode Island 250,869 

South Carolina 578,802 

South Dakota 290,080 

Tennessee 858,111 

Texas 2,968,143 

Utah 247,317 

Vermont 120,598 

Virginia 917,744 

Washington 924,220 858,522 

West Virginia 482,275 438,493 

Wisconsin 1,201,188 1,124,641 

Wyoming 127,007 114,206 

Dist. of C. 194,958 181,766 


Pow 
SSS 
Be 
ae 


4,161,109 
510,222 
663,205 

96,497 
867,510 
792,391 
243,749 

2,414,354 

1,339,914 
988,924 
815,821 
692,370 
608,196 
253,035 
616,217 

1,176,919 

2,204,643 

1,066,992 
438,412 

1,194,899 
246,009 
544,017 

69,119 
167,327 

1,440,773 
204,713 

3,437,439 
921,498 
259,803 

2,589,031 
753,724 
632,109 

2,752,985 
236,687 
527,439 
272,545 
750,160 

2,568,491 
223,763 
114,729 
823,620 


Total 49,143,275 44,670,588 10.0 
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This form did the trick of improv- 
ing Morris’ shop-labor record. 


Serutinize Your Shop Costs, 
Morris Tells AEA Group 


Sprteerny your shop force 
‘J closely, hour by hour, if you 
would learn how many of the 
hours you are “buying” from that 
force are in turn being “sold” to 
your customers. 

That was a salient point in an 
address by Cecil Morris, president 
of Battery & Electric Co., Green- 
ville, S. C., at the manufacturers’ 
regional conference sponsored by 
Automotive Electric Association 
at Atlanta April 9-10. 

A jobber for the last 31 years, 
Morris reported figures on his 
own operation. He explained that 
when he ascertained that his shop 
was “selling” only $1.44 an hour 
average for each working hour, 
although the rate was actually 
sold to customers on the basis of 
$3 an hour, he began checking up 
to account for the difference. 
AERA, he reminded the several 
hundred listeners, had figured out 
that a shop must sell 85 per cent 
of its time in order to be profit- 
able. 

A simple form, illustrated on 
this page, was devised to account 
for the time spent by every man 
in the shop. This form, the South 
Carolinian said, should bring his 
labor record up to a level far 
above what the previous amount 
had been, as it would show up ex- 
actly how each man was spending 
his time and who were the best 
producers. 


Eighty-seven distributors, rep- 
resented by 178 persons, and 
about 80 manufacturers’ people 
attended the conference, accord- 
ing to S. W. “Spence” Potter, 
AEA’s executive secretary. For 
the first time a luncheon and en- 
tertainment program were ar- 


Annual sales Stock turns Investment 


cost value per year 


1 $100,000 
2 $50,000 
3 $25,000 
4 $16,667 


ranged for the approximately 30 
ladies attending. 

W. N. Potter, general manager, 
United Motors Service, spoke on 
“Inventory, the Heart of Your 
Business.” He cited these figures 
on the effect of turnover on capi- 
tal requirements: 


Capital 
released 


Carrying 
cost 
$12,000 
$6,000 
$3,000 
$2,083 


$50,000 
$75,000 
$83,333 





No. 920 Funnel 


KNOWN THE WORLD OVER 
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Yes, the trade’s preferred permanent 
surface solder is Kwik-Metal . . . the 
100% answer to easier, low-cost 
metal-repair work. It’s the nation’s 
most dependable COLD solder. No 
heat, no flame, waterproof, rustproof, 
shrink proof. Unconditionally guaran- 
teed! 


KWIK-PATCH KITS 


Here is the perfect 
combination for 
large-orea patching 
jobs. 3 profitable 
sizes $3.25, $5.2 


and Economy 


K-METAL DIVISION 


ATOMIZED MATERIALS CO, 
2002 Ma Bidg., Pittsburgh, Pa.; Distribured by 


C. Guy Keen; Alton Sales Co.; Clair Cornwell; 
Henry B. Swaab Co.; J. H. Heiry 
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CG . “Charlie” Crowder, vice- 
president, has been named general 
manager of Van Norman Co. 
George Dickinson, formerly work- 
ing out of Chicago, has been ap- 
pointed sales manager of the 
Automotive Division of the com- 
pany. Crowder was president of 
NSPA during 1949. 





The last column, he explained, 
was based on the estimated cost 
of 12 per cent a year of an inven- 
tory for carrying that inventory. 

Higher obsolescence also re- 
sults from a slower turnover, he 
pointed out, while a too-frequent 
turnover can result in skimpy 
stocks. Too slow turnover in- 
creases cost of possession and too 
fast turnover increases the cost of 
acquisition of replacement goods. 


He displayed a chart showing 


profits to be highest with a turn- 
over of three times a year. 

Other speakers included J. W. 
Potter, service manager of King- 
Seeley Corp., president of AEA; 
Paul Weir, manager of the At- 
lanta water works, and Leo Aik- 
man, associate editor of The At- 
lanta Constitution. 

The 20 participating manufac- 
turers sponsored the usual elabo- 
rate buffet dinner, preceded by a 
reception. 


Wilson Sells Interest 


Claude Wilson has sold his in- 
terest in Oklahoma Spring Co. of 
Tulsa, Okla., to his former part- 
ners, Wayne Roop and Tommy 
Buttrey. Wilson is director of 
sales for Van’s Auto Supply Co., 
Oklahoma City. 


Sidney Butz Moves Office 


Sidney Butz & Assoc.ates, 
manufacturers’ representative at 
Charlotte, N. C., has moved its 
office from 1213 Thomas Avenue 
to 416 Providence Road, Sidney 
Butz announced last month. 











ALL- 


NEW! PURPOSE 
SAFETY-FLARE 
Automobile Light 


Plugs into cigar lighter — 
Electro-Magnet 
Holds Light to any Metal Surface 


Here is an item that is needed by every car 
owner—one that is a necessity Imagine a 
light and safety flare that is always ready 
to use—no batteries to burn out—priced to 
sell. This unit incorporates a brilliant light 
and a bright red warning flare along with 
12 feet of cord, enough to reach al! parts of 
the automobile. Safety-Flares are attrac- 
tively boxed in individual self-selling car- 
tons, packed 1 dozen to shipping carton. 


Suggested Retail Price $3.25 


SLICK-SPRAY 
the modern, greaseless 


GRAPHITE LUBRICATOR 


The Slick-Spray Graphite tube features an 
all metal nozzle replacable screw cap 
extra heavy 

cellulose acetate 

tube pneumatical- 


sealed (el 


lake 
2ackaged 1 
display and 24 
ards to shipping 
carton. Individual 
carded guns also 
available 


Mr. Dealer! On 
our request we 
ill ship a trial 

order through 
our regular job 

be 





Jobbers write for prices and 
catalog pages 


A. G. Busch E Co. 


INCORPORATED 
2632 N. Central Ave., Chicago 39, Il. 
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If military and defense personnel 
don’t feel at home in Amarillo, 
Texas, it won't be the fault of 
Gardner, Plains Chevrolet 
Co. He had 5,000 decals like the 
one on his car printed and dis- 
tributed to stores and car owners. 
In addition his firm erected an 
11-by-45-foot sign on the outskirts 
of the c'ty to welcome service men 
and defense workers. 


Commercial Solvents Has 
Open House at Plants 


A TWO-DAY open - house pro- 

gram at its Terre Haute, 
Ind., plants was scheduled by 
Commercial Solvents Corp. on 
April 30 and May 1. 

The board of directors, which 
usually meets in New York, was 
to hold its regular April meeting 
at the Terre Haute Research Cen- 
ter, according to J. Albert Woods, 
president. 


Pontiac Selects Spears 
For Dallas Office 


EDDIE R. Spears has been 
named Dallas zone man- 
ager by Pontiac General Sales 
Manager L. W. Ward. Thomas A. 
Cullen was named Oklahoma City 
zone manager to succeed Spears. 
He replaces Ira J. Woodfin, who 
resigned to enter private business. 
Spears had been Oklahoma City 
zone manager for the past two 
years, and formerly served in the 
Dallas and Houston and other 
zones in his 25 years with General 
Motors. His operations in the 
Dallas zone will cover 140 Pon- 
tiac dealers. 

Cullen had been assistant zone 
manager in the Minneapolis and 
Los Angeles zones. The Oklahoma 
City zone is composed of 173 deal- 
ers. 


Grove Directs Willys Sales 


Howard P. Grove, general man- 
ager of the factory-owned New 
York distributorship of Willys- 
Overland Motors, Inc., has been 
appointed general sales manager 
for the United States, Lyman W. 
Slack, vice-president in charge of 
distribution, announced late last 
month. Grove succeeds William 
S. Venn, who has become associ- 
ated with General Service, Inc., 
Kansas City, Mo., a dealer man- 
agement service. 








Herbrand’s 


TOOL-OF-T MONTH 


BRAKE oN SPRING 
COMPRESSOR 


Here is the simplest and quickest way of remov- 
ing and replacing the special tension lock washers 
used on Huck brakes of all 1936-50 Chevrolet 
cars. Saves at least one hour on every Chevrolet 
brake relining job. The No. 188 compresses the 
brake pin spring for instant removal or replace- 
ment of the eight special lock washers that fit 
into the pin grooves. 

With the Herbrand Brake Pin Spring Com- 
pressor, one man can do this job perfectly in 
eight minutes or less! It’s an exclusive Herbrand 
design for easier, more profitable brake service. 


Mechanic's Net $3.80 


The No. 188 is Herbrand’s current 

Tool-of-the-Month selection. See it at 

— your Herbrand distributor or write us 
-_ i 


manera arama 
VAN-CHROME TOOLS 
the finest money can buy! 








Herbrand Tools 
Fremont 8, Ohio 


See this and other Herbrand Tools 
at the Southeast Automotive Show... 


BOOTH 290 Building “B” 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 








News Briefs 
(Continued from page 97) 


Motor Parts & Supply Co. and 
Prichard Auto Parts. 

Committee chairmen include: 
Publicity, S. F. McEachern, 
Prichard Auto Parts; finance, W. 
C. Betbeze, Betbeze Spring Serv- 
ice; refreshments, Paul A. Peck, 
Mobile Electric Garage; arrange- 
ments, Clifford Kyser, Kyser Mo- 
tor Exchange; reception, Jim 
Jordan, Mobile Electric Garage; 
entertainment, Carl Davis, Davis 


Motor Supply, and door prizes, 
Ray Summerlin, Davis Motor 
Supply. 

All the salesmen of participat- 
ing jobbers met on April 14 to 
receive instructions on handling 
invitations and registrations so 
the affair would run smoothly. 

“The show last year was a com- 
pletely new departure from any- 
thing ever attempted in this area 
before,” the jobbers said. “It was 
such a success that we are look- 
ing forward with the greatest of 
optimism to this second party. Al- 
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.» 212 — Fender or 
brocket mount 
Red, amber 


or clear lens 


No, F-212 
Flush panel mount 


tical switch on the market. 


H. D. TRUCK CONSTRUCTION 


THE GROTE MANUFACTURING COMPANY, 


BELLEVUE, KY. 


DIRECTION 


Compact and rugged construction, easily installed, 
positive and trouble-free operation. Self-cancelling 
— cannot interfere with steering or be thrown 
out of time. No relays to adjust or burn out. 


Pilot lamp is "light-out" warning. Most prac- 


replacements. All lamps have long 


range lenses made of Grotelite 


SIGNALS 


Switch and lamps are furnished 
in complete sets or as separate 


hatterproofed plastic — for 
brighter warning, less replace- 
Sets for bus, truck 


and truck - trailer combina- 


ment. 
tions — all meet or 
surpass I.C.C. and 
S.A.E. 


cations. 


specifi- 


INC. 





Established 1901 


though the cost of such an under- 
taking is quite large, we believe 
that it is the best medium of ad- 
vertising yet attempted by the 
Mobile group and that it is worth- 
while to both ourselves and our 
customers.” 


Chrysler Plans Higher 
FirePower Production 


sae ¥, Vie HAVE every reason to 
believe that we will 
reach a production of approxi- 
mately 400 eight-cylinder cars 
per working day in May, 500 in 
June and 600 by July,” Joseph A. 
O’Malley, general sales manager 
of the Chrysler Division, announ- 
ced late last month. 

“The last-named figure is to 
continue through the model year, 
unless unforeseen curtailment of 
materials should be required to 
meet conditions in the national 
defense program,” he said in the 
announcement of the increase. 

The V-8 FirePower engine has 
increased the demand so that the 
factory already is committed for 
the production of approximately 
12,000 more eight-cylinder units 
than were shipped in the entire 
year 1950, the existing record, ac- 
cording to O’Malley. 


Exide Will Expand 
Research Plant 


) apes for a new building for its 
engineering department have 
been announced by The Electric 
Storage Battery Co. as part of the 
$5,000,000 construction program 
now under way at its Crescent- 
ville plant in Philadelphia. 

The three-story building, 52 
feet wide and 421 feet long, of 
steel, brick and concrete, will pro- 
vide 40,000 square feet of net 
working area. This will take care 
of future needs of the company’s 
continually expanding design, re 
search and development program, 
which includes important military 
projects, officials said 


Southern Buick Men Meet 


Albert H. Belfie, general sales 
manager of the Buick Motor Divi- 
sion, and C. C. Darby, regional 
manager of the Southern area, 
held a series of four meetings for 
dealers in the South during the 
latter part of April and first of 
May. A selected group of 24 
dealers attended each of the zone 
meetings, held at Memphis, Dal- 
las, Atlanta and Charlotte. 
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Officers of the 29th session of 
Chevrolet’s Dealer Sons School are 
shown congratulating each other 
after the presentation of dipl 

They are (1. to r.): John E. Voss, 
Milwaukee, Wis., vice-president; 
Joseph L. Hunter, Asheville, N. C., 
president; George R. Evans, Jr., 
Pocahontas, Va., secretary; Roger 
Gauthier, Prince George, Canada, 
vice-president; Jack M. Bissett, St. 
Thomas, Canada, vice-president, 
and La Vern Kary, Eureka, S. D 

treasurer. 





Plymouth to Build Hulls 
For Air-Rescue Planes 


LYMOUTH Division of Chrysler 

Corp. announced last month 
it will build hulls for the Grum- 
man Albatross amphibious air- 
rescue plane at its Evansville, 
Ind., plant. 

This is the first major airframe 
project to be announced by 
Chrysler Corp. in the current de- 
fense program, although the com- 
pany is planning to build Pratt & 
Whitney jet aircraft engines. 

Plymouth has already started 
to obtain jigs and fixtures for the 
Albatross hull assignment and is 
doing a great deal of advance 
planning work in Detroit in order 
to make the transference from car 
assembly at Evansville to air- 
frame manufacture as quickly 
and smoothly as possible, accord- 
ing to D. S. Eddins, president and 
general manager. 

The division recently announ- 
ced that its assembly operation 
at Evansville would be consolidat- 
ed with assembly of Plymouth 
cars in Detroit. No date has yet 
been fixed for stopping the Evans- 
ville assembly operation, which 
will continue under present plans 
until machinery required for the 
airframe assignment is ready for 
installation in the plant. 


Olds Boosts Output 
Of Holiday Coupe 


uTPuT of its Super “88” Holi- 

day coupe is slated to go 
up 150 per cent in June, compared 
with May production, J. F. Wol- 
fram, Oldsmobile general man- 
ager, announced. May schedules 
called for almost four times as 
many of the coupes in May as in 
April. 

The high rate of output for the 
model will be maintained if mate- 
rial conditions permit, Wolfram 
said in his announcement. 











MARVELIZE 


for longer engine life! 
TRUCK! TRACTOR! CAR! 
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MARVEL MYSTERY OIL — The Reinforced Lubricant 
@ Prevents internal motor rust ¢ Prevents carbon formation 
@ Provides ring seal Frees sticky valves 
e@ Use in Marvel Oiler, gas tank, or as crank case additive 


Give Your Customers the Best in Protective Lubrication! 
Get the Facts from Your Jobber or Write Dept. 165 


EMEROL MANUFACTURING CO., INC. 


242 West 69th St., New York 23, N. Y 
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The photographer was right on 
hand after elections at the Arkan- 
sas dealers’ convention (I. to r.): 
F. O. Rice, Pine Bluff, retiriny pre- 
sident; Roland Hughes, Jonesboro, 
president; Searcy Wileoxon, Ham- 
burg, vice-president; Walter Jen- 
nings, Little Rock, treasurer, and 
George H. Benjamin, Little Rock, 
who was renamed secretary and 
manager. 


quarter of 195l—practically an 
all-time high for the period— 
without having the market affect- 


Paul M. Millians, vice-presi- 

dent of Commercial Credit Co., 

Baltimore, Md., asserted that “no 

Arkansas Dealers Attack matter how well-managed, how 
Washington’s Rules technically efficient, their opera- 
tions may be on the ‘inside,’ fu- 
ture progress and profits will be 
importantly tied to ‘outer forces’ 











| RESOLUTION “protesting and 
deploring” OPS’ action in 
—________ preventing dealers from adding 
HYDR fe) -AIR their discount to the recent fac- 
PRESSURE WASHER tory-price increase in cars was 
adopted at the convention of the 

Arkansas Automobile Dealers As- 
sociation at Little Rock April 29- DONT RUSH for THE DOCK 
May 1. 

It urged NADA to press OPS SOUTHERN | FIBER BLOCK 
further “to restore this reduction 
in dealers’ discount.” 

R. D. McKay of Wichita, Kan., 
NADA president, asserted that 
the automotive trade is “facing 
regimentation through drastic 
government controls.” He warned 
that the “free enterprise which 
has made us the richest nation on 
earth is in serious jeopardy.” 
Gum & a a ae ae ee gow negrsgge | are —— 

y affecting car sales, he said. 

WASH - MIT - RINSE - LET DRY “The public is no longer fearful 
eum MOTORS AND PARTS that ~<aehed Cars will not be sani 

tt your jobber cannet supply you, we duced in 1951. You can’t, on one 

will send you one direct, postpoid. hand, make it tough for people to 


buy, through invoking prohibitive « aM 
D-&-M PRODUCTS, INC. credit regulations, and then, on GOUTHERN FRICTION MATERIALS co ‘"* 
the other hand, have almost 2,- 


30 N. RAYMOND ST., PASADENA 1, CALIF. 000,000 cars produced in the first 
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Whether it’s in Sweden or South 
Carolina, the location of the old 
home town was a subject of great 
interest during the first days of 
the 30th session of the Chevrolet 
Post-Graduate School of Modern 
Merchandising. In left-hand photo, 
Dean T. O. McLaughlin (center) 
watches while Bert Lundstedt of 
Sweden points out his native land 
to (il. to r.): E. P. Young, Jr., 
Hope, Ark.; H. J. Cowen, Wesson, 
Miss., and L. H. Woodley, Jr. 
Tuscaloosa, Ala. Scanning an atlas 
in right-hand picture are (I. to r.): 
Randall M. Walker, Jr., Jessup, 
Ga.; Foy S. McWhirter, Lancaster, 
S. C.; Frank R. Anderson, Jr., 
Raleigh, N. C., and Grayson A. 
Bailey, Jr., Oak Ridge, Tenn. 





which require better outside man- 
agement. 

“These ‘outer forces’ are rules, 
regulations and legislation at fed- 
eral and state levels. Some legis- 
lation is needed and automobile 
dealers should be creative in that 
direction, but some of the politi- 
cally-offered legislation borders 
on the ridiculous.” 

Other speakers included Joseph 
F. Leopold of Dallas, Texas; H. 
Mead Norton of Oklahoma City, 
Okla.; David P. Whelchel, execu- 
tive vice-president of the Tennes- 
see Automotive Association; M. 
R. “Bud” Darlington, managing 
director of the Inter-Industry 
Highway Safety Committee; R. J. 
“Rud” Ross of Fort Smith, Ark., 
and Hugh L. Cole, regional in- 
vestigator in charge of the Wage 
Stabilization Board in Dallas, 
Texas. 

Directors named by the associa- 
tion included: Fred Poe, North 
Little Rock; Olan Parker, Jr., 
Jonesboro; Rabie Rhodes, Harri- 
son; Leo Crafton, Conway; Gene 
Still, Blytheville; Gus Orr, Tex- 
arkana; John Clower, McGehee; 
Joe Bill Hackler, Mountain Home, 
and Henry Trotter, Pine Bluff. 

The annual convention was 
held at the Arlington Hotel, which 
is situated in Hot Springs. 








The same standards of excellence 
as in Neapco Universal Joints— 
correct design, accurate machining, 
quality materials —PLUS an un- 


equivocal guarantee. 


COMPLETENESS 


Wheel Suspension Parts, Tie Rods, 
Tie Rod Ends, Drag Links, King 
Bolt Sets, Coil Springs, Chassis 
Parts Accessories—all in a full range 
of sizes, intelligently catalogued and 
uniformly packaged. 


NEAPCO PRODUCTS INC. 


al 


a oy 


INTERCHANGEABILITY 


All parts FIT. . . they look like and 
interchange with originals. Con- 
trolled accuracy in manufacturing 
assures this — makes Neapco easy 


to sell, easy to install. 


AVAILABILITY 


The COMPLETE line is in stock 
NOW. 16 warehouse stocks are 
strategically located to speed de- 
liveries to you. The finest Chassis 
Parts made are available to you now 


through your Neapco Jobber. 


POTTSTOWN, PA. 


by the make of the famous Weapco Universal Joint 
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To Association Secretaries: 


AN OPEN LETTER 


Dear Mr. Secretary: 

We take the liberty of sug- 
gesting the possibility that, for 
practical purposes, a substantial 
amount of money collected by a 
certain class of speakers from 
trade associations for convention 


addresses has been, is being or 
will be wasted. 

Specific reference is made here 
to speakers who specialize in 
Communism as a topic. That is, 
from the viewpoint of how Com- 
munism started, how it operates, 








SPECIAL 


RADIATOR HOSE 


The First Universal Curved Radiator Hose! 


Helps you 
eliminate 


These 4 pieces fit 75% of all passenger cars. 
lets you cut your hose inventory. 


ELIMINATE 
UNNECESSARY 
STOCK 
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U. S. Potent No. 2,449,265 


bout CROWN ’s compicte line of 
. including Fan Belts and FHP Belts 


CROWN PRODUCTS CO., DEPT. 
Ralston, Nebraska | 
Please send me a copy of your 1951 catalog and | 
the name of the nearest CROWN Jobber. 


CROWN 


CURVE, 


-—— 
-~ 


hose to permit smaller hose inventory. 
Four pieces fit 75% of all passenger cars 
. . easily cut to exact size. 


SAVES TIME 

The special printed label on CROWN Uni- 
versal Curved Hose gives easy instruc- 
tions for cutting for each make of car. No 
more special hose required for each job. 


SAJ 

















See us at the Southeast Automotive Show 
Booths 10 — 11, Building A 








its infiltration tactics, its dangers 
to the American way of life, and 
all that. 

Perhaps you, as a secretary, 
have not paid nor plan to pay in 
the immediate future, the fee 
justly collected by such speakers. 
But the trend in conventien 
speaking programs is to feature 
some recognized authority on 
Communism, and because the na- 
tion, including the members of 
your association, has been so 
thoroughly indoctrinated with 
that type of information over a 
period of years, there is great 
waste in the money thus spent. 


They Are Good, But — 


These speakers are, of course, 
among the best you could get for 
strictly inspirational purposes 
They are good. They know 
whereof they speak. Some of 
them have had harrowing experi- 
ences, or at least first-hand ob- 
servation that heightens their 
voices in authority on the sub- 
ject. Others have made a care- 
ful study of Communism and can 
trace its origin in connection with 
religion and politics in a manner 
that inspires respect. All of 
them are capable of commanding 
the attention of a large audience 
and of thrilling that audience, 
each in his own way. 

But— 

It is highly doubtful if any 
member of your association—of 
any association in the South— 
needs further education on the 
dangers of Communism. 

That theory of life has long 
since come to be recognized as 
the depth of evil by people who 
make your association. They 
know what Stalin wants to do 
and how he is trying to do it. 
They know his theory of life is 
the most sinister threat ever con- 
ceived to the American way of 
life. 

Quite consistently, these high- 
ly qualified speakers on Com- 
munism add something new to 
the international picture of men- 
ace. But does that enable Joe 
Doakes down at the crossroads to 
take a hand personally and do 
something about it? And per- 
haps that explains the sometimes 
poorly-concealed air of boredom 
that can now be detected among 
audiences during such addresses. 

It seems that, after a number 
of years in which Communism 
has been advertised and exposed 
for what it is by newspapers, na- 
tional magazines, radio and 
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speakers, the money could be in- 
vested more profitably. 

Why not get a speaker who 
knows something specific about 
the growth of Communism in the 
South? To what extent is Com- 
munism a lurking danger in the 
South? How many members are 
there. In what states? And even 
more specifically, in what labor 
unions, if any—and in what com- 
munities? 

If there exists a speaker who 
could submit facts like those, his 
fee would be a good investment. 
As it is, your association mem- 
bers applaud the nationally-re- 
cognized speaker and file out of 
the convention room thoroughly 
impressed, but with an _ utter 
sense of helplessness. 

What can they do about it? 
Nothing, really. Yet if the av- 
erage association member had 
something tangible to go on, if he 
knew there was even one sprig 
of Communism in his state or his 
community and exactly where, 
the wager is that knowledge 
would sensitize and _ activate 
some lively functions of citizen- 
ship. 


Spend Money Otherwise 


If there is no such speaker 
available, with actual facts that 
come close to home, then it 
seems the money could be spent 
otherwise, and to good advantage. 

For example, there is no ques- 
tion but that neglect of electoral 
responsibilities among business- 
men, and the members of your 
association, is largely responsible 
for unsatisfactory national con- 
ditions. People are awakening, 
to be sure, but perhaps not fast 
enough. 

Even the fee of a nationally- 
recognized speaker would easily 
pay the nominal expense of a 
central committee in your asso- 
ciation, with sub-committees in 
various geographical sections, 
delegates to inspire if necessary, 
or cooperate in, local campaigns 
designed to provoke electoral ac- 
tion. And, more generally, to re- 
awaken the full sense of duty in 
every citizen. 

Such coordinated efforts pro- 
jected by associations work con- 
stantly where they benefit the 
individual and the industry. Why 
shouldn’t they function just as 
effectively for the general wel- 
fare? 

Then there is the recognized 
speaker of authority on the 
course of the ship of state. He 


often opens the eyes of your 
members to facts they did not 
suspect. He is, it seems, a better 
investment than the speaker on 
Communism because he does in- 
spire letters to congressmen and 
senators. 

Even so, chances are his ad- 
dress also leaves your association 
members with a sense of help- 
lessness, asking one another, 
“What can I, personally, do about 
all this?” 

That question, “What can I do 
about it?” has been a source of 


bafflement to a great many citi- 
zens over a period of years as 
they have been apprised, in one 
way and another, of the march of 
Communism and the equally in- 
sidious march of scandal in gov- 
ernment. And last winter one 
convention speaker appeared 
with the nearest thing to a satis- 
factory answer. 

He proposed to show, and did 
show, the members of the asso- 
ciation he addressed, what they 
could do personally if they didn’t 
like Communism, scandal and 





and GM. 
the dozen 
of 12. Send in your order NOW. 


$3.50. Order them by 


JOE L. 
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STOPS Valve %A 


CHEAPER Gay the DOZEN 


List price for Chevrolet $2.95. Buick 


40%/o discount in cartons 


ESTES COMPANY, Winder, 


\ | 
\\\ \\ 


MM! IY 
ping” 


On CHEVROLET, BUICK and G.M.C. \¥ 
= ~) 


It may surprise you to know 
that, 1 out of every 3 vehicles 
on the road today are potential 
users of a Val-Vin-Hed Silencer. 


These customers need a Silencer, 
because it STOPS valve tapping 
noise .. . LESSENS the danger 
. PROVIDES 


important over-head lubrication 


of burnt valves . . 


and assures quieter, more effici- 
ent operation. Here’s an item 
with a BIG MARKET that’s easy 
to sell, inexpensive to install and 
profitable to handle. Why not 
order from your jobber or write 
factory today. 


EASY TO SELL. . . PROFITABLE TO HANDLE 








-2-on KENT-MOORE 
Special Service Tools 


for “HYDRA-MATIC” Transmissions! 


Here it is! An amazing opportunity to start right now “cashing 
in” on the profitable growing volume of ‘‘Hydra-Matic” Trans- 
mission service work. Because now, for the first time, you can 
get immediate delivery on all the Kent-Moore Special Service 
Tools you need to perform complete factory-recommended 
service on all “Hydra-Matic’” Transmissions! They're essential 
tools for this specialized service . . . each one engineered to 
perform a specific repair operation for which no adequate 
standard tools exist. Each one designed to do its particular 
job quickly, easily, accurately... without danger of damaging 
parts, and at lower cost than is possible by means of im- 
provised makeshift methods. 


So get set now for greater service profits. 8-page fact-filled 
“Hydra-Matic” Tool Guide contains complete information, 
prices, and convenient order blank. Send for it today! 


KENT-MOORE 
ORGANIZATION, INC. 


5-105 GENERAL MOTORS BLDG. © DETROIT 2, MICH. 


Engineers and Manufacturers of Special Automotive Service Tools and Equipment 





Now get it straight... 
NOT replacement pilots, 

but PILOT 
REPLACEMENT PARTS” 


Pilot offers you a 
quality line of hydraulic 
brake cylinders, parts, 
repair kits and 
universal joints. Write 
for complete catalog. 


MOTIVE EQUIPMENT MANUFACTURERS, INC., 5253 W. Roosevelt, Chicago, fil 


me - A Halperin industry 


F -, 
ri 
F om 














WHY 


YOUR BEST BUY 
Block from Times Square ... Walking 
distance to everything worthwhile. 


44th to 45th STS. 
at 8th AVE. 


d NEW YORK 








in any position 


Avoid leaky joints — an “Aero- 
Seal” Hose Clamp holds tight 
in any position. Vibration proof. 
Curved saddle prevents distor- 
tion of hose, assures uniform 
sealing pressure around com- 
plete circumference. Stainless 
steel—corrosion resistant. Hard- 
ened steel worm drive unscrews 
easily but will never shake loose. 
Send for FREE SAMPLE. 


fherw-Seal® 


m3 = 





Never Works Loose 











BREEZE CORPORATIONS, INC. 


51 South Sixth St., Newark 7, N.J. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 


mismanagement, from the nation- 
al to the local level. 

He devoted his entire address 
to showing how, and he pointed 
out that no individual could do 
anything unless he first assumed 
his full responsibilities as a citi- 
zen; and that although the local 
level is the only level at which 
a citizen can do anything about 
it, the local level is the starting 
point. And that if all commu- 
nities were populated by citizens 
who accepted full responsibility 
as such, then the entire political 
complexion of the country would 
undergo a change. 

The speaker preceded with a 
list of 12 directions on how an 
individual should function in his 
own community to become a fully 
responsible citizen, and thus 
make his voice heard. This list 
of 12 directions was stated briefly 
in turn, and then elaborated 
upon. And this was evidently 
just what such an audience want- 
ed to hear, for nearly every man 
in the room was taking notes as 
he spoke. 

We submit that the association 
secretary who paid a fee to that 
speaker made an excellent in- 
vestment. 

He didn’t deal in generalities. 
He didn’t trace Communism from 
its origin. He didn’t point to 
scandals far removed from the 
local scene. But he did have a 
commodity rare in these times. 
He showed those dealers what to 
do about it, and how. 

It is quite possible, Mr. Sec- 
retary, that members of your as- 
sociation would appreciate more 
of that kind of speakers on their 
program, ard less _ inspiration 
against Communism, which they 
thoroughly detest, anyhow. 


North Carolinians Prepare 
For Information and Fun 


Nae program for the 16th an- 
nual convention of the North 
Carolina Automobile Dealers As- 
sociation is all set to give mem- 
bers valuable information and 
some fine entertainment, Execu- 
tive Secretary Bessie B. Ballen- 
tine announced shortly before the 
May 13-16 meeting was to open. 

Dr. Kenneth McFarland of To- 
peka, Kan., and a well-known ra- 
dio commentator, as well as 


speakers from within the automo- 
tive industry, will highlight the 
business sessions. 

The surprise breakfast on Tues- 
day morning, the golf tournament 
on the opening day of the meet- 
ing and the annual banquet are 
some of the entertainment fea- 
tures. 


The number of trucks on farms 
has risen to 2,500,000, nearly 
double the 1,300,000 in 1941. Trac- 
tors have increased from 1,700,- 
000 to 3,400,000 units. 
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That's all there is to it . . 
fits fender or cowl of all types 
and makes of cars. . 
the later streamlined models. 


NEMCO 


FENDER and COWL MOUNT 
AUTO RADIO 
ANTENNA 


3 Kwik” steps and... presto... 


it’s mounted, ready to operate... 
by only one man! 





. and it 


New, Improved 
. especially 


NEMCO ANTENNAS 


-++ for FAST mounti 
- +» for FASTER selling! 


Including FENDER end COWL 
MOUNT with special 
all-angle pivot; con 
— underhood 
Gnd police + 
Oontennos = 


Sincerely yours, 
SouTHERN AUTOMOTIVE JOUR- 
NAL 


FEATURES 


- 7 ® Noise-free reception. 

" Heavy chrome-plated 
Admiralty brass. 
Guaranteed rust-proof and, 
rattle-proof. 

Equipped with Delco and 
Motorola fittings. 

36” HI-Q low loss cable— 
polyethylene insulation. 
Three sections — extends 
to 60 inches. 


San Antonio Dealers 


Elect C. H. Quinn 


H. Quinn of Winerich Mo- 

@ tor Co. (Studebaker) was 

elected president of the San An- 

tonio Automobile Dealers Asso- 

ciation last month to succeed E. 
B. Spires. 

Ivan R. Moore, O. R. Mitchell 
Motors, was elected vice-presi- 
dent and J. Frank Stampp, Down- 
town Motors, was named treasur- NATIONAL ELECTRONIC MANUFACTURING CORP. 


er. \ go 
Directors include: Frank Bit- , eg 5% STREET LONG ISLAND CITY, N. Y. 
ranch Offic Angele 


ter, C. C. Gunn, Frank Houston 
and Spires. J. T. Simmons is ex- Canadian Sales Representative: The 
ecutive secretary 4111 Mentana St., Montreal 


No. NT-40 


List Price $5.95 











e and Warehouse: 1335 S. Flower 5St., lo Calif 


1. Charle Mendelsohn Co 


Quebec, Canada 
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Automobile Aceident Deaths 
And Injuries Rise in 1950 


UTOMOBILE accident deaths 
and injuries in the nation 
took a sharp jump last year over 
1949, according to figures releas- 
ed last month by The Travelers 
Insurance Companies. 
The report indicates that the 
1950 death toll of 35,500 is the 


highway and street deaths when 
40,000 were killed. 

The injury total soared to an 
all-time high of 1,799,800 in 1950, 
displacing the previous high of 
1,564,000 established in 1949. The 
1941 figure was 1,488,000. 

These statistics are highlights 





greatest since 1941, peak year in 


fae. s 


17th in the annual 





FitSall hinge 
mounting 
bracket fits 
all truck 
door hinges, 
1%" to 314". 
(U.S. Pat. No. 
2512397) 


SideSwing 
mounting 
bracket for 
panel, cow! 
or fender 
mounting 


*® THEY’RE FEATHER LIGHT! 
*® THEY’RE WEATHER TIGHT! 
® THEY'RE BUILT RIGHT! 

*® THEY'RE PRICED RIGHT! 


Here's a complete line o' truck mirrors to fill every 
fleet requirement, from the smallest panel truck to 
the mighty cross-country carrier — engineered and 
built to cut image shimmy and blur —to provide 
clear, safer rear vision. Lightness of mirror head, 
strength of mirror arm and rigidity of mounting 
bracket practically eliminate normal vibration and 
whip. Speaker brings you practical design, utility 
ond durability . . . a boon to driving safety. 


Features: Feather-light aluminum alloy mirror backs 
*® WeatherSealed mirror heads in 5 and 6 inch 
round and 4 x 8 and 6 x 8 inch models ® Double- 
reinforced ball socket and rubber gasket *® Clear, 
non-glare or polarized glass ® Steel or rubber doors. 


Speaker DuckSback Mirrors surpass all existing 
specificaton requirements for durability and safety. 


J. W. SPEAKER CORP., Milwaukee 12, Wis. 





DE LUXE MIRRORS 
Bright lustre finished, heavy-duty 
truck mirrors for use where vehicle 
appecrance is important. Especially 
suited to floral, food and dry 
cleaning delivery trucks 


DUAL-VISION VANETT MIRRORS 
For use where driver may operate 
vehicle from standing or seated 
position. Two 5" round aluminum 
mirror heads mounted on T- 
shaped aluminum-enamel finished 
arm. Panel mounting bracket. An 
original equipment type mirror now 


supplied through jobbing channels. 





} sala A REPORRENTATIVSS — Kansas and Missouri: Robert O. Siw Co. 8101 Lee Bivd. 
Konses C Dye Co., 5 


Mo.; West Virginia: E. L. 


7 E. Main St., Norwalk, O.; Delaware an 


jand: et Reeves, 1126 wee a St, Baltimore 1, ani Kentucky: Spindier's Sales Co., 





W. 16th St., 


ida, 
Carolina, Tennessee and Virginia: Strauss, inc., 344 Williams St., N.W., 
W. Whaley, P. O. Box 8186, Dallas, » +, 


Louisiana, Oklahoma and Texas: 


Carolina, S$ 


eorgia, yo ~ ap 
ta 3, Ga.; Arkansas, 
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series of traffic safety booklets 
issued by the firm, which main- 
tains an accident statistics bureau 
that collects and analyzes data 
from the 48 states and the Dis- 
trict of Columbia. 

Among specific causes of deaths 
and injuries, excessive speed once 
again raised its record. “Speed 
took 13,300 lives last year. Speed 
caused 475,500 injuries last year. 
Speed was the dreadful mistake 
made by one of every three driv- 
ers involved in last year’s serious 
accidents,” says the booklet. 

Although there was only a 
small increase in the total num- 
ber of pedestrian fatalities during 
1950, there was a sharp increase 
in the number of persons killed 
crossing streets between inter- 
sections. “Jay-walking” took the 
lives of 3,740 last year, an in- 
crease of 240 over 1949. 

Last year, for the second time 
since the war, the percentage of 
18- to 24-year-old drivers involv- 
ed in fatal accidents declined. 


Tennessee Regional Meetings 
Break Attendance Records 


A RECORD of 1,192 persons at- 
tended the six spring re- 
gional meetings of the Tennessee 
Automotive Association, David 
P. “Doc” Whelchel, executive 
vice-president, announced. 

President Forrest Cate of Chat- 
tanooga conducted all of the meet- 
ings. Tennessee NADA Director 
J. A. Ayers of Chattanooga dis- 
cussed the activities of the na- 
tional association in Washington. 

Whelchel brought members up 
to date on measures passed by the 
state legislature during its 1951 
session which affected the auto- 
motive industry. Question and 
answer periods followed each 
meeting so members could gain 
the maximum information on sub- 
jects closely related to business. 

“The record-breaking attend- 
ance at all meetings showed how 
anxious members were to secure 
all the information possible, with 
reference to government rules 
and regulations, as well as ideas 
and suggestions for protecting 
their own welfare against the 
socialistic trend of our present 
governmental policy,” commented 
Whelchel. 

Regional vice-presidents and 
directors were in charge of the 
six meetings. Past Presidents 
Erskine Sharpe and Herbert Rob- 
erts were present and participated 
in most of the meetings. 
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Florida “100”" Cities 
More Than Double 


Cities in Florida that are 
100 per cent in membership 
in the Florida Automobile 
Dealers Association rose 
from 20 to 52 during the re- 
cent membership drive, 
President Stanley Peeler of 
West Palm Beach reported. 

Membership on March 31 
was 656, compared with 584 
members on March 31, 1950, 
Peeler said. 

Small wonder why Gen- 
eral Manager Walter C. Mal- 
lory is grinning! 




















Highway Users Recommend 
Road Work for Defense 


4 te critical condition of the na- 
tion’s highways must be cor- 
rected speedily if our national de- 
fense effort is not to be handi- 
capped seriously, the National 
Highway Users Conference last 
month told Charles E. Wilson, di- 


problems and to develop policies 
and programs that will generally 
insure adequate and efficient 
highway transportation service in 
the emergency. 


Bear Issues Race Film 


“Be There with Bear” is the 
title of a 16mm color film on the 
1950 Indianapolis race that is now 
available for showings to civic 
and automotive groups. It shows 
behind - the -scenes activity, as 
well as shots of the actual race. 


Loan prints are available from 
Lee Thomas, director, public rela- 
tions, Bear Manufacturing Co., 
Rock Island, Ill. 


Dowell Heads Lubbock Group 


G. C. Dowell has been elected 
president of the Lubbock, Texas, 
New Car and Truck Dealers As- 
sociation, succeeding Tom Mur- 
phy. Elmer Tarbox was named 
vice-president and Gene Alderson 
was named secretary-treasurer. 
(More News Briefs on page 212) 








Warner's 


_— 


sa 


Are your dealers cashing in (4 on 


CRUM 


*Clogging accumulation of scale, rust and 


campaign? 


oil muck in cooling system. 


With a powerful national adver- 
tising campaign in the Saturday 
ag,Post that’s getting re- 
ateerleads the: way to 
pyefore 


vice. Be 


rector, Office of Defense Mobili- 
zation. 

The conference strongly urged 3 ; 
that the highways not be neglect- 4 o's : Re aS aie = 
ed as they were during the last 3 er 4 
war. “Since then, it has not been 


possible to even keep extension, 
improvement and modernization 
of our highways abreast with pre- 
sent-day requirements, much less 
the increasing demands of the de- 
fense program and future traffic,” 
the conference said in a letter to 
Wilson. 

“Our highway transportation 
through its impressive record of 
accomplishment in World War II 
established itself as a highly im- 
portant, in fact, indispensable part 
of the nation’s transportation sys- 
tem,” the letter stated. “Indeed, 
with its 50,000,000 passenger cars, 
motor trucks, trailers and buses, 
highway transportation is an ex- 
tremely essential element in the 
nation’s military and civilian eco- 
nomy.” 

Among the steps recommended 
by the conference is the establish- 
ment of a separate automotive 
and highway division in the Na- 
tional Production Authority and 
appointment in the Defense Pro- 
duction Administration of a per- 
son experienced and competent in 
highway transportation as a high- 
level adviser, to analyze highway 


For passenger 
cors. Reguilor 
twice yearly 
cleaning. 


For bus, truck, 
tractor and very 
dirty cooling sys- 
tems. 





WARNER RADIATOR PRODUCTS 


Repairs cooling 

system leaks — 

radiators, motor 
s. 


rosion. Keeps 
cooling system 
clean. 


sAMOUS Name a 
o IN hsel Tel TIT: piste 


WARNER-PATTERSON COMPANY 
920 S. MICHIGAN AVE., CHICAGO &, TLL. 
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HELPFUL BOOKLETS FREE 


193. FOUR-PURPOSE AUTOMOTIVE 
ER—12- booklet on Oakite Pene- 

way to (1) 

engin: , transmission 

and differential parts; (2) clean radiators and 
method o: 


purpose cleaning uo 
rod Inc., 52F Thames 
New York 6, N. Y. 


109. AMMCO ENGINE REBUILDING AND 
BRAKE SERVICE TOOLS AND EQUIP- 
MENT — Catalogs describing the Ammeo 
line of Wet and Dry Honing Machines, Brake 
Shoe Grinders, Brake Shoe Setting Gages, 
Brake Drum Micrometers, Brake Cylinder 
Hones, Connecting Rod Alignors, Line Boring 
Machines, Ridge Reamers, Portable Coolant 
Units, Tension Indicators, Tappet and Rocker 
Small Bore Hones, Cylinder 
‘oot Switches. Ammeco Tools, 
Commonwealth Avenue, No 


119. RAMCO SERVICE MANUAL—Sth edi- 
tion. Illustrated. Gives complete data on pis- 
installation—also 

Forest Park Bivd., St. Louis 
122. INSTRUCTION BOOK and technica! 
data on automotive wheel alignment frame 
straightening, wheel straightening, and wheel 
balancing. Other books and pamphiets avail- 
able on tire conservation methods and steering 
adjustments. Bear Manufacturing Campany, 
Rock isiand, Ll. 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product. It is a combination 
engine-carbon solvent, sludge preventative and 
film pressure-resistant. Its use produces 
smooth engine operation and gives protection 
against the formation of acid — and film 
breakdown. Permatex Co., 1720 Avenue Y, 
Brooklyn, N. Y. 

{ 


wa ging BRAKE FLUID SERV- 
HOW _TO CHECK, DRAIN, FLUSH, 
REFILL. BLEED a reference book 
that contains helpful service instructions as 
well as detailed descriptions and illustrations 
of the latest methods and procedures for 
profitably servicing hydraulic braking systems. 
Send for Bulletin HU-17, Wagner Electric 
Corporation, 6362 Plymouth Avenue, §&t. 
Louis 14, Missouri. 


131. BURD HANDY we FOR 
MECHANICS—Information on piston ring 
installation; also “No Job for a Dub’ for dis- 
tribution by garages to their customers. Burd 
Piston Ring Co., Rockford, Ill. 


133. CATALOG No. 500-R. Features more 
than 200 Champ-Item automotive replacement 
handy serv- 

L Champ-Items, 6190 Maple 

Ave., St. Louis 14, Mo. 


134. STREAMLINER CATALOGS on Moog 
Coil action front and parts. coil springs, 
chassis parts and electrically heat-treated 
springs for cars and trucks. Moog Indus- 
Inc., 6651 Easton Ave., St. Louis 14, 

0. 


Inc., 
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135. HYDRAULIC BRAKE SERVICE IN- 
STRUCTIONS AND MAINTENANCE HINTS 
—Explain fundamental principles of hydrau- 
lic brakes and their operation. Outlines cor- 
rect procedures for brake inspection and ad- 
justment. Gives cause and remedy for com- 
mon brake troubles. Ask for HU-197. Wag- 
ner Electric Corporation, 6362 Plymouth Ave- 
nue, St. Louis 14, Missou 


136. McCORD MUFFLER CATALOG—Con- 
tains a comp isting ot mufflers, tail and 
7 — pipes and mer 

how to make more money replacing muf- 
Sen and pipes. McCord Corp., 2587 Riopelle 
at E. Grand Blvd., Detroit 11, Mich. 


141. NEW PISTON RING CATALOG and 
full Power Story on Moog X-Plus Piston 
Rings for motor reconditioning. Moog Pis- 
ton pins Co., 6151 Easton Ave., St. Louis 
14, Mo. 


142. IGNITION — Catalog on Automotive 
ignition parts, wire and cable backed by 
customer satisfaction since 1921. Guaranteed 
by Andres Mfg. Co., 924 Theresa Ave., 
St. Louis 8, Mo. 


149. NEW PAMPHLET DESCRIBING UNIT 
CUNSTKUCTIUN UF Drive Shaft sushing 
and Seal blies, Housing Repair Kits, 
Repair Units, Transmission Case Ball Seats 
and Special! Pinion Bearing Assembly for 
Chevrolet cars, pick-ups and most GMC 
pickups. National Machine Works, P. O. Hox 
4305, Oklahoma City 9, Oklahoma. 


150. VAN NORMAN CONDENSED CATA- 
LOG — A compiete and concise manual cover- 
ing all heavy duty shop equipment and a 
complete catalog on taps. drills, dies and 
screw extractors for the jobber shop, the in- 
dependent garage shop or the car dealer shop. 
Van Norman Company, Automotive and Air- 
craft Equipment Div., Springfield 7, Mass. 





160. NEW BLACKHAWK PORTO-POW- 
ER CATALOG NO. P-50, AND | PRICE 
SCHEDULE — Includes “catalog of uses,’ 
covering Porto-Power service in repairing, re- 
building and reconditioning. Write Black- 
hawk Mfg. Co., Catalog Dept., P. O. Box 613, 
Milwaukee 1, Wisc. 


161. WHIZ CATALOG NO. 48-C—Describes 
the complete line of Whiz Automotive Chemi- 
eals designed to make cars run better and 
look better. R. M. Hollingshead Corp., 840 
Copper St., Camden, New Jersey; Toronto, 


-Canada. 


162. WILLARD STORAGE BATTERY 
CATALOG—Complete technica! specifications 
for storage batteries for every application. 
Liberally ill t informa- 
tion. Explanation of battery construction 
features. Willard Storage ed Company, 
246 E. 13lst St., Cleveland 1, Ohi 





164. AIRTEX FUEL PUMPS AND ANTI- 
PULSATION GASOLINE FILTERS — New 
and Rebuilt Fuel Pumps, Combination Fuel 
ind Vacuum Pumps, Repair Kits and Anti- 
Pulsation. Catalog AX64. Airtex Automo 
tive Division, Inc., Fairfield, Il. 


169. WILLARD SERVICE EQUIPMENT— 


Charging Equipment, Parts, ice Acces. 
sories, Service Tools, Testing Equipment. 


' Please send to me without obligation, free booklets No. 


in the May, 1951 issue of SourHERN AUTOMOTIVE JOURNAL. 


Un Su. 


ES, EEE DE 5 ET RR a TN RIS Fe 


Number and Street 





City 


' Tear out and mail to Southern Automotive Journal, 806 Peachtree St. N.E.. 


Atlanta 6, Ga. 
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wud At STORAGE BATTERY COMPANY, 
lst Street, Cleveland 1, Ohio. 


186. SERVICE MANUAL FOR THE DOC- 
TOR OF MOTORS — A comprehensive and 
thorough reference book which puts special 
emphasis upon the diagnosis of excessive oil 
consumption and the proper procedure for 
piston ring installation. it includes special 
instructions to follow when working upon 
certain makes and models of cars, a listing 
and description of recommended ring tools, 
aod an interesting, informative account of 
the development of the modern automotive 
piston ring. It is a non-technical explana- 
tion of a technical subject. Perfect Circle, 
Hagerstown, Indiana. 


193. WIRE & CABLE CATALOG—A % 
page catalog covering every automotive use of 
electric wire and cable, complete with specifi- 
eation data—Electric Auto-Lite Co., Merchan- 
dising —e Champlain & Chestnut St, 
Toledo 1, Ohio. 


197. SPARK PLUGS — Condensed four 
page specification folder for passenger cars, 
including 1951 models. “Plug Chek” Indi- 
eator and Data Book also available. This 
service tool is designed to assist service men 
in diagnosing spark plug heat range prob- 
lems. The Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut Sts., 
Toledo 1, Ohio. 


225. 8-PAGE CONDENSED CATALOG — 
Showing complete line of K-D Tools. Over 
120 tools described and illustrated. Ford 
Valve Service Chart on the back shows cor- 
rect K-D Tool combinations to service all 
Ford-built motors from 1928 to date. Free 
K-D Manufacturing Co., Lancaster, Pa. 


249. CATALOG NO. 47-A AND SUPPLE- 
MENT describes car application data on gen- 
erator and starter armatures and field coils. 
Contains valuable interchangeability data on 
all passenger cars through 1950 listing gen- 
erator and starter armature applications for 
the popular trucks. Arrow Armatures Co., 
15 Fordham Road, Boston 34, Mass. 


257. RUBBER PRODUCTS—A condensed 
catalog designed for parts reference work 
just released. It contains handy simplified 
identification and filustrations of floor mats, 
pedal pads. motor mounts. and rubher bueh- 
ings. Anchor Rubber Products Inc., 1726 
London Road Cleveland 12, Ohio. 


260. FACTS ABOUT IGNITION CON- 
TACTS—This booklet tells how design, mate 
rials, fabrication methods and manufactur- 
ing precision affects the function of this vita) 
electrical part. Many hints on the curing 
of ignition ills are given. Write Echlin Mfg. 

‘0., 242 East St., New Haven 5, Conn. 


262. OIL FILTER MERCHANDISER—Those 
Extra Dollars and how to get them in oil 
filter service sales. All the facta on new 
Wix sales tools . . . the Cabinet Merchan- 
diser and Wix Director. Wix Accessories 
Corp., Gastonia, N. C. 


263. HAND TOOL CATALOG NO. 57M. 
colorful pages of modern Hand Tools for a 
phases of automotive repair and maintenance, 
showing the right tool or tool set for prac- 
tically every job. New Britain Machine 
Company, New Britain, Conn. 


267. AUTOMOTIVE BEARINGS — Catalog 
50-CB—a 68 page listing of connecting rods, 
cam shafts and main bearings for cars, 
trucks and tractor engines. Johnson Bronze 
Co., New Castle, Pa. 


270. COOLING SYSTEMS, WHAT YOU 
SHOULD KNOW ABOUT THEM—1I6 pages, 
concisely written and clearly illustrated with 
diagrams and pictures. Tells you everything 
you need to know about the mechanics of 
cooling systems, helps build a better cooling 
system service. Warner-Patterson Co., 920 
S. Michigan Ave., Chicago 5, Ill. 


271. RADIATOR CORES—A 38-page book, 
No. 130, of replacement cores for passenger 
be = pe busses, wae, tractors, and indus- 


prices. and dimension diagrams for ordering. 
Auto Radiator Mfg. Co., 6005 Euclid 
Ave., Cleveland 3, Ohio. 


on. FREE CATALOG BULLETIN NO. 
100@ describes Bilackhawk’s new le 
lift”, = J-17 LIFT-POST Hydraulic . 
Blackhawk Mfg. Co., Milwaukee 1, 
consin. 











277. ELECTRICAL ta at The 1951 


TOR REBUILDING EQUIPMENT features 
te Storm-Vulcan jobber line of en- 





Cole-Hersce tune consists 
switches, truck and trailer connectors, ac- 
cessories and elect- 
rical equipment. Address Cole-Hersee Com- 
pany, 20 Old Colony Avenue, Boston 27, Mass. 


279. COLD SOLDER USED FOR BODY 
——— — An wi -~: folder describing 
shop of the new 

Folder describes 





Magee Builiing, Pittsburgh. 


Inc., 


280. THE ABC’S OF SELLING SHOCK 
ABSORBERS — A 20 page, pocket-size “brass 
tacks” guide to shock absorber sales. Brief, 
humorously illustrated and down-to-earth, it 
gives full facta on shook 
techniques and important data on Briggs 
Shocks with r-— piston and new O- 
Ring Seal. The Briggs Shock Absorber Com- 

pany, Division of The Gabriel Company, 
Cleveland 3. Ohio. 


283. FACTS ABOUT IGNITION COILS— 
Learn what characteristics of a coil are need- 
ed for top motor performance, the signi- 
ficance of coil polarity, why an engine skips 
at low speeds and many other tips on igni- 
tion service. Echlin Mfg. Co., 242 East St., 
New Haven 6, Conn. 


285. CASTOMATIC BAR SOLDER — At- 
tractive blotter with 24 page booklet attached 
explains Castomatic Bar Solder in picture 
caption style emphasizing stated superiority 
of Castomatic bars over handcast bars _be- 
eause of automatic production met Fed- 
erated Metals Division, 120 Broadway, New 
York 5, N. Y. 


297. FREE SOLDER LITERATURE—A 
four page folder, “Some Properties of Soft 

lders,” offered gratis. Included are facts 
which will enable the reader to choose better 
the solder suited to his work at hand—melt- 
ing point ag P migg on joint strengths, 
sustained load ete. Write FEDERA- 
TED METALS DIVISION, American Smelting 
and Refining Company, 120 Broadway, New 
York 6, N. Y¥. 


300. THE RICHLITE MFG. CO. avail- 
able for distribution a colorful and fully illus- 
trated 28 page catalog of exhaust deflectors, 
rear view mirrors, inside door handles clothes 
hangers, gas door gua and many other 
quality automotive accessories an 
Richlite Mfg. Co., 2326 Indiana 
Chicago 16, Illinois. 


305. KOTAFIN CRANKSHAFTS IN- 
CREASE BEARING LIFE — a new service 
booklet, “Stop Bearing Failures,” for the 
benefit of users of reconditioned crankshafts. 
Booklet clearly shows the cause of most early 
bearing failures, and how the KOTAFIN pro- 
cess prevents them, also the lengthens bearing 
life. Storm-Vulean, Inc. 2504 Commerce 
Street. Dallas, Texas. 


307. VAL-VIN-HED — Attractive catalog 
sheet containing information about the new 
VAL-VIN-HED-SILENCER designed to per- 
form three important functions in a motor 
with overhead valves and rocker arms. Si- 
lences valve clicking noise, provides overhead 
lubrication and protects against moisture con- 
densation. Joe L. Estes Co., Winder, Ga. 


309. OIL FILTER & REFILL, RAPID 
REFERENCE CATALOG has easy-to-use 
placement Chart which alphabetically lists 
makes of cars and cross-indexes makes of 
filters for cars, trucks, buses and tractors. 
Illustrates and describes Champ Multi-Screen 
and Standard Refills, plus retailer promo- 
tional helps. Champion Laboratories, Inc., 
aoe Dept., 122 Charles St., Meriden, 
onn. 


Avenue, 


314 WAGNER Be PARTS CATALOG 
—A handy ON OINT reference to fast- 
moving brake come and lining, covering 
popular models of cars and trucks. Catalog 
also lists complete stock of shoe exchange 
sets, as well as CoMaX bonded lining seg- 
ments available to those interested in bond- 
ing lining in their own shops. Wagner Elec- 
trie Corporation, 6362 Plymouth Avenue, St. 
Louis 14, Missouri. 


317. GRIZZLY BRAKE BONDING CATA- 
LOG— Describes i t for ditioni 


shoes for bonding; power pressure gas heated 
automatic bonder; clamping devices and gas 
and electric ovens for bonding. Complete list- 
ing of Saftibond segments and applications. 
Grizzly Mfg. Co., Paulding, Ohio. 





320. NEW DEALER CATALOG OF MU- 


gine rebuilding machines. Attractively print- 
ed in two colors, per - and slotted for 
inclusion in salesmen’s catalogs. 
Storm-Vulcan, Inc., 2504 Commerce St., Dal- 
las, Texas. 


322. NEW 32 PAGE CATALOG of light- 
ing and — a equipment is now available 
upon reques Do-Ray Lamp Co., 14658 8 
Michigan —, Chicago 6, I. 
BRAKE LINNING — A new 18 page 
condensed catalog wi 
sive dealer a chart listing brake lining 
recommendations for popular passenger 
— commercial oar, ete. Vehicles are list- 
ed by year and model tions are 





Recommen 
made both for riveted and for bonded lining. 
World Bestos Corp., P. O. Box 346, New 
Castle, Ind. 


324. Srraeceive FOUR PAGE fat 
method 


D includi ste «alphabeticn! ond 
een listings on shock absorbers for all 
makes and models of cars. Available through 
Monroe Warehouse Distributors and Job! 

or by writing direct to the Monroe Auto 
Equipment Co., Monroe, Mich. 





349. SNUGL Lele, = BALANCING 
CHART — A 2 color Chart suitable for plac- 
on wall of shop, service station or garage 
shows the pounding forces developed in “Out- 
of-Balance” Wheel Assemblies at various 
speeds. This free chart is available from 
Mid-Wstern Auto Parts, Manufacturers of 
Snug! Wheel Balancing Weights, P. O. Box 
606, Kokomo, Indiana. 


352. a BRAKE RELINING SYS8- 
TEM — Illustrated folder ante Dus-All 
System that provides let 
for Passen; cars and Light Trecks with 
only 4 liner sizes. Includes large 18” x 23” 
wall chart showing the five easy steps for 








LOG FEATURIN 
= new ny Automatie Jet Car Wash. 

Phillips Pump & Tank Co., 1432 State 
ie. Cincinnati 4, Ohio. 


327. SIGNAL-STAT CATALOG AND IN- 
STALLATION INSTRUCTIONS — describes 
and illustrates the Sigflare Switch and Flare 
Stat and complete line of Signal-Stat Direc- 
tional Signal and Safety Equipment for pas- 
senger cars, trucks and busses. Signal-Stat 
Corp., 523-589 Kent Ave., Brooklyn, N. Y. 


331. CELLO 1 oe catalog 


- any set of brake shoes Gatke 
rp., Automotive Div., 228 N LaSalle St. 
Chiccwe 1, IL. 


353. WILLARD CABLES AND ACCES- 
SORIES CATALOG. Illustrates and describes 
battery cables, ground straps, primary and 
secondary wi terminals, hold downs, serv- 


ice tools and allied 
Willard Stor- 
hio. 





data. Technical -W 
age Battery Co., Cleveland 1, 0 


354. AIR COMPRESSOR CATALOG covers 
line of air Dp 








pages showing the many ilable for 
both cars and trucks tom “T0468 to 1951 mod- 
els. Cello Products Co., E. Guten 28, Mass. 


332. CURVED WINDSHIELD INSTALLA- 
TION MANUAL — 32 page book explains 
removal! and installation procedures for curved 
safety plate windshields and tuf-flex Plate 
Glass backlights. Well illustrated. Libbey- 
Owens-Ford Glass Co. SAJ, Nicholas 
Bidg., Toledo 3, Ohio. 


333. SCREWDRIVER HANDBOOK-CATA- 
LOG covering over 300 different types and 
sizes of plastic handle screwdrivers. Coa- 
tains complete screw reference charts and 
other important data. Vaco Products Co., 
317 E. Ontario St., Chicago 11, Ll 


334. “StylEngineered Lubrication Depart- 
ments”—A 32-page booklet cribing and il- 
L~ my various size lubrication departments 

jon of t for most 
efficient and economical ae dependent 
on available floor space. Lincoln Engineering 
Company, 5708 Natural Bridge Avenue, St. 
Louis 20, Missouri. 





335. POWER AND MANUAL LUBRICA- 
TION IN THE FIELD is fully described in 
Lincoln Engineering Company's new catalog 
No. 74. Catalog contains all newest types of 
grease guns, fittings and accessories for fast, 
clean, economical lubrication of farm ma- 
chinery. Lincoln Engineering Company, 5708 
Natural Bridge Avenue, St. Louis 30, Mis- 
sou 


337. FOLDER DESCRIBING BAY-LIFT 
PORTABLE PNEUMATIC AUTO LIFT—An 
attractive presentation of uses, specifications, 
and features of the Bay-Lift portable pneu- 
matic Auto Lifis for Cars and Trucks. Bay 
Manufacturing Co., 316 Arlington Ave., Tor- 
rance, Calif. 


340. RADIATOR AND WATER CLEANER 
—catalog describing new radiator and water 
cleaner. Unit easy to install, priced eco- 
nomically, two models fit all cars, trucks and 
buses. Cartridge easily and quickly y= 
Fram Corporation, Providence 16, 


344. NEW BLACKHAWK JACK CATA- 
LOGUE Number J-50 and Price Schedule. 
He yyy Hand and 7 ae Sep 

an 1 - 
Blackhawk Mfg. Co., Mil- 





7 “Titt-Post” 
waukee 1, Wisc 


345. HYDRAULIC BRAKE WALL CHART 
—Spiral bound listing up-to-date parts in- 
formation for passenger cars and trucks, in- 
cluding listings for master and wheel eylin- 
ders, master and wheel cylinder repair kits, 
stop light switches and brake hoses. cis 
Automotive Corp., Middletown, Conn. 


346. PAY LOAD PROOF — Alcoa's new 
36 page let on aluminum trailers. Per- 
structural infor- 
of America, 


formance records, weights, 
mation. Write to Aluminum Co. 
670 (Dept. 8) Pittsburgh 19, Pa. 


347. SHOCK ABSORBERS — A new shock 
absorber specification catalog, reduced to 8 
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tive service industry bh with leeti 
a and data to insure selection of md 


Brake Co., Industrial Products Div., Wilmer. 
ding, Pa. 








355. TUBE AND TIRE REPAIR CATALOG 
in a handy 4” x 6” edition. Contains 32 pages. 
Each item illustrated and fully described. 
Catalog is punched for hanging near telephone 
for easy reference. J. W. Speaker Corp., 30569 
North Wail St., Milwaukee 12, Wise 


61 NEW PP pany REFERENCE” GAS 
KET CATA Complete, easy-to-fi 
listings of ne «I ‘Gaskets ‘be practically ell 
makes and models of cars, truc tractors, 
buses, etc. New cataloging style makes gas- 
ket selection simple and easy. Write for 
your free copy today — Felt Products Mfg 
Co., 1508 Carroll Ave., Chicago 7, Il. 


364. AUTOMOTIVE SAFETY LIGHTING 
DEVICES — A new automotive catalog illus- 
trating reflectors, directional signals, 
lights, stop lights, armored clearance lamps 
and safety reflector flares—all heavy duty 
equipment, designed and built for commercial 
truck and bus use. Grote Mfg. Co., Bellevue, 
Ky. 


365. FRONT END SUSPESSION — Parts, 
tie rods and king bolt sets. Two new cata- 
logs offering ease and convenience in estab- 
lishing part identification, description, manu- 
facturer’s number and quantity usud per car. 
Front end service poster and direct mail post 
canis are being offered with catalogs. Hershey 
Metal Products, Inc., Derby, Conn. 


366. MAC’S-IT! — An 8 page catalog Kala- 
mazoo punched and tabbed for Weatherly in- 
dex showing complete line of automotive 
chemicals. Mac's Super Gloss Co, 6040 N 
Figueroa St., Los Angeles 42, Calif. 


369. LUBRICATION CATALOG—Complete 
line automotive ee woot in- 
cluding cabinets, guns, grease fittings, sc- 
cessories, adapters, installation diagrams, in- 
ry instructions, technical data. Write 
Aro Equipment Corporation, Bryan, Ohio. 


370. EMEROL MFG. CO.—Complete print- 
ed information on entire line: Marvel My- 
stery Oil, Marvel Inverse Top Cylinder Oiler, 
Hi-Rev Motor Tune-up Oil. Shows 
prices, description, dealer information. Emero! 
Mfg. Co., 242 W. 69th St, N. Y., N. Y. 


372.—FAULTY BRAKES — Bad Breakes 
cause more accidents than any other mechan- 
ical defect. A free PEDAL BLOK is yours 
for the asking. American Brakeblok Div., 
4616 Merritt Ave., Detroit 9, Michigan. 


373.—NEW CATALOG ready for distribo- 

tion. A new four page folder illustrating 
and describing new Model “B” Automatic 
One-End Lift. Automatic Steel Products, 
Inc. Canton, Ohio. 
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More News Briefs 
(Continued from page 209) 





Ford Dealers Will Sell 
British-Built ‘‘Consul”’ 


A SMALL, British - built car, 

called the Consul, has been 
introduced to the United States 
market by Ford Motor Co. At the 
outset, 100 Ford and Lincoln-Mer- 
cury dealers will retail the car, 
according to Henry Ford II, presi- 
dent of Ford Motor Co. 


The car has a 100-inch wheel- 
base, with approximate over-all 
length of 162 inches, width of 64 
inches and height of 61 inches. It 
is manufactured in a five-passen- 
ger, four-door sedan model only. 

Powered by a four-cylinder en- 
gine of 92 cubic inches displace- 
ment, it has brake horsepower of 
47 at 4,400 rpm. Bore is 3% inches 
and stroke is three inches. 

There is a synchromesh trans- 
mission of three forward speeds, 
with steering-post shift lever, and 
a Hotchkiss drive with rear axle 











REPLACEMENT 
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FACTORY 
DUPLICATES 


Badger TOOL % MANUFACTURING Co., Int, 


1501 WEST POLK STREET 
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ratio of 4.625:1. 

A hydraulically-assisted clutch 
mechanism is said to relieve the 
driver of most of the effort in- 
volved in clutching and declutch- 
ing footwork. Other features in- 
clude: push-rod-operated over- 
head valves with side camshaft, 
thermostatically-controlled water 
pump, full-flow oil filter and 
down-draft carburetion. 

Limited quantities of the Con- 
sul have been ordered and will 
arrive from England within the 
next few months, Ford said, but 
materials shortages in England 
make it impossible to forecast the 
size of additional shipments. 








1951 Car Production 
Hits 2,000,000 


The 2,000,000th passenger 
car to be built in the United 
States during 1951 rolled off 
the lines late last month. In 
spite of parts shortages that 
slowed production in some 
plants, schedules indicated 
that it would be the best 
April in the history of the 
industry when final figures 
were tabulated. 

Preliminary tabulations 
indicated that about 175,000 
more passenger cars and 77,- 
000 more trucks were built 
in the first four months of 
1951 than the same period 








Trailmobile Branch 
Opens at Memphis 


= eee Trailmobile Co. last month 
opened a factory branch at 
Memphis, Tenn., to cover the 
western Tennessee, northern Mis- 
sissippi and Arkansas territory. 

Paul W. Campbell, formerly 
manager of the branch at Little 
Rock, Ark., has been appointed 
manager of the Memphis branch. 
He has been with the firm since 
1946. 


Terry Named at Jacksonville 


Bill Terry, Sr., of Bill Terry’s, 
Inc. (Buick), has been elected 
president of the Jacksonville, Fla., 
Automobile Dealers Association. 
Holmes Tucker of Fletcher Motor 
Sales, Inc., is vice-president and 
William Catlin of Wm. Catlin & 
Sons is secretary-treasurer. 
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Vehicle and Gasoline Taxes 
Loom Dangerous to Market 


L pnoso: sera automotive and 
gasoline taxes could price a 
large segment of the population 
out of the automobile market and 
return the family car to a luxury 
status, the Tax Economics Bulle- 
tin of the American Petroleum 
Industries Committee predicted 
last month. 

Pointing out that excessive 
taxation has been “the most tell- 
ing cause” in holding back mass 
ownership of automobiles in Eu- 
rope, the Bulletin article stated 
that “If carried to excess, the very 
purpose of automotive taxation 
can be defeated, to the accom- 
panying hardship of the country 
and its people.” 

Taxes in this country now take 
24 cents out of every automobile 
dollar, the article said, emphasiz- 
ing that one-third of the retail 
price of gasoline is made up of 
taxes. 


U. S. Has 75 Per Cent 


Surveying automotive taxes 
here and in Europe and their ef- 
fect on car purchases, the Bulle- 
tin said that Americans own over 
75 per cent of the world’s auto- 
mobiles or one car for every four 
people. In Great Britain, the pro- 
portion is one car for every 22 
people; in France, one for every 
27 people; and in Italy, only one 
car for every 176 persons. 

While crediting American mass- 
production methods, greater 
abundance of raw materials and 
higher average incomes as con- 
tributing factors leading to U. S. 
supremacy in the automotive 
field, the article said much. of Eu- 
rope’s failure to keep pace “can 
be traced directly to a system of 
excessive taxation.” 

In Great Britain, the purchase 
tax on a medium-priced car is 
equal to one-third the retail value 
and Britons must also pay regis- 
tration fees three times that of the 
average American levy, the arti- 
cle said. 

Gasoline taxes are also stag- 
gering in Europe, the Bulletin 
pointed out. “In Great Britain, 
taxes add about 75 per cent to 
the retail price of gasoline. In 
France, they add well over 100 
per cent and in Italy, more than 
200 per cent.” 

Terming excessive taxation a 


severe detriment to mass car 
ownership, the article quoted a 
Federal Reserve Board survey 
showing that 74 per cent of all 
automobiles in this country are 
owned by families with yearly in- 
comes below $5,000. 

“It is difficult to conceive of a 
product more basic to our eco- 


nomy, to our national strength 
and to our standard of living than 
the automobile,” the article said. 
“A lesson can be learned from 
Europe’s experience,” the Bulle- 
tin said, urging that “fair, intelli- 
gent taxation” be the rule in this 
country. 


Exports of American passenger 
cars continued to decline in 1950. 
A total of 145,000 cars were ship- 
ped abroad during the year, or 
seven per cent less than were 
shipped during the previous year. 








invented 
ignition 
assortments 


SHURHIT'S SPECIAL 
Catalog Page No. 107 


Shop owners and mechanics from coast to coast 
will like these new ASSORTMENTS because: 


*& They're “OPERATION ENGINEERED” —Each Dealer's 
Assortment contains only fast moving ports designed 
for HIS needs ond HIS pocketbook 

*& Every Assortment is o “MERCHANDISER — Attractive 
metal cabinets “dress up” the shop —increase sales 

%& They're TIME-SAVERS — everything is visibly indexed 

*% FLOOR-PLAN INVENTORY CONTROL —eliminates 
costly shortages 
% DESIGNED FOR GROWTH—As your requirements 
expond, your “basic” assortment becomes an 
integra! port of your larger assortment cabinet 


Yat 


For a practical, economical solution 
to your ignition stocking and inven 
tory problems — send for SPECIAL 
Catalog Page No. 107 now er con 


tact your local Shurhit jobber 


CTS INC. « WAUKEGAN, I\L. 
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AUXILIARY ? 
UT PNET Ba available through 
Better Car Dealers 
Everywhere 
Product of 
AUTOMOTIVE & MARINE PRODUCTS CORP, 
BOSTON 44, MASS. 


of AN ENGINE 
PRAY weRICATION > 


Patents Applied 
; for and Pending 
The Engineered Method of 
Auxiliary Lubrication for the 


= Modern, High-Compression Engine. 


Contact Your Nearest Ampco Representative 
For Sales and Warehouse Service 


Kan., la., Mo., Neb., 
Col., Nev., Utah, r Mex 
The Frank Libb 

527 Southwest 4 
Kansas City 8, Missouri 


Ala., Fia., Ga., Miss., N. Ark., La., Okla., Texas 
Car., S. Car., Tenn., Va. 4. M. Cree Company 
Safety Equipment Co 1326 Mercantile 

212 Marietta St., N.W. Bank Building 

Atlanta 3, Georgia Dalias 1, Texas 








Always Insist On 


wera 


Ask For KEN-TOOL 
Replaceable-Rubber-Head 


£ KEN-TOOL Standard 


3 Vine Hammers 





MOPSY 





STARTER CABLES? FINE / 
NOW HOW ABOUT THE 
——~_ PICK uP? 














CLUTCH PEDAL 
LINKAGE 


REPLACEMENT 
by PERFECT 


When you're installing a new 
clutch, complete the job with 
100% dependability--install 
a new clutch pedal linkage. 


Clutch pedal linkage, made 
by PERFECT PARTS, is your 
guarantee against defect in 
workmanship and material. 
You can be certain, a PER- 
FECT clutch linkage 
eliminates defective 
clutch covers caused 

by non-release, hard 
pedal, pedal vibration, 
short clutch life and 
clutch chatter. 


Southern Rep: Max Yaras 
2911 Central Ave 
Tampa, 


See your jobber 
PERFECT PARTS, inc. 


55 Amsterdam Avenue 
New York City, N. Y. 
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Virginian Gives Advice 


On Picking Used Car Watch for Montgomery‘s 


AUGHER Motor Co., Chrysler- “ 
Plymouth dealership at NASH AIRFLYTE 
Waynesboro, Va., recently ran a ‘ 
sizeable newspaper ad giving tips 
on the selection of a used car. 
There are two ways to select a 


, the ad advised: as . a 
“The Hard Way—1. With the Cruising the Streets of the City Daily 


motor running, accelerate sharply The ad_ repro- * VISIT WITH THEM AT THE 
a few times and have someone duced here was 


watch the exhaust pipe. Heavy part of the pub- PARKMORE EACH NIGHT * 


. . ici J t 
blue smoke indicates worn or ete Ba Ee 
fouled rings; black smoke means cars in Montgom- Miss Doris Powell of 28 Clayton, St., & registered 


rich fuel mixture, bad automatic ery, Ala. The Ae Agana esi 2 Cin — 
honeymooners Cabot St., » of the Moshgemery $3 
choke, carburetor fouled or worn. jan tedes Sint manga Force, were married Thursday night, April 12, at the 


At the same time, listen for worn , Parkmore Drive-In, They are spending the firt week 
: ’ all-expense week's : 
bearings, piston pins or camshaft stay at Daytona of their honeymoon in ® “ny ar At the be 
rattle. Other points to be check- Beach, Fla., after sk athe oa hernias ashy Spal gap poe 
3 week's stay at Daytona Beach, Fis. 


ed are battery, starter, generator, ome a 


oil pump, radiator, water pump. Nash, the world’s most modern cor, is equipped with 
2. Take out the seats and look reclining Airliner seats which permit change of posture 
over the upholstery thoroughly. on extended trips. These seats also let down inte sleep- 
“3. Carefully examine the body ing dati king Nash an ideal outomobile 


for any evidence of serious tor Sportsmen and Vacotioners. 
wrecks. 


“4. Slide under the car, or have MONTGOMERY'S NASH DEALER 


Go Seta Ser ee of eon bom MOTOR SERVICE 




















Check the steering members. 

“5. Check the headlights for eee 
proper focus, aim and brilliance. 

“6. Test the clutch, brakes and 
heater motor. 

“The Easy Way—1. Come see 
us, your Chrysler-Plymouth deal- 
er. On every car we sell, we have 
already made these tests and doz- 
ens more. We have reconditioned 
each car to eliminate question 
marks and costly ‘bugs’ which 
might come later. . . 

“2. All you have to do is walk 
around and see that you like the 
color and shape, give the tires a 
good-natured kick and _ settle 
yourself behind the wheel and 
imagine how you'd feel driving 
that beauty down the street 
proudly to park. . . 

“3. Drive out today and feast 
your eyes on the buys we fea- 
ture.” 

The text of the ad was repro- e 
duced in a recent issue of Chrys- ENDIxX 
ler Tonic. i META 

NO BRUSHING Metoiciene is made under an exclusive L/éNt 


; Bendix formula. There are many copies, 
Brown Heads St. Pete Group NO SCRAPING but there is no substitute. When you 
order, be sure to specify and get the 

NO HEATING original Bendix* Metalciene. 


REG. U. 5. PAT. OFF. 














Andrew W. Brown of Brown 
Nash Motors was elected presi- 


dent of the St. Petersburg, Fila., Juat Dip em in Dinty - Pull ern out Clean 


Automobile Dealers Association 


last month. Charles Ruebel of BENDIX PRODUCTS DIVISION of 


Ruebel & Smith Motor Co. is vice- 
president and Stewart Jones of 
Stewart Jones Motors is secre- 
tary-treasurer of the association. 


SOUTH BEND 20, INDIANA aviation conpomarion 
Export Sales: Bendix International Division. 72 Fifth Avenve, New York 11, N. Y. 
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NO MORE CARBON SCRAPING 


*DUNK 
AND 
DRIER 
BASKET 
INCLUDED 


a 


wey New — Improved — 
GUNK DUNK BENCH Corb é * 
U rburetor an 
Parts Cleaning Kit New 61% gal. size More Potent 
deeo ‘“Vaoor-catcher’ design pail 


aworoor | GUNK HYDRO-SEAL 


CAUTION 

"1. Faster Terrifi netration new 
if it doesn’t bear aan acy —_— 
the Genuine GUNK . Quickly digests and removes carbon gum, 
Seaton’, it may paint, lead, makes possible accurate visual 
be a partly diluted inspection and fitting of delicate meter- 
imitation — and ing mechanisms, jets, orfices, and diesel 
will not give you the nozzles without etching 
Safety and Advan- . Lasts more than one year due to 
tages of Genuine water blanket 
GUNK and should . Works hot or cold Rinses wet or dry 
be flatly refused Patented Double Barrel Performance 

Guaranteed. 
SOLD BY BETTER JOBBERS EVERYWHERE 
Write for Name of Nearest Stocking Jopbe: 
— Flatly Refuse Substitute imitations — 


\MMEDIATE DELIVERY 





Custom Built For a Golden ‘51 
Model to fit get up your 


all Popular 
| Golden 
“BEAR” 
yi: ty | BEAR Ss I G N 
<F?=— SERVICE For BIG profits now and later, 
f o ie A & AXLE feature “‘Bear’’ Balancing and 


FR 3 
STRAIGHTENING Correction Service, tie into 


y “Bear's” dramatic Golden 
mag “Bear” Program. For details 
write BEAR MFG. CO., Dept. 


S-1, Rock Island, Ill 5371 


ae 





FOR BETTER SAFETY LIGHTING 
AND REFLECTING EQUIPMENT 


F CARS @ TRUCKS @ TRAILERS @ 
OFP.tractors and EMERGENCY V 


DISPLAY 
BOARD 





No. 819 Keoiser-Frexer 1 vm ngle Signe! 
WRITE FOR NEW DO-RAY CATALOG 


, ‘ MANUFACTURING COMPAN 
(ee litle 2326 INDIANA AVES CHICAGO 16.111 DO-RAY LAMP CO 1458-64 S$ MICHIGAN AVENUE 
e CH'CAGO 5 HLLINOTS 
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This handsome building at 476 Bay 
St., Charleston, S. C., was formally 
opened last month by Altman Cad- 
illaec Co., Ine. It covers more than 
12,000 square feet and represents 
an investment of about $100,000. 
The paneled showroom with a 
green concrete floor and recessed 
lights is shown in right-hand photo- 
graph. The 9,000-square-foot shop 
is also decorated in shades of 
green and equipped with individual 
metal workbenches and other mod- 
ern equipment. A_ separate body 
and paint shop is under constrac- 
tion at the rear of the new build- 
ing. President J. J. Altman ac- 
quired an interest in the company 
in 1940 and bought out his part- 
ner in 1946. 


Harris Heads Distribution 
For GMC Truck & Coach 


L. Harris, formerly a mem- 
@ ber of the GMC truck 
sales administration group, has 
been appointed manager of dis- 
tribution of the truck division, 
John E. Johnson, general truck 
sales manager for the GMC Truck 
and Coach Division, announced 
late last month. 

George R. Oliver, formerly 
manager of distribution, has been 
transferred to the government 
sales section of General Motors 
Corp. 

Loren T. Flynn, formerly man- 
ager of transportation engineer- 
ing, has been appointed manager 
of government sales, truck divi- 
sion, Johnson announced 


White Promotes Lewis 


Earl H. Lewis has been named 
assistant wholesale manager and 
assistant to the vice-president in 
charge of sales of The White Mo- 
tor Co., it has been announced by 
J. N. Bauman, vice-president in 
charge of sales. Lewis, who join- 
ed White in 1944, had been 
branch manager at Oklahoma 


City. 








Have an 


dequate 
Stock, 


ORDER 
TODAY 


a full 
[SSortment 


NATIONALLY ADVERTISED 








7% HAMPION 
WY te) V4) 1139 1: 


CONTACT YOUR JOBBER TO-DAY 


Ahhhhhh hd 
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WHITEWALL 
TIRE CLEANER 


s the whitewall 
of leading car and tire man 
ufacturers. Exhaustive laboratory and 
field tests resulted in its choice as a 
standard factory part! 
s the ED aa 
ner of leading jobbers thruout the 
because it's sales-tested and 
proven 
OPP aren Te A CCEPTEOR ETT 
eaner of motorists and profetsional 
s everywhere because 
orms quickly and easily 
COMPLETE 
JOBBER PROTECTION 


<SEILE, WRITE FOR DETAILS 
\WACO 4 Sump 


ws eS) 


aT 
un Che 


SWACO PRODUCTS CORP., HOLLIS 7, NEW YORK 


Manufacturers and Formulators of Quality 
Automotive Cleaners 


Represented in the South by MAXIM HERSHEY 
1326 S. W. 6th Street, Miami 35, Fio. 


It’s Here-The Bug Deflector 


It’s your opportunity to cash in on the tremendous profit 
potential on the market. 34,000,000 cars need a bug deflector 
for better and safer driving comforts. Keeps 90% of the bugs 
off windshield. Made from plastic and stainless steel. The 
plastic shield causes an air current that carries the bugs over 
the top and sides of the car. You make the profit; the wind 
does the work. Plastic shield—4 colors, Blue, Green, Amber, 
Clear. Contact your supplier or write direct. 


AKRON SPECIALTY MFG. CO. 
115 IRA AVE., AKRON 1, OHIO 

















| 


Made in U.S.A. 


SOLDERS 


lead in popularity throughout the South 
and Southwest because they’‘re 


TROUBLEPROOF 
PRICED RIGHT 


TINNERS SOLDER ° EASY-SPRED SOLDER 


and the new Fil-SOLDER, the modern miracle BAR 
Solder for filling all metals, 
including aluminum, with- 
out the use of flux! 














Demonstration 1 1 4 
Booth No. sido. A 


Representatives in charge 


GRANT ROY 
WAYMON HEFNER 
KEITH BROYLES 


Swiss Laboratory 
Cleveland 14, Ohio 


Acid Core Solder, Genuine COLD SOLDER, Wire Scratch Brushes, 
ALSO: Stee! Wire Wheels, Jumbo Cleaning Brushes, Tin-Spred, etc. 











phos! Ducky ANOTHER AUTOMATIC PRODUCT 
TEE ii RH am SOLD BY YOUR AUTOMOTIVE JOBBER 
WATER PUMPS 


WRITE FOR CATALOG $-5 


TOLERANCES . . . As low os .0002°' on critical operations. 
BEARINGS . . . All bearing-type pumps equipped with 
nationally known and advertised bearings and lifetime 
lubrication. 

SEALS . . . Bellows type, of synthetic rubber impervious 
te oi! and reinforced to prevent cracking. 

SHAFTS . . . All grease-type pumps equipped with long- 
wearing, precision-ground shofts. 

GUARANTEE . . . Every Linmar Water Pump is guoranteed 
fully agoinst defects in material and workmanship and to 
fit exoctly the car for which it is designated. 


Division AUTOMATIC STEEL PRODUCTS, INC. © CANTON 6, ono 
A Substantial Supplier to the Automotive industry fer Over 20 Years 














SHOCK WATER 
ABSORBERS ¥ PUMPS 


REBUILT & GUARANTEED 
B 


Y 
SUPERIOR 
PARTS REBUILDERS, INC. 


2547 W. GRAND BLVD., 
DETROIT 8, MICH. 


(Out in Preat 


HIRSIG 


4a the South 
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A tubular-steel luggage carrier, 
especially designed for its Rambler 
convertible, is now availabe from 
Nash Motors Division. The rack at- 
taches to the safety rails with 
clamp-type fasteners. It may be at- 
tached to the drain moulding on 
station wagons and suburban mod- 
els. Legs and fasteners are coated 
with plastic to prevent scratching. 
carrier weighs 33 pounds. 


Registration May Set 
Record for March 


ee by the approach of 
spring weather, new-car re- 
gistrations for March may set a 
record for the month, R. L. Polk 
& Co., Detroit statisticians for the 
automotive industry, announced 
April 26. On the basis of registra- 
tions tabulated in 22 states on 
that date, March totals should ap- 
proximate 515,000 units, officials 
said. 

This would compare with 495,- 
885 new cars registered in March, 
1950, and 360,567 in March, 1949. 

New-passenger-car registrations 
during the first quarter of 1951 
will approximate 1,400,000 units, 
Polk estimated. The 1950 figure 
was 1,286,437, with a strike at the 
plants of a major producer reduc- 
ing the over-all totals for the 
three months. 

In the truck field, it was esti- 
mated that approximately 89,000 
units will have been registered for 
March when all states are tabu- 
lated. A total of 96,266 new trucks 
were registered in March, 1950. 

Figures for the first three 
months, however, should be ap- 
proximately 20,000 units higher 
than for the first quarter of 1950, 
Polk officials said. In 1950 a total 
of 235,889 new trucks was regis- 
tered in the first quarter. The 
total for the first three months of 
this year will approximate 259,- 
000 units. 


Dodge Advances Chamberlain 


Martin W. Chamberlain has 
been named business manage- 
ment manager of the Dodge Di- 
vision, it has been announced by 
E. C. Quinn, general sales man- 
ager. He succeeds Ernest C. 
Dock, recently appointed assist- 
ant general sales manager. Cham- 
berlain joined the division in 1945 
as business management repre- 
sentative in the St. Louis re- 
gion. He had been in the truck, 
finance and tire fields for 13 years 
before that time. 








PUT A BRIGHTER LOOK IN 
YOUR POLISH BUSINESS with 


$400 
Per Can 
Money-Back 





THE BIGGEST SALE AND PROFIT MAKER 
YOU EVER HANDLED! 
Dealers, north, south, east and west go for LYK-NU Kote-O-Wax in a big way 
because it’s the original liquid wax that’s MADE IN COLORS to /AATCH THE CAR! 
Thousands upon thousands of satisfied motorists go for LYK-NU, too, because 
the MATCHING COLOR BLENDS AWAY NICKS AND SCRATCHES! That's something 
that no other liquid wax does! LYK-NU Kote-O-Wax cleans, waxes and: restores 
original color beauty in one, easy operation—aond it's one—two—your car looks 


like new! 
THE 7 LYK-NU COLORS COVER THE COLOR RANGE OF ALL CARS 


Black—Gray—Blue—Green—Maroon—Tan & Brown—Cream & Yellow 
LYK-NU IS PRE-SOLD FOR YOU 
with NATIONAL ADVERTISING 
...with LOCAL NEWSPAPER ADS 
LYK-NU 1S FIRST with A COMPLETE MAT SERVICE 
with SILICONES -..with SPOT RADIO 
vith COLOR with 24 SHEET BILLBOARDS 
ath LASTING VISIT US AT THE 
ue: SPARKLE ATLANTA SHOW —BOOTH S-328 
LYK-NU CO., INC., 279 E. 139th ST., N. Y. 54 
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BRAND 


7 
SOLDER 


Make your work easier with Federated Gar- 
diner brand Acid Core Solder. It melts fast 


. evenly ... produces a tight bond. 


Look for it in the familiar blue package 
wound on metal spools. Comes in all sizes and 
compositions . . . analysis on the package. 


Listed by Underwriters’ Laboratories, Inc. 


Seda WMhéiias on 


Dione fatetnd 


Obie 
AMERICAN SMELTING AND REFINING COMPANY tela @ 
WHITING, INDIANA (CHICAGO) 











The Plant Behind AMKO Products! 


Shown above is our main plant 
and warehouse at 556-570 W. 
Fulton St., Chicago 6, Illinois. 


. 
We are one of the largest suppliers of 
Universal Joints for the Army and 
Ordnance Department. 


Every AMKO PRODUCT Is Carefully Engineered and Ac- 

curately Machined to Original Equipment Specifications! 

For All Popular Cars and Trucks We Can Furnish 

@ KING BOLT SETS @ UNIVERSAL JOINTS 

@ FRONT END SPRING @ TIE ROD ENDS 
SUSPENSION PARTS @ RUBBER BUSHINGS 

@ WATER PUMPS & KITS © SPRING SHACKLE SETS 


We Also MANUFACTURE Original Equipment Replacements 
for ARMY & CIVILIAH JEEPS 


Every Item Unconditionally Guaranteed for Service. 
Send for Our New Catalog 


AUTOMOTIVE MANFG Co ine 


s70" FULTON sr. ‘CHICAGO 6 me 























DUAL-DUTY cold tube oa 
repair produces 
hot-shot sales! 


A cold repair is quick,, easy and conven- 
ient, and the Buxco Dual-Duty makes 


cold repairs that are superior to any other 





cold or hot repair. 


That’s because of the Dual-Duty’s feather- 
edge construction and highest grade rub- 
ber content. Used as a cold repair, the 
Dual-Duty vulcanizes itself during wheel 
spin . . . positively avoids bumping. 


Yes, the cold patch story is a strong-selling 
one, and you can tell it and sell it best, 
because you've got the best cold or hot 
patch working with you . . . that’s the 


Dual-Duty! 


BY THE MAKERS OF OTHER HIGH GRADE 





THE BUXBAUM COMPANY “*oxio 


MANUAL CHOKE 
CONVERSION KITS 





Spring Loaded 
Device 


U.S. and Canadian 
Patents Pending 


Our patented spring loaded 
device assures proper car- 
buretor mixture, giving 
quicker, easier starting. In- 


stalls without removwng car. 

buretor. Fully guaranteed. e 
Superior Screw 
& Mfg. Co., Inc. 


1922 N. Leamington Chicago 39 ° 


Also Migrs. of 
Complete Line of Universal 
Hoed and Choke Controls. 





RUBBER AND PLASTIC AUTOMOTIVE PRODUCTS. 








most unique animated hood ornament ever designed 


action pe new 


cke 
onally 
sen - 


CITY TOOL ACCESSORIES CORPORATION 


3831 West Lake Street Chicago 24 


WRITE OR 
CALL TODAY! 
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Edward R. Maher, Dallas, Texas, 
is said to be the first Ford dealer 
to have three sons attend the Ford 
Merchandising School in Detroit. 
Martin P. Maher, seated beside his 
father, entered the May class. 
Thomas (standing, left) was a 
member of the institute’s first class 
in 1947 and Louis, with whom he 
operates Maher Brothers, Inc., a 
Ford dealership completely sepa- 
rate from Ed Maher, Inc., was a 
1948 graduate. Martin has been 
named secretary of Ed Maher, Inc. 


Pontiac Will Produce 
Cannon for Army 


msc Moor Divison as | @AGH=IN NOW ON 
been awarded a contract by 

Army Ordnance for production 

of medium-caliber cannon in its 

home plant at Pontiac, Mich., it 

has been announced by General 


Manager Arnold Lenz. 
The division will perform about HERE IT 1S! FOR NEW. : 


1,800 operations on the guns, uti- 
lizing about 1,250 machine tools, < ise me 
Lenz said, illustrating the com- 


plexity of the project. Pre-pro- . 
duction work will require about 
five months. About 3,000 of Pon- — = 


tiac’s present working force will 


be employed on the project. ee aise ae: VALVE SEAT 
. Screw-In volwe seat with expansic oF 
Mississippi Girl Wins ance that olutionizing valve maint 


$ revo 


Sixth Lion Contest mares, eiagaliengmaagtt eS Fleet Owners Demand New 
ATRICIA Foy of Clarksdale, . carn Valve Maintenance Plan That 


Miss., is the winner of a $1,- , 
000 one-year college scholarship ‘ DOUBLES VAL VE MILEAGE : 
offered by Lion Oil Co. in its age wa a to —— the ayo ae 
; ; . n alive Seats: eet owne 

sixth schol arship contest for ; ; trouble comes from faulty seats! After older truck engine 
Southern high-school students. : ' looses factory clearances, corrodes and limes up, pres: 

The grand prize of a $3,000, =a =) in seats now in common use fail to dissipate extra heat 
three-year scholarship will be ye Pe ~anne and distort. Tameap See eae -— ee 
awarded sometime this month to THIS PRECISION INSTALLATION AND Fy tn aeetihers peer oe ptm ee 
one of the six students winning ftines required ne changeinSyoors, Hheew) the real cause of valve breakage and burning, give meu 
$1,000 scholarships in the series of duty portable equipment also available. engine valve mileage. Easily reground or replaced in same 


contests. Bal SPECIAL Band 12FLUTED threads—can’t come loose, give perfect seating and heat 





CUTTER makes only preci- dissipation. 
sion counter bore in replace 


ment field. A REAL PROFIT OPPORTUNITY! 


Alabamians to Please Ladies SPECIAL 8 and 12 FLUTED Only a few carefully selected P-B Master Shops will be “Seats, 


AP machines in expansion each area to install the amazing new P-B Screw-In Valve Seats. 
Special attention is being given —— —— SS ee oe 
to a convention program that will lete informotion— Write Us TODAY: 
interest both dealers and their For Camptete 
wives, Frank R. Broadway, ex- 
ecutive vice-president of the 
Automobile Dealers Association 
of Alabama, said of the meeting N 

: ew Model 50 
at Biloxi Sept. 30-Oct. 2. 





See Us At the 
PETERSON SURFACE GRINDER ATLANTA SHOW 


@ No set up needed @ Grinds any fiat surtoce BOOTH NOS 
: A d t casting 
W. F. Driggers has been elected one Se ee @ Buy on 30 day trial 298 = 299 


: @ Fast, accurate cut with 
president of the Selma, Ala., lens shen @ Money-back guarantee Don't forget to see the 0-8 
Automobile Dealers Association. Tals eunuing exo Gadine b eating Op auney Os ome Peterson Surface | Grinder 


W. F. Meigs is vice-president and thousand satisfied users. Grinds warped cylinder heads to .00! east Automotive Show 
W. E. Bailey is secretary-treasur- accuracy in less than 10 minutes. Write TODAY for complete details 


er of the group. BEI ANTENNA I RT OES A ERRORS 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1951 221 


Driggers Heads Selma Group 
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The Advertiser’s Index is published as a convenience, and not as a part of the advertising contract. 
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A. C. Spark Plug Division 
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Accurate Parts Mfg. Co 
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Turner, French C. 

Turner Mfg. Co. 

Tuthill, H. L 

Tuthill Spring 

Tuttle Co., L. 


U 


United Motors Service 
United States Air Compressor 


Co. ———— 
United States Treasury 


co Products Co. 
Van Norman Company 
Van Tool, Inc. 


Voit Rubber Corp 


Wadsworth, Jr., F. L. 162 
Wagner Electric Corp. 22 and 23 
Walker, A. J 131 
Walker Bros. of Conshohocken__149 
Walker Mfg. Co. 

(Jacks) 30 and 31 
Wallace, Stanley K 46, 216 
Ward, S. J. -- ° 


Warner-Patterson Co. - 
Warwick Laboratories Co. 
Watkins, J. C. 

Ways, A. - 
Weatherhead Company 
Weidenhoff, Inc., Joseph 
Westinghouse Air Brake Co 


Whitehall Mfg. Co. 
Wilkening Mfg. Co 


Williams, Frank H 38, 
Williams, N. A. 65, 149, 
Williams, W. T. 

Williams & Co., J. H 

Wilson, L. A 

Wilson-Bridges 

Wix Accessories Corp 

Wixon, Earl } 

Wixson, Ronald H 15 
World Bestos Corp 40 and 


Yankee Metal Products Corp 


Z 


Zink Corp. Howard 
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Orowing courtesy of Commercial Car Journal 


with this 
Home Made Car Washer 


; ERE’S a setup for sure profits. You wash 
more cars, trucks, in less time with only balf 
as much material. 


All you need is a couple of 55-gallon drums, two 
18-inch stands, centrifugal water pump, ¥2-hp motor, 
pipe, connections—and a supply of Oakite Compo- 
sition No. 70. You get a high pressure detergent 
spray that quickly, completely removes road dirt, 
grease, exhaust and oil films rinses 
freely leaves surfaces streak- 
free, uniformly clean and sparkling. 


Detailed drawing .. . in-shop 
demonstration free on request. 
Write Oakite Products, Inc., 
40B Thames St., New York 
6, N. Y. 

Prefer hand-washing? Then 
get this free folder, telling how 
to do the job with one wash, 
one rinse—without chamoising. 
Write today! No obligation. 


OAKITE PRODUCTS, INC. 
408 Thames Street, NEW YORK 6, N.Y. 


Technical Service Representatives in Principal Cities of U. S. & Canada 


OAKITE 


(eet ware BEG wb Pat OFF 


SPECIALIZED INDUSTRIAL CLEANING 
MATERIALS » METHODS + SERVICE 
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uth MAREMONT 


SELL MORE MUFFLERS AND PIPES 


with these efficient 
STOCKING AND DISPLAY RACKS 
by MAREMONT 


With this compact muffler rack and an “off- _ moval kit gives you speedier, more profita- 
the-floor” tail pipe rack, you can really go _ ble installations. Add all this to Maremont’s 
places. The racks save valuable space...give | outstanding promotional campaigns as well 
you a closer check on your stocks...helpin- as high quality and scientific construction. 
crease sales by keeping both the mufflersand You can readily understand why we say: 
tail pipes prominently displayed. Andthe re- “Look ahead...be ahead with Maremont!” 


MAREMONT’S Space Saver MUFFLER 
and TAIL PIPE RACKS 


This muffler rack holds No valuable floor space i wy 
16 most popular mufflers, is required for tail pipes y} yy) 


which cover 75% of your when you use this wall 4A 
customer requirements. rack. It stocks 12 pipes, 


j \¢ 
The attractive sign invites keeps them up, out of \\ \ wY\ 
! /) 


muffler inspection. the way. \\ 
} ) 


\t 
TIME SAVING MUFFLER Lg 
REMOVAL KIT 


When you speed up installa- 
tions, you increase profits. That's 
how this clever removal kit 
helps ... enables you to change 
any muffler in % hour or less. 


MAREMONT’S Powerful NEW Sales 
Campaign helps you too. It includes 
3-COLOR POSTERS INSIDESTORY WINDOW 
for wall or window give-away BOOK SPOTS 
INSPECTION QUICK-QUOTER MAILING 
CHARTS CATALOGS CARDS 





For full details, see your nearest 
Maremont wholesaler, or write the factory. 


 MAREMONT 


MUFFLERS 
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RIGHT FOR * RE-BORE * RE-RING * RE-SLEEVE 


It’s the oil control rings that usually deter- 
mine the life of any set of piston rings. That's 
why Hastings adds chrome on the vital oil 
rings, where it does the most good. 

For more than four years this Hastings engi- 
neering principle has been proved by amazing 


performance records. Users report three and 


HASTINGS MANUFACTURING COMPANY - 


four times conventional ring life—and under 
severe operating conditions. 

Under any operating conditions, you'll get 
greater resistance to scuffing, less cylinder wall 
drag and longer life from Hastings Chrome Sets. 
Install them on your next heavy duty re-bore, 


re-ring or re-sleeve job. 


HASTINGS, MICHIGAN 


Hastings Ltd., Toronto 


<ouet.0UT OW SO Gewrit 


HASTINGS 


CHROME-FACED FOR HEAVY DUTY SERVICE 


STEEL-VENT 
PISTON RINGS 





emma 


RE-CONDITIONED 
OR NEW CYLINDER 
MODERATELY WORN 
CYLINDER 
BADLY WORN 


. CYLINDER 


MODERATE 
ACTION 


unique Spiro-Seal’s AUTOMATIC ADJUSTMENT ACTION insures 
just-right wall contact in every cylinder! That's why oil and blow-by 
are controlled while at the same time: 


RAMCO pL, ACTUALLY CURBS WEAR! 


RAMCO RE-POWERING* 
Program Helps You to 
Help America Fight 
Premature Engine Wear 


Use the Ramco RE-POWERING 
Program to show customers 
that oil pumping is a warning 
sign which, if unheeded, will 
result in Premature Engine Wear. 
Sign up for the RE-POWERING 
Station Sign. Get the help of 
this nationally advertised 


program to sell more piston rings, 
Corburetion, Ignition, and Cooling services, 
See your Ramco Jobber Today. 
*Nationally Advertised in 


No need to worry about right pres- 
sures with Ramco 10-Up... Spiro- 
Seal, the patented Ramco continuous 
steel ring takes care of that... auto- 
matically. See how resistance increases 
as you compress Spiro-Seal. In a 
taper-free Re-Bored or new cylinder 
the wall pressures approximate those 
of new engine rings. However, as 
you compress the ring, note how the 
resistance increases, just as it does 
when cylinder taper increases. Thus 


where wear requires greater wall 
contact, Ramco10-Up Spiro-Seal sup- 
plies it automatically, without need 
or assistance from the inner-ring. 
This freedom from reliance on high 
inner-ring pressures, is one of many 
reasons why Ramco’s stabilizing ac- 
tion actually curbs further wear. 
That's why: 

Ramco 10-Up Piston Rings are Right for 
ANY Job Re-Bore or Re-Ring...Car... 
Truck... Bus... Tractor. 





